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Realtors Pledge Homes of Quality 


Much of the building of homes in the United States ducted by the National Lumber Manufacturers’ As- 


is done or is promoted by realtors. This class of sociation. Inasmuch as building promoters or the so 
builders, therefore, may exert a powerful influence called speculative builders sometimes are charged 
in support of or in opposition to the campaign in be- with the responsibility for “jerry building,” it was 
half of grade-marked lumber which is being con- deemed advisable to get a cross [Turn to page 36] 


EAR F. MItteR, INCORPORATED 


ARCHITECTS REALTORS 


APPLETON WISCONSIN 


June 21, 1929. 


American Lumberman, 
431 South Dearborn Street, 
Chicago, Illinois. 


Gentlemen: 


While we do believe that there has been some speculative 
building done with cheap materials and careless workmen, and while such 
practice has served to make the buyer a little timid in some instances, 
we have not had mh difficulty with it in this community. A few build- 
ers have attempted it, but after a few years their work has become known 
and their buildings do not meet with ready sale. ' 


We use nothing but grade-marked material in our work; in 
fact, our specifications and contract provide that all framing lumber 
shall be grade-marked. We use nothing but first class material, of well 
known and advertised makes. While it costs a little more to buy, we find 
that it gives better satisfaction, and grade-marked material and well ad- 
vertised material help us in our sales. We use this as a selling argu- 
ment. 


Our houses are all sold on the installment plan and we feel 
a moral obligation to see that everything is right and to keep it so dur- 
ing the life of the contract. This would be costly if the material and 
workmanship were not first quality. 
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A Good Piace to Buy 


has been the secret of the success of many dealers. 
You know you can’t give your customers big values 
unless you get em when you buy. That’s why we 
want you to know that 
here is the place to buy 


Idaho WHITE 
PINE and 
Pondosa Pine 


When you order McGold- 
rick stock, you get good 
reliable quality, fine, soft, 
light weight stock that 
delivers the best of satis- 
faction. Let us have your 
inquiries. 











McGoldrick Lumber Co. 
SPOKANE, WASH. 


MINNEAPOLIS OFFICE: 600 LUMBER EXCHANGE BUILDING 














Lamella Roof for Airplane Hangar, Santa Monica, Cal. 100’ Clear Span 


“LAMELLA” 


(PATENTED ) 


Trussless ARCH ROOFS 


Clear Floor Space—No Columns—No Trusses 


Not an inch of waste space under a Lamella constructed roof. 
Clear arched spans up to 150 feet. Unobstructed floors, no columns, 
—no trusses. Built of short length lumber they can be quickly erected 
without the use of cranes or skilled labor. The best and most inex- 
pensive construction for auditoriums and warehouses. 


For full information write 


LAMELLA ROOF SYNDICATE, Inc. 
45 WEST 45th STREET, NEW YORK 


THE TRUSSLESS ROOF CoO. LAMELLA TRUSSLESS ROOF CO. 
754 E. 29th St., Los Angeles, Calif. 801 Kirby Bldg., Houston, Texas 





LAMELLA CONSTRUCTIONS, Inc. MISSOURI LAMELLA ROOF CO. 











801 Norris Bldg., Atlanta, Ga. 904 Bk. of Com. Bldg., St. Louis, Mo. 








Sells On Sight 


o~ 
Did you ever notice how people stop and watch your men 
unload a car of nice, new lumber? They remark about the clean 
boards, the beautiful figure, and the soft texture. It isn’t hard 
to sell your customers such lumber. 
Camp’s North Carolina Pine planing mill items will always 
reach you in this condition because we manufacture them espe- 





North 


Carolina 


Finish, Flcciirg, PIN EF 


Ceiling, Siding, 
Partition, 
Dimension, 
Mouldings 


MILLS 
Franklin, Va. Marion, S. C. 


Wallace, N. C. 
St. Stephen, S. C. 


DAILY CAPACITY 
Saw Mills 500,000 Feet 
Planing Mills 600,000 Feet 


cially to fill your order and load them directly from 
the grading chains. Our immense planing mill facili- 
ties guarantee prompt delivery of all orders. 


Our mixed car service enables you to order 
smaller quantities and always keep your lumber bright 
and clean. You'll find that this feature alone will 
boost your sales and profits. 


Remember, Camp’s N. C. Pine is naturally suited 
to all building jobs and never fails to please builders. 


Camp Manufacturing Co. 


Franklin, Virginia 


EASTERN SALES OFFICES: 


NEW YORK: 51 East 42nd St., Vanderbilt Ave. Bldg., 
E. D. WOOD, Mer., Phone Murray Hill 4671 
PHILADELPHIA: Otis Bldg., B. D. WOOD, Mer. 
PITTSBURGH: Oliver Bldg... GEORGE L. CAMP, Mgr. 
TAMPA, FLA: 3504 Barcelona St., B. J. WILKINS, 
Sales Rep. 
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The Exponent of the American Lumber Industry 
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THE AMERICAN LUMBERMAN 
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MEMBER AUDIT BUREAU OF CIRCULATIONS 





READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 
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Modernization in the Smaller Cities 
T WAS perhaps natural that the current phase of the home 
J modernization movement, manifesting itself in the forma- 
tion of local bureaus, should first take root in the larger 
cities. In the more populous centers there is a homogeneity of in- 
terests and a receptivity to new ideas not always evident in the 
more individualistic atmosphere of the smaller centers. 

Perhaps some persons, basing their judgment on individual 
experiences, will hold to a contrary opinion. At any rate, the 
modernization movement, in its organized form, unquestionably 
has taken root and brought forth abundant fruit in a number of the 
larger cities of the country. The stories of these campaigns and 
their results have been told from time to time in the columns of 
the AMERICAN LUMBERMAN and their repetition here would be su- 
perfluous. 

It is gratifying to know that, perhaps inspired by the efforts 
put forth, and the fine results obtained, by their metropolitan 
brethren, the lumbermen in some of the smaller cities and towns 
are not only getting into the game themselves, but are inducing 
their associates in allied lines of business to enlist under the 
modernization flag, all forming themselves into local bureaus for 
carrying on campaigns of education, through advertising, public 
meetings etc., with the aim and purpose of causing the owners of 
houses that need modernizing to see the benefits, financial as well 
as esthetic, that will accrue to them by subjecting their obsolescent 
buildings to the process. 

The latest, or one of the latest, of the smaller urban communi- 
ties to form local modernizing bureaus swung into line last week, 
as related in a news story appearing elsewhere in this issue. An 
AMERICAN LUMBERMAN staff representative attending the organiza- 
tion meeting was impressed by the energy and enthusiasm which 
permeated the gathering. Perhaps a perusal of the story will sug- 
gest to lumbermen in other small cities, or larger ones, the possi- 
bility of forming similar bureaus in their own communities. 


Building Markets for Lumber —Homes 


UMBERMEN are extremely fortunate in being able to asso- 
ciate the idea of home with the sale and use of their product 
—lumber, because the home is the foundation upon which 

the social structure rests and it is the center whence radiate the 
forces that make civilization possible. It has been a fortunate 
thing for the lumber industry that in the past most of the homes 
of the United States have been built of wood and it should be a 
matter of great significance to the industry that despite the in- 
difference of lumbermen and despite the enterprising aggressiveness 
of producers and distributers of other building materials wood 
maintains its dominant position as the preferred material for the 
building of American homes. Habit and custom, re-enforced by 
experience, induce the great majority of the people to choose and 
use wood for building their homes. 

With such a foundation of popular preference, what a magnificent 
demand lumber might have for home building in the United States 
if the idea of building homes of wood were given prominence in 
all lumber advertising. From the beginning of life almost to its 
very end the interests of humanity are centered in the home. 
Marriage presupposes tke setting up of new roof trees. The com- 
ing of children makes home a necessity. Social relations owe their 
existence to the permanence of residence implied by home owner- 
ship. Interest in community advancement originates in a desire 
for better home environment. The interests and obligations of 
citizenship are inspired by the practical considerations involved 
in the payment of taxes. 

By advertising and by other forms of sales promotion people are 
made to believe that they should have, and are induced to buy, 
hundreds of articles of merchandise that do not and can not con- 
tribute a tithe as much to their happiness as would be derived 
from like investments in homes. Somewhere in the mind or 
memory of everybody is a desire or a hope to possess a home. 
Normally, the great majority of persons will of their own motion 
prefer and use wood for building their homes, if and when the idea 
of home ownership matures. It is the function of advertising and 
salesmanship to ripen the idea of home ownership and to bring 





the dream of home to a reality. There is no other industry that 
has open to it so promising an opportunity for effective salesman- 
ship and compensating profit as that offered by home building. 

Home is so fundamental and basic a necessity that there is no 
class of people, there is no kind of community or state of society 
that forbids the sale of homes and the material for building them. 
Wherever civilized society exists there is need of and a market 
for homes. Every kind of development increases the demand for 
homes. Increased manufacture, diversified agriculture, improved 
educational facilities, beautiful scenery, summer or winter recrea- 
tional or resort attractions, all appeal to and hold people and as 
a consequence increase the need and demand for homes. This 
need is universal. It permeates all classes of society. It appeals 
to the young, the middle-aged and the old, and it offers an unfailing 
source of patronage to lumbermen and to the lumber industry, 
which it is worse than folly to neglect. 





To Widen Millwork Markets 


HE NEWS, printed in last week’s issue of the AMERICAN 
© LUMBERMAN, that the millwork industry has taken definite 
steps to align itself with the trade extension campaign 
sponsored and being conducted by the National Lumber Manufac- 
turers’ Association, will be received with satisfaction by all the 
friends of wood. 

Not alone will the increased financial support thus brought to 
the movement be welcomed. Perhaps of even greater importance 
is this tangible evidence that lumber now is a united industry, in 
the sense that it has become conscious of the fact that when wood 
is attacked at any point the whole industry suffers; and, contrari- 
wise, when wood rises in the estimation of the consuming public 
everyone engaged in the production or distribution of lumber 
profits. 

The millwork sector has been sorely besieged for the last 
few years. In fact, the increasing intensity of the onslaughts have 
upon various occasions in the past caused some of the forward- 
looking leaders in that branch of the lumber industry to seek ways 
and means of repelling them. They have viewed with justified 
concern the displacement of their products by the encroachments 
of metal sash, doors and trim, as well as metal cabinets and furni- 
ture, impelled by the steadily increasing volume of advertising and 
sales effort placed behind those products. 

Through scores of publications of national circulation the pub- 
lic has been told of the alleged advantages of the metal products, 
while no united voice has been raised to proclaim the superior 
merits of woodwork. True, a few enterprising individual manufac- 
turers have thrown themselves into the breach and have carried 
forward the banner of woodwork by means of extensive national 
advertising campaigns which, while primarily devoted to the mer- 
chandising of their own products, have also had a potent effect 
in stemming the tide which had begun to set strongly against wood- 
work for many of the uses in which it had long been supreme, not 
because of any inherent superiority of its rivals, but because of 
the silence of those who should-have been its staunchest defenders 
—the producers and distributers of woodwork. 

To those front-line defenders—the advertising woodwork pro- 
ducers—the entire millwork industry, and the broader field of 
lumber itself, owes a lasting debt of gratitude. They have not only 
held the banner of woodwork aloft during a period of unprecedent- 
ed stress in that industry, but they have educated the public taste 
so that home buyers and builders are demanding woodwork of 
sterling quality and architectural correctness. More than that, 
they have raised their own standards of manufacture and enhanced 
the excellence of their product, so that the interior and exterior 
accessories of buildings embraced under the generic name of “mill- 
work” now offered to the public, are beautiful in design, sound and 
enduring in material and exquisite in finish—a veritable triumph 
of modern manufacturing methods and skilled handicraft. 

While properly retaining a degree of control of the expend- 
iture of the promotion funds to be raised by the millwork in- 
terests, the representatives of the industry will work hand in hand 
with the splendid staff of wood technicians, building code experts, 
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skilled merchandising advisors and advertising and publicity men 
which the trade extension committee of the National Lumber 
Manufacturers’ Association has built up during the last two years 
or more. In union there is strength, and the millwork leaders 
are to be. congratulated upon having wisely linked up their trade 
promotion campaign with that of the parent organization, thereby 
insuring expert, experienced guidance and co-operation, while re- 
taining for the millwork industry a desirable and necessary degree 
of autonomy. 


Realtors Will Promote Quality Lumber 


S A CLASS, realtors are commonly looked upon as one of 
A the most enterprising of business groups. Promotion is 
their business and they thrive on activity. Since a good 
part of their business is the building and selling of homes, realtors 
constitute an important branch of the construction industry. Any 
movement or program undertaken by the lumber industry, there- 
fore, must owe much of its success to the interest and support of 
the realtors. Their attitude, for example, toward the national pro- 
gram in behalf of grade-marked lumber, if favorable, will greatly 
aid that program; and if antagonistic it may largely nullify the 
efforts of lumbermen. 

On the front page and elsewhere in this paper appear letters in 
which representative realtors express: their views regarding the 
use of quality lumber in building homes. It was to be expected as 
a matter of course that these men would be favorable to the use of 
good lumber in the building of good homes, and the evidence pre- 
sented shows them to be practically unanimously in favor of bet- 
ter construction. Here, then, the lumber industry has a well or- 





ganized group of powerful allies. They recognize the community 
of interest they have with the lumbermen and they indicate a will- 
ingness to go along with the lumber industry in maintaining high 
standards of home construction. 

A fact worth emphasizing in this connection is that the better 
type of realtors already are giving preference to well built homes. 
These business men, therefore, welcome the announcement that 
the lumber industry in its organized capacity is undertaking to 
mark and guarantee the quality of its product. They realize that 
such a guaranty eliminates uncertainty from lumber specifications 
and from lumber buying, and gives to their construction undertak- 
ings exactly the assurance of quality that not only satisfies the im- 
mediate purchaser but that gives permanent salability to the struc- 
ture. The home that is properly built of good lumber is a per- 
petual recommendation for the material of which it is built and 
for the realtor who promoted its construction and sale. 

One or two of the realtors who responded to the request for their 
views regarding the use of good lumber intimated that sometimes 
the local lumberman, in order to control the sale of building ma- 
terials, gave aid and support to unreliable contractors and sanc- 
tioned inferior construction. The fact that so few of the realtors 
made this complaint indicates that the practice is not at all com- 
mon. Certainly, it is not to the interest of either the local lumber- 
man or the lumber industry to encourage the use of poor lumber 
in home building or to sanction its improper use. The industry 
ought to be a unit in favor of the proper use of wood in all forms 
of construction and letters indicate that so far as reputable realtors 
are concerned they are in hearty accord with the movement in 
behalf of better building with good lumber. 





Mississippi Valley Institute Starts 


St. Louis, Ma., June 26.—“Yes, we are ready 
to go,” said L. R. Putman of the Southern Pine 
Association, here today. “The owners of forty- 
three yards in St. Louis and the adjoining 
towns have signed the agreement to grade- 
mark their southern pine lumber 100 percent. 
Our chief inspector and his staff will be on the 
job July 1. The more we have discussed this 
plan the more enthusiastic the dealers. become. 
No dowbt other dealers will want to join in on 
this campaign.” 

These men feel, Mr. Putman continued, that 
they have the basis for a most constructive 
campaign looking to a more intelligent promo- 
tion of lumber. They want to work together 
with the manufacturers in educating the 
specifiers and users of lumber on the proper 
grades to use and just how to specify these 
grades. The dealers want to work as a group 
so they spent considerable time in discussing 
a suitable and appropriate name. The fellows 
on the east side of the Mississippi are in 
Illinois. The several towns are incorporated, 
have their own newspapers, Chambers of Com- 
merce, and other civic organizations and they 
hesitated to adopt the name Greater St. Louis. 
After several suggestions the name Missis- 
sippi Valley came up and was seized upon at 
once. All felt that St. Louis is the capital of 
the Mississippi. Valley and might well be the 
headquarters of a great constructive move- 
ment in the.interest of lumber and so the 
name, Mississippi Valley Lumber Institute, 
was adopted. 


How about co-operation from the other or- 
ganized branches of the lumber and building 


other coupon, “is signed by a man who is 
looked upon as the leading architect in St. 
Louis. He is past president of the St. Louis 
Chapter of the American Institute of Archi- 
tects.” As he talked Mr. Putman picked out 
other signed coupons, the names of which rep- 
resented contractors, home financiers, real 
estate developers etc. “These men represent 
groups who will co-operate with us,” said Mr. 
Putman. “In fact,” he continued, “I have ap- 
peared before most of these groups and they 
are not only willing but anxious to help us.” 

Mr. Putman feels that the time has come for 
the manufacturers of lumber to go as far as 
possible with the retail distributers in meeting 
every reasonable requirement of the trade in 
furnishing satisfactory lumber. He feels that 
the maximum moisture content now included 
in Southern Pine Association grades and cov- 
ered by an S. P. A. grade-mark, will fill one of 
the greatest demands of the trade. 

“The Mississippi Valley Lumber Institute ex- 
pects to promote lumber for all suitable pur- 
poses,” said Mr. Putman, “and with a grade- 
marked product we can now all talk the same 
language.” 


Unemployment Bill Defeated 


Mapison, WIs., June 24.—Leaders in the 
various branches of the woodworking and 
logging industries, which lead all other Wis- 
consin industries except the metal tmades, are 
elated over the defeat of the Nixon unemploy- 
ment insurance bill, which was definitely post- 
poned in the State assembly. This is one of 
the perennial measures which come up before 
the Wisconsin legislature and this year it had 
the strong backing of labor. It provided that 
persons thrown out of employment should be 
paid $1 a day for every day they are thrown 
out of work but not during more than thirteen 
weeks in any year. 

Owing to the seasonal nature of employment 
throughout the logging camps and in the 
wooden product manufacturing plants the pro- 
posed law would have been particularly obnox- 
ious in the lumber field. The further fact that 
the industry as a whole is struggling to keep 
its position in spite of the fact that decreasing 
reserves of timber threaten its future, weighed 


heavily with the legislators in inducing them tc 
sidetrack the bill. 





Bookings 6 Percent Less Than Cut 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., June 27.—Five hundred and forty-four softwood mills of eight associa- 
tions for the week ended June 22 reported to the National Lumber Manufacturers’ Association 
production aggregating 357,380,000 feet, shipments, 335,797,000 feet, and orders 334,482,000 feet. 
The week’s figures for production, shipments and orders follow: 











trades, Mr. Putman was asked. He pulled out No. of 
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tis sn 0 which me in the three -leadin California White & Sugar Pine Mfrs.’ Assn...... 20 24,122,000 19,464,000 24,968,000 
emen r Ay ‘ 12 It 18 Northern Pine Manufacturers’ Association....... 9 10,998,000 10,182,000 6,059,000 
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largest purchasing agents in this territory.” Northern Hemlock & Hardwood Mfrs.’ Assn..... 30 7,804,000 5,807,000 5,198,000 
“This one,” said Mr, Putman, displaying an- Totals, hardwoods ......secsssseeesers Secu aaa 45,679,000 43,923,000 46,119,000 
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Plans for Efficient Retail Yard 


Some time ago, possibly a year or more, I 
read in the AMERICAN LUMBERMAN some arti- 
cles by various retailers, regarding the most 
efficient plan of construction for a retail yard. 
Just now we are very much interested in this, 
and if it is possible for us to have a reprint of 
these articles or any information that you have 
bearing on this subject, we shall greatly appre- 
cite your forwarding same to us.—INQuIRY No. 
2,326. 

[This request comes from a wholesale lum- 
ber concern in the South. At frequent inter- 
vals covering many years the AMERICAN LuM- 
BERMAN has published descriptive articles illus- 
trated with plans and pictures of retail yard 
and office layouts. From time to time as these 
articles have accumulated they have been re- 
printed in book and booklet form. Several edi- 
tions of these publications have been exhausted. 
Only recently, however, a new booklet has 
been published, containing numerous illustrated 
descriptions of retail yard plans. A copy of 
this booklet has been sent to the inquirer, who 
no doubt will find in it much suggestive and 
helpful material—Ebrror. ] 


Manufacture of Pulp and Paper 

I have been selling lumber to the wooden box 
makers for a long time. I am now interested 
in making wood pulp for paper boxes and am 
seeking information as to the market and price 
obtainable for wood pulp. I am also interested 
in putting in a plant for the manufacture of 
wood pulp. Any information you can give me 
about this business will be appreciated.—IN- 
QuiIrRY No. 2,327. 

[The foregoing request comes from a lum- 
berman in North Carolina. Information of the 
kind and extent that this inquirer requires 
would be derived from authoritative textbooks 
on the subjects of pulp and paper making and 
possibly from engineers in that industry. 
Doubtless, manufacturers of pulp and paper- 
making machinery could give him some help- 
ful data regarding the equipment required. 
Among the books that would be helpful are 
the following: Kellogg’s “Pulp Wood and 
Wood Pulp in North America,” ($4); “Prep- 
aration and Treatment of Wood Pulp,” ($5), 
and “The Making of Paper,” ($5), two vol- 
umes of a series prepared under the direction 
of the joint executive committee on vocational 
education representing the pulp and paper in- 
dustry of the United States and Canada. There 
are, no doubt, other books and sources of in- 
formation besides those mentioned, but the in- 
quirer will have made a good start if he makes 
the most of these. The name of the inquirer 
will be supplied on request.—Eprror. ] 


Stock Record of Lumber and Millwork 


We would like to have some information on 
keeping stock records on lumber and millwork 
supplies. Any suggestions you have to offer 
will be greatly appreciated.—INQuiry No. 2,328. 

[This inquiry is made by a lumber and mill- 
work company of Illinois. A similar inquiry 
has been received from a Michigan retail lum- 
ber and millwork concern. The latter mentions 
specifically a perpetual inventory system. It is 
assumed that the Illinois concern also wishes 
to keep a perpetual inventory. 

Some years ago the AMERICAN LUMBERMAN 
conducted a contest in which a number of re- 
tailers submitted papers describing systems of 
perpetual inventories. These articles were pub- 
lished in this paper and later were republished 
in booklet form. Copies of the booklet have 
been sent to the inquirers. The inventory sys- 
tems described in the letters referred to were 
for stocks of lumber chiefly, though perhaps 
adaptable to millwork. 

Evidently, what is wanted by the Michigan 
dealer is a method of keeping inventory of 


millwork produced in its own shop. There are 
doubtless many millwork and lumber concerns 
that have devised or that at least are using 
systems of perpetual inventory that would be 
adaptable to the needs of these two concerns. 
Readers are invited to send in descriptions of 


their perpetual inventory systems. The names 
of the inquirers will be furnished on request.— 
Ep1Tor. | 


Liquid Building Insulating Material 

A report has come to our attention recently 
that a new insulating material, a liquid, has 
been placed on the market. We shall appre- 
ciate any information that you can let us have 
concerning this material.—INquiry No. 2,325. 


[The foregoing inquiry comes from one of 
the larger regional retail lumbermen’s associ- 
ations. In response the names of two kinds of 
insulators have been given, together with the 
names and addresses of the manufacturers. 
One of these is blown into the walls and the 
other is sprayed in. Both, it is understood, 
solidify and fill the wall space in such a man- 
ner as to increase the insulating properties. It 
is quite likely that there are other insulating 
materials similar in type to those referred to. 
Manufacturers of such insulators and other 
readers are invited to forward any information 
they are able to supply for the benefit of this 
inquirer.—EpiTor. } 


Handling Charge Main to Branch Yard 


There seem to be differences of opinion as 
to the best policy in making charges for .mer- 
chandise transferred from the main yard to 
branch yards. At present we are using the 
cost price plus 10 percent in order to take care 
of the handling charges etc. 

The, auditing company that does our work 
has a preference for charging merchandise at 
the exact invoice prices and then prorating the 
main yard expense to the various yards in pro- 
portion to the volume of their sales, and also 
taking into consideration the amount of mer- 
chandise that they have purchased from the 
main yard. 


What we are trying to arrive at is a basis 
that is fair to all departments. Possibly some 
of the line-yards will be able to supply the in- 
formation we require.—INQuIRY No. 2,323. 


[This inquiry comes from the president of 
an Indiana lumber concern. The question asked 
is an interesting one, and since there are evi- 
dently differences of opinion regarding the 
practice to be adopted, the question is referred 
to readers of the AMERICAN LUMBERMAN. No 
doubt, many concerns operating branch yards 
have established methods for covering the situ- 
ation described. They are invited to respond 
to this inquiry for the benefit of the inquirer, 
whose name will be supplied on request, as 
wg as for the benefit of other readers.—Ep1- 
TOR. 





NEWS AND VIEWS OF 


50 YEARS AGO | 


From the AMERICAN LUMBERMAN 











The Lumberman’s Exchange 
recently organized in Orange, 
Texas, has adopted rules for 
the measurement and classifi- 
cation of pine logs. 


* * * 


R. G. Cook, of Lock Haven, 
Penn., has begun the erection 
of a mill near Fernandina, Fla. 
It will be of large capacity 
and modern in its entire con- 
struction. 

* * £ 


California does not seem as 
yet to share the improved feel- 
ing in the lumber trade. The 
State possesses extensive for- 
ests of pine, spruce and red- 
wood, but it is said that its 
lumber interests have suffered 
greatly of late years from over 
production and ruinous compe- 
tition. In Mendocino County 
there are but four mills in 
operation. The Salmon Creek 
shingle mill, at Mendocino, is 
averaging 100,000 shingles a 
day. 

e 26.< 

Pardee & Co., of Watson- 
town, Pa., are building a rail- 
road from a tract of timber in 
Union County three miles to 
their mill at Laurelton. 


* ¢ # 


Logging up Puget Sound has 
been reduced to a very small 
business, according to the Seat- 
tle Intelligencer. A couple or 
three years ago 35 or 40 camps 
were in active operation be- 





tween Seattle and the head of 
the Sound. Today we are as- 
sured there is but one. The 
log supply is being rapidly ex- 
hausted and there will soon 
be an increased demand with 
improved prices, or a shutting 
down of sawmills. 


* * * 
The second edition of the 
valuable little Lumberman’s 


Handbook has just been issued 
and is now ready for delivery. 
The first edition was sold in 
the remarkably short space of 
twenty days. 

** * 

Charles Hall, Bonanza City, 
Idaho Territory, has his new 
mill nearly completed. It con- 
tains engine, boilers and circu- 
lar rig complete. 

** * 

Much trouble from timber 
thefts is reported in Washing- 
ton Territory and _ 1,000,000 
feet of logs were recently 
seized on the Snohomish River 
by a United States special 
agent of the Interior Depart- 
ment for being cut in violation 
of the law. They were sold at 
private sale for $4 per 1,000. 
This is the first instance where 
such logs have been sold there 
at market value, it usually 
being the custom to sell at auc- 
tion, the buyers clubbing to- 
gether, bidding them in at 
nominal figures. This and other 
seizures recently made have 


had the effect of putting a 





stop, to a considerable extent, 
to the illicit cutting of timber, 
and general satisfaction is ex- 
pressed among the timbermen 
at the result. 

* * * 


The well known Canadian 
lumbering firm of Gilmour & 
Co. has been dissolved and the 
establishments at Quebec City, 
Gatineau Mills, Ottawa and 
Trenton will be conducted in 
future by Allan Gilmour. 


* *¢ * 


It is reported that the great 
toothpick monopoly is at an 
end. Toothpicks may-be rather 
a small thing to get up a mo- 
nopoly on, yet such was the 
case. This little article, made 
of whitewood, and pointed at 
both ends, was patented in 
1866 and the patent has just 
run out. The only and original 
factory in Bucksfield, Me., 
used from 3,000 to 5,000 cords 
of wood every year. Another 
factory has now started in 
western Ohio. Whether compe- 
tition will prove the life or 
death of the toothpick remains 
to be seen. 

* * ® 

Sanborn & Bliss’s new mill 
at Saginaw will be, when com- 
pleted, one of the finest in the 
valley. Its machinery will be 
of the most modern construc- 
tion. The circulars, set works 
and edgers are to come from 
the Stearns Manufacturing Co., 
Erie, Pa. 
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Southern Pine Average Bookings Make Decided Gain 


The latest southern pine stock report shows that the mills 
made a rather good showing in May. Production for the 
month was 95.21 of the 3-year average, and shipments 
amounted to 98.91 percent of the actual cut, but stocks at 
the end of the month were only 0.45 percent larger than at 
the first. Unfilled orders declined considerably, however, 
and have since continued to do so. This mill group has 
been favored by better than average business conditions in 
the sales territory where it is strongest; for instance, May 
retail yard sales in the Kansas City Federal Reserve district 
exceeded by 7.8 percent the footage sold in May last year. 
Trade in the Southwest is quite active also. While there 
is a fair movement to the North, the East is buying little. 
Total bookings of identical mills in the 5 weeks ended June 
15 were 18 percent less than in the corresponding period of 
last year, while their output was only 7 percent less, so 
that the market is developing some weakness. A few of the 
mills, finding their order files thinning down, have offered 
concessions, and prices are under pressure, though there 
has been strong resistance on the part of the mills. 
Telegraphic reports for the week ended June 22, however, 
indicate a decided improvement in orders, to an average of 
426,000 feet a mill compared with 331,000 feet the preceding 
week, these exceeding output, which averaged larger than 
in the preceding week. 


Carolina Pine and Roofers Are Dull and Weak 


Business in North Carolina pine is undoubtedly quite 
dull, as in the five weeks ended May 18 identical mills re- 
ported that they had sold 29 percent less than in the corre- 
sponding period of last year. The shipments of these mills 
were only 5 percent less than last year’s for the same 
period, so that order files are at a low point. But production 
this year was not much in excess of shipments, so that 
there has been no piling up of unsold stocks. The mills 
have reduced their output, and further curtailment is prob- 
abie. During the first two weeks in June, prices of some 
leading items were off from their levels of the last two 
weeks of May, while others made recovery. Declines 
occurred in Edge B&better 4/4, $46.05 to $45.60; 1x6-inch 
No. 1 common, $37.65 to $35.05; 12-inch No. 2 box, $24.30 
to $23.35, while there were gains in B&better 1x6-inch, 
$46.40 to $47.75; box bark strips, $17.45 to $18.45; B&better 
12x214-inch flooring, $41.45 to $42.10; 1x6-inch No. 2 com- 
mon roofers, $28.45 to $28.70. 

Orders for Georgia roofers have been rather scarce and 
there has been a further weakening in prices, with the re- 
sult that inquiry has picked up. But the mills are reluctant 
to sell at present market, and are holding down their cut. 
In the last two weeks of May, 796,000 feet of 6-inch sold 
at an average of $19.95, while average on this size during 
the first two weeks of June was $18.75. It is rumored that. 
a few small sales have been made at $17, which is an ab- 
surdly low figure and not representative of the market. 


Northern Pine Selling Well; Hemlock Trade Inactive 


Northern pine orders are holding closer to last year’s 
level than those for any other wood, as shown by reports 
of identical mills. Shipments have caught up on orders, 
both at association and other mills, and stocks are begin- 
ning to show their usual seasonal accumulation. It is un- 
derstood that some mills are starting’ to look for orders, 
but there has been no tendency to concede on prices, which 
remain quite firm. In May the mills shipped 64 cars more 
than in April, the gain being principally in Illinois and 
Michigan, which took 62 more cars. As the new cut is 


Lumber Statistics Appear on Pages 50, 51 and 





rapidly becoming dry, most items are now available, the 
only shortage being in dimension, which buyers have been 
willing to take in partly dry condition. 

_ Northern hemlock business during the first two weeks 
in June made a slight improvement over the May average, 
but its volume is considerably below the level of the corre- 
sponding period of last year. In the first 24 weeks of the 
year, orders made 91 and shipments 88 percent of the pro- 
duction. Unfilled orders on hand at mills of daily capacity 
of 3,220,000 feet, amounted to 27,037,000 feet on June 15. 
Unsold stocks of identical mills on June 1 were 5.5 percent 
lower than those held on the same date last year. 


West Coast Cut Increases; Quotations Appear Firm 


Production of West Coast mills during the week ended 
June 22 was about 79 percent of capacity, the same as in 
the week preceding. Last week’s bookings were almost 
6 percent under the output, while those of the preceding 
week had exceeded the output by more than 5 percent. The 
recent curtailment has undoubtedly helped the fir market, 
but it has been more than offset by a decline in the demand, 
for identical mills report that in the 5 weeks ended June 
15 they had cut 6 percent less than in the corresponding 
period of last year, but that they had sold 12 percent less. 
Total reports for 24 weeks of this year show orders 6 per- 
cent and shipments 3 percent in excess of the cut, with un- 
filled orders on June 15 amounting to 24 days’ average 
cutting and 52 percent of gross stocks, so that the mills 
are still in rather good position. If there is the usual shut- 
down over July Fourth, the market may regain strength. 

With 207 mills reporting on distribution last week and 
the week before, total orders fell off 1914 million feet, over- 
seas business alone declining 12% million feet. There was 
a fall in rail trade, which was not altogether offset by a 
gain in domestic cargo business. Local business was about 
one-third less than in the preceding week. California book- 
ings in the week ended June 8 had been larger than those 
for the Atlantic coast. ° 

Prices reported on actual sales for the period ended June 
24 indicate that the market is holding steady, except that 
No. 2 dimension is lower, but the present situation is less 
favorable to the mills. The east coast hopes for lower prices 
based on freight reductions, and business there is no more 
than fair, while in the middle West city trade is slow and 
the decline in wheat puts a damper on demand for lumber, 
but in face of these adverse circumstances the volume ap- 
pears to be holding up well. 


Southern Hardwood Sales 8 Percent More Than Cut 


Southern hardwood bookings during the week ended 
June 22 exceeded the cut by 8 percent, although the average 
cut per mill was 182,000 feet, compared with 168,000 the 
preceding week. The market has held fairly well, as orders 
and shipments for the first 24 weeks of the year exceeded 
output by 12 percent, and mill stocks have been low. But 
there is general expectation of increased production be- 
cause of the passing of flood danger, and a tendency to 
offer concessions is noted. A good volume of business is 
coming from overseas, and building trades demand has im- 
proved, but the automotive and furniture industries are 
buying little. Northern mills during the week cut more 
than they shipped, and shipped more than they sold. June 
1 stocks of identical mills were 3 percent larger than on the 
same date last year, and have since increased further, They 
had less birch on hand, but holdings of hard maple and 
of all other woods were larger. Last week, ash FAS 


4/ to 8/4 and selects 6&8/4 were marked down $5 to $10. 
52; Market Prices and Reports on Pages 75 to 81 
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Realtors Pledge Homes of Quality 


(Continued from front page) 
section of the views of reputable realtors with respect to 
the building of homes and the use of good lumber. 

With this object in view a letter was sent in which 
were asked the following questions: What in your opinion 
will be the character of the buildings of the future; will 
they be built of better lumber, lumber that is grade- 
marked; will there be closer supervision of buildings by 
real estate operators; would it not pay in the long run 
to charge a little more and get a class of buildings that 
will be a credit to rather than a reflection upon the builder 
and the realtor; will there not be more sales if the build- 
ings are properly constructed with the right materials; 
will not the building business and the real estate business 
—and the building material merchants—all benefit by see- 
ing to it that the buildings are better built; what is your 
opinion? 

Responses to this request for opinions and views were 
very gratifying. Some of the typical letters received are 
given on this page and the next. They show that most 
of the realtors are heartily in favor of better building and 
that the lumber industry can count on their support in 
behalf of quality-marked lumber. Incidentally, some of 
the writers point out the responsibility of the retail lum- 
bermen in the matter of establishing high standards of 
building in their communities. 


Building Homes of Character 


Our business at the present time has been to build better homes and 
homes of character. I feel confident that the better home buyers are 
turning gradually to a home program that can be passed on to the next 
generation. The reason that they have not done this before is because 
people in the development program have not placed enough emphasis on 
character and design of the home, especially the small home below the 
$10,000 mark. I feel very confident that the trend is in that direction 
and I am building my entire future with that thought in mind.— 
Cuartes P. Warr, Davenport, Iowa. 


Will Build to Stand Inspection 


Our experience has been exactly as you state except that the majority 
of the “cheap shoddy” houses here have been built by lumber companies 
with a view of controlling the real estate business and some “jack leg” 
would-be real estate men. However, it is far better to build substan- 
tially regardless of the size of the house, instead of simply “slapping 
the house up.” 

We are now building brick veneers and putting them up right and 
are selling to a more desirable class. However, the location usually 
justifies the size and kind of a house to build. 

My opinion is that building of the future in our particular locality 
will be not so much for speculation but for value received, and the 
buildings will be such that they must stand inspection for stability. 

There is a vast difference between the so-called real estate man and 
the realtor; we have very little trouble with the “realtor.” 

Better material, better workmanship make better building. These 
secure better business—Homer T. ZENor, Terre Haute, Ind. 


Lumbermen and Realtors Should Co-operate 


It is a pleasure to reply to your letter of recent date wherein you 
ask my opinion of the type of building that should be done in the future. 

If your letter is a fair expression of the attitude of the wholesale 
lumber trade, it will be received with great favor by realtors through- 
out the entire country. There has been much written opinion expressed 
in real estate journals of late, as well as much agitation in State con- 
ventions and in local boards, all of which thoroughly agrees with the 
opinion you express in your letter, that much inferior building has been 
done in recent years that reflected discredit on both the builders and the 
lumber trade. 

Men of wisdom, who are building for the future on information 
gained from the experiences of the past—not only lumbermen, builders 
and realtors, but in every line of endeavor—are keeping faith with the 
consuming public and business is being conducted on a higher level each 
year. If any lumber dealer, contractor or realtor builder fails to act on 
principles of strict integrity he will make a most serious blunder and 
will probably fail, as he certainly should. 

Builders’ divisions are now being formed in many real estate boards, 
including Kalamazoo, and our codes will be very strict, the interests of 
the buying public will be conserved and the building business of the 
future is sure to be done on a much higher plane. So, why not estab- 


lish a system of co-operative effort between lumber journals and real 
estate journals that will help to hasten the end of the “jack” builder 
and establish a high standard for both present and future generations 
to follow?—L. C. Wricut, Kalamazoo, Mich. 


Good Material and Good Construction 


I am building some two-, three- and four-room cottages here in East 
St. Louis. We use all No. 1 material except for the boxing where we 
use No. 2. I am trying to construct the best house by using the right 
material. 

Most of the building here is done by the realtors and builders. Some 
builders try to get by with the cheapest material that they can buy in 
the market. Others, again, pride themselves on how good a house they 
can build—F. J. Srecer, Realtor, East St. Louis, Ill. 


Promoting Building of Better Homes 


Your letter strikes us directly where we are interested. We believe 
that you certainly are on the right track in interesting builders and 
realtors in good, sound home construction. It is a fact that too many 
“Jerry” houses have been built. 

We are right now embarking on a building program of modestly 
priced homes to sell around $5,000 with about $300 down. In formu- 
lating our plans for this type of home we are specifying that only the 
very best grades of lumber shall be used. It has always been our pol- 











Loading a giant Douglas fir flagpole, 184 feet in length, on board the 
Canadian Ranger for shipment to Montreal, there to be transhipped 
to Toronto where it will be erected at the Canadian National Exhibi- 
tion in that city. This flagpole is declared to be a perfect specimen. 
It has a 34-inch base and a 10-inch top, and is estimated to be 275 
years old. It was obtained on the Vancouver Island (B. C.) timber 
limits of the Timberland Lumber Co., and was presented by this com- 
pany to the Canadian National E-hibition. 





icy to give the working man as good a home as the millionaire from 
the standpoint of materials and construction—Paut A. Kern, Kent & 
Kern, Inc., Pontiac, Mich. 


Price Rules in Present Market 


I feel that it would be a blessing if all houses were properly con- 
structed with a view to permanency instead of cheap turn-over article. 

The so called cheap or poorly built houses are not all built by real 
estate men. The writer has been selling real estate for the last nine 
years and has persistently refused to handle the product of a great many 
builders. 

Good material and good workmanship alone will not, I feel, stimu- 
late the sales to a great extent, as I find it is the home that can be sold 
at a price that is selling. Right now I am handling, for one of the 
best contractors in the country, a 5-room and bath bungalow and sun 
room, first-class workmanship and material, which I can sell for $8,300, 
and it is not moving. This same building would have sold readily for 
$9,000 to $9,100 several years ago. Also I have a bungalow flat which 
is perfect in every respect at a price of $10,000, which is an extremely 
good buy, and the same is going begging. If we could eliminate all 
profit, commissions etc. it would move. 

For the last year to fifteen months cheap buildings have been sell- 
ing readily until the last four or five months when even these are not 
moving with any degree of speed. My ambition always has been to 
sell to the public an article that I myself was proud of and which arti- 
cle would make a lasting friend of the buyer, but I feel that this time 
is not a period in which you can afford to put additional value in the 
building, charge accordingly, and expect to sell readily. The extremely 
good business in the building game, which has been enjoyed by so many 
since the war, has encouraged a lot of so called “quack builders” to go 
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into the business during the last fifteen months, which was an extremely 
slow period. A lot of these one-horse concerns, in order to get rid of 
their buildings, would slash prices and consequently create unfair com- 
petition to the conscientious builder who has to get a fair return on his 
money and is entitled to it. 

This is distinctly a buyers’ market and from my experience and ob- 
servation the buying public is taking advantage of this fact in every 
detail, and I feel that good material and good workmanship are only 
appreciated and paid for when conditions are norma! and not when price 
slashing is the vogue.—JOHN R. Kart, Realtor, Milwaukee, Wis. 


Quality Pays in Long Run 


I agree with your statement that better lumber is being used in the 
construction of homes today. 

We are using graded lumber entirely and find that it pays in the long 
run. The prospective home owner is becoming more particular and 
is demanding a better built home than he did a few years ago. We 
stake our reputation on the quality of the homes we build—H. M. 
DicKMAN, President Dickman Realty & Investment Co., Evansville, Ind. 


Better Built, Better Planned Homes 


In our opinion buildings in the future will be better built and of bet- 
ter architecture; that they will be built of better lumber; that there 
will be a closer supervision of buildings by real estate operators; that 
it will pay in the long run to charge a little more and get a class of 
buildings that will be a credit to the builder and realtor. We believe 
that that there would be more sales if the buildings were properly con- 
structed with the right materials, and that the building business, real 
estate business and building material merchants would all benefit 
thereby. 

Building contractors are putting up houses and selling them direct. 
That has forced the realtors into the building business and they can 
only compete by giving better built homes and better planned houses. 
This is forcing the building contractors to do the same and I hope that 
‘some understanding between the two will come out of it. Otherwise, 
the two are going to merge. Builders are now licensed brokers, and 
the brokers will soon be in the contracting business—H. J. LEHMANN, 
Executive Secretary, Madison (Wis.) Real Estate Board. 


Security Requires Quality Construction 


Buildings in the future will have to be better built in that the public 
through popular as well as practical education understands better what 
makes up a good building. 

Speculators who build to sell on time must have credit and not only 
the mortgage broker but the buyer must understand that unless the 
property in question is built from good material and by an experienced 
and conscientious builder the property will not keep the sale value 
necessary through the five to twenty years until paid for. 

People who are interested in buying, are now asking for name of 
builder, class of construction, heating plant etc. We see no reason why 





they will not ask for names of -materials, judging from the specialized 
advertising seen in magazines that come in the home. 

While the real estate dealer is hampered oftentimes with the cus- 
tomer’s idea of a lot of property for less money, it is an actual fact 
that by pointing out where the first class materials are and that the 
property itself will, by being well built, have a longer life and real 
value at any time during occupancy, the buyer will realize the better 
value and pay the extra amount, knowing he has value received.—L. C. 
ale President, J. W. Squire Co. Investment Banker, Council Bluffs, 
owa. 


Trend Is Toward Better Building 


We feel, here in Springfield, that the building industry has been in- 
jured by a good many small and cheap builders who are being financed 
by some of our local lumber concerns in order, of course, to sell their 
lumber. 

The natural trend of the careful buyer is to pav more and get better 
houses. That is what we realtors here in Springfield are building. We 
do believe that the real estate business and building material merchants 
all benefit by seeing that the buildings are better built and much easier 
to obtain full size loans —CHarRLES S. WANLESS, President, Springfield 
(ill.) Real Estate Board. 


Demand Supports Better Construction 


In my opinion, the better buildings erected in the future will be of 
much better material. There: is quite a bit of lumber being used in 
Lansing now that is grade-marked. There is also a closer supervision 
of building by real estate operators and building inspectors. I am sure 
this condition is going to continue because the people who are putting 
up good buildings are willing to pay for better construction, material etc. 
—J. G. Reutrer, Lansing, Mich. 


Better Construction Will Benefit All 


It is our opinion that the buildings erected in the future will undoubt- 
edly be of better quality and an improvement over those being con- 
structed at the present time. We believe that architects are being more 
generally used for the smaller buildings, including residences, which 
must have a tendency for improvement, not only in design but in the 
grade of material used. 

The functioning of real estate boards througfiout the country is un- 
doubtedly having its influence on the individual realtor, and is bound 
to work toward closer supervision and better appraisement of properties 
handled. 

In our community there has been a tendency toward inferior con- 
struction by less reliable contractors during the last four or five years, 
and purchasers are now suffering from their inability to realize on such 
properties for re-sale. There is also, in our opinion, a tendency toward 
higher prices than such construction would justify, and, no doubt, 
all parties interested, including the materjal merchant, the architect, the 
builder, and the realtor would be benefited by more substantial con- 
struction.—F, Lee Norton, President, Norton Realty Co., Racine, Wis. 


Talks to Californians About Grade-Marking 


San Francisco, Cauir., June 22.—Nothing 
will better aid the building industry of Cali- 
fornia in more firmly establishing its position 
with the public than the grade-marking of 
lumber and the use of lumber cut in accord- 
ance with American Lumber Standard sizes 
and grades. 

This was the opinion voiced here last Mon- 
day by Axel H. Oxholm, director of the Na- 
tional Committee on Wood Utilization of the 
United States Department of Commerce. He 
expressed this opinion in an address before 
200 builders, architects, engineers and contrac- 
tors who gathered in the rooms of the San 
Francisco Builders Exchange. 

Mr. Oxholm pointed out that the furnishing 
of mixed grades of common lumber in the San 
Francisco territory makes. it impossible for 
the average builder and contractor, not fully 
familiar with the grading of lumber, to guar- 
antee the quality of his construction work. 

Many easterners, he declared, interested in 
home ownership in California, attribute plaster 
cracks, sagging floors and. sticking doors to 
earthquakes. This evoked much laughter from 
the Californians, who chuckled appreciatively 
when Mr. Oxholm stated that the real reason 
for these defects in building is the use of green 
lumber where seasoned lumber is required. 
He added: “Of course anyone who had traveled 
extensively in the West and spent any con- 
siderable time in California realizes that earth- 
quakes in California are things better known 


outside the State, and particularly in the East, 
than they are to Californians.” 

This drew more laughter and appreciative 
applause. , 

Faulty construction methods are also the 
cause of unsatisfactory homes, Mr. Oxholm 
pointed out. The National Committee on Wood 
Utilization has just released its “Handbook 
on Wood Construction,” and this book has al- 
ready been adopted by the California Develop- 
ment Association, the strongest organization 
of its kind in the State, as the basis for the 
proposed revision of the uniform building 
code, on which it is now working. There should 
be no excuse for faulty construction in the 
future, Mr. Oxholm declared, because the 
building industry now has standard directions 
in printed form, which it has heretofore lacked. 

Mr. Oxholm also advocated the use of end- 
matched lumber in California, basing his state- 
ment on the committee’s trials in other parts 
of the country, where savings ranging from 
20 to 30 percent have been reported by build- 
ers co-operating with the committee. So far 
only one or two mills on the Pacific coast are 
end-matching their lumber, while in the South 
more than twenty mills are turning out this 
product. : 

Much interest also was shown by the audi- 
ence in the commiittee’s handbook on “Season- 
ing, Handling and the Care of Lumber,” which 
has been prepared for the building industry. — 
“What is the use,” said Mr. Oxholm, “in 





asking the lumber mills to condition their 
stocks in the proper manner as long as build- 
ers leave dry lumber on the job exposed to 
the elements?” 

Mr. Oxholm commented with enthusiasm on 
the fine co-operation given by the National 
Lumber Manufacturers’ A\ssociation and its 
member associations. “Any success which the 
Committee on Wood Utilization has obtained 
in the past is due to the interest which this 
and other associations have shown in its work,” 
he declared. 

Mr. Oxholm’s address coincided with the 
release date on the “Handbook om Wood Con- 
struction,” which, he said, will be of particular 
use to the building industry in California. 

On Tuesday, June 18, Mr. Oxholm addressed 
the building interests in Oakland, and he spoke 
to members of the box manufacturing indus- 
try on the following day. 

Following his addresses in the San Francisco 
Bay district he left for the Pacific Northwest, 
where he is going to inspect the Swedish gang 
saws which have been in successful operation 
thére for the last two months. While Mr. Ox- 
holm was in Los Angeles, he said, he was 
told by Mr. Patten, president of the lumber 
dealers’ association there, that the lumber cut 
on these Swedish gang saws is the best man- 
ufactured lumber that has been seen in Cali- 
fornia, and for that reason Mr. Oxholm is 
very anxious to see them in operation and to 
inspect the lumber they produce. 






Th hig SOR Oe er oS 





a le RT MAS 


: 





ae 





38 


AMERICAN LUMBERMAN 


June 29, 1929 























J. F. Coleman, general manager Kinzua Pine 
Mills Co., and some of the company’s wide 
clears of which he is justly proud 


INZUA, ORE., Ju 22.—Out in the 
heart of the great eastern Oregon timber 
belt, in the midst of an almost pure stand 

of Pondosa pine—in a region that is known for 
the quality and soft texture of its timber—is 
the new mill town of Kinzua. Here is located 
a lumber manufacturing plant, equipped with 
the most modern machinery that experience 
demands and money can buy. It is a plant 
that would impress any lumberman as one 
resulting from practical knowledge, careful 
analysis, and scientific planning—a compact 
and complete manufacturing plant that is 
unique, as it is located in the timber but main- 
tains no refuse burner and no lumber yard. 
Exceptional dry kiln facilities require a large 
steam plant which consumes the sawdust shav- 
ings and smaller pieces of refuse, while a nearby 
market consumes all other fuel that can be 
produced. 

There is no necessity for a lumber yard as 
all the lumber products of the plant are kiln 
dried, and are never exposed to the weather 
from the time they leave the saw until they 
are loaded in the car. Probably the most 
interesting thing to the average lumber operator 
is the sight of the lowest grade of common 
lumber so efficiently kiln dried to an average 
moisture content of about 10 percent without 
appreciable fall-down or de-grading of any 
kind. As far as color and general appearance 
are concerned, the dried lumber coming from 
the kilns or standing in the cooling shed looks 











Interior of modernly equipped planing mill of Kinzua Pine Mills Co. 
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Produces Quality Pine|/W 


Every Process Carefully Planned for\ Qu! 


as if it had been freshly loaded from the 
green chain, the bright, light color being fully 
retained, 

Advances in lumber manufacturing practices 
have been rapid during the last decade. The 
old hit-and-miss methods of a few years ago 
have been forced out by competition. Scientific 
exactness has superseded practical guessing. 
Engineering training is employed in all depart- 
ments from the cruising of timber, the mapping 
and laying out of logging roads, to machining, 
handling, storing and seasoning of lumber. 

Probably nowhere have more important de- 
velopments taken place than in the seasoning of 
lumber. Specific moisture content of building 
lumber, while not as yet generally in common 
practice, is a subject much under discussion. 
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product of the log. The last word in modern, 
scientific methods is represented in the new 
operation of the Kinzua Pine Mills Co. started 
last fall at Kinzua. J. F. Coleman, manager 
of this company, has long been a deep student 
of kiln drying lumber. 

The gratifying results obtained by this com- 
pany are produced by methods that start in 
the woods. Logging in some other operations 
is still done by old method of cutting the trees 
months or even a season ahead of the sawing 
of the lumber, which brings about much waste 
from deterioration, starting in the log soon 
after it is felled. Blue stain has always been 
a problem with pine manufacturers. Then, 
piling in the yard for air seasoning by change- 
able and unfavorable weather conditions, during 
which _ temperature, 
humidity and circula- 
tion, the elements of 
seasoning, were sub- 
ject to rapid changes 
during each twenty- 
four hours, produced 
inferior lumber. 

At Kinzua the logs 
are cut in the woods, 
immediately bucked 
and taken to the mill 
where within three 
weeks of their falling 
they have been sawed 
into lumber. 

From the green 
chains there is only 
one method of trans- 
porting this lumber; 
namely, on kiln 
trucks. Here an inno- 
vation not usually put 
into practice is an- 
other of the elements 








E,. D. Wetmore, of Warren, Pa., president of the Kinzua Pine Mills Co.., 
accompanied by Mrs. Wetmore and friends on a trip of inspection 


at the Kinzua Mills 


A few years ago most lumber was air dried. 
From many quarters there was, and still is, a 
prejudice against kiln dried lumber. Kiln 
dried common grades of lumber were practically 
unheard of. In the Pondosa pine territory air 
seasoning, until recent years, was the rule even 
for upper grades. 

Now this is all rapidly changing. The trend 
is toward scientific kiln drying of the entire 


producing high quality 
lumber; that is, this 
lumber is not only 
sorted for grade and 
size, but for initial 
moisture content. This 
means that it is divided into three groups—sap 
lumber, heart lumber and lumber that is part 
sap and part heart. No two groups of lumber 
are loaded into the same kiln for the obvious 
reason that different drying conditions are 
necessary to get results for uniformity in dry- 
ing. The lumber is piled flat on stickers on the 
kiln trucks, edge to edge, the greatest kiln 
capacity being obtained in this way. 

















Loading kiln trucks from the green chain at Kinzua Mills plant 
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The kilns themselves are the latest type 
internal fan, built by the Moore Dry Kiln Co., 
North Portland, Ore., and equipped with the 
latest improvements. Automatic controls are 
used throughout the operation of the kilns, and 
the maximum temperature is 150 degrees. 

Lumber leaving the kilns is kept in a cooling 
shed under cover, and after all surface moisture 
has evaporated each load is thoroughly tested 
by the oven testing process for its average 
moisture content. Grade, size, classification, 
minimum and maximum moisture content are 
then entered on the charge record, which con- 
tains the temperature record. 

From the cooling shed the kiln trucks are 
taken to the unstacking elevator where by 
means of a dry sorting table the lumber is 
again graded, sorted and piled in unit pack- 
ages. These packages are transferred by a 
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kilns. The crane shed, with a capacity of 
5,000,000 feet, is equipped with a 75-foot span 
5-ton crane. 

Dressed lumber storage is provided in the 
same building with the planing mill and factory 
equipment, and here also all cars are loaded 
under cover. 

The sawmill is built for a two-shift opera- 
tion with a capacity of 60,000,000 feet annually. 
The dry kilns, planing mill, storage shed and 
transportation facilities have been developed for 
such method of operation. 

The company owns approximately a billion 
‘feet of timber. Other holdings tributary, and 
mixed in, amount to one billion feet more. At 
the present time the main logging road is 3% 
miles long and extensions are already being 
laid for next year’s cutting. 

The Condon-Kinzua & Southern Railroad Co. 
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Dry sorting table and special Gerlinger carrier utilized at the Kinzua Pine Mills Co.’s plant at 
Kinzua, Ore. 


Gerlinger lumber carrier, especially designed to 
take large packages, to the rough storage shed 
or to the planing mill. 

Every package is numbered and its number, 
tally, grade and size entered in the card index 
file of the crane operator in the crane shed. 
Then as these packages are taken out to the 
factory or planing mill the card index record 
is corrected, and from this, every morning, is 
made up the daily perpetual inventory of the 
crane shed. All lumber is at all times under 
cover from the time it leaves the saw until it 
is loaded in the car. 

By this remarkably simple and_ efficient 
method of manufacturing it will readily be 
recognized by experienced operators that the 
company is in position to give quick service 
on all its orders. If any sizes, grades or 
lengths required in a -certain order are not 
stocked at the time, an order for the proper 
length logs in the woods is quickly executed, 
the lumber in these quickly cut in the mill and 
dispatched to the kilns and in a few days’ time 
can be put through the planing mill and loaded 
on to cars. 

The: entire plant is operated by electricity. 
The sawmill is equipped with a Diamond Iron 
Works band mill, ball bearing edger, slasher 
and shotgun feed; an Allis-Chalmers carriage 
and Trout set works, roller bearing horizontal 
resaw and trimmer. The planing mill is 100 
percent Yates-American equipment; the dry 
kilns are Moore Dry Kiln Co.’s internal fan 


operates a common carrier road from Kinzua 
to Condon, connecting there with the Oregon- 
Washington Railroad & Navigation Co. This 
railroad is owned by the same interests that 
own the Kinzua Pine Mills Co., and operates 
an up-to-date gas passenger car for convenience 
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Kiln dried common boards, a product of the 
Kinzua Pine Mills Co., Kinzua, Ore. 


of passenger traffic on the road. This railroad 
has been a boon to many of the farmers and 
stock-raisers in the territory and handles hun- 
dreds of carloads of stock and other freight 
in addition to the products of the Kinzua Pine 
Mills Co. 

The officers of the Kinzua Pine Mills Co. 
are: President, E. D. Wetmore, Warren, Pa.; 
vice president and general counsel, A. G. Eldred, 
Warren, Pa.; secretary, R. G. Chapel, Warren, 
Pa.; assistant treasurer, J. W. A. Luce, Kinzua, 
Ore.; general manager, J. F. Coleman, Kinzua, 
Ore.; general superintendent of logging and 


railroads, Carl Coleman; superintendent of 
manufacture, N. Coleman; sales manager, 
W. E. Starry. 


During the few months that this mill has 
been operating and shipping lumber into the 
eastern lumber markets, many letters of con- 
gratulation and appreciation for the service and 
the quality of its products have come to the 
company. Great care and thought given to 
the scientific preparation of lumber to suit the 
needs of the market have brought very gratify- 
ing results. Already the company is making 
a good name for itself, and is being visited 
by many lumbermen interested in improving 
their own methods. 








All electric planer and automatic feed table in. planing mill. 








Note the transfer chains in fore- 


ground which carry the unit packages to the feed table 
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Dealers Discuss Grade-Marked and 
Trade-Marked Lumber 


Believing that a free discussion of the merits or demerits of 
any national question of interest to the industry, upon which 
there is not full agreement, is the best way in which to reach 
a satisfactory settlement of it, the AMERICAN LUMBERMAN 
has invited its readers, especially among the retail lumber deal- 
ers, to express themselves as to how they feel on the question 
of grade-marked and trade-marked lumber.’ Especially have 
they been invited to express themselves as to whether or not 
they find marked lumber an aid in closing sales; whether or 


Gives Dealer a Talking Point 


We can not definitely say that grade-marked 
or trade-marked lumber will increase our sales, 
but it does give us a talking point sometimes. 
Contractors and home builders have not yet 
been educated to the advantages of the pro- 
tection offered through grade-marked guar- 
anteed lumber. However, we feel they may 
eventually become educated to it by our mak- 
ing that a talking point. We find grade- 
marked and trade-marked lumber as a ruie 
of more uniform quality than the average un- 
marked lumber—M. A. JosHet & Bros., St. 
Charles, IIl. 


Marked Lumber Easier to Sell 


As to the assistance in closing sales, we find 
that lumber that is grade-marked is easier to 
sell as it proves to the customer that we are 
selling him the grade specified. This is true 
aiso regarding the confidence of the contractors 
and home builders. As to the uniformity of 
grade-marked lumber, we have found a vast 
difference in the grades from the various mills 
and believe that the producing associations must 
do something that will assure us of a uniform 
grade from all mills. We are reliably informed 
that the Southern Pine Association feels that 
it has now accomplished this insofar as south- 
ern pine is concerned.—Potrer LumMBer & Sup- 
pty Co., Worthington, Ohio. 


Believes in Grading and Marking 


We firmly believe in grading lumber by 
competent graders and branding this on the 
ends showing the manufacturer’s name or 
trade-mark. This procedure surely would 
stop the practice of the fellow who sends out 
No. 3 and No. 2 lumber for No. 1 and some- 
how manages to get away with it. This 
method of substituting grades makes competi- 
tion rather keen for a lumberman who has 
any conscience left. We prefer marked lum- 
ber—Joun Gourtey & Co., Highland Park, 
Iit. 

Favors Grade-Marked Lumber—If 


Under present conditions we do not find 
grade-marked or trade-marked lumber an aid 
in closing sales. The writer took a representa- 
tive of the National association out in his yard 
recently and showed him a carload of grade- 
marked lumber and a carload that was not 
grade-marked, and he agreed that anyone would 
be a chump who would not prefer the lumber 
that was not grade-marked. The average car- 
penter and home builder are not interested 
because up to this time the men who grade- 
mark their lumber are not uniform in their 


grading. We get some excellent material that 


is grade-marked and we get some that is 
hardly fit for the grade—most of it line stuff. 
We believe practically every conscientious re- 
tailer would like grade-marked lumber, pro- 
viding the grade was uniform, but the manu- 
facturers will have to get together on this 
proposition before we can agree that it is a 
good thing. If we could buy grade-marked 
lumber and feel assured when we got the ma- 
terial in that it would be standard and up to 
grade and the contractors could depend on the 


marked lumber. 


ment. 


manufacturer giving us what we actually buy, 
we think most of the dealers would be favor- 
able to grade-marked lumber. We believe a 
start should be made at the beginning —JHE 
©. H. Pappock Lumser Co., Pana, Iil. 


Marked Lumber Builds Up Dealer Prestige 


We have not yet found very much assistance 
in closing sales because of the lumber being 
grade-marked or trade-marked, nor do we find 
the contractors and home builders particularly 
interested. The larger contractors and the 
architects are showing the greatest interest. 
As to the grade, we do not find the material 
a better grade, but usually more evenly graded. 
In many cases it is a somewhat poorer grade 
because of the fact that the graders seem to 
follow the rules more closely at the larger 
mills. Our experience has been that the great- 
est aid we receive from grade-marked or trade- 
marked lumber is that it gives that lumber an 
identity which builds up prestige for us.— 
Dimockx, Goutp & Co., Moline, Ill. 


Marked Lumber More Evenly Graded 


In our business here in Freeport we find it 
makes no particular difference as to whether 
the lumber is grade-marked or trade-marked. 
The principal thing is the grade and appear- 
ance of the lumber we deliver. We believe that 
as a general rule grade-marked or trade- 
marked lumber is more evenly graded than un- 
marked lumber, but we find considerable un- 
marked lumber the grades of which are even 
and good. In one of our branch yards where 
we sell considerable lumber direct to the 
owner, we are finding a call for one of the 
largely advertised trade-marked brands. This 
demand probably results from the splendid ad- 
vertising which this concern is doing.—San- 
rorD & ZARTMAN LuMmBER Co., Freeport, II]. 


A Forward Step in Lumber Merchandising 


We certainly find that grade-marked lumber 
is an advantage to the home builder who Wants 
good material and, in dealing with this trade, 
closing sales is not a matter of price but of 
quality. The home builder is already sold on 
grade-marked lumber. The average contrac- 
tor is not, and must be educated. Grade- 
marked lumber is much more uniform than 
that not marked, but we find the mill graders 
can stand considerable education before the 
retailer can really benefit from grade-marked 
lumber. In general we believe grade-marking 
is the only real forward step in merchandising 
that has been taken in the lumber business for 
years. We also find that this news must be 
carried to the user through the retailer and 
much stress used by him on the prospective 
home builder before much benefit can be real- 
ized. This is true also with the industrial 
buyers. We believe the retailer will benefit 
from the industrial buyer more than from any 
other consumer, but like other buyers he must 
be taught. The National Lumber Manufac- 
turers’ Association is certainly doing a great 
work, and we retailers should take advantage 
of it—Tue Lyman-HAwxins Lumser Co., 
Akron, Ohio. 


not contractors and home builders are interested in protection 
offered them through grade-marked and guaranteed lumber ; 
and whether or not grade-marked or trade-marked lumber as 
a rule is of any better quality or more evenly graded than un- 
From dealers in various sections of the coun- 
try some interesting letters, giving suggestions and opinions on 
this subject, have been received, and these are being passed on 
to readers of the AMERICAN LUMBERMAN without further com- 


The View of a Hardwood Dealer 


This writer spent many years doing nothing 
but inspecting lumber day in and day out, and 
up to the present has kept thoroughly posted 
and in touch with the inspection of hardwoods 
and white pine. Not from the point of theory 
but from actual practice covering a period of 
about thirty years, he does not see that grade- 
marking is practical in the slightest degree 
when applied to hardwoods or white pine. We 
do not find that one car in fifty is graded ac- 
cording to the bill—some are better than the 
billing and some not as good. From experi- 
ence we have learned the mills that ship better 
lumber than they sell. Surely no one expects 
that if you buy a carload of No. 1 common 
hardwoods and the mill ships a lot of firsts and 
seconds that we are going to send it out as No. 
1 common just because some incompetent in- 
spector stamps it No. 1 common. Neither can 
anyone think for an-instant that because some 
incompetent inspector ships us a car of firsts 
and seconds and loads in it a lot of No. 1 com- 
mon that our customer is going to take it as 
firsts and seconds just because it is stamped 
that way. This is not something that rarely 
happens but is happening every day and always 
will continue to happen. Although the writer 
has made many inquiries on the subject he has 
yet to find where any provision has been made 
to cover this trouble, for if the original stamp- 
ing marks can be changed on the pieces that 
are incorrectly graded, then there is no reason 
why any markings can not be changed whether 
correctly graded or not, in which event grade- 
marking would be worthless. Of course grade- 
marking on hardwood lumber is useless; other- 
wise it would not have been condemned by the 
National Hardwood Lumber Association, which 
is the authority on grading hardwoods. Of 
course this point is understood by any man 
who is a practical lumber inspector and not a 
theorist. As much is said in every issue of the 
AMERICAN LUMBERMAN about grade-marking, 
we should like to know how the point above 
made is expected to be overcome, which oc- 
curs on nearly every carload of lumber we 
receive. As this is written the writer has in 
mind two of the largest manufacturers of lum- 
ber in the United States, so that wrong grad- 
ing does not apply to the small mills any more 
than to — large ones—H. Humpureys & Co., 


Thinks Movement Will Have Good Influence 


We are handling perhaps 40 percent-of grade- 
marked lumber. We are not able to tell 
whether or not the grade-marking improves 
the grade but we have noticed that the con- 
cerns who do grade-mark their lumber are 
the most reliable shippers. No doubt this is 
for their own protection, especially for ma- 
terials shipped through some jobbing houses. 


We personally think that grade-marking will 
have a good influence generally on the lumber 
business, as it will discourage the marking up 
of grades after shipment and also place the 
material on a fairer competitive basis. We 
feel that buyers for industrial concerns would 
be benefited even more than the regular lum- 
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ber dealers, since their purchasing agents are 
not usually as familiar with the grading of the 
material as is the average retail dealer. While 
we realize there are advantages and arguments 
pro and con, we think the movement will have 
a good influence generally —GLepHILL & Kime 
LuMBER Co., Crestline, Ohio. 


Trade Wants Quality Lumber 


We have found that our trade does not seem 
to care whether lumber is grade-marked or 
trade-marked so long as they get lumber of 
good quality and grade. We buy both grade- 
marked lumber and lumber which is not grade- 
marked, and we find that reliable manu factur- 
ers of unmarked lumber ship good grades and 
oor, “apnea LumBer & Fue. Co., Rock- 
ford, Ill. 


“They Don’t Know What It Means” 


We have not found grade-marked or trade- 
marked lumber an aid in closing sales because 
the trade is not yet familiar enough with it to 
make any difference. Contractors and home 
builders are not interested in the protection 
offered through grade-marked and guaranteed 
lumber because they don’t know what it means. 
Only at times have we found grade-marked 
or trade-marked lumber of any better quality 
or more evenly graded than unmarked lumber. 
—Locan County LumpBer & Suppty Co., 
3ellefontaine, Ohio. 


No Indication of Contractor Interest 


Because of the mixture of marked and un- . 


marked stocks at present, we find it difficult 
to stress to our trade the importance of marked 
lumber. As yet there is no indication here of 
any particular interest among the contractors 


and home builders in protection offered them 
through grade-marked and guaranteed lumber. 
We have not found marked lumber noticeably 
of a better quality or more evenly graded than 
unmarked lumber.—E tiotr, Haypen & Co., 
La Salle, Ill. 


Marked Lumber More Evenly Graded 


Having never used the question of grade- 
marked or trade-marked lumber as a sales in- 
centive, we can not say that it has been an aid 
in closing sales, nor have we heard any com- 
ments from contractors or home builders evi- 
dencing any particular interest in the question. 
Our experience is that we get on the average 
more evenly graded material when we buy 
grade-marked or trade-marked lumber —JoHN- 
sToN LuMBER Co., Rock Falls, Ill. 


Is Sold on the Idea of Marking Lumber 


We are entirely sold on the idea of grade- 
marking and trade-marking lumber. However, 
we have not as yet had any particular experi- 
ence with this except in connection with our 
own name. For some time we have been iden- 
tifying ourselves by selling lumber bearing our 
name stenciled on the lumber and believe that 
it has been of value. This stencil has the 
wording, “From a piece to a carload. Clark 
& Co.”—Criark & Co., Newark, N. J. 


Prefer to Handle Quality Material 


We buy grade-marked and _ trade-marked 
lumber because we prefer to merchandise items 
of building material that are good enough to 
qualify for that distinction. No doubt there 
are many mills producing high quality stock 
that do not mark their product. We have not 
had a great deal of luck in locating them, and 


in most cases where we have experimented. we 

have been disappointed. Experience has shown . 
us that we can not regularly obtain a sequence 

of shipments that are of consistently high qual- 

ity except by purchasing from the class of 

mills which think enough of their everyday 

production to identify it—J. C. Ames LuMBER 

Co., Streator, Ill. 


To Investigate Utilization Methods 


MontTREAL, Que., June 24.—R. Dunlop, M. 
B. E., member of the executive board of the, 
South African Chamber of Commerce and sec- 
retary of the Waterland Timber Growers’ 
Association of Natal, who is to investigate 
methods of utilizing timber by-products in 
Canada, arrived here on the Canadian Pacific 
liner Metagama. : 

Mr. Dunlop, who is a Scot of 30 years’ 
residence in South Africa, declared in an in- 
terview that thousands of cords of timber go 
to waste every year in South Africa. “That 
is the reason for my trip. I am on my way 
to Ottawa to consult forestry experts as to 
the establishment of small plants to make use 
of the by-products of timber. We cut our 
trees for their bark which is used for tan- 
ning, but thousands of dollars worth of valu- 
able timber are burned every year after the 
bark has been removed.” 


AVERAGE EARNINGS of 451 Iowa farms dur- 
ing 1928, after deducting average labor of 22 
months at $75 a month or $1,650, were $458; 
the high farm had a management gain of 
$6,200 and the low a loss of $4,000. 


Retailer's Model Home Makes Big Hit 





A home does not have to be ex- 
pensive to be attractive, convenient 
and well-built. 


The Hunter Lumber Co., of 
LaSalle, Ill, made an effort to 
demonstrate that fact to the 
citizens of its community last 
week, when it threw open to public 
inspection a newly-built house 
which had been completely fur- 
nished by a local furniture store. 
The success of the’ lumber com- 
pany’s effort can best be indicated 
by repeating the comments of 
women visitors to the house. These 
remarks, which a representative of 
the AMERICAN LUMBERMAN wrote 
in his notebook as they were made, 
included : 











Model House Built by Hunter Lumber Co., LaSalle, Ill. 


boards, ironing board and closets. 

A. O. Adams, manager of the 
Hunter Lumber Co., was present, 
with several of his employes, to 
show the guests through the 
houses. Also aiding in this work 
was J. F. Seitz, manager of the 
Peru Lumber & Coal Co. This is 
one of the Hunter yards, too, lo- 
cated in Peru, LaSalle’s “twin 
city.” The Morgan Furniture Co., 
which provided the furniture for 
the display, was represented by 
Mr. Morgan himself. Copies of 
The Home Maker, the “individual- 
ized” monthly house organ for 
dealers published by the AMERICAN 
LUMBERMAN, were distributed by 
the Hunter company to the men 
and women who came to see the 





“Cute — darling — beautiful — 
pretty—grand — attractive — How 
much does it cost?—Shows us 
how to decorate, and lets us see 
what homes look like when they’re 
ready to live in—lovely—just what 
you’ve been wanting, Mabel—sweet 
—My gosh! I’m gonna go down 
and burn up my _place—Oh, 
Mother ! Look !—This dining room, 
I’m crazy about it—My husband’s 
a contractor, but he didn’t build us 
any such nice place as this—I love 
this plaster—just like a little doll 
house—I don’t think there’s any- 
thing nicer than a new home like 
this—this bathroom is a knockout 
—look at all these built-in closets, 
and clothes-chute — How much 
down payment?—Wait’ll I drag 
my husband out to see this!— 
You know, Marie, it’d be nice if 
you had just got married and came 
into a home like this—The next 
husband I get must have a home 
like this—The first time you 


marry, you marry for love, but 
the second time there’s got to be a 
proposition.” 

The only additional word any of 
the men contributed -was “hot,” 
but it was plain that they, too, 
were “sizing up the situation,” and 
were wondering if they wouldn’t 
perhaps be more comfortable in a 
new home. 

The house which was furnished 
was one of five, all in the same 
block on Campbell Avenue, which 
were open for inspection. Six 
other homes, also built by the 
Hunter Lumber Co., were on ad- 
joining properties, but these had 
been sold and were already occu- 
pied. Their “homey” exterior ap- 
pearance added greatly to the 
effect of the general display. No 
two of the eleven houses were 
alike, and the variety in these 
five-room bungalows served to 
satisfy practically all tastes in this 
type of house construction. The 


average price, for house and lot 
and garage, was $7,500. 

Strength was built into the 
houses, along with convenience and 
attractive appearance, but expen- 
sive materials were not used. 
Southern pine and Douglas fir 
were used throughout, pine pre- 
dominating. Fir was used for the 
basement posts and timbers, and 
for the panels in the stained and 
varnished doors. Pine was em- 
ployed in the other parts of the 
house, including the trim. Plastic 
finish on the walls called forth 
many compliments, as_ several 
women told their friends how easy 
the rough plaster is to keep clean. 
Bathrooms in all the houses were 
provided with built-in tubs and 
other conveniences. 

Exclamations were the “order of 
the day” in the kitchen as delighted 
women, young and old, walked into 
that room to see the built-in cup- 


homes. 

Mr. Adams was not trying to 
count his visitors. “All we want,” 
he said, “is to be sure we see every 
prospective customer, and follow 
him up.” The display furnished 
plenty of live leads, and Mr. 
Adams was well pleased with the 
results. 


“We built the kind of homes we 
thought would sell in this locality,” 
he remarked, “and I guess they 
will. When the people find out 
that we'll build the house and sell 
it on time, we'll get orders. We'll 
furnish anything they want us to 
furnish. This whole house and lot, 
and garage, sells for $7,500, and 
the furniture for $1,500, so for 
$9,000 they can have the furnished 
home. And for another thousand 
they can have that sedan, too, that 
an auto dealer is displaying in the 
driveway. We'll give ’em what 
they want.” 
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Alley in the Long-Bell Lumber Co.’s warehouse 


B. D. Street, local manager of the Long-Bell Lumber Co.’s yard 
at Independence, Kan., takes pride in his big, well designed and 
well kept retailing plant. The Long-Bell company has for many 
years studied retail yard design both for efficiency of labor and for 
attractive appearance. Many years ago when sheds and warehouses 


were considered an innovation and of doubtful use as a merchan- 


dising aid, this company developed and standardized one of the early 
types of lumber sheds. It was an umbrella building, open on both 
sides and protected by extensions of the roof. The Long-Bell type 
and the Foster type of sheds, both developed in the Southwest 
and having several features in common, were early contributions 
to the emerging art of lumber merchandising. Long-Bell study 
and experimentation have continued and are still in progress; 
and the plants built by the company now are marvels of efficiency, 
fitted to the volume and character of local trade. 


A Yard With Ample Space 


The Independence yard is close to the center of the city, pre- 
sumably within or near the fire limits. So the outer walls are of 
masonry construction. There is something about the wide plains 
and the brilliant sunshine and the clear air of this Kansas coun- 
try that makes broad city streets and spacious business quarters 
particularly in keeping with the location. This plant has wide 
alleys that are kept in a state of scrupulous neatness. Ample 
space is, or at least may be in the keeping of certain men, an aid 
to good order; and good order makes for less waste and broken 
material and for easier sales. 

When the office was first built it was divided up by partitions 
that separated the different departments. The idea seemed good, 
until it was tried out practically. Then it began to show up some 
limitations. Many yards are now working toward assembling the 
various departments into one room, with the possible exception 
of a private office where sales may be closed; for it seems to 
work out in practice that the silent salesmanship of goods on dis- 
play is an aid in selling the complete bill. So Mr. Street began 
taking out partitions and putting his goods in sight where they 
can’t be missed by a customer who enters the office. He says 
that the increased sales of such items as paint and special hard- 
ware were immediately apparent. Many a customer, before the 
change was made, would not see the paint and so would. forget 


about it until he had left; after which he’d be equally apt to buy 
it elsewhere. 


Useful Nail-Storage Device 
Mr. Street has devised and built a place for nail storage under 
one of the counters. It consists of a series of wooden boxes 
which can be lifted out. The end of the box is sloped so that the 
box just below it is accessible without pulling it out. A nail claw 
can be inserted and the nails drawn out into a scales scoop. The 


boxes are arranged in order so that nails of a given size can be 


located at once. Some of the boxes hold a full keg, some half a 
keg. Mr. Street says that a somewhat similar device is manu- 
factured by an eastern company; but this device is of metal and 
is noisy and expensive. The yard-made nail container has been 
in use for several years and has given complete satisfaction. 
This country is an oil field that has been producing oil for 
many years. It is said to be one of the greatest gas fields in the 
country. The oil wells are shallow and never have produced the 
vast volume put out by deep wells in other sections, but these 
shallow wells seem to last much longer. Some of the original 
wells, put down 20.years ago or even longer ago than that, are 
still being pumped. Nearly every farm has several wells, and 





7 


m The Realm o 
Here and There in 


Handsome Plant Built by a Famous Line. 
With Better Homes W eek 


the steady production nets the owners a very comfortable in- 
come. In fact, this part of Kansas depends upon oil and gas 
production rather more than upon agriculture. If a farm pro- 
duces 50 barrels of crude a day, the interest in its agricultural 
possibilities is rather eclipsed. Doubtless if the production 
finally fails the farming possibilities will be developed more 
earnestly. You may be interested in knowing that Harry Sin- 
clair, who has fallen foul of the United States Senate in so spec- 
tacular and personally disastrous a way, got his start as an oil 
magnate in and around Independence. 


The Weather Acts Up 


J. B. Emery, of the Rock Island Lumber Co., complained of the 
bad weather of the winter and early spring. Apparently the rain 
and cold delayed the opening of the season all through the middle 
West and the Southwest. This is always a trade depressant, and 
especially is it true in a rural community. Buildings get put off, 
when cloudy skies and chill rains keep hanging on. The nick of 
time passes, interests shift-to other matters, and some prospects 
are permanently lost. Some jobs, of course, may be made to stick 
by thorough selling before the time for actual construction arrives; 
but the weather has its effect. All of which recalls Mark Twain’s 
statement that while everybody talks about the weather, nobody 
ever does anything about it. These southwestern dealers look 
anxiously for the sun in the course of a late spring. 

Mr. Emery says that Independence is a town of much local 
wealth. The bank deposits amount to some $14,000,000; which is 
a considerable sum of money for a town of 15,000 people. 

This department failed to see T. A. White, of the National Lum- 
ber Co. This organization operates a retail yard in connection 
with a planing mill. We take it that sash and doors and custom 
milling is probably the big end of the business; but the retail 
yard carries a full stock and counts its trade an important factor 
of the business. Uhrich Millwork (Ltd.) is another similar or- 
ganization; a big planing mill that also operates a retail yard. 


“The Home of Constant Service” 


As this department drove into Lawrence, Kan., we came to the 
South Lawrence Lumber Co., a concern that makes good adver- 











Exterior of attractive yard of the Long-Bell Lumber Co. 


tising use of its location on a principal street and a trunk high- 
way. Charles and Harold C. Constant operate the yard and em- 
ploy their name in a yard slogan: “The Home of Constant Service.” 

Harold C. Constant told this department that the Lawrence lum- 
bermen had just completed a local home show. With the codpera- 
tion of some local stores a house had been furnished and opened 
to public inspection. Such shows seem to have endless interest 
for customers, and they seldom fail to crystallize building ideas 
and to encourage hesitant prospects to undertake the building or 
remodeling of homes. The eye is more readily appealed to than 
the ear, at least in matters like these. If you don’t think so, try 
to describe one of the new parquet floors, made of cellized oak 
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2 in- squares, to a customer. After you’ve talked for half an hour, 
gas show the customer an actual floor and hear him say, “Oh, that’s 
pro- what it’s like!” A new house, showing fine woodwork, furnish- eS 
ural ings, new draperies and clever devices for labor saving and @. 07 7" | 
tion comfortable living all assembled into a complete harmony will ~—— 
nore create such a longing in certain prospects that they will begin Office of the South Lawrence Lumber Co, 
Sin- considering with a new earnestness the problem of arranging 
— their finances to have one of their own. Apparently the dealers who architectural details as did the women. The idea that a man is a 
oil have done most with these displays are most enthusiastic about heathen who likes any color as long as it is red and who could 
them, be sold a second-hand freight depot for a home if the price were 
The Lawrence dealers, in addition to the house, put on a show’ shaded enough, is one of those persistent slanders that more or 
in the armory. All the dealers went in on the project. One or two less stand in the way of maximum yard sales. Mrs. Menger also 
the were a little reluctant at first, but Mr. Constant was determined added that young people were especially interested in costs. In 
arene that the sideshows were not to run away with the project. It these days when there are so many attractive goods offered, it 
idle would have been easy to rent the space to other merchants. Sell- becomes an interesting and important puzzle for newlyweds to 
and ers of motor cars, washing machines, power refrigerators and the find the maximum of living equipment, measured both in quantity 
&, like know well the selling potentials of such a display. Buta lit- and quality, which their budgets will allow. These Better Homes 
: of tle persuasion brought all the lumber dealers in on the plan,  gshows are a real aid in a complicated situation. It is slight won- 
acts and they had a joint display. der that people attend these displays. 
‘ick One of the features of the lumber booth was an elaborate little The South Side Lumber Co. has its own display room in a ware- 
hawks model house that had been made for the South Side Lumber Co. house near the office. At the time of our visit the miniature house 
in’s by a senior student in architecture at the State university. The was the center of the show window display. 
ody university, as you probably remember, is located in Lawrence. The line yards of E. C. Friend have their head office in Law- 
00k The building of the model had been part of this student’s class rence. There are six yards in the company, and E. G. Vernon, 
- work. He has been employed by the Constants more or less in to whom this department talked, said that trade at all six points 
J 


. working on their own architectural problems. A sash and door had made a somewhat sluggish start. Again the weather was 
| 18 concern sent some glaziers down to the show, and they plied their assigned as the cause. Mr. Vernon mentioned the fact that Law- 
trade. for the entertainment of the visitors. This, too, is a sug- rence is a college town; containing both the State university and 


m- gestion for dealers who want an attention-winning feature for a Haskell. The latter, as you doubtless remember, is an Indian 
lon show. Notice how many people will stop to see a steam shovel school. So far as we know it is the largest of the collegiate insti- 
om at work in a basement excavation? Workmen plying a skilled tutions catering to the original American. As usually happens, 
ail or even a semi-skilled trade will always gather a gallery. We _  jocal dealers sell little of the materials used in construction of 
tor have seen wood turners at such a show as the Lawrence men put yniversity buildings. But after all, that’s not the most profitable 
or- on almost run away with the whole crowd. factor which a big school offers even to local building material 
men. The 4,500 students at the university spend a good deal of 

Gathering Building P rospects money in a year. We've heard it stated, though we don’t vouch 

) There was the usual guessing contest put on for the pur- ‘Fr the statement, that the average university student spends as 
ei pose of gathering names and building needs. This simple device much money in a year as does the average family, taking the fig- 


almost never fails to bring results. Americans like contests of ares the country over. A town of 4,500 families would support 
skill and judgment. We knew a clothing store to ask customers quite a lot of local business. A fair share of this money finds its 
to guess the dimensions and the yardage of cloth in a vast pair way, in the course of time, into the tills of the lumber yards. 

of overalls. This mammoth garment hung in the show window 
for a few days with a show card announcing the contest. The 
store got hundreds of people to come in who had never traded Be Paw yoo thn pine oe > Agel a pgp eon Kons. 
there before. They not only came in to register their guess, but — - - — — ; : g ’ 2 D 
they also came back to ask what the dimensions of these 9-foot its size and its educational interests, depends quite directly Seg 
overalls really were. The Lawrence lumbermen gathered a long agriculture. Corn and wheat and a growing amount of dairying 
list of prospects. Perhaps a majority of the names were rather are the agricultural high oo Mr. — y, “4 a ree “4 2 
worthless. We don’t know the actual facts about the Lawrence vectly, i a Sermer Renme Uarverety Sethe prayer. 2 
list, but that is the usual experience. On the other hand, many slightly different story to tell of the effect of one piece of weather 
people who have more or less passively desired some change in peony bowing bagel pire a eee cer ty genta ger 
the item om the candy ater which one or more wunivermen infor ¢xbetlence for the community, and at once the yard was besieged 
lowing the matter up find a live prospect. One such job done "5 "WShaw recalled Met L. Saley and his visit to Lawrence 
‘ successfully in a neighborhood will bring in other jobs. while Mr. Shaw’s father was living. Lawrence is a good build- 
‘ S +s ing and loan town, Mr. Shaw tells us. These institutions take 
7 Two Thousand Home Show Visitors pretty good care of local needs. In fact, Mr. Shaw has little in- 
| These displays, the model home and the merchants’ exposition, terest in the newer ideas of financing by the month. Naturally 


A Tornado as a Salesman * 


were timed to coincide with Better Homes Week. The Lawrence in a town devoted to.education and agriculture there is less call 
a chairman, Mrs. L. H. Menger, said that more than 2,000 people’ for such services than in an industrial point. 
d visited the house. People from Topeka and Kansas City regis- The Burgner-Bowman-Matthews Lumber Co.’s plant in Lawrence 
st tered, as did others from Manhattan, Baldwin, Olathe, Eudora, has a most attractive front yard. The plant faces out on one of 
‘ad Lecompton, Big Springs and other cities and towns in eastern’ the city parks. Ralph Harmon, the local manager, mentioned the 
oT Kansas. Mrs. Menger said that interest seemed at a higher pitch home show and said it was becoming something of an annual 
n this year than it ever had been before. She added a statement in affair. He thought there had not been quite so many visitors this 
4 confirmation of this department’s long-held suspicion; that men year as at earlier events of the kind, but he thought it probable 





seemed as much interested in furnishings and decorations and that just as many prospects had been disclosed. 
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Furnishes a Demonstration Suite 


“Casa Regina” is the name given by Maury 
Maverick to a display suite that he has recently 
had completed at the plant of the Kelly-Mav- 
erick Co., lumber and building materials estab- 
lishment in San Antonio, Tex. This suite con- 
sists of living room, bathroom and kitchen, 
and is finished and furnished completely. 


“We bring ladies out here,” Mr. Maverick 
said, “and show them just how our materials 
and furnishings will look in their own home, 
be it a new one that they are thinking of build- 
ing, or an old one that they contemplate re- 
modeling and refinishing. The floor of the 
drawing room is stained light green, something 
new in San Antonio, and shows that so treated 
a floor looks a lot better than when finished 
with ordinary varnish. There are several dif- 
ferent styles of plasterboard finish used in the 
side-wall panels, each panel in a different color.” 

With reference to the bathroom, Mr. Mav- 
erick said that people are fast getting away 
from the one bathroom allotment to the home, 
even in the smaller homes. The bath at the 
“Casa Regina” has equipment and fixtures to 
show the convenience of splitting up the bath 
into at least two units for families that feel 
that they can not afford two separate bathrooms. 

The kitchen is very compact and shows about 
twenty different colors and patterns of mate- 
rial that can be selected for drain board, walls 
and floors. The compact arrangement has been 
worked out to demonstrate the labor-saving 
idea of the small kitchen—the saving of un- 
necessary steps by having the stove, the table, 
the cabinets and the sink so arranged as to be 
within easy arm reach of each other. 


This display unit is used for no other purpose 
than display, and it is separate and distinct 
from the office of the company. It is built in 
the end of one of the warehouses with its own 
attractive entrance from the street. It is so 
finished with draperies on the windows, rugs 
on the floors and furnishings to match that 
women are bound to be favorably impressed 
with the place. This makes it easier to sell 
to them. (Sea e@2e 2a aaaans 


Fine New Yard Is Formally Opened 


Lampasas, Tex., June 24—The W. F. & 
J. F. Barnes Lumber Co. has just completed 
a very modern plant for its lumber business at 
this point. The formal opening of the new yard 
was held recently, R. E. Rawls, local manager, 
being in charge. 

The new plant covers a half-block and is 
striking for its beauty and completeness as well 
as the excellent arrangement of the various de- 
partments. There are five buildings in all, in- 
cluding the office, warehouse and lumber sheds. 

The office building, which is 145 feet in 
length, is constructed of tapestry brick, sur- 
mounted by white Oriental stucco and roofed 
with heavy asphalt shingles of pleasing and 
harmonious tones. 

The interior of the building far surpasses 
that of the exterior. The front offices and dis- 
play rooms are furnished in oak and red gum, 
floored with battleship linoleum and walled 
with sheetrock to which a highly decorated 
finish of parti-colored textone has been applied. 

Special mention should be made of the va- 
rious built-in features of the living and dining 
room as well as bathroom and kitchen equip- 
ment in their display rooms. 


Entertains Contractors and Builders 


New York, June 24.—Two hundred and 
fifty wood-working contractors and builders in 
the Huntington section of Long Island were the 
guests last Wednesday night of the Nassau- 
Suffolk Lumber & Supply Corporation at a 
dinner and entertainment held in the dining 
room of the Hotel Huntington. 

The affair was under the supervision of 
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Hastings, Neb., who writes: 


This Week’s 


Saves Labor in Handling Coal 


The following description of a method for saving labor in the handling 
of coal was kindly sent in by J. Harold Byers, of the Byers Lumber Co., 


In building a new coal shed last summer we evolved something 
which if not new is at least the first outfit like it in this part of the 
country, and the only one we have ever heard of. 

For some years we have used a comparatively cheap, two-wheeled 
flight loader, the only fault of which, in our opinion, was the difficulty 
of moving it from one bin to another. If the machine had to be 
moved a few feet, particularly if the alley were rough, as alleys 
usually are, two men and a truck were required. 

To avoid this trouble, we hung on the projecting eave of the alley 


Timely Tip 


OU buy accessories for 
your car .. . You 
like to keep it up-to-date 
and convenient in all re- 


spects . . . Why not ac- 
cessories for the home as 
well? 


UCH as lawn and back- 

yard furniture—i. e., 
pergolas, trellises, seats, 
ornamental fences, sand 
boxes and swings for the 
little folks, etc., etc. 


ND for the house itself 

- «. « Cedar lined 
closets (Mrs. Moth is busy 
right now); nice hardwood 
floors . . . kitchen cab- 
inets and other household 
conveniences . . . extra 
shelves in basement, for 
preserves. 


See us for latest 
and best accessories 


























for the Home 




















side of our new shed (the eave projecting over alley about four feet) 
a track from which we hang the conveyor by trolley, hoist and bail. 
The machine is so balanced on the bail that one man can easily pick 
up the ground end and move it to any location desired. 

We have, too, as is now a rather common practice, a machine 
swung from a track at the ridge, for use in unloading from car to bin. 
The machines are, in fact, interchangeable, and we sometimes use 
them both for either loading or unloading. 

For coal yards between the “hand-power” size and the size in 
which the volume will justify much high-priced equipment, loading 
a ate self-propelled conveyors etc., we can highly recommend such 
an outfit. 








Writing copy for your newspaper advertising 
space may be a rather unwelcome task these hot 
days, especially when you want to get away 
from the office early for a round of golf, or for 
a cool spin with the family. To help meet this 
situation, the AMERICAN LUMBERMAN has pre- 
pared the “ready-made” ad appearing above. 
No electrotypes will be supplied. Simply clip 
the ad and send it to your printer with instruc 
tions to “follow copy”—or it can be set by your 
newspaper to occupy larger or smaller space, or 
in different typographical form, if desired. This 
ad will be followed by others from time to time. 
Clip them as they appear, and file for use 





A. S. Pettit & Sons (Inc.), Huntington Sta- 
tion, one of the firms in the corporation, and 
other branches of the organization in Amity- 
ville, Brentwood, Huntington, Linden-Hurst, 
gag Smithtown, Locust Valley and Sea- 
ord. 

Alvah M. Baylis, of A. S. Pettit & Sons, 
was toastmaster. He introduced Benjamin W. 
Downing, of Downing Bros., Locust Valley, 
who delivered an address. Other speakers were 
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Walter R. Pettit, of Huntington, and M. E. 
Ramsey, of the Curtis Companies. 

The entertainment was in the form of a 
sketch in three acts entitled “A Kitchen 
Dilemma,” the parts being taken by F. J. 
Eisenhut, Miss Alva Willets, C. O’Brien, E. 
Woldorf, W. Pollitt, L. Spahr and E. Brown, 
all of whom are connected with Pettit & Sons. 


HELP FOR MODERNIZERS 


Architectural Booklet Visualizes New 
Homes From Old Ones 


Another help, and a very useful one, is now 
available to lumber retailers and others de- 
sirous of promoting interest in the moderniza- 
tion of old homes—and, more specifically, the 
selling of actual modernization jobs. 

This help is in the form of a very attractive 
booklet, entitled “Transformation—From an 
Old House to a New Home,” prepared and 
published by the National Lumber Manufac- 
turers Association. Interested persons may ob- 
tain copies free by addressing that association, 
= bg Transportation Building, Washington, 

The booklet contains twenty-seven modern 
adaptations, some one or more of which will, 
it is believed, fit almost any old residence. In 
preparing these adaptations an effort was made 
to select as samples only old homes that fairly 
represent a definite class or type of residential 
structure. 

Thus the booklet visualizes the possibilities 
for re-creating typical old homes. Eight old 
houses, each representing a style popular thir- 
ty-five or more years ago, have been re-de- 
signed into the modern home. Several vari- 
ations of treatment are presented for each 
house, providing the possessor of one of the 
types selected a wide range of modernizing 
suggestions. 

Few prospective home modernizers have a 
clear idea of the wide range of remodeling 
possibilities in an old house of good funda- 
mental proportions and solid frame. This book- 
let demonstrates the possibility of developing 
true architectural types from commonplace 
houses, at costs much below those for which 
a new home of the type could be constructed. 

Few “transformations” illustrated involve 
any change in the frame of the old buildings, 
the revisions being mostly confined to small 
details, removal of unsightly ornaments, and 
small additions here and there. Outstanding 
details, such as entrances, porches, windows and 
chimneys, are frequently enlarged for conven- 
ience as well as altered for beauty. 

An actual old, dilapidated house, with archi- 


tect’s sketch of possible modernization, the 
work being carried on, and the finished prod- 


‘uct, are photographically featured on the first 


page of the booklet as an example of the steps 
of modernizing and an illustration of how ex- 
actly the renovated home can be made, through 
careful attention to details, to coincide with 
the architect’s vision. 

While the booklet is primarily intended to 
assist home owners interested in remodeling 
and modernizing their old houses, no lumber 
dealer should be without a copy in his files, or 
on his desk, where it can readily be referred to, 
and shown, when a modernization job is in 
prospect. 


My Husband’s Wife 


I need not many things in life, 

Because I’m just my husband’s wife. 

The things I want are of no account, 
’Twould be spending money in @ great amount. 


I’d like a home to call my own, 

No matter how humble, ’twould be my throne, 
And then I’d like to plant some trees, 
’Twould make a home for birds and bees. 


I'd have some flowers and berries too, 
A nice green lawn to wander through. 
I'd build a fence around it all 

And live within my kingdom small. 


And in my cottage cozy and new, 

There’d be no chance for me to get blue, 
For I’d hang the windows with curtains gay 
And furnish the rooms in a modest way. 


I’d have a piano, for I love to play, 

Then I’d play and sing dull care away. 

And when the song had faded and gone, 

I’d go to the kitchen, the housewife’s throne. 


And prepare a meal for my hungry four, 

As I have done ofttimes before. 

We'd all be happy as happy can be 

In a house that was built for no one but wE. 


And if I can’t have these comforts in life 

To make it worth giving the sacrifice, 

If I have to go without the things that are nice, 
Then why should I bother TO BE A MAN’S WIFE. 


MoRAL: Don’t try to own a wife in a rented 
house. OWN A HOME FIRST. 
Allie M. Lyon, South Bend, Ind. 


Opens New Display and Sales Room 


Buruincton, Iowa, June 25.—The Central 
Lumber & Supply Co., Seventh and Jefferson 
streets, last week opened a new lumber and 
building display and salesroom with a two-day 
program, with orchestral recitals each evening 
and souvenirs and novelties, as well as presenta- 
tion of eight major guest awards for attend- 
ance. The exhibit covers every detail of mod- 
ern home building. 














Above is shown front elevation of the new retail lumber store being built at Monroe, Mich., by- 
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the Hixon-Peterson Lumber Co. This attractive structure, it will be noticed, is adapted to and 

made part of the actual lumber shed. Its exterior design embodies authentic requisites of Colo- 

nial architecture, while the interior provides ample space for offices and for display purposes. 

An interesting feature is the three large display windows. This new store will be the fifteenth 

retail yard of the Hixon-Peterson company. Due to recent large industrial expansion in Monroe 

the company looks for a very satisfactory business at that point. J. H. Navarre, a life-long resi- 
dent of Monroe and well known in lumber circles, will be resident manager 


Lumber Concern Goes On the Air 


Louisvitte, Ky., June 25.—The Kentucky 
Lumber & Millwork Co., first lumber concern 
of Louisville to use the radio in publicity and 
advertising, put on its third radio program on 
Sunday evening, June 23, from WHAS, the 
program running from 8:15 to 8:45, and con- 











“Signs of the 
Times” 


This unusual and very effective sign is on 
the corner of the new office and warehouse 
building of the Vosler & De Loof Lumber 
Co., Kalamazoo, Mich. Besides conspicuously 
displaying the firm name (at top) and slogan 
(at bottom) it lists a number of nationally 
known products and thus “ties in” with the 
company’s claim to handle only first-class 
materials, 
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Readers are invited to send in copies of espe- 
cially interesting signs (including billboards 
and bulletin boards) observed in lumber yards 
or elsewhere, on their travels or at home. The 
AMERICAN LUMBERMAN will pay $1 for each one 
published. Fifty cents additional will be paid 
for a good kodak picture (suitable for repro- 
duction) showing the sign described. 











sisting of light operatic selections. It has been 
arranged to carry this program every Sunday 
evening for a period of seventeen weeks. 

G. A. Christen, president of the company, be- 
lieves that the programs will give the company 
a type of publicity, reaching a class of people 
that are not being reached just now. 


Display Visualizes Firm’s Record 


WateRLoo, IA., June 24.—A display of 43 
big day-books in the windows of the Waterloo 
Lumber Co. last week attracted great interest 
and gave visual demonstration of the 43 years 
that the company has supplied this community 
and its builders with lumber and materials. 

The books were arranged consecutively, from 
1886 to date, listing every account of the com- 
pany in the intervening years. The firm was 
originally Jackson & Brown but several years 
ago adopted its present name. Warren Brown 
has been president of the company many years. 


Fottow1nc the line of least resistance is 
what makes rivers and men go crooked. 








46 


AMERICAN LUMBERMAN 


June 29, 1929 





Extols Benefits of Cedar Lined Closets 


The value of red cedar for lining clothes 
closets is so thoroughly established and so 
universally known as to need no further cer- 
tification from any source; yet it is gratifying 
in these days of strenuous competition by alter- 
native materials to see a national magazine, 
known to be meticulous in its endorsements of 
products or materials, devote a full page to 
telling of the merits—indeed, the indispensabil- 
ity, of a standard wood product—tred cedar lin- 
ing for closets. 

The magazine referred to is Good House- 
keeping, which in its May issue carried a very 


interesting article on cedar closet lining, or 
rather, on cedar-lined storage rooms. Because 
of its interest and the “sales points” presented 
therein, which can be used to advantage by deal- 
ers handling this product, the article and the 
illustrations which accompanied its original 
publication in above magazine are reproduced 
herewith. 

The origin of the story is of special inter- 
est. It appears that George C. Brown & Co., 
Memphis, Tenn., manufacturer of Supercedar 
closet lining, supplied the Good Housekeeping 
studio with sufficient lining, flooring, quarter- 
round etc. to build a very elaborate storage 
room, which now constitutes a feature of the 
magazine’s quarters in its New York office 
building, where it will remain as a permanent 
display for the benefit of the thousands of 
housewives who annually visit the Good 
Housekeeping studio. The magazine article 
follows in full: 

This is the season of the year when protec- 
tion against moths becomes all-important. More 
and more, in modern building, architects are 
plann‘ng for a built-in cedar closet in some 
convenient place in the house. Perhaps it is an 
an available extra space on the second floor 


opening from the hall, or more often it occu- 
pies an otherwise unused space of the third 
floor of the moderate-sized house. In the more 
modern apartments, a cedar closet is consid- 














lined closets add to value 
of any home 


ered as important as the linen closet, and the 
newer buildings provide them even in apart- 
ments of moderate price. 

To those householders or house owners who 
have not this desirable convenience, the Studio 
_Buggests how one may be planned and built at 





This cedar closet has a cupboard fitted 
with several compartments, while at 





opposite end a pole is run around three 





This arrangement of shelves and 


sides of the closet at a height suitable 
for hanging clothes. Three shelves offer 





poles gives ready access to the | 
clothes and to the articles on the 


additional space 





shelves. As the closet is large, 

mooth-proof garment bags, or the 

transparent ones, are a double 
protection 




















a moderate cost. The amount to be expended 
depends, of course, upon the size of the closet, 
as both material and labor would be controlled 
by it, as well as the simple or elaborate cabi- 
net work with which it is equipped. A simple 
hanging closet with shelves, without built-in 
drawers or cupboards, would be far less ex- 
pensive than the same closet with a spacious 
cupboard like that illustrated. Which plan to 
follow can be determined by the amount to be 
spent. As«with all building, the labor cost is 
the greatest. The cedar for such a closet as 
we show can be had for approximately one 


hundred and twenty-five dollars, while the labor 
amounts to two hundred dollars. 

The closet built by the Studio is a spacious 
one—12 feet 7 inches by 4 feet 11 inches. The 
ordinary closet is only 20 inches by 3 feet, so 
this closet could be made a third or a half 
smaller. The cupboard, of course, would have 
to be omitted in the smaller closet. For those 
who are fortunate enough to have the space, 
we suggest using the’dimensions we give. If 
the -walls are plastered, no studding is neces- 
sary. If an open attic is to be used, it would 
be necessary to put up a two-by-four-inch stud 
wall as rough construction for the cedar lining. 

The first step in the construction is to line 
the floor, walls, and ceiling of the closet 
throughout with the stock 3-inch by. %-inch 
tongue and groove cedar boards. 

Inside this inclosure, the shelves, drawers, 
and cupboards are built of 27-inch by 12-inch 
cedar boards. The doors to the cupboards are 
built of 7%-inch by 3-inch boards for the stiles 
and rails, with panels made up of %-inch by 
3-inch tongue and groove boards. 

The cupboard which is placed at one end 
of the closet is made up of upper shelves, a 
hanging compartment completed by two doors, 


This cupboard affords adequate 

space for clothes, while the small 

compartment at the top can store 

blankets and woolens not in every- 

day use. The drawer space below 
will be convenient 
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and four drawers. Inside the doors a pole is 
placed for hanging garments—or in place of a 
pole, shelves could be installed if preferred. 
Above these doors is a seventeen-inch compart- 
ment deep enough to hold blankets, comfort- 
ters, and other woolen articles. This is clearly 
shown in the photograph. Below the doors are 
two sets of two drawers in which smaller 
articles—children’s woolens, mittens, woolen 
gloves etc. can be placed. 

The other pictures show the hanging ar- 
rangement in the main cioset. Coats of all 
sorts, as well as dresses and men’s clothing, 
may be placed on hangers and hung from the 


ordinary pole which would be installed under- 
neath the shelves. The garments may be placed 
in moth-proof garment bags as an added pro- 
tection, or in the transparent clothes bags used 
for women’s dresses. Three shelves, one above 
the other, line three sides of this end of the 
closet, above the poles. Hats, pillows, blan- 
kets etc., may be put there. 

In building, care must be taken to see that 
the doors are a close fit. Weather-stripping 
around the entrance door will help to make a 
tight closure. Drawers should run properly, 
so that they, too, will close exactly. The door 
to the closet must be kept closed, as otherwise 


the protection offered by the cedar wood is 
lessened. 

Before anything is put in the closet, it should 
be thoroughly cleaned, exposed to both sun 
and air, and put away free from moths. 


TRAFFIC THROUGH the Suez Canal in 1928 
reached new records. The volume of cargo 
tonnage amounted to 32,622,000 tons during the 
twelve months. This figure is only 37.5 per- 
cent of the traffic movement through the locks 
at Sault Ste. Marie during the 1928 season of 
navigation on the Great Lakes—8%4 months. 


Three Cities Unite in Modernization Bureau 


Peru, ILL., June 24.—A home modernization 
bureau, with a program of activities adaptable 
to a city under 50,000 population, has been in- 
stituted in Peru, LaSalle and Oglesby, and 
already has forty-three members. The first 
meeting of the new organization was held at 
the Peru Qhamber of Commerce last Friday 
night, when a board of directors was elected 
and tentative plans for an advertising cam- 
paign were discussed. 

The organizing of the bureau was in charge 
of R. A. Sleeper, of Chicago, field representa- 
tive of the Home Modernizing Bureau of the 
National Building Industries (Inc.). He spent 
several days in the district, explaining the aims 
and methods of a local bureau. ‘Response to 
his suggestions was immediate, and the mem- 
bership of the new bureau is representative of 
practically every one of the lumber and build- 
ing trades, financial institutions, and allied in- 
terests. Even an undertaker is included in the 
list of members. . 

Under the plan’ of organization, which was 
devised for this field of endeavor, the bureau 
does not have a budget, and will. not main- 
tain an office or a paid secretary.’ Each mem- 
ber is provided with advertising matter and 
home modernizing suggestions, which the na- 
tional bureau supplies at cost. 


Discuss Advertising and Financing 


The work of the tri-city bureau here will 
be to carry on a concerted advertising and edu- 
cational campaign, co-ordinating the efforts of 
the individual members. Instead of each mem- 
ber contenting himself with the old style 
“business card” type of advertising in the 
newspaper, the members as a bureau will ad- 
vertise the advantages of an old home made 
modern, using advertising copy supplied by the 
national bureau’s experts. Meetings, at which 
the general public will be welcome, free of 
charge, will be arranged, with speakers or 
other program features supplied by the Chi- 
cago office. 

The cost of the advertising will be met by 
each firm paying a part of the bill, and those 
who contribute to this will have their names 
appearing on the full-page ad which will be 
used. The six lumbermen of the three cities 
have agreed to pay one third of the advertising 
cost, and expressions at the Friday meeting 
made it clear that nearly all the other members 
of the bureau will co-operate to care for the 
remaining expense. 

The tri-city lumbermen and builders soon 
discovered, at the meeting; another very valu- 
able feature of their new organization. When 
they started to talk ways and means of pro- 
moting home modernizing, they soon found that 
this will provide a real opportunity for co- 
operation with mutual benefit. 

The question of financing was one of the 
most important to be discussed. J. F. Seitz, 
manager of the Peru Lumber & Coal Co., one 
of the leaders in the organization plans, stated 
that financing should not be a great problem. 
“Anything that’s got merit,” he declared, “can 
be financed. Anybody that wants to, can own 
a home.” He explained that the building and 


loan association would assist in this, and so 
would the banks. “The State loan association 
has agreed to help finance such ventures, but 
that plan is not in effect here because it is not 
necessary. We have strong banks and build- 
iug and loan associations, right here in our own 
towns.” 


Bureau an Idea Exchange 


Elwood Miller, of the Miller Sheet Metal 
Works, LaSalle, spoke as a director of a 
building and loan association, and sounded a 
note of co-operation needed from both the 
building interests and the loan association. 
Members of the bureau should, he said, urge 
more people to join the building and loan asso- 
ciations, as membership in the latter organiza- 
tions stimulates the prospective customer’s in- 
terest in a new or a better home. 

J. W. Mormon, general contractor of 
Oglesby, contributed the observation that “it 
is easier to get people to modernize than it is 
to get them to build new homes.” Folks who 
haven’t the money, he explained, to build a 
new house can usually spare enough to modern- 
ize. Another reason why people more fre- 
quently modernize than build anew was men- 
tioned by Dan Robertson, a painter and home 
decorator, who told of an interview with a 
prospective customer. The man, he said, did 
not want to move because he “liked the neigh- 
borhood.” So if the painter didn’t think it 
would cost too much he’d modernize his .old 
home. 

This, Mr. Sleeper pointed out, is the work 
of the home modernizing bureau—providing a 
common meeting place for the various build- 
ing interests, so each can tell his co-workers of 
prospects in other lines than his own, The 
painter, he explained, can pass on to the proper 
workman the information when he finds a floor- 
ing job, or a house that needs a new roof, or 
a customer who plans a different porch. And 
others can do similar service for the painter, 
or any other member of the building trades. 

“Lumberinen and contractors and painters 
and allied interests,” Mr. Sleeper declared, 
“must speak a common language. They must 
stop knocking each other, in the presence of 
customers. If there are differences, settle them 
through the bureau, not by complaining to cus- 
tomers, which hurts the whole building in- 
dustry.” 

Elect Board of Directors 


The bureau members agreed that the best 
means of administering the affairs of the or- 
ganization would be through a board of direc- 
tors, who would name the executive officers of 
the bureau. It was decided to elect eight direc- 
tors, three from Peru, three from LaSalle, and 
two from Oglesby. The Peru directors are: 
Sam Marshall, assistant cashier of the Peru 
State Bank; Harry Debo, of the Soedler Hard- 
ware Co.; and Hamilton Maze, of the W. H. 
Maze Co. Those from LaSalle are: Clarence 
Elliott, of the Elliott-Hayden Lumber Co.; 
Elwood Miller, proprietor of the Miller Sheet 
Metal Shop; and Adolph Wirtz, cashier of the 
LaSalle National Bank. J. C. Duncan, man- 
ager of the Hunter-Duncan Lumber Co., was 


the only director elected for Oglesby. J. W. 
Mormon, contractor, was the only member pres- 
ent from that town, and he suggested the other 
four be called into consultation before the elec- 
tion of the second director. 

Mr. Elliott was named secretary pro tem. 
and will care for the business affairs of the 
club until the directors have an opportunity 
to meet. As only three of them were present 
Friday night it was impossible for them to 
name the officers until later. 

Special guests for the evening were W. G. 
Joyce, of Chicago, field secretary of the IlIli- 
nois Lumber & Material Dealers’ Association, 
Mr. Greening, of the Streator Brick Co., 
Streator, and a representative of the AMERICAN 
LuMBERMAN, all of whom made short talks. 
Mr. Joyce lauded the home modernizing bu- 
reau as an attempt to get the various parts 
of the building industry together. “We've got 
to,” he declared, “or someone else will take 
the ‘business away.” 

“T don’t know of another industry,” he con- 
tinued, “that spends as little for advertising 
as the lumber and building industries do.” 

There was. plenty of enthusiasm for the 

modernizing program as the meeting came to 
a close. Mr. Sleeper urged them to talk 
modernizing and not “remodeling” or “repair- 
ing.” 
“In Kansas City,” he said, “the use of ‘re- 
pair and remodel’ brought in $600 worth of 
building business. In the same length of time, 
‘modernize’ brought in business up to $2,000 in 
value. Think it over.” 


Chain Store Bill Passes 


Mapison, Wis., June 25.—Wisconsin line- 
yard owners are surprised over the action of 
the State senate in refusing to kill the Gettel- 
man bill providing for heavy taxation on chain 
stores. It had been taken for granted that the 
measure would be killed following adverse 
opinions by the Wisconsin attorney general, 
John Reynolds, on this and similar pending 
bills, and an apparent reluctance by many of the 
legislators to proceed further along those lines. 
The Wisconsin senate has now ordered the bill 
engrossed by a vote of 12 to 11. 

The Gettelman bill provides for a license 
fee of $1 for every retail store in Wisconsin, 
and if the same owner has more than one store, 
he is required to pay a fee of $25 for each 
additional establishment up to five stores. 
Above five stores the schedule is increased as 
follows: Five to 10 stores, $100 each; 10 to 15 
stores, $200 each; 15 to 20 stores, $500 each; 
all stores in excess of 20, $1,000 a store. Dur- 
ing the debate Senator Ben Gettelman of Mil- 
waukee urged the solons to over-ride the attor- 
ney general’s advice and to leave the question 
of constitutionality to the courts. He argued 
that the chains should be curbed to prevent 
putting the independent retailers out of busi- 
ness. 





FarMeErRS who are studying costs and im- 
proving their farms and their methods are 
winning. their way to prosperity, say the Corn 
Belt dailies. 
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Trade Extension Work Bearing Frut 


Purchasing Agents to Specify Marked Stock on Their Orders—“Quality” 
Lumber Campaign Going Over Big in Three States 


Wasuincton, D. C. June 24.—The trade 
extension department of the National Lumber 
Manufacturers’ Association announces that as 
a result of action taken by the National Asso- 
ciation of Purchasing Agents at its recent 
annual meeting favoring grade-marked lumber, 
the first purchasing agent to report volunteers 
the information that he will specify only grade- 
marked stock in placing his company’s orders 
for 70,000,000 feet of lumber this year. 

A manufacturer has advised headquarters 
that a retailer refused a shipment of lumber 
because it was not “Tree”-marked and grade- 
marked. The omission of the marks was an 
oversight at the mill. A man was promptly 
sent to the retail yard, marked the lumber and 
it was forthwith accepted. 

An order from one of the large railroad com- 
panies was rubber-stamped that it be both 
trade- and grade-marked. 

These three instances, culled from many re- 
ported to the National association, leave no 
room for doubt that the intensive work of the 
trade extension department on behalf of 
“quality” lumber is bearing fruit. 

Ohio, Illinois and New Jersey have been 
thoroughly canvassed by TX men, who have 
visited retail lumber dealers and by personal 
contact learned their reaction to the aggres- 
sive campaign in favor of maintaining American 
Lumber Standards by trade- and grade-marking 
according to suggestions made the lumber in- 
dustry by Herbert Hoover when he was secre- 
tary of commerce. The canvass of retailers is 
now underway in Indiana and California; it 
will soon go forward into Pennsylvania, Kan- 
sas, and Oklahoma, and certain parts of Wis- 
consin and Michigan, the object being to make 
lumber buyers throughout the United States 
familiar with the principles of trade- and grade- 
marked lumber. Following are selected facts 
reported by the trade extension department as 
the result of the canvass in the three States 
named : 


OnI0o—Reports from field men compiled to 
date show 146 visits to individual yards 1o- 
cated in 55 of the 88 counties. A rough esti- 
mate of the marked lumber on hand in June, 
1929, is 5,945,000 feet, a record computed on 
the basis of 58 companies. Of the 146 yards 
visited 84 percent were in favor of marked 
lumber and expressed willingness to stock it. 
Three-fourths of these want ‘Tree”’-mark 
lumber. There is a general demand on man- 
ufacturers for marked lumber now. One 
wholesaler, reported to be the best informed 
lumberman in central Ohio, said he “preferred 
to purchase quality lumber.” About 8 percent 
of the retailers visited proved indifferent to- 
ward marked lumber. However, a large pro- 
portion of this group, though unwilling to 
specify “Tree”-mark lumber, will accept it 
when shipped. Where indifference is regis- 
tered, the dealers in most cases do not cater 
to quality. Dealers whose attitude is unfa- 
vorable represent only 2 percent of the re- 
tailers visited and only one retail lumber 
dealer among the many visited in Ohio stated 
positively that he did not care to stock 
marked lumber. The northwestern Ohio group 
of retailers is most enthusiastic for “quality” 
lumber. Especially significant is the fact that 
yards handling quality material, with a large 
percentage of it grade-marked, are keeping 
up their volume, discounting their bills, and 
making a profit. 


ILurnois—Three trade extension field men 
visited 282 yards in 79 out of the 102 coun- 
ties in this State. A rough estimate of marked 
lumber on hand in June, 1929, is 21,796,000 
feet, computed on the basis of statements 
made by 143 companies. Of the 282 retailers 
visited, 60 percent were favorable to marked 
lumber; 60 percent are willing to stock it and 


57 percent wish to stock “Tree”-mark lumber. 
Several retailers, while agreeing to specify 
“Tree”’-mark lumber on future orders, will not 
make that mark an obligation on the part of 
their mill connections. Little marked lumber 
was found in the yards of the “indifferent” 
group, who comprised about 20 percent of the 
State contacts. Four percent of these do not 
eare to stock-grade-marked lumber and 4 per- 
cent hold the same attitude toward “Tree’’- 
mark lumber. Few keep footage stock records 
and many of those who do refused to give 
them out. Of the 282 companies only 6 per- 
cent were unfavorable to grade-marked lum- 
ber. ; 

New JeRsEY—Of the 136 retail yards vis- 
ited 86 percent were favorable toward marked 
lumber and willing to stock both grade- 
marked and “Tree’’-mark lumber. Most of the 
dealers keep an annual footage record and 
were glad to furnish it. Only one company 
was found to be “indifferent” to grade-marked 
lumber. Two were not interested in stocking 
this “quality” product. The Hudson County 
group as a whole favors “marking.” Only 2 
percent of all the retailers visited in New 
Jersey were definitely unfavorable to grade- 
marked lumber. These dealers specialize in 
quick service and do not operate on a ‘basis 
of grade. As a whole the New Jersey dealers 
look upon “Tree’”’-mark, grade-marked lumber 
as one cure of the transit problem with which 
they are confronted. 


The California survey results, now being 
tabulated, will be available within a week. 


* *+ * * 


SUPPORT MARKING PROGRAM 


Manufacturers Tell of Their Use of Grade- 
and Trade-Marks 


Wasurncron, D. C., June 24.—That lumber 
manufacturers in different parts of the country 
are supporting the grade-marking and trade- 
marking program of the National Lumber 
Manufacturers’ A'ssociation is clearly demon- 
strated by the many letters reaching head- 
quarters. Here are a few taken more or less 
at random from the incoming volume: 

From Oregon— 

We are using “Tree”’-mark lumber. You will 
find at the bottom of this tetter an imprint of 
one of our marks. As to giving you a list of 
items which will be marked, will say that, 
taking your request literally, this is, I believe, 
a larger order than you intend to place with 
us, since I believe there are about 3,500 items 
on the fir list. We expect to mark everything 
except possibly moldings and any _ special 
items that it might be impractical to place a 
mark on, and excepting, of course, all lumber 
not standard. In other words, we will mark 
timbers, dimensions, boards, shiplap, flooring, 
drop siding, rustic, ceiling, finish, car material, 
railroad material etc. 

From Missouri— 

We have started trade-marking the lumber 
produced at all of our mills with the National 
“Tree” symbol and would like to have you send 
us any forms necessary in registering imprints 
etc. 

From Arkansas— 

We have your letter of May 17 in regard to 
“Tree’’-mark lumber. We submit at the foot 
of this letter an imprint of our trade-mark 
and grade-mark stamp for your approval. 
From Alabama— 

We attach imprint of grade-marking stamp 
which we are now preparing to use and which 
indicates how the National trade-mark will be 
worked in. We are grade-marking all items 
of production and have done so consistently 
since the grade-marking plan went into effect. 
It is our intention to do so until the end of 
the chapter, regardless of what anyone else 
may do. 


Effect on Price Stabilization 


Ernest Dolge, the well known Douglas fir 
lumber manufacturer, calls attention to an in- 
stance of the effect of grade-marking lumber 
on price stabilization. A certain county engi- 
neer advertised for bids on certain timber and 
lumber, specifying that the material delivered 
must be grade-marked or accompanied by the 
West Coast Lumbermen’s Association cer- 
tificate of inspection. 

Five bids were received: Two came from 
retailers in the county seat city and one from 
a wholesaler in that city. One was received 
from a Nebraska wholesaler and another from 
an Oregon wholesaler. The total amount of 
the bids varied from $988 to $1,026, a difference 
of only $38 on a bill of 19,800 feet, or a 
difference of approximately $2 a thousand. 

Perhaps some one can demonstrate that 
grade-marking and inspection service do not 
have the effect of stabilizing prices, comments 
Mr. Dolge, but I think here is a case that 
proves that it does have that effect. Our own 
figure [a checking calculation only—the Dolge 
company was not a bidder] on the structural, 
for instance, was $1,017.30, which was just 
between the highest and third highest bid. 
Whenever we can get it so that bidders from 
various parts of the country come within $2 
a thousand of each other, we are not going to 
have any great amount of trouble in selling 
our lumber, but when bidders vary as much 
as $10 and $12 a thousand it is impossible to 
do anything. 

What Architect Says 


Frank P. Gates, of Jackson, Miss., architect, 
member of the board of directors of the 
Mississippi State Board of Architects, who has 
followed the Southern Pine Association grade- 
marking movement from its inception, says of 
the trade practice: 

When a questionnaire was sent out by the 
Southern Pine Association some years ago, 
asking opinions on the grade-marking of lum- 
ber, I endorsed the idea as one that would be 
of benefit to the architect. As far as I know, 
I was among the first to éndorse the plan. 
Since then I have seen a gradual development 
of this system of identifying lumber, and to- 
day I include in my specifications for lumber 
that the grade shall be marked on each piece. 

The psychological effect of knowing that 
the stamp of the expert grader at the mill is 
on each piece is enough in itself to demand 
grade-marked lumber, but there are other fea- 
tures that add to its merit. As a rule the 
architect is not an expert at grading lumber, 
so that any means of making it simple to 
check up on the lumber on the job is a great 
help. Grade-marking of lumber is of benefit 
to the owner of a building, as it enables an 
architect to obtain a more uniform and con- 
sistent quality of material, which makes for 
better construction. 


The survey of retail lumber yards is still 
going on actively and reports reaching head- 
quarters continue to show from 80 to 90 percent 
of the dealers visited are ready to stock and 
promote the sale of grade-marked “Tree”-mark 
lumber. 


* * * * 


More Promotion in Greater Area 


San Francisco, CA.ir., June 22.—With a 
greatly enlarged territory, which includes the 
States of Washington, Oregon, California, 
Idaho, Montana, Nevada, Utah and Arizona, 
the western office of the National Lumber 
Manufacturers’ Association has graduated from 
the status of a divisional office. A. C. Horner, 
who has been in charge of the smaller territory 
heretofore covered from the office of the west- 
ern division in San Francisco, will have charge 
of the enlarged territory and will continue to 
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make his headquarters in San Francisco. From 
his headquarters here he will direct the activi- 
ties of the lumber field promotion staff in the 
newly acquired territory, co-ordinating them 
with the national trade extension program, and 
also maintaining contact with the British 
Columbia lumber interests, as he has in the 
st. 

ie addition to furnishing engineering service 
to lumber consumers, the western office of the 
National Association will work out with the 
four affiliated western regional lumber asso- 
ciations plans for closer co-operation in lumber 
trade promotion. Mr. Horner plans to make 
immediate contact with representatives of the 
Western Pine Manufacturers’ Association, the 
California Redwood Association, the West 
Coast Lumbermen’s Association and the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association. 

Mr. Horner is eminently fitted for this work. 
He is an engineering graduate of the University 
of Pennsylvania. He spent four years as secre- 
tary of the Pacific Coast Building Officials’ 
Conference, and was largely responsible for 
the Pacific coast uniform building code. He 
was engineer of the Portland Cement Associa- 
tion and also spent seven years as an engi- 


proposed series of meetings and so far has not 
received a single reply indicating that the writer 
objects to going back to school. Like the 
alert farmer, who is always seeking competent 
advice in the solution of his building and other 
problems, the lumbermen likewise are out to 
learn anything and everything they can that 
promises to promote business and make them 
of greater value to the farm communities they 


serve. 
* * * # 


White Pine in Large Hotel 


Toronto, Ont., June 24.—The opening of 
the new Royal York Hotel here has been taken 
advantage of in a thoroughly business-like 
manner by the White Pine Bureau, which has 
published a strong advertisement in a number 
of Ontario daily papers. The advertisement 
calls attention to the fact that in the Royal 
York Hotel, the largest hotel in the British 
Empire, which cost $17,000,000 and was built 
and is being operated by the Canadian Pacific 
Railway, all the window sash, window frames 
and curtain boxes are made of Canadian white 
pine. The advertisement then asks why the 
railroad used white pine in its palatial hotel 
and gives the following answer: “ use these 














A new “Caterpillar” job just installed in the yard of the Coos Bay Lumber Co., Bay Point, 


Calif., has at least two interesting new features. 


One is the use of a shield attachment or ar- 


mored front so that the “Caterpillar” may be used for butting work in lumber yards and indus- 

trial plants; the other is the equipment of the “Caterpillar” with rubber tracks to adapt the trac- 

tor to wooden runways. Photograph shows “Caterpillar” Ten with armored front, pushing thirty 
cars of lumber weighing 105 tons. 





neer in the maintenance-of-way department of 
the Southern Pacific Railway. 
** * * 


To Stage “Farm Schools” 


Wasuincton, D. C., June 25.—The Sacra- 
mento Valley Lumbermen’s Club will on Sept. 
21 hold the first of a series of “Farm Schools” 
similar to those held recently in other States. 
The meeting will be in charge of Prof. H. B. 
Walker and under the auspices of the division 
of agricultural engineering, University of Cali- 
fornia. It will be held at the University Farm, 
Davis, Calif. 


Max E. Cook, farmstead engineer of the - 


California Redwood Association, has advised 
C. F. Miller, agricultural engineer of the Na- 
tional Lumber Manufacturers’ Association, of 
the plans for a series of meetings in a letter 
thanking Mr. Miller for the loan of literature 
and sample programs used in similar meetings 
elsewhere. 

Prof. Walker and Mr. Cook have just con- 
cluded a week’s inspection tour of farm build- 
ings throughout the Coast region north of San 
Francisco. Plans are under way for similar 
trips contacting farm advisors, farmers, poul- 
trymen and retail dealers with farm trade. This 
was done during the tour just concluded and 
found very profitable as well as enjoyable. 

Mr. Cook has communicated with various 
lumbermen and lumber clubs concerning the 


expert C, P. R. architects and engineers know 
its exclusive qualities—its ability to stay in 
place—its durability—its high and uniform de- 
grees of quality—its freedom from shrinkage 
or warping—its freedom from resinous sub- 
stances.” The advertisement concludes with 
@ reminder to readers that Canadian white pine 
is the best wood to use for frame houses, barns, 
garages, poultry houses, pergolas, summer 
houses, doors, porches, verandas, window sash 
and frames, cupboards, paneling, lath, outside 
trellises and decorative woodwork. 


* * * * 


To Modify Building Laws 


Toronto, Ont., June 24.—As a result of the 
information recently submitted to the property 
committee of the city of Toronto, the commit- 
tee has recommended a modification in the 
building by-laws which for some months past 
has made it compulsory to use so-called “fire- 
proof” construction in the building of apart- 
ment houses of three stories and less. An 
important factor in the preparation of the in- 
formation laid before the committee was the 
case and the arguments prepared by Bert J. 
Westover, Indianapolis, Ind., construction en- 
gineer of the central division of the National 
Lumber Manufacturers’ Association. Mr. West- 
over visited Toronto for the purpose and was 
in attendance with a large delegation who ap~- 
peared before the property committee. 


Over-Insurance Cause of Fire Losses 


CANTON, OHIO, June 24.—It is remarkable 
how inflammable over-insured buildings are, 
according to R. O. Mesaur, chief of the fire 
department of this thriving city. O'ver-insurance 
is one of the causes for the heavy fire losses 
reported each year, according to Chief Mesaur. 
He attributes over-writing largely to the 
ambitions of some insurance solicitors, whose 
first and only interest is in the size of the 
premium, and consequently the amount of the 
commission. 

Chief Mesaur recalled several notable examples 
of fires that have occurred in Canton. In one 
instance the insured had protected himself to 
the extent of $25,000 on stock that actually 
invoiced at $3,500. Hie made the mistake of 
trying to collect the full insurance. The result 
was that he was indicted for arson, convicted 
and sentenced to serve seventeen years. Several 
such cases have occurred here, he said. 

The camera plays its part in fire fighting in 
Canton. Chief Mesaur sees to it that photo- 
graphs are made of all fires where suspicious 
circumstances suggest the possibility that arson 
may be back of the conflagration. Sometimes 
the pictures clearly indicate arson and are used 
in court as evidence. Others, though not con- 
clusive, throw a broad and suspicious shadow 
and have a good effect. 

Chief Mesaur does not think over-writing of 
insurance is as prevalent as it was a few years 
ago. The responsible insurance agent, like 
other business men, realizes the advantage in 
his dealings with both his clients and ‘his com- 
pany. Company executives have put their foot 


. down on over-writing. Nevertheless, a few un- 


scrupulous agents in any community can so far 
over-insure property as to make reported fire 
losses far exceed the actual destruction. It is 
this latter type of agent that Chief Mesaur 
has under the ban and he loses no opportunity 
to call attention to the embarrassment that they 
may cause his department and fire departments 
in other communities throughout the country. 
$-6.¢ 8 


Lamella Roof for Restaurant 

New York City, June 24.—The strength and 
beauty of wood in construction are exemplified 
in the Park Restaurant, familiarly known to 
many as the Casino, patronized by the elite of 
the Metropolis and located on a commanding 
knoll in Central Park at 72nd Street. 

Several months ago it was decided to re- 
habilitate this famous restaurant. Joseph 
Urban, celebrated New York architect, specified 
Lamella roof construction for the ‘breakfast 
room. The result is a close-up of the expan- 
sive effect known for its gigantic application in 
the Democratic convention hall, Houston, Tex., 
last fall. 

F. H. Alcott, of the trade extension staff 
of the National Lumber Manufacturers’ Asso- 
ciation, describes the breakfast room roof thus: 

The vaulted roof over the new breakfast 
room, 40 feet in expanse, 27 feet long and with 
a 20-foot radius groined quarter dome lighted 
from and open to the porch, is of Lamella 3x 
10-inch, scribed to the high curve of the roof 
line, sheathed first with plywood and roofed 
with 1l-inch sheathing. The underside is ex- 
posed, decorated in soft white and very ar- 
tistically treated in modernistic flowered con- 
ventions matched accurately by suspended in- 
direct lighting fixtures of modern character. 
In the center of the floor, a small dance plat- 
form, and a really capable orchestra under 
the groined end, contribute to the summery 
atmosphere in absolute keeping with the cul- 
tured patronage. 

To newcomers, says Mr. Alcott, the appeal 
of this new woven covering is startling and 
convincing, as gathered by observations dur- 
ing’ my half-hour visit. Here, in the heart of 
New York City’s own, and among the finest 
class, a wooden roof in a public building, for 
the first time is available with such pleasing 
effect and unusual artistic touch. 

The builders, Leddy & Moore, 70 West 40th 
street, are more than pleased, as the enthusi- 
asm of their superintendent, Mr. Wicks, would 
indicate. This Lamella roof was constructed 
subject to approval by test. No test is con- 
templated now by the bureau of buildings. 
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National Production, Shipments and Orders 


Wasurncron, D. C., June 24.—Following is the National Lumber Manufacturers’ Association’s report for the week ended June 15, 1929, and 
for five weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparisons with statistics 


of identical mills for the corresponding periods 


of 1928: 














Pet. 
Change 
No. of from 
ONE WEEK Mills Production 1928 
Softwoods: M feet 
Southern Pine Association... ..ccccscccccccces 126 59,802 — 2 
West Coast Lumbermen’s Association........ 82 105,491 + 5 
Western Pine Manufacturers’ Association..... 34 37,378 + 8 
California White & Sugar Pine Mfrs.’ Assn... 19 23,651 oO 
Northern Pine Manufacturers’ Association.... 9 10,127 — 8 
Northern Hemlock & Hardwood Mfrs. Assn... 32 3,749 —32 
North Carolina Pine Association............. 41 7,160 — 4 
California Redwood Association.............+. 14 8,595 +13 
Total softwoods..........seeseeeeee: ine ae 255,953 +2 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 197 32,561 —9 
Northern Hemlock & Hardwood Mfrs. Assn... 32 8,102 +25 
Oi ccncnstéibeds oeud ease adel 229 40,663 — 4 
A cnc ch opadaesearansie was ° - 564 296,616 + 1 
PIVE WEEES 
Softwoods: 
Southern Pine Association...........ssseee0. 592 277,557 — 7 
West Coast Lumbermen’s Association........ 410 459,995 — 6 
Western Pine Manufacturers’ Association.... 174 183,838 + 7 
California White & Sugar Pine Mfrs.’ Assn... 122 166,093 oO 
Northern Pine Manufacturers’ Association.... 45 51,794 + 2 
Northern Hemlock & Hardwood Mfrs. Assn... 159 19,594 —37 
North Carolina Pine Association............: 188 33,649 — 9 
California Redwood Association............:. . 69 41,016 +14 
ee MRO cccceevewecesaeenenauseda 1,906 1,233,536 — 4 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 991 165,235 — 7 
Northern Hemlock & Hardwood Mfrs. Assn... 159 42,502 +15 
ee cucsncweveesataedeeuee - 1,150 207,737 — 3 
Se BUND 6 conc s ces vecéocebcae< panees ,897 1,441,273 — 4 


Pet. Pet. 
Change Change 
from from 
Shipments 1928 Orders 1928 
M feet M feet 
56,906 —ll 50,877 —23 
110,121 — 9 105,984 + 7 
34,122 — 4 32,952 —19 
18,320 —12 20,263 —15 
10,798 — 5 5,616 —40 
4,170 —-24 3,287 — 28 
5,856 —-21 4,096 —37 
8,400 — 7 9,516 — $3 
248,693 —9 232,591 —11 
37,259 + 6 36,020 — 7 
5,989 —15 5,106 —30 
43,248 + 3 41,126 —ll 
291,941 —s8 273,717 —1l11 
276,394 —14 250,358 —18 
535,555 —10 510,203 —12 
170,532 —2 158,746 — 7 
129,516 —i1 116,509 —17 
47,574 — 8 43,175 — 5 
20,451 —12 15,790 —27 
32,962 — 5 24,634 —29 
42,688 +10 42,795 +12 
1,255,672 —s8 1,162,210 —13 
197,514 +13 183,489 + 5 
30,522 —-28 28,234 —30 
228,036 + 5 211,723 —2 
1,483,708 — 6 1,373,933 —12 





Relation of Unfilled Orders 


Wasuincron, D. C., June 24.—Following is 


to Stocks 


a statement for five associations of the footage of 


gross stocks on hand June 15, and the percentage relationship to these of the unfilled orders: 


Association— 
Southern Pine Association 


a 


Western Pine Manufacturers’ Association.... 
Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute 


eee ee eww ee 





West Coast Review 


[Special telegram to American LuMBERMAN] 


SEATTLE, WASH., June 26.—The West Coast 
Lumbermen’s Association reports that 207 mills 
—all those reporting production, shipments and 
orders—during the week ended June 22 gave 
these figures: 

Production. .196,062,000 


Shipments ..179,273,000 8.56% under production 
Orders .....184,582,000 5.86% under production 


A group of 276 mills, whose production re- 
ports of 1929 to date are complete, reported as 
follows: 


Average weekly operating capacity. 278,051,000 
Average weekly cut for twenty-five weeks— 

Sia eS Wee Ak We awe are eee 201,379,000 
EE ECE ge Se 196,419,000 
Actual cut week ended June 22, 1929.221,781,000 


A group of 207 identical mills, whose pro- 
duction for the week ended June 22 was 
196,062,000 feet, reported distribution as fol- 
lows : 





4 Unfilled 

Shipments Orders Orders 
ee ahéee 77,108,000 72,841,000 210,128,000 

Domestic 

Cargo ... 59,683,000 73,333,000 302,241,000 
Export .... 29,999,000 25,924,000 231,051,000 
Local . 12,484,000 BRADONCO  6cecdecees 
179,274,000 184,582,000 743,420,000 


A group of 112 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1928 and 1929 to date, reported as 
follows: 

Week Aver. 25 Aver. 25 

ended June weeks June weeks June 

F570 S376. 500 115°667,000 
Production.123,557,000 109,275, ’ A 

Shipments. . 112,656,000 115,297,000 121,814,000 

Orders ....118,956,000 116,424,000 124,825,000 

















Orders to 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
114 677,694,000 172,473,000 25 
139 1,089,591,000 565,278,000 52 
37 839,154,000 131,248,000 16 
9 333,183,000 64,766,000 19 
169 835,543,000 235,885,000 28 
. 
West Coast Analysis 
SEATTLE, WASH., June 22.—The West Coast 
Lumbermen’s Association furnishes the fol- 
lowing supplementary analysis of domestic 
cargo business for the week ended June 8: 
Washington British 
and Oregon Columbia 
95 Mills 17 Mills 
Orders on hand first of 
week— 
Capiterete  .iscice 117,253,304 1,749,224 
Atlantic Coast ....122,296,122 8,950,854 
Miscellaneous ..... 7,911,540 11,264,574 
roe 247,460,966 21,964,652 
Orders received— , 
OU eee 27,787,617 1,123,000 
Atlantic Coast . 24,419,563 2,668,000 
Miscellaneous ..... 2,762,158 2,487,704 
| NR ore 54,969,338 6,278,704 
Cancellations— 
ere cs irr 
Atlantic Coast 288,568 86,000 
DEUCE cccce “eetosass  veevenes 
ery ee 1,257,534 86,000 
Shipments— 
| ee 23,410,509 1,519,000 
Atlantic Coast . 33,740,611 87,000 
Miscellaneous ..... 2,606,198 781,200 
SOE. cnecuue ceeks 59,757,318 2,387,200 
Orders on hand end of 
week— 
CISOOMER. 0 oc ewes 120,661,446 1,353,224 
Atlantic Coast ....112,686,506 11,445,854 
Miscellaneous ..... 8,067,500 12,971,078 
a 241,415,452 25,770,156 
Total domestic cargo— 
Orders on hand first of 
WE  nctcksceeeeeceeeehs 269,425,618 
Orders received .......+... 61,248,042 
CHORTREASOES~ cccccecescves 1,343,534 
BRENRORED ccscvcecdervcessce 62,144,518 
Unfilled end of week....... 267,185,608 





California Redwood 


San Francisco, CAuir., June 22.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended June 15: 


Red wood——. White- 
Percent of wood 











Feet production Feet 
Production ..... 8,595,000 100 1,610,000 
Shipments ...... 8,400,000 98 1,685,000 
Orders— 

Received ...<-. 9,516,000 110 2,837,000 
ae GL Sacees 39,605,000 anit 6,743,000 
Detailed Distribution of Redwood 

Shipments Orders 

Northern California*...... 2,992,000 4,239,000 
Southern California*..... 2,763,000 3,160,000 
EE * cWelaitin Rdaide' nen dou 84,000 62,000 
PE “wi weewe oaece eae 2,110,000 1,801,000 
PE cenisdeceavud anet 451,000 254,000 
8,400,000 9,516,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


?Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hemlock and Hardwood 


Osuxosu, Wis. June 24.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 
ended June 15: 


Percent 
of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 67 units*.14,157,000 210,000 100 
Actual production. .10,796,000 161,000 76 
Shipmentst ....... 8,896,000 133,000 62 
Orders receivedt... 6,861,000 102,000 48 
Orders on hand....62,486,000 932,000 at 
Hemlock— 
Capacity, 92 units*.19,421,000 210,000 100 
Actual Production.. 4,130,000 45,000 21 
Shipmentst ....... 5,009,000 54,000 25 
Orders receivedt... 4,168,000 45,000 21 


Orders on hand....27,037,000 294,000 : 


*Daily 10-hour presettins capacity of 35,000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 


tLumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 
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Western Pine Summary 


PorTLAND, OrE., June 22.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 15 from 


37 member mills: Per 
cent 
Percent Ship- 


Production— Carst Feet ofcut ments 
Normal* ..... ... 34,350,000 
CO” eee --- 939,327,000 
Shipments (car).1,360 35,360,000 .... oasare 
Lecal Geliv.... ces 690,000 .... email 
Total shipm’ts 35,950,000 91.42 
Orders— 
Cancelled .... 11 286,000 acne aren 
Book (car)...1,338 34,788,000 .... alee 
er aye 590,000 
Total orders.. . 35,378,000 89.96 98.41 


On hand end : 
WO saékus COGS TEEBECO cee) | tees 
Bookings for the week by thirty-six iden- 
tical mills were 101.53 percent of those for 
the previous week, showing an increase of 
529,000 feet. 


7Car basis is 26,000 feet. 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 114 per- 
cent, shipments 105 percent and orders 103 
percent of normal. Averages for the corre- 
sponding week of the preceding four years 
were as follows: Production, 106 percent; 
shipments, 93 percent, and orders 95 percent 
of normal. 


Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal while during 
peak summer months the production increases 
to well over 100 percent of normal. 





Southern Pine Barometer 


New Or.eans, I.a., June 24.—For the week 
ended June 15, Saturday, 154 mills of total 
capacity of 184% units (a unit representing 
output of 1,500,000 to 2,000,000 feet between 
Nov. 1, 1925, and Oct. 31, 1928), report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
8-year Actual 


Production— Carst Feet Av. Prod. Output 
Aver. 3 yrs... ...- 77,884,711 ..-- ous 
ROCORE .ccece aece TEENS E 8 cence ‘oben 

Shipments* ... 3,249 67,085,352 .... 94.52 

Orders— 

Received* . 2,959 61,097,432 86.09 
On hand end 
weekt 


oocckpOSt BSIOCEE TSG ccce eves 
*Orders were 91.07 percent ofi shipments. 


TBasis of car loadings is April average, 
20,648 feet. 


tOrders on hand showed a decrease of 2.65 
percent, or 5,987,920 feet, during the week. 


Southern Pine Costs 


New Orteans, La., June 26.—The April 
cost statement of the Southern Pine Associa- 
tion shows the average total cost per thousand 
feet, board measure, of producing and shipping 
lumber, not including interest on loans or in- 
vested capital, for April, 1929, was $24.82, based 
on a production of 243,463,276 feet by 88 mills 
operating 128%4 units. This was 32 cents less 
than the cost for the preceding month, when the 
reported production was 229,514,992 feet, and 
39 cents more than for the corresponding month 
last year. Of the number of mills reporting, 
40 had costs below the average of $24.82, run- 
ning from a low figure of $18.86 to $34.73. The 
average cost for the first four months of this 
year on a production of 924,969,333 feet, was 
$25.11. 


Railroad Buys 4,000 Cars 


The Pennsylvania Railroad this week bought 
4,000 new cars. Of these, 1,000 were ordered 
from the Pressed Steel Car Co., 900 from the 
American Car & Foundry Co., 800 from the 
Ralston Steel Car Co., 700 from the Pullman 
Co., and 600 from the Standard Steel Car Co. 











Northern Hemlock and Hardwood Monthly Report 


_OsuKxosu, Wis., June 24.—The Northern Hemlock & Hardwood Manufacturers’ Associa- 
tion reports as follows May production and shipments, and stocks June 1: 


Statistics for May, 1929 


Unsold 

Production Shipments Junel 
el. wi aus. sa 507,000 336,000 5,640,000 
Basswood 3,782,000 2,348,000 26,886,000 
ee, 6,0 | Eras 
eer 9,693,000 7,762,000 66,100,000 
BS di} ujele aie 2,635,000 2,491,000 14,188,000 
| ee eee 16,100,000 9,923,000 55,883,000 
Re ee 275,000 46,000 1,637,000 
Mxd. hrdwd... 4,064,000 Sen. | tvwsioe 





Total hdwd. .37,062,000 23,818,000 170,334,000 
Hemlock, 1&2”.17,385,000 14,247,000 91,713,000 





Grand totals.54,447,000 38,065,000 262,047,000 


Unsold Stock Summary June 1, 1929 
Hardwoods— 


St EEE EPP ORE rae 58,334,000 
a, Pe ee 112,000,000 
Total hardwood .......cccsees 170,334,000 
Hemlock 1&%2”— 
ME Avtusreschecsemiae 40,376,000 
pr ee 51,337,000 
ROME DOMME | vs6s86 ois hls cnet 91,713,000 
OU SEED «vie ot 5 edee are useces 262,047,000 


The figures for twelve months, June 1, 1928, to May 31, 1929, make .the following per- 


centages of those for the corresponding period of 1927-1928: 


hemlock, 107; all woods, 104. 




















Unsold 
Dry Green 
AsH— 
_¢ SAAS AP APO ae peer ee a 863,000 422,000 
eee ae 520,000 278,000 
eh ea 615,000 738,000 
SS Fee ere ee 287,000 712,000 
a 2 SS ech ce keverta eames 26,000 
Bek, PM ods ane bese cores 163,000 1,016,000 
2,448,000 3,192,000 
Basswoop— 
OE =e eee 359,000 529,000 
| ARS ee 1,370,000 2,075,000 
A eS, Seay 1,063,000 1,210,000 
a I i di op lg wi be kerk 1,822,000 3,002,000 
Se We M6 6 wisid a kk res as 3,690,000 4,958,000 
Pee, B 8BS 6". cc cccces 276,000 217,000 
Pe: Be a es 6 4s vine so Bh we 2,043,000 4,272,000 
10,623,000 16,263,000 
BircH— 
BEE chic auth Ge tsie mae aaa 2,537,000 6,200,000 
Sere 2,219,000 3,491,000 
Nos. 1 & 2 fac. stps...... 266,000 216,000 
re fo Oe ee 5,553,000 9,159,000 
No. 2 & btr. 4&6’........ 322,000 351,000 
sy 2 eer 4,451,000 9,618,000 
BY SE ie 6k S 4 die 8% Gud oko 543,000 421,000 
ee A ee 5,787,000 14,400,000 
| SS St 343,000 223,000 
22,021,000 44,079,000 
Rock ELM— 
adn a wats ane Mole 86,000 142,000 
Sy at Sh od oc eeewned be 188,000 460,000 
TS Ff” Se 670,000 581,000 
Pk Se GN ie ¥.csmcuvevees 162,000 239,000 
1,106,000 1,422,000 


Production—All hardwood, 102; 


Shipments—All hardwoods, 104; hemlock, 98; all woods, 102. 




















Unsold 
Dry Green 
Sorr EtmM— 
_ SEARS eee ae 461,000 1,317,000 
PE Pe en 287,000 773,000 
Sf eee eee 573,000 2,247,000 
oe ee rn re 1,190,000 1,938,000 
eS gt a eee, Gree * 976,000 1,898,000 
3,487,000 8,173,000 
HarD MAPLE— 
he RR Cae 1,601,000 3,934,000 
I | Sadie wal ola: ab wr wae 620,000 2,158,000 
ee a ae! 2,237,000 5,171,000 
Sk CS Sis 6 ena dees 1,985,000 1,962,000 
PO BE eaiesin sowie omen 5,472,000 10,798,000 
Plooring stoGk ...6..6i.¢ 4,638,000 11,341,000 
16,553,000 35,364,000 
Sort MaPpLe— 
BR oo ecakniatcicdae © ein S a:ananasd 199,000 375,000 
PE, Fea Wk eae wid wieede ok 92,000 240,000 
SOE OS iss dceie re. and re 375,000 911,000 
ek. we ERS sh viaue oaau tas 408,000 1,027,000 
a a tee ee 11,000 
a 2 nC eee 50,000 278,000 
1,124,000 2,842,000 
OaK— 
SS cstisrs” a's: gee intial plas Sa pin UR 147,000 96,000 
A ae 94,000 59,000 
SS ee 242,000 167,000 
Se S| ee ee eer 251,000 139,000 
a aS SS Pe: [ae - concen 
DS BONN ib 6 bin<'as vee oo 8 232,000 204,000 
972,000 665,000 


Unsold 1- and 2-inch Hemlock Stocks on Hand June 1, 1929, by Grades (34 Firms) 


June 1—Unsold Hardwoods—28 Identical Firms 








——1929 ——1928 
Dry Green Dry Green 
Ash.. 1,619,000 2,408,000 1,227,000 2,527,000 


Bass. 9,469,000 14,857,000 5,134,000 13,023,000 
Birch 20,556,000 37,639,000 23,309,000 40,922,000 
Elm— 
Rock 983,000 1,225,000 710,000 1,333,000 
Soft. 3,092,000 7,082,000 2,157,000 7,739,000 
Maple— 
Hard.14,439,000 30,136,000 17,132,000 24,390,000 
Soft.. 818,000 2,143,000 1,357,000 1,581,000 
Oak... 967,000 612,000 215,000 619,000 





51,943,000 96,102,000 51,241,000 92,134,000 


1x4-inch and wider 2x4-inch and wider 














ry. Green Dry Green 
1,296,000 1,555,000 10,448,000 7,955,000 
1,178,000 2,087,000 6,278,000 16,669,000 
1,344,000 2,359,000 9,181,000 5,438,000 
1,557,000 3,192,000 6,299,000 8,948,000 
287,000 415,000 2,286,000 2,715,000 
120,000 4,000 105,000 ©. Scena 
5,782,000 9,612,000 34,594,000 41,725,000 
June 1—Unsold Hemlock—32 Identical Firms 

1929 1928——~ 

1x4” 2x4” 1x4” 2x4” 


No. 1..2,851,000 18,357,000 
Merch. 3,177,000 21,804,000 
No. 2..3,703,000 14,361,000 
No. 3..4,731,000 14,565,000 


2,721,000 15,528,000 
8,894,000 21,119,000 
3,871,000 19,103,000 
5,040,000 23,515,000 


ee: €.... TORBOO . COCR GOe Sa os ccice” ‘eecnseuea 
Mill 
run.. 124,000 FORGO  cavsdend “bas wadde 


15,288,000 74,151,000 15,526,000 79,265,000 








North Carolina Pine 


Norrotk, Va., June 24.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from seventy-seven mills for 


the week ended June 15: Per 
Percent Percent cent 
Aver.* Actual Ship- 


Production— Feet Output Output ments 
Average* .12,486,000 est oe ade 
Actual ....10,384,000 84 sii 

Shipments .. 9,148,000 “eK 88 ans 

Orders t.... 6,582,000 wea 63 73 
Unfilled 

Orders ..58,771,000 ae : 


tAs compared with preceding week there is 
a decrease in orders of 26 percent, two less 
mills reporting. 

*“Average” is of production for the last 
three years. 





California Pines 


_ San Francisco, Cautr., July 22.—Following. 
is the report of the California White & Sugar 
Pine Manufacturers’ Association for the week 
ended June 18, based on statistics for twenty- 
six mills: 
Percent 
Percent ofsame 
of pro- period 


Feet duction of 1928 
For week ended June 15: 


Production ...... 35,379,000 Mieke 
Shipments ...... 27,085,000 17 

ee re 28,467,000 80 ry" 
Stocks June 15...582,868,000 ie 92.5 
For 24 weeks ended June 15: 

Production ...... 555,368,000 diam 105.9 
Shipments ...... 642,067,000 116 108.0 
WOME se vees bec 607,758,000 109 106.5 
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Southern Pine Monthly Stock Report 


New Orteans, June 24.—The statistical statement of the Southern Pine Association for May 
is on the unit of production basis, such unit representing a monthly output averaging 1,500,000 


to 2,000,000 feet between Nov. 1, 1925, and Oct. 


May Report, 121 Mills (157% Units) 





Percent 
3-year 
——— Percent 
Pro- 
Feet Relativet duction 
Stocks May 1..669,003,991 
May cut ...... 277,574,727 95. 21 
946,578,718 
May Shpmts....274,547,048 94.17 98.91 
Stocks June 1..672,031,670 90.02 — 
May orders*....260,251,803 89.27 93.76 
*Prorated from reports of 117 mills. Orders 


computed on basis of average carload shipped 
in May, 20,860 feet. 

+Average stocks on hand at end of month 
during 3-year period amounted to 2.5606 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 


Stocks on hand increased 0.45 percent, or ~ 


3,027,679 feet, during May. 


In the above report, double-shift operations 
are included as two mills, each of 270 hours 
a month standard. Of the 121 mills so fig- 
ured, 12 did not report on running time. Of 
the other 109, 89 mills, of which 4 were shut 
down, lost 4,068 hours representing a capacity 
of 36,098,000 feet, this loss being offset by 
overtime operations at 6 mills, totaling 177 
hours and representing a gain in capacity 
of 1,862,000 feet, so that net lost time was 
3,891 hours, representing a capacity of 34,- 
236,000 feet. Exactly standard time was re- 
ported by 14 mills. Causes for the loss of 
4,068 hours are summarized as follows: Re- 
pairs, 194 hours; breakdowns, 204 hours; log 
shortage, 1,161 hours; holidays, 50 hours; 
other causes or causes not reported, 2,459 
hours. 


Percentages of Kinds of Exports 


Percentages of kinds making up export to- 
tals were as follows: 


Jan. 1 to 

Southern May, April, Mar. 31, 
Pine— 1929 1929 1929 
EUMEDOP cocceocs 56.9 69.6 66.2 
2 ES eee 18.1 9.1 9.9 
Other woods ..... 25.0 21.3 23.9 


May, 1929, exports were 1.0 percent less 
than those of May, 1928, and 0.6 less than 
those of April, 1929. 


31, 1928: 


Reports of Same 113 Mills (149%4 Units) 


A statement of 113 identical mills, whose 
3-year average production was 277,450,831 feet, 
and whose 3-year relative stocks amounted to 
710,440,598 feet, compares operations in May, 
1929, with those in May, 1928: 





1929 1928 
Stacks Way 2.2. 3¢0% 632,062,771 742,827,156 
a ieee: 507 280,619,356 
$94,986,278 1,023,446,512 
May shipments ..... 258,633,829 310,149,293 





Stocks June Leccscce 636,352,449 713,297,219 
Three-Year Report of 108 Same Mills 
(14534 Units) Five Months 


Comparative figures for production and ship- 
ments reported by 108 identical mills, whose 
3-year average production was 270,872,740 feet, 
and whose relative. stocks amounted to 693,- 
596,738 feet, during the first five months of 
1929, 1928, and 1927, are as follows: 


1929 1928 1927 

Cut ....1,257,770,670 1,352,504,559 1,356,995,274 
Shpmt. .1,249,336,200 1,409,242,688 1,340,258,117 
Five months’ shipments as percentages of 

production 98.77 104.20 99.33 
Stocks— 

Jan. 1 618,348,993 759,193,430 716,509,331 

Junel 626,783,463 702,455,301 733,246,488 


Stocks on hand June 1, 1929, were 1.36 per- 
cent more than those of Jan. 1, 1929; 10.77 
percent less than those of June 1, 1928, and 
14.52 percent less than those of June 1, 1927. 


May Exports Through Southern Ports 


Exports through southern ports for the first 
quarter of 1929, and for April and May, figures 
here covering about 95 percent of total exports, 
were as follows: 


Southern May, April, Jan ito 

Pine— 1929 1929 Mar. 31, 1929 
Lumber . -46,795,601 57,541,606 153, 178, 634 
Timbers .- 14,847,399 7,544,068 22,895,320 


Other woods. .20,574,984 17,603,784 55,305,231 
82,217,984 82,689,458 231,379,185 








Purchasing Value of the Dollar 


New York, June 24.—It may prove incon- 
venient for some to accustom themselves to the 
new size currency which will make its appear- 
ance early in July, yet hardly as difficult as 
it proved for many to rearrange their finances 
during and after the war when the purchasing 
value of the dollar shrunk by about one-third 
to one-half, 

As a co-incident, the size of the new cur- 
rency corresponds roughly to the present pur- 
chasing value of the dollar as compared with 
that of pre-war times, measured by the wage 
earner’s cost of living as computed by the Na- 
tional Industrial Conference Board, 247 Park 
Avenue, New York. The new dollar bills in 
dimension will be about two-thirds the size of 
the old ones; and the present dollar has a pur- 
chasing value of about 63 cents in buying the 
ordinary necessities of life as compared with 
the pre-war dollar, according to the Confer- 
ence Board’s monthly cost of living index. 

While the cost of living at the end of the 
first quarter of the current year was approxi- 
mately 60 percent higher than in July, 1914, 
average weekly earnings per worker in the 
manufacturing industries, however, were 130 
percent higher, and hourly earnings, reflecting 
the rate of pay rather than continuity of work, 
were 138 percent higher, representing an aver- 
age net economic gain for all wage earners 
of 44 percent in weekly earnings, and 49 per- 
cent in hourly earnings over 1914, both weekly 
“real earnings” and hourly “real earnings” in 
March of the current year standing higher than 
at any time since the war. 


Changes in the total cost of living during 
the last year have been slight, amounting to 
less than one percent from January to Decem- 
ber, 1928, according to a study of the trend of 
living costs during that year, just completed 
by the Conference Board. “When changes in 
the index are as slight as those noted, they 
bear witness to a comfortable stability in the 
wage earner’s cost of living,” the study con- 
cludes. Fluctuations in specific items making 
up the budget of course have been more pro- 
nounced. 

The level of food prices throughout 1928 was 
lower than that of any other group, retail food 
prices reflecting the prevailing low level of 
farm products prices, the urban wage earner 
benefiting to some extent by the depression of 
agricultural prices. Rents during 1928 were at 
a higher level than.food prices, as compared 
with the pre-war base, July, 1914, but for the 
year continued their steady downward trend 
noted since 1924, when they were at their peak. 

Of all the main groups of expenditure enter- 
ing into the wage -earner’s budget, clothing 
stands at the highest level as compared with 
pre-war conditions. While it shared the post- 
war decline in prices with other commodities, 
the decline of clothing prices came to a rest 
at a higher level than the other elements in 
the cost of living. 

Coal continues at a considerably higher level 
than before the war, while in contrast electric- 
ity for lighting purposes today costs less than 
before the war. Gas on the whole is higher 


than before the war, although in a few of the 


144 cities where prices were investigated it 
also is lower than in pre-war times. 

The fluctuations in the prices of the group 
of expenditures combined under the classifi- 
cation of sundries, including carfare, medical 
care, reading matter, recreation, insurance, 
household furnishing, church and charity, dues, 
tobacco and candy during the year 1928 were 
slight. There were some increases in street 
carfares during the year. As compared with 
the general average for these sundry items, 
physicians’ charges and recreation have risen 
to the thighest point; tobacco prices changed 
least during 1928. 





Named State F incon Head 


CHARLESTON, W. VA., June 24.—Under the 
terms of a law effective July 1, 1929, the West 
Virginia Game and Fish Commission will be- 
come the West Virginia Game, Fish and For- 
estry Commission. The law provides for the 
appointment by the commission of a chief for- 
ester who must be a graduate of a reputable 
college or university, with technical for- 
estry training and practical experience in for- 
estry. The forestry division headed by the 
chief forester will be on a parity with the 
game and fish division headed by the chief 
game protector. 

In carrying out the provisions of this new 
measure, the commission, composed of E. Ver- 
non Johnson, of Berkeley Springs, as chair- 
man, Edward Cooper, of Bramwell, and George 
D. Curtin, of Clarksburg as members, met at 
headquarters at the State Capitol here on June 
3, at which time Prof. Harold S. Newins, who 
has been teaching utilization and forest prod- 
ucts courses at Penn State College, was se- 
lected as chief forester for West Virginia. 
This appointment is effective July 1. 

Prof. Newins comes to West Virginia very 
highly recommended. He is a graduate of the 
school of forestry at Yale University from 
which he graduated in 1911. 

He has had considerable practical experience, 
the first of which was gained in the United 
States Forest Service on the Sopris and San- 
tiam national forests during 1911 to 1915 in- 
clusive, where he was engaged in timber and 
grazing reconnaissance, fire fighting” and patrol, 
trail and telephone line construction, and re- 
forestation projects. 

Mill and yard experience was gained with 
the Coast Range Lumber Co., Mabel, Ore., 
while with the Northwest Blower Kiln Co., 
Seattle, Wash., he demonstrated dry kiln op- 
erations throughout the Pacific Northwest. 
Following this Mr. Newins spent some time 
as professor of forestry at the Oregon Agri- 
cultural College where the remained until June, 
1922, when he resigned to become eastern man- 
ager of the dry kiln department of the Cutler 
Desk Co., of Buffalo, N. Y. 

During the war Prof. Newins was with the 
New York district office of the bureau of air- 
craft on inspection of airplane woods. The fol- 
lowing two years were spent with the Cutler 
Desk Co. He resigned in June, 1924, to accept 
the position of professor of utilization of Penn 
State College. 

During July and August, 1924, he main- 
tained the Penn State forestry camp in Nicho- 
las and Webster counties of West Virginia. 


‘This contact gave him a fair idea of condi- 


tions in the hardwoods of West Virginia, and 
additional experience was gained during his 
connection with the Cutler Desk Co. during 
which time he established many contacts with 
the wood-using industries of the State. With 
his experience and background, it is felt cer- 
tain that West Virginia has found a progres- 
sive leader for her forestry program. 


Imports From the United States by 29 for- 
eign countries increased between 1913 and 1927 
twice as much in percentage as did those from 
all other countries; the proportions of their to- 
tal imports were respectively 16.2 and 20 per- 
cent. 
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Varied Activities Along the 


Intensive Cedar Shingle Campaign 


SEATTLE, WaSH., June 22.—That patent roof- 
ing competition can be largely eliminated in 
shingle producing territory by proper solicita- 
tion is the unqualified assertion of the Red 
Cedar Shingle Bureau here, which is now put- 
ting over a campaign for increased consumption 
of shingles with very satisfactory results. 

The bureau selected Bellingham and Tacoma 
for the initial campaign. Retail yard dealers, 
millmen and the bureau co-operated in the ef- 
fort to go out and solicit roofing business by 
the house-to-house method. At the same time 
newspaper advertising was run and a number 
of displays used to illustrate red cedar roofing. 
The bureau put a man in Bellingham and im- 
mediate territory to train a crew of solicitors. 
This man put in two weeks at Bellingham and 
three weeks in Tacoma solely in educating and 
training the solicitors in the technique of house- 
to-house canvassing. 

While final figures will not be complete for 
some time, Arthur Bevan, manager of the Seat- 
tle office of the Red Cedar Shingle Bureau, 
stated today that a thorough canvassing of thir- 
teen Bellingham streets resulted in sixty pros- 


. 
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when it is considered that the patent roofing 
people are similarly campaigning to distribute 
their products. Bellingham papers that carried 
red cedar ads also carried ads of the roofing 
people on the same page and of similar makeup. 

Mr. Bevan declared the work of the bureau 
along this line will be continued with Skagit 
County as the next objective. Two or three 
weeks will be given to the campaign. 

Three of the nine roofing jobs completed in 
Bellingham were financed through the discount 
plan of the Red Cedar Shingle Bureau as an- 
nounced about three months ago in AMERICAN 
LUMBERMAN, 


Foreign News Men Visit Plants 


PoRTLAND, OrRE., June 24.—A large party of 
European newspapermen were much impressed 
today when shown the lumber manufacturing 
plants of the Long-Bell Lumber Co. at Long- 
view, Wash., and the logging operations of the 
Clark & Wilson Lumber Co. at Willark, Ore. 
The party passed through here on a tour of 
the United States under the auspices of the 
Carnegie Foundation. They saw the famous 
redwood forests with their historic giants on 


pe 








Group of European newspapermen who inspected logging and lumbering operations in Columbia 
River district 


pects being obtained. Small towns and im- 
mediate territory about Bellingham produced 
thirty more. Mr. Bevan defined a prospect 
as a householder who admitted he needed new 
roofing this summer or fall. Four of the Bell- 
ingham prospects became remodeling jobs, pro- 
ducing much more business than roofing alone. 
Two weeks after the campaign nine roofing 
jobs had been completed in Bellingham from 
this sixty prospect list and the territory ad- 
jacent with thirty prospects produced four 
roofing jobs. 

As a result of this showing the Whatcom 
County Retail Lumbermen’s Association de- 
cided to put in a man to survey all of the city 
of Bellingham. This decision was highly grati- 
fying to the Red Cedar Shingle Bureau as this 
is the bureau’s principal objective—to sell the 
idea of going after business to lumbermen. 

In the first two weeks the campaign was 
instituted in Tacoma 180 prospects were ob- 
tained and sixty requests for estimates made. 
The territory of the city has only been scratched 
at that. 

Mr. Bevan declared the home industry ap- 
peal is one that can hardly be resisted by the 
householder. The solicitation in the two cities 
has so far resulted in but one or two house- 
holders preferring patent roofing. In other 
words, he said, if the red cedar salesman is on 
the job the chances are that cedar roofing will 
be purchased. This statement is,,.remarkable 


the way north through California. They 
reached Portland Sunday and were entertained 
by a committee of local newspapermen. O. M. 
Clark, head. of the Clark & -Wilson Lumber 
Co., was their guide on the visit to his com- 
pany’s logging operations. Members of the 
party’ are: 

M. Georges Landoy, editor of Matin, Brus- 
sels; M. Georges Lechartier, Journal des De- 
bats, Paris; M.. Rene Puauz, editor foreign 
page Le Temps, Paris; M. Pedro Potridis, 
owner of Agnon, Greek newspaper, Paris; 
Cont Leone Fumasone Biondi, Corriere della 
Serra, Milan; Signor Filippo Bojano, El Pop- 
ola d‘Italia, Rome; Salvatoro Cortesi, Associ- 
ated Press, Rome; Dr. Paul Broznik, chief 
press section, Latvian ministry of foreign af- 
fairs, Riga; M. Casimir Smogorzewski, War- 
saw Courier, Polish publication, Paris; M. A. 
Corteanu, editor in chief, Argus, Bucharest; 
Signor Julio Camba, Madrid; M. Cauvin, tour 
conductor for American Express Co. 


Demonstrate Fire-Resistive Shingles 


Everett, WasuH., June 22.—Everett, the 
premier red cedar shingle manufacturing city 
of the Northwest, was, for four days this 
week, the host to visiting firemen from fifty- 
five cities of the State who assembled here to 
hold the seventh annual convention of the State 
Firemen’s Association. : 

Among the demonstrations staged for the 
visitors that of the W. I. Carpenter Lumber 


West Coast 


Co. attracted much attention. In this exhibit 
several panels of the company’s Pyroof painted 
shingles and three kinds of patent roofings were 
subjected to a fire test by the firemen. They 
built a fire of identical size on each of the 
panels to determine its resistance to fire. While 
the fire rapidly spread on the patent roofing 
panels it did not do so on the Pyroof panels, 
and at the end of the test the examining fire- 
men found the patent roofings burned and value- 
less, while the Pyroof panels showed only a 
slight charring which would not even neces- 
sitate replacing the shingles if they had been 
in actual use on a roof. 

Similar tests have been made of Pyroof 
painted shingles by the W. I. Carpenter Lumber 
Co. in many cities of the United States, and 
in each instance the fire-resistant material used 
on red cedar shingles has proved its worth. 
The fire-resistive material and color are applied 
at the same time to high grade red cedar 
shingles. These shingles may be had in many 
non-fading colors. After treatment the shingles 
are packed in cartons, each of which hold a 
quarter of a square. The cartons protect the 
contents from marring in handling and also 
make the shingle easy to display. 

Many endorsements from fire chiefs in cities 
of the middle West as well as the Pacific coast 
attesting to the fire-safeness of Pyroof painted 
shingles have been received by the company. 


Company Absorbs Wholesaler 


PorTLAND, OreE., June 22.—Announcement has 
been made by the Edward Hines Pacific Coast 
Lumber Co., from its office in the Board of 
Trade Building here, that the Van Deinse 
Lumber Co., of Eugene, has merged its inter- 
ests with those of the Hines company. 

Officers of the company will be: President, 
Edward Hines, of Chicago; vice president and 
general manager, Rufus F. van Deinse; secre- 
tary, Mortimer L. Hudson; treasurer, Edward 
H. Thomas; assistant. treasurer, Allen C. 
Hemphill. 

Tihe Van Deinse Lumber Co., composed of 
father and son, had been in the wholesale busi- 
ness in Eugene for many years. Mr. Hines, in 
commenting upon the merger, said: 

The purpose of having them join our or- 
ganization was to give them an opportunity 
to enlarge their selling through our selling 
organization in the East, and, for ourselves, 
to get an immediate buying organization 
already established in the West. They will 
sell trade in the West direct, and through 
us Chicago and the East. It makes a very 
nicé combination for both interests. 


Pressure Steam Bath for Lumber 


Lewiston, IDAHO, June 22.—Engineers and 
officials of the Clearwater Timber Co. are 
working on a process for treating dry lumber 
to a pressure steam bath for the purpose of 
eliminating cup checking which, it is believed, 
may have an important effect on the lumber 
industry. . 

Manufacturers of lumber have been troubled 

with cup checking of dry lumber when it passes 
through the pressure rolls, which are located 
ahead of the planers. The Clearwater com- 
pany more than a year ago began planning a 
method which would soften the boards by 
steam pressure. Under the old plan used by 
many mills the lumber was dipped in water 
and then dried. 
._ Robert Bolling, chief engineer of the mill, 
built an experimental steam tank and pressure 
steaming the boards was so successful in elim- 
inating checking that a new tank has been 
ordered which is expected to be even more 
efficient. The new tank is 8 feet in diameter, 
65 feet long, and weighs 56,000 pounds. Opera- 
tions of the new tank will be automatic. It 
will have doors at each end. 
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Hardwood Stocks Being 


Sales Exceed Cut; Prices Keep Firm 


MEMPHIS, TENN., June 24.—Little change 
has been noted in the southern hardwood mar- 
ket during the last week. Institute reports for 
the last four weeks show production 75 percent, 
sales 79 percent and shipments 85 percent, of 
normal production. Orders are not large, but 
keep ahead of production, so prices on a fairly 
good level. Prices have softened considerable 
in the last few months, yet are not low, and 
will probably stiffen as soon as business shows 
improvement during fall. Stocks are still low, 
while production has not been increased to 
a-dangerous point. 

Demand from the automobile industry is still 
off. The majority of body plants are running 
about half time, while new models are being 
discussed. Furniture manufacturers are now 
waiting to see the results of the July shows 
before placing any big orders. There is a fair 
demand from the building trades. Box and 
crate manufacturers are buying in nice quan- 
tities. The radio cabinet business is good; in 
fact radio plants are relatively the best buyers. 
Flooring manufacturers are still buying spar- 
ingly, but flooring prices are holding rather 
firm. The export demand continues good. 
Many exporters have orders that will run them 
well into the fall months, and there is still a 
nice volume of business coming from overseas. 

Weather conditions have been ideal. As the 
high water passes into the Gulf, more manufac- 
turers are starting operations. Logs are becom- 
ing available throughout the entire southern 
territory at fair prices, and the improvement 
in supply tends to stimulate production, but it 
is not thought that the manufacturers will 
overproduce. 


Log Supply Has Improved 


Warren, ArK., June 24.—The hardwood 
market has shown little change during the last 
week. There is a fair demand for hardwood 
flooring. A shortage still exists in several 
items, particularly red oak flooring in 13/16x 
21%4- and 3/8x1'%-inch, first, second and third 
grades, while 13/16x2'%-inch fourth grade is 
also scarce. White oak flooring is a little more 
plentiful, and dealers are frequently asked to 
substitute white for red. Red gum trim is in 
good demand, as is sap gum. Red gum is much 
scarcer than sap. The larger mills are not 
disposed to make extensive commitments on 
rough flooring oak stock, but some of the 
smaller mills have accumulations they are eager 
to dispose of. Hot dry weather has placed 
bottom lands in fair condition for logging, ex- 
cept in a few sections along the Arkansas and 
White rivers. A fair supply of logs is now in 
sight at most mills. 


Dry Stocks Sell Readily 


BROOKHAVEN, Miss., June 24.—Orders the 
last week were equal to production. It does 
not appear very difficult to sell dry hardwoods 
of any species. Mills have the largest order 
files in a number of months. Prices are not 
altogether satisfactory. Production is held low 
by scarcity of logs. mills cutting only five days 
a week. Recent sales have cleaned up the sur- 
plus of ash and beech, and logs are scarce, so 
offerings will be small, while inquiry for both 
woods is good. ‘Cypress stocks have sold to a 
low point and the production will be limited, 
but the market is not very active. Quartered 
black gum stocks are fairly low, but demand 
is light. There is a fair inquiry for plain and 
quartered red gum, and recent sales have 
brought stocks to a very low point. There is 
a fair stock of plain sap gum in FAS and No. 
2, but supply of No. 1 and selects is low and 


the inquiry for this grade, especially in 4/4 
is heavy. Quartered sap gum demand is show- 
ing a little improvement, and stocks are low. 
Elm and hickory logs are scarce and there are 
no stocks of these species available. Magno- 
lia stocks continue low, while log supply is 
short and cutting orders are still held by the 
mills. Export demand for oak appears to be 
improving. Oak flooring plants are beginning 
to place heavier orders for 4/4 No. 1 and 
selects and No. 2 plain red oak. Other items 
of plain red oak have sold well, and stocks of 
this item are extremely low. Plain white oak 
has been selling well, and the inquiry is hold- 
ing up, but stocks are low. Unfilled poplar 
orders will keep them busy for several weeks, 
as stocks are small, while inquiry is holding 
up. Plain sycamore stocks have sold fairly 
well, except 44 No. 2, which is a little draggy. 
Tupelo moves slowly, as prices here may be just 
a little high for this wood, but even inquiry 
is not heavy. 


Foreign Trade Outlook Improving 


Battrmore, Mp., June 24.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ As- 
sociation, when asked today about foreign 
trade, replied that there had been no develop- 
ments of note in any of the European fields, 
with buyers still disposed to go slow. 

But, he added, there is a difference particu- 
larly with regard to conditions in the United 
Kingdom. Of course, this is a quiet period of 
the year. Business men in the United Kingdom 
have come to the conclusion that the Labor 
party will do nothing radical. Moreover, the 
conclusion of the reparation agreement is con- 
fidently regarded as making for a continuance 
of the recovery from the unsettlement and the 
prostration of the war, and making for real 
prosperity. There is a tendency to hold back 
with orders, especially as the American mills 
feel that they ought to get more money and 
have advanced their quotations. 


Some Items Moving Well 


Louisvitte, Ky., June 25.—The hardwood 
market remains rather quiet, because con- 
sumers of automotive hardwoods are not 
only out of the market, but are holding up 
shipments on old orders until after the July 1 
inventory. There is very little activity for the 
time being in elm, magnolia and maple, and 
sound wormy oak is not moving quite as ac- 
tively as it was. Sap gum and common poplar 
are among the more active items just now, 
there also being a very fair movement in wal- 
nut and in plain oak. Sap gum isn’t as active 
as it was earlier in the season, nor quite as 
strong in price, but moves well, considering the 
dullness in other items. There is relatively 
small demand for top grades of poplar, such 
as FAS, selects, or saps and selects, but grades 
below No. 1 have been moving actively. Box 
plants are taking a lot of 2-B, and No. 1 
and No. 2-A, have been moving fairly well to 
furniture plans. Wormy oak has been one of 
the best items, at around $37 for inch south- 
ern, and $46 for Appalachian. 

Prices at Louisville on inch stocks: Poplar, 
FAS, southern, $85; Appalachian, $95; saps 
and selects, $65@70; No. 1 $48@55; No. 2 A, 
$46@40; No. 2 B, $26@27. Walnut, FAS, 
$240@250; selects, $165@170; No. 1, $95@100; 
No. 2, $40. Plain sap gum, FAS, $58; No. 1, 
$42 to $43; quartered sap, FAS, $61; No. 1, $45, 
plain red gum, FAS, $98; No. 1, $50; quar- 
tered red, FAS, $100; No. 1, $52. Cottonwood, 
$51, $35 and $32. Ash, $75, $50 and $30. 
Southern red oak, $68, $52 and $42; white, 
$86, $54 and $44. Appalachian plain red oak, 
$85 and $55; plain white, $96 and $58; quar- 
tered white, $135 and $75; quartered red, $110 
and $60. 


Replenished 


Trade Slower; Prices Firm 


Laure, Miss., June 25.—While the demand 
for hardwoods has slackened, there appears to 
be little change in prices. The automobile body 
trade is not taking much stock. It is thought 
that more demand will be in evidence within 
the next thirty days. The midsummer fur- 
niture shows are no doubt helping to stimulate 
business. The export demand is good, as are 
prices, 


Demand Eases Up; Prices Steady 


Macon, Ga., June 24.—Although hardwood 
business lagged a little last week, it was of 
fair volume, and prices were holding up rather 
well. Magnolia and other woods used for au- 
tomobile bodies were in largest demand. Or- 
ders for trim came second in volume. Trim 
mills have been working full time for a long 
while trying to keep up with orders. There 
is not much buying for radio cabinet making, 
and there has been an easing off in demand for 
flooring oak. The inquiry indicates that there 
would be an improvement in domestic trade 
before long. The export business has not 
picked up as much as it was expected to since 
the British elections. Logging conditions are 
generally satisfactory, although logging crews 
have been unable to enter some of the low- 
lands during all season. 


Buffalo Yards Replenish Stocks 


Burrato, N. Y., June 25—Hardwood yards 
are reporting that the first half of the year 
brought in a larger volume of business than 
for two or three years previous. Many con- 
sumers were in the market for good amounts 
and the prices realized were better than in 
some previous periods. Local yards have found 
their stocks pretty much depleted because of 
this steady buying and they will get in fairly 
large supplies during the summer, in anticipa- 
tion of improvement this fall. For the present, 
buying is not active, and it is expected that 
there will not be much, if any, increase during 
the next few weeks. 

The Home Modernizing Bureau of the Niag- 
ara Area has been receiving so many inquiries 
since the campaign opened here the first of the 
month that it is forced to add to its staff. The 
office is “swamped” with inquiries, and many 
of these are being turned into actual work. 
Householders have expressed a good deal of 
favorable comment about the plan of financing. 

Harry L. Abbott, vice president Atlantic 
Lumber Co., was in Washington a few days 
ago at a hearing on the proposed lumber tariff 
on maple and birch. Like other Buffalo hard- 
wood men, he is much opposed to the duty. 
Harry E. Gosch, president Creo-Dipt Co., was 
also in Washington, and opposed the placing 
of a duty on Canadian shingles. 

The New York Central Terminal, which has 
been erected here at a cost of about $15,000,000, 
was dedicated on June 22. The new terminal 
is one of the finest in the country. Among 
those who furnished material are G. Elias 
& Bro. and Hurd Bros. A number of years 
ago the directors of the Chamber of Commerce 
and Manufacturers’ Club, of which board Orson 
E. Yeager was a member, started a movement 
by which legislation was secured for creating 
the Terminal Station Commission. High praise 
for the service rendered by G. Elias & Bro. 
in furnishing material is given by R. K. Eilen- 


berger, superintendent of the Walsh Construc- - 


tion Co., the contractor. 

The annual outing of the Buffalo Lumber 
Exchange, which was to be held today at the 
Buffalo Automobile Clubhouse at Clarence, was 
postponed, owing to conflicting dates, and will 


For Current Market Prices on Hardwoods See Pages 80 and 81 





June 


be he 
outing 
Betts 
Th 
Nortl 
centl 
diana 
prog 
warel 
will 
in OF 
A 
man! 
dian 
yard 
* outs’ 
Tl 
at t 
wit 
Thi 
Har 
p 








[929 


and 
_ to 


eht 
hin 
ur- 
ate 
are 


~~ 








June 29, 1929 


AMERICAN LUMBERMAN 


55 





be held on July 16 at the same place. The 
outing committee is headed by William P. 
Betts. 

The Weatherbest Stained Shingle Co. (Inc.), 
North Tonawanda, has opened warehouses re- 
cently at Norfolk, Baltimore, Wheeling, In- 
dianapolis, Des Moines and South Boston. The 
program calls for quite a number of additional 
warehouses. It is reported that the company 
will establish a third factory, to be located 
in one of the central States. 

A picnic of the men employees of Zimmer- 
mann (Inc.) was held on June 22 on the Cana- 
dian shore, near Crystal Beach. The office and 
yard were well represented and a number of 
outside guests attended. 

The Buffalo Lumbermen’s Golf Club played 
at the Meadowbrook Country Club last week, 
with Clark W. Hurd making the low score. 
This week the club plays at Orchard Park. 
Harold Hauenstein is its president. 

Three Buffalo lumbermen, William L. Hen- 


rich, C. Ashton McNeil and Oscar L. Miller, 
took in the annual outing of the Greater Buffalo 
Advertising Club to Muskoka last week. ~~ = 

B. Elmer Darling, of Blakeslee, Perrin & 
Darling, has been in New England on business 
during the last week. 

H. B. Gorsline, of the National Lumber Co., 
is spending two weeks visiting his parents in 
Battle Creek, Mich. 


Trade Slow; Most Prices Hold 


CINCINNATI, OHIO, June 25.—Buying at Cin- 
cinnati has been in hand-to-mouth lots. Book- 
ings were generally small repeat orders for the 
general list. It was felt that weather condi- 
tions had much to do with the lull, and that 
tight money also was holding back orders. 
However, better business is looked for after 
July 15. More furniture factory orders are 
expected, and it is believed that the automotive 
plants will be back in the market for good 


lots in August at the latest. Prices hold well, 
except in plain red oak, FAS, select and Nos. 
1 and 2 common being off $4 to $10. Flooring 
demand is not as good as it usually is at this 
season, but prices are good and the outlook 
for business in July and August is bright. 
Maple flooring is becoming more active, with 
prices improving somewhat. Export trade is 
dull, with a few more inquiries being received, 
but orders few. 

Pine and cypress are rather dull, with prices 
of common lumber slightly stronger. Pacific 
coast woods are off, with only a few orders 
being booked for small lots. 

A boat ride and picnic was enjoyed Saturday, 
June 22, by the Ladies Club of District No. 1, 
Ohio Association of Retail Lumber Dealers, 
on the steamer Ramona with barge attached. 
The committee in charge consisted of Mrs. 
William G. Layer, Miss F. Mueller, Mrs. R. C. 
Kuhlman, Miss Helen Doppes, Mrs. Henry A. 
Winkler and Mrs, C. £. Anderson. 


Develops Successful Friction Block Material 


SEATTLE, WASH., June 22.—A few years ago 
two boys, who had been friends and fraternity 
brothers in college, graduated, one of them from 
the University of Washington, and the other 
from Cornell University. One of these boys 
went into the woods of the Douglas fir region 
as a timekeeper in a logging camp and in the 
course of a few years became woods superin- 
tendent, in charge of a large logging operation 
on the Olympic Peninsula in Washington. This 
was W. C. Bouton. 

In the meantime, his friend, Cassius Mc- 
Broom, who had graduated from Cornell, be- 
came salesman in the logging and sawmill 
equipment department of a prominent manufac- 
turer of friction materials. He studied the 
products he was selling, and their application, 
and soon became very much interested in the 
development of more efficient friction blocks 
and friction materials. The necessity for such 
development was recognized by both young men 
as they watched the changes going on in the 
logging of Pacific coast timber, where the high 
lead and other aerial systems, with heavy ma- 
chinery, yarding and loading of big fir and 
cedar, spruce and hemlock logs, put a terrific 
strain on friction blocks in use on the logging 
engines. The wear on the friction material and 
blocks was excessive, and frequent replacement 
necessary. 

Mr. McBroom worked out a plan for an 
improved block and a friction material to be 
used with this new’ block, and laid these plans 
before his friend, Mr. Bouton, the logging 
superintendent. With the latter’s practical 
logging experience and first hand knowledge 
of requirements, he was able to make sugges- 
tions and co-operate with Mr. McBroom in 
helping him develop the famous Hi-Ball fric- 
tion block now much in use by larger logging 
operators in the Pacific coast region. 

Realizing the possibilities in this product, the 
two friends joined forces and organized a com- 
pany, which has become known as, the Friction 
Products Co., and a plant was established at 
Aberdeen, Wash., for the manufacture of 
friction products. 

The new logging block, wherever introduced 
in the logging camps, became quite popular, 
and many of the largest camps in the West 
Coast country began using this material 
exclusively. 

In tight line logging, where there is a tre- 
mendous amount of snubbing, the blocks are 
particularly suitable. One logger accidently dis- 
covered that this particular friction material 
has as great efficiency when wet as when dry, 
and ran a small pipe, playing a stream of water 
on his friction block, because of the intense 
heat developed by constant use in snubbing. 

Since then tests made at the University of 
Washington laboratories to determine the 
coefficient of friction under operating condi- 


tions have demonstrated that moisture produces 
absolutely no loss of holding power with this 
particular material, and in contradistinction to 
results with other friction products tested. Hi- 
Ball friction material is absolutely impervious 
to moisture, as shown by the fact that the 
material has been machined in a lathe for the 
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Aberdeen, Wash.; 
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Manager 


manufacture of saw guides after having laid 
in salt water for two years. 

This gave the manufacturers a new idea, and 
they used the same material for manufactur- 
ing molded brake linings for automobiles, trucks 
and tractors, and tests proved so satisfactory 
that a large number of stage lines adopted this 
brake lining, known as Hi-Ball brake lining, 
as standard equipment for their busses. Later, 
brake service establishments stocked Hi-Ball 
brake lining, and are using it with great suc- 
cess, particularly for exposed brakes, which 
will hold in wet weather, as well as in dry. 
Many of the softer brake linings are almost 
useless when they become saturated with water. 
Hi-Ball brake lining is entirely waterproof, ard 
is made from impregnated asbestos fabric 
reinforced with fine brass wires. 

Gradually as the company has grown during 
the last few years, additional uses for its ma- 
terial have developed, among which are: 
Moulded brake blocks and linings, speeder fric- 
tions, edger pin stock, saw guides, clutch fac- 
ings, mill frictions, carriage offset frictions, 
automotive and industrial molded brake linings, 
and special molded frictions. Edger pins of 
this material have proven highly satisfactory, 
as evidenced by testimonials voluntarily re- 


peated by operators at the last annual Pacific 
Sawmill Engineering Conference. 

In the sawmill particularly, Hi-Ball edger 
pins and saw guides are especially popular. In 
this case Hi-Ball replaces lignum vitae, or other 
bearing materials. For facing friction wheels 
Hi-Ball has shown extreme long life and hold- 
ing power under particularly unfavorable con- 
ditions. 

The Friction Products Co. has agents 
throughout the Pacific coast territory, includ- 
ing British Columbia, Washington, Oregon and 
California and, as above mentioned, its products 
are meeting with great success in the logging 
and sawmill industries. The president and 
general manager of this company is Cassius 
McBroom, while W. C. Bouton is secretary 
treasurer and sales manager. 


Fire Destroys Part of Plant 


ORANGE, TEX., June 24.—Damage amount- 
ing to several hundred dollars was done this 
afternoon by a fire which destroyed a part of 
a conveyor and the chipper shed at Lutcher & 
Moore Lumber Co.’s upper mill. The fire 
originated from sparks from the refuse burner 
and had made considerable headway before an 
alarm was turned in. With a south wind the 
whole plant was endangered. The entire city 
fire department assisted the mill department in 
fighting the flames. 

F. H. Farwell, vice president and general 
manager of the company, says the burned con- 
veyor will be replaced at once and operation 
of the mill will not be seriously delayed. 


Enter Business for Themselves 


Jersey City, N. J., June 25.—Heilman & 
Kohlhund is the name of a new firm of whole- 
sale and retail dealers in hard- and softwoods, 
which has opened for business here at the foot 
of James Avenue. Henry L. Heilman was 
formerly associated for fifteen years with the 
Hofferberth Lumber Co. and Frank Kohlhund, 
his partner, was also associated with the same 
company for five years. The new firm is doing 
business at the same location as the Hoffer- 
berth Lumber Co., Charles F. Hofferberth hav- 
ing retired from the lumber business. The new 
company is handling the same line of lumber. 
Lecated close to the highway leading to the 
Holland tunnels to New York, Heilman & 
Kohlhund are able to give prompt deliveries 
to their customers in the metropolitan district. 
With private railroad sidings accessible to the 
Erie, the Delaware, Lackawanna & Western, 
and the Pennsylvania railroads, and two large 
closed warehouses, they have exceptional facili- 
ties for lumber storage. 
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Southern Piners Discuss Rates and Fabrication 


[Special telegram to AMERICAN LUMBERMAN] 

New OR.EANS, LaA., June 26.—Presided over 
by John M. Bissell, ot Laurel, Miss., a joint 
meeting of the production and refinement and 
trade information committees of the Southern 
Pine Association this morning considered a 
number of questions of importance to the south- 
ern pine industry. The first discussion covered 
the desirability of securing the co-operation of 
steamship lines in developing shipments of 
southern pine by water to north Atlantic coast 
ports at rates that would make it possible to 
meet competition from West Coast woods, 
which is difficult under existing rail rates. It 
was brought out that there is a good market, 
especially in New England, for southern pine 
and an extensive trade can be developed there 
if freight rates can be secured that will re- 
duce the present price spread between western 
and southern woods. It was recommended that 
the trade information committee work with the 
longleaf pine bureau in northwestern territory 
and with mills that have a rail rate to a Gulf 
port of not more than 12 cents, with a view to 
developing the market and supplying the de- 
mand, 

The question of developing a cost basis for 
a list of fifteen standard fabricated items 
brought out an interesting and helpful discus- 
sion. The committee, after a series of tests, has 
worked out plans and specifications for these 
articles which will be fabricated at the mills 
and sold through retail lumber yards at an es- 
tablished resale price. It was stated that stand- 
ard items to be fabricated would not include 


Nore: A complete report of the South- 
ern Pine Association’s summer meeting 
will appear in the July 6 issue of the 
AMERICAN LUMBERMAN.—EpITOR. 





automobile running boards, floor boards, export 
crate stock, toy stock, etc. Many of the prob- 
lems connected with fabrication at the mills 
were mentioned and methods suggested for 
overcoming these difficulties. The discussion 
showed that experience has demonstrated that 
costs of producing fabricated articles can not 
be based on the use of what ordinarily is con- 
sidered waste or short lengths, but must be 
predicated on the use of standard lengths and 
sizes. The committee was authorized to make 
the necessary cost study, and it. was recom- 
mended that a standard price list be prepared, 
from which dealers will be allowed the trade 
discounts. The discussion evidenced a growing 
interest among the mills in the development 
of this class of business, and remarkable prog- 
ress already has been made. 

Another subject discussed was uniformity of 
trade practices, and resulted in the adoption of 
a motion recommending that southern pine 
mills adopt the standards of trade practice 
worked out and recommended by the joint com- 
mittee of retailers and manufacturers at a meet- 
ing held in Chicago several months ago. 

The afternoon session, at which C. C. Shep- 
pard, recently appointed chairman of the ad- 
vertising committee, presided, was devoted al- 
most entirely to a discussion of advertising and 


trade promotion plans. How to regain and hold 
a large market for oil derricks and how to en- 
list the co-operation of highway engineers in 
assuring the use of southern pine in highway 
and bridge construction in the southern States 
occupied the earnest attention of those present, 
and the discussions and reports of field men 
brought out some of the errors both of omis- 
sion and commission that had been made and 
gave the committee some excellent suggestions 
that will guide it in its promotion work. 

L. R. Putman reported briefly on the St. 
Louis campaign and the arrangement made 
with dealers in that territory for selling only 
grade-marked southern pine. He announced that 
association inspectors will be on the ground 
and the 100 percent distribution of grade- 
marked southern pine from yards that have 
signed the contract will begin July 1. Owners 
of forty-three yards in St. Louis and adjoining 
territory have alréady signed contracts. The 
remainder of the meeting was devoted to an 
illuminating discussion of some important 
phases of the advertising program. 

During the day the directors of the Southern 
Pine Association were in session considering 
features of the annual budget, one important 
result being that there will be no change in 
the present relationship with the National Lum- 
ber Manufacturers’ Association, financial or 
otherwise. 

Tonight the manufacturers were guests of 
President F. W. Reimers at dinner. Tomorrow 
the general meeting of subscribers to the asso- 
ciation will be held. 


Recent Doings of Lumbermen’s Clubs 


Date for Adoption of Sizes and Grades 


Stockton, CA.iF., June 22.—A definite date 
for the adoption of American standards of 
sizes and the segregation of grades was set by 
the meeting of the Central California Lumber- 
men’s Club, which was held here at the Hotel 
Stockton on June 8. The date chosen was 
Sept. 1. 

R. F. Wells, of the West Turlock Lumber 
Co. at Turlock, made the motion which re- 
sulted in the date being definitely set. It was 
seconded by C. G. Bird, of the Stockton Lum- 
ber Co. The vote was practically unanimous. 

In spite of the fact that the club had already 
gone on record as favoring the American Lum- 
ber Standards and the segregation of grades, 
President L. H. Elliott, of the Valley Lumber 
Co. at Lodi, who presided, urged free discus- 
sion of the subject before the vote was taken, 
as he said he felt that such discussion would 
do much toward clarifying any misunderstand- 
ings that might remain in the minds of some 
dealers. 

Several members expressed the opinion that 
dealers should handle dry dimension in the 
new sizes, declaring it their intention to buy 
dry lumber right from the start of the adop- 
tion of the new sizes. Among those who 
joined in the discussion before the vote were 
Messrs. Elliott, Wells, Bird; and W. H. Fal- 
conbury, A. H. Fisher and F. F. Fisher, Stock- 
ton; W. P. Fuller, Manteca; A. R. Martin, 
Sonora; J. U. Gartin, Modesto; C. D. LeMas- 
ter, Sacramento, and Warren S. Tillson, Mo- 
desto. 

Mr. Bird, treasurer of the club, read the 
financial report and also a report of the vice 
president, E, T. Robie, of Auburn, telling of 
the activities of the various committees of the 
northern district of the State association, and 
a general report of that body covering its 
accomplishments since the last annual meeting 
in November, 1928. The latter report was 


written by Harry A. Lake, president of the 
State association. On motion of Mr. Bird it 
was voted to send a letter of appreciation to 
Mr. Lake for the fine work he has done in 
behalf of the association. The vote was unani- 
mous. 

Mr. LeMaster, of Sacramento, acting for the 
Sacramento Valley Lumbermen’s Club, invited 
the members to attend the Farm Building Con- 
ference to be held Sept. 21 on the University 
of California agricultural college campus at 
Davis. 

Acceptance was voted of the offer of W. M. 
Casey, of the Redwood Manufacturers Co. at 
Pittsburg to send an expert to a future meet- 
ing to explain and discuss Standard Sash and 
Door Schedules No, 128. 

Mr. Wells announced that Turlock has re- 
cently adopted the uniform building code, 
which he said is based upon American Lumber 
Standards. 

Amendments to the club’s bylaws were read 
by Mr. Falconbury, chairman of the bylaws 
committee, and were adopted. 

Claude B. Clawsen, O. D. Ruse and O. V. 
Wilson were appointed by President Elliott as 
a committee to make arrangements for the next 
meeting of the club, which will be held on 
Sept. 14. 


Talks to Two Clubs on Profits 


Ironwoop, Micu., June 24.—The laws which 
govern the making of profits in retail lumber 
yards were laid down with great emphasis by 
Harry J. Colman, cost accounting expert, of 
Qhicago, in two-hour addresses both at Iron- 
wood, June 18, on the occasion of the annual 
meeting of the Gogebic Range Lumbermen’s 
Club, and, June 19, at Rhinelander, Wis., during 
aes of the Land o’ Lakes Lumbermen’s 


By unanimous vote all the officers of the 
Gogebic club were re-elected. Otherwise the 
significant event at each meeting was the 
address of Mr. Colman which was identical at 


the two different sessions. President H. J. 
Hansen, Bessemer, Mich., presided at the 
Gogebic dinner and meeting, and Carlisle J. 
Huber for the Land o’ Lakes club. 

After announcing that his subject was “More 
Knowledge—More Accurate Fundamental In- 
formation on Yard Operations,” Mr. Colman 
demonstrated with charts and a_ blackboard 
what happens to the net profit of the average 
dealer under different conditions. After Mr. 
Colman had charted out earnings under normal 
conditions, he showed in a startling way what 
would result if a dealer in the face of a 20 
percent decrease in business cut his price 5 per- 
cent. Then by contrast Mr. Colman pointed 
out that in the event of a 20 percent reduction 
in business if a dealer marked up his prices 
5 percent he would get practically the same 
net earnings as under normal conditions. The 
increase in mark-up, Mr. Colman, argued, was 
not only business-like ‘but imperative, if the 
dealer wished to keep his head above water. 


Alabama-Mississippi Club Elects 

Mosite, ALa., June 24.—A general spirit of 
optimism over the outlook for both interior 
business and export trade in the hardwood 
lumber industry prevailed at the second annual 
meeting of the Alabama-Mississippi Hardwood 
Club held here June 18. The meeting was well 
attended by hardwood manufacturers of both 
Alabama and Mississippi. Officers were 
elected as follows: 

President—Lee Robinson, of the Mobile 
River Sawmill Co., Mount Vernon, Ala. 

First vice president—J. A. Dennis, of the 
Hallett Manufacturing Co., Mobile, Ala. 

Second vice president—Alan Knox, of the 
S. B. Adams Lumber Co., Mobile, Ala. 

Secretary-treasurer—J. J. Martin, Mobile 
manager of the Southern Hardwood Traffic 
Association and the American Overseas For- 
warding Co. 

The club holds semi-monthly sessions for the 
purpose of discussing questions of interest to 
the hardwood lumber business. 
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Louisianians 


ALEXANDRIA, LA., June 24.—Everyday prob- 
lems of the retail lumber dealer were discussed 
in what proved to be one of the best attended 
meetings of the Louisiana Retail Lumber & 
Building Material Dealers’ Association, held 
here Saturday. The meeting, a quarterly ses- 
sion, was held at the Hotel Bentley with 80 
in attendance. 

President W. H. Managan, of Lake Charles, 
commended those attending and paid tribute to 
the active workers in the association. He 
urged the members to extend their work so 
as to include every dealer in the State on the 
membership roll by the end of the year. 

Mayor V. V. Lamkin extended a welcome 
and then in the role of a banker suggested that 
the dealers turn to retired lumbermen for 
financing. Many a retired lumberman is seek- 
ing investments and would be glad to take over 
paper that the lumber dealer can not handle, 
he said. The improper handling of mortgage 
paper is a source of trouble to the retail lum- 
ber dealer and often causes a loss of business. 
Mayor Lamkin also suggested that retailers 
sometimes extended credit in too elastic a man- 
ner. 

E. E. McMillan, manager of the Managan 
yard at Lake Charles, followed the mayor with 
a talk on “Profits in Sales.” He was fol- 
lowed by T. S. Pittman, sales manager for 
the Frost Lumber Industries (Inc.), Shreve- 
port, who spoke briefly on the basing of re- 
turns on the sales price. He said his com- 
pany’s operations were based on 20 percent 
which gave a 10 percent return on the invest- 
ment. 

Secretary R. A. McLauchlan spoke on the 
Chicago meeting of the National Retail Lum- 
ber Dealers’ Association and the plans for a 
greater organization which will be advanced 
at the committee meeting on June 25. His 
financial report showed the organization on a 
sound basis. 

Homer H. Harris, of Alexandria, spoke on 
“Co-operation,” pointing out that many dealers 
are too busy running after business to take 
sufficient time to meet with other dealers in 
their community. Contact and co-operation in 
the community are essential, he said. He urged 
the dealers not to credit the statements about 
a competitor that might come from a contractor 
or individual whose credit for lumber or 


Discuss Everyday Problems 


other merchandise might not be good, and to 
discount any statement from any customer re- 
garding the other fellow. He also urged the 
dealers to go after the consumer’s dollar as 
hard as the other non-related lines are, such 
as the radio, the apparel, the automobile, and 
the food industries. The retail lumber dealer 
was pictured as entitled to a profit, it being as- 
serted that many a man who won't “shop” for 
a pair of shoes will go to every yard when 
buying lumber. He asserted that every yard 
has a “favorite” contractor who gives it all 
his business, everything being equal. He urged 
the dealers to “check up” on themselves. 


Urged to Make Yards Attractive 


C. C. Patterson, manager of Vivian Lumber 
Co., Vivian, urged the retailers to adopt mod- 
ern merchandising methods.’ Make the lumber 
yards attractive and display all fixtures and ac- 
cessories to their best advantage, he said. Fol- 
low the example of the department store in 
catering to the housewives, who actually have 
more to say about what’s to be bought. He 
urged the dealers to keep their lumber stacked 
neatly so as to impress the visitor as this gives 
the consumer a. better opinion of what is being 
bought. The building industry needs a finan- 
cial set-up similar to the automobile industry 
so as to simplify the financing of new homes 
and remodeling work. Mr. Patterson also 
urged the dealers to quote the full price on 
a job instead of a part of it, such as quoting 
the probable total cost of a new roof instead 
of saying “so much a square” which the or- 
dinary home owner finds confusing and un- 
enlightening. Offering of service in the way 
of house plans etc. is a good thing and has re- 
sulted in more than 75 percent of the Vivian 
sales being made in the office instead of out- 
side, he stated. 

In emphasizing the value of district organiza- 
tions and their frequent meeting the Lafayette 
division called an impromptu session as a part 
of the program. J. Alfred Mouton called the 
meeting to order and a roll call showed 100 
percent attendance. The report was then made 
that the organization started with “nothing,” 
received “nothing,” spent “nothing,” and had 
“nothing” left. The explanation advanced was 
that the district holds its luncheon meetings at 
various points and each dealer drives there and 


pays for his own lunch, there being no dues 
and no organization expenses. Diston Shirley, 
good will committee chairman, made a briet 
talk on results and the “district meeting” was 
closed with an appeal from Mr. Mouton for 
other sections to organize. 

Luncheon was served at the Bentley with in- 
formal talks given by visitors including: C. T. 
Montgomery, commission dealer of Lafayette; 
C. J. Stallings, Frost Lumber Industries (Inc.), 
Shreveport ; . Fain, Lone Star Cement 
Co., New Orleans; Addison Lyman, Flintkote 
Co., New Orleans; Paul M. Waitt, Atlas Port- 
land Cement Co., Lafayette; C. J. Hebert, 
Trinity Portland Cement Co., Dallas; F. W. 
Hodge, Hiodge-Hunt Lumber Co., Hodge; 
W. B. Elliott, Lehigh Portland Cement Co., 
Monroe; C. F. Mock, Universal Gypsum Co.; 
Thomas M. Hayes, Exchange Sawmills Sales 
Co., Monroe. 

Following luncheon there was a round-table 
discussion of organization committee work. 
B. M. Musser reported on troubles of dealers 
with dealers, stating that the Ferriday and 
Houma situations would be settled in a satis- 
factory manner. F. Lysle Peters, transporta- 
tion chairman, reported that letters received 
showed that inequalities did exist in the rail- 
road tariffs, particularly insofar as they af- 
fected points involving a two-line haul. His 
committee was authorized to incur a reasonable 
expense in getting the required data on these 
cases. Felix Terzia reported on the highway 
paving situation which involves the purchase 
of cement direct by the Louisiana Highway 
Commission instead of through dealers. He 
said the situation was hopeless but cheering. 
A resolution was authorized presenting the or- 
ganization view to the commission. 

The next quarterly meeting will be held in 
Monroe on Sept. 21. The Lafayette district 
called its next meeting for New Iberia on 
July 20. 

Ten kittens were initiated into Hoo-Hoo at 
a concatenation .following the meeting. The 
concatenation was preceded by a banquet with 
R. A. McLauchlan as toastmaster. The cere- 
monies were conducted under the direction of 
Vicegerent Snark T. M. Hayes, of Monroe. 
J. H. Kurth, jr., a former member of the Su- 
preme Nine, was present and gave a short 
inspirational address. 


Report Encouraging Business Conditions 


PittsBuRGH, PA., June 25.—Directors of the 
Retail Lumber Dealers’ Association of Western 
Pennsylvania held their monthly meeting last 
Friday at the Schenley Hotel here and decided 
to suspend the monthly sessions the next three 
months, holding no more meetings until 
October. 

President A. M. Haines, of Connellsville, 
chairman of the convention committee, reported 
progress in arrangements for the 1930 conven- 
tion. 


Directors reported very encouragingly on 
business conditions in their respective districts 
as follows: 


No. 1—Conditions in our area seem consid- 
erably changed this year from last year. 
There is no speculative building and not as 
much actual home building as we should like. 
On the other hand, all the dealers report a 
nice volume of smaller orders, more than 
usual in fact, for repair work and remodel- 
ing, which is perhaps the result of our com- 
bined efforts in advertising the modernizing 
of old homes. 


No. 2—Business is better this year than 
last. Industrial conditions are better and fur- 
ther improvement is expected. Collections are 
better. 


No. 3—Business is keeping up fairly well, 
but collections are slow. Industries are op- 
erating about 85 percent. The outlook for the 
rest of the year is about the same. 


No. 4—Business has shown an upward 
trend since early May. The outlook is good 
for the rest of the year. 

No. 5—Business in our country looks more 
promising at present than at any time in the 
last seven years. Credits and collections re- 
quire close watching. 


No. 6—Residential building in our district 
has kept up surprisingly well. We have been 
doing considerable figuring and are confident 
that this class of business will continue into 
the winter. Factory trade is better than for 
several years. Collections are good. 


No. 7—Conditions in our district are not as 
good as dealers had anticipated. Repair jobs 
are not up to normal and new building is 
slow. Collections are fair. The coal trade 
seems to be a little ahead and gaining over 
the corresponding period last year. 

No. 8—Business conditions are good, con- 
sidering bad weather in the early part of the 
year, which held up business to some extent. 
The volume of business is very close to 1928 
and the industries are all operating well. 
There is no labor trouble. 

No. 9—Business in our district is fair, and 


we look for a better volume in the fall. There 
is more figuring than last year. 


No. 10—There is a fair volume of business 
and we expect it to continue through the 
summer. 

No. 11—Industrial and public construction 
work under way has improved business. There 
is a fair amount of estimating. Collections 
are slow. 


No. 12—Things continue to improve in our 
district. There is more building activity all 
the time and more figuring on the better class 
of houses. 


No. 13—Conditions in our district continue 
about the same as for the last several months. 
There is considerable estimating. 


No. 14—Business is fair and we look for 
better conditions as summer advances and a 
larger volume ‘of fall business. 


_No. 15—May business was considerably be- 
hind May of last year, but June business has 
been very much better. Some vacant and un- 
sold properties in our district have had a 
tendency to slow up business. County ex- 
penditures may help general business and the 
employment situation. 

No. 16—Business so far this year is slightly 
behind that of last year. The outlook is im- 
proving. Collections are fair. 
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Associations’ Plans and Activities 


July 10-11—Plywood Manufacturers’ 
Edgewater Beach Hotel, 
meeting. 


July 17—-West Side Hardwood Club, Pine Bluff, 
Ark. 


Association, 
Chicago. Summer 


July 24-25—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 


July 26—Millwork Institute of California, 


Hotel 
Alexandria, Los Angeles, Calif. 


Aug. 2—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


Aug. 29-30—Carolina Retail Lumber Dealers’ Asso- 
ciation, Wrightsville Beach, N. Summer 


meeting. 
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Building and Loan Annual 

San Francisco, Cauir., June 22.—An ex- 
haustive study of virtually every phase of the 
building and loan movement is expected to be 
discussed at the thirty-seventh annual conven- 
tion of the United States League of Building 
& Loan Associations, which will be held in Salt 
Lake City from Aug. 27 to Aug. 29, inclusive, 
according to an announcement released this 
week by the California Building-Loan League. 

It will be the first conference held in a west- 
ern city and a large attendance is expected 
from the Pacific coast States. 

United States Senator Reed Smoot, of Utah, 
will be one of the principal speakers. Other 
addresses will be delivered by Prof. H. Mor- 
ton Bodfish, of Northwestern University, Dr. 
Donald Scott, professor of economics at South- 
ern Methodist University, and many other 

California Pine Association 

San Francisco, Cauir., June 22.—Bernard 
F. Scott, acting secretary of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, returned yesterday from a 10-day trip to 
the mills of various members of that associa- 
tion. Among those upon whom he called were 
the California Door Co. at Diamond Sorings, 
the Michigan & California Lumber Co. at 
Camino, the Stoddard Moulding Co. and the 
Mountain Moulding Co. at Reno, the Hobart 
Mills, the Clover Valley Lumber Co. at Loyal- 
ton, the Fruit Growers’ Supply Co. and the 
Lassen Lumber & Box Co. at Susanville, the 
Red River Lumber Co. at Westwood and the 
Quincy Lumber Co. at Quincy. Mr. Scott re- 
ported everybody busy. He will continue the 
tour to member mills in Oregon next month. 

The regular tri-monthly meeting of the di- 
rectors of the California White & Sugar Pine 
Manufacturers’ Association was held yester- 
day in the association rooms in the Call Build- 
ing. General routine business was discussed. 


Adopt Definite Millwork Standard 


SEATTLE, WASH., June 22.—The annual meet- 
ing of the millwork group of the West Coast 
Lumbermen’s Association closed here today 
after a two-day session. Though there were 


extensive discussions relating to millwork 
standards, statistical information, membership 
affiliation, industrial management, and others, 


besides the annual reports of Chairman C. E. 
Cowdin, and Secretary L. Van Snyders, the 
principal accomplishment of the meeting was 
the adoption of a definite millwork standard 
to be adhered to by the membership, and the 
labeling and advertising of such millwork. 

Rigid grading specifications and constant in- 
spection of product, plants and methods will be 
maintained to insure the high quality which the 
label adopted will warrant the general public 
to expect. No member will be permitted the 
use of such label unless his product conforms 
to the strict grading rules promulgated for 
each item. 

Architects will be supplied with copies of the 
specifications covering each piece of millwork 


together with a list, when issued, designating 
the mills in position to furnish such labeled 
millwork. Other literature will be furnished 
to the interested millwork-buying public show- 
ing wherein the best interests of the buyer are 
served by purchasing millwork bearing the 
guaranty label of the association, thus insur- 
ing that it is in every way up to the high 
standards prescribed by the association’s grad- 
ing rules. 

It is expected that local groups in several 
cities will initiate advertising in their daily 
newspapers speedily to popularize millwork 
bearing the association’s label. 

Among the entertainments provided were a 
luncheon and party for the ladies, besides the 
dinner dance on Friday evening. 
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Discuss Business Problems 


MEmpHIs, TENN., June 24.—More than forty 
manufacturers of tight barrel staves, a group 
of the Associated Cooperage Industries of the 
World, met last Wednesday at the Hotel 
Peabody here. John P. Colliver, vice president 
of the group, presided. Business generally was 
discussed by the group and emphasis was laid 
upon the need for a balance between production 
and consumption, particularly at this season. 
Several talks on this subject were heard during 
the day and it was the consensus that this 
feature should be watched closely. 


May Change Freight Classification 

MINNEAPOLIS, MINN., June 24.—The North- 
western Lumbermen’s Association, through W. 
H. Badeaux, secretary, has called the attention 
of its members to a hearing to be held in Chi- 
cago on Ju'y 6, to consider an amendment to 
the consolidated freight classification No. 5 that 
is of direct and special interest to the retail 
lumber dealers. The current rule is as_ fol- 
lows: 

Building Woodwork (House 
further finished than primed: 

Native wood, Canadian wood or Mexican 
pine: 

Mixed carloads of one or more articles as 
specified under Building Woodwork (House 
Trim), not further finished than primed, 
native wood, Canadian wood or Mexican pine, 
loose or in packages as provided for straight 
carload shipments, and lumber, lath or shingles, 
wooden, loose or in packages as provided for 
straight carload shipments, mixed carloads, 


minimum weight 24,000 pounds, subject to 
Rule 34. 


The classification suggested is as follows: 

Building Woodwork (House Trim), not 
further finished than primed: 

Native wood, Canadian wood or Mexican pine: 

Mixed carloads of one or more articles as 
specified under Building Woodwork (House 
Trim), not further finished than primed, native 
wood, Canadian wood or Mexican pine, loose or 
in packages as provided for straight carload 
shipments, and lumber, lath or _ shingles, 
wooden, insulating board, plaster board, 
asphalt shingles or asphalt roll roofing, loose 
or in packages as provided for straight car- 
load shipments, mixed carloads, minimum 
weight 24,000 pounds, subject to Rule 34. 

Mr. Badeaux calls attention of the dealers 
to the fact that this change without doubt was 
proposed by manufacturers or jobbers of 
ready-cut, knocked-down houses, as the mix- 
ture proposed includes practically all of the 
necessary building materials for the ordinary 
mail-order home. He is impressed with the 
thought that if this change is allowed to be- 
come effective, it will enable shippers of ready- 
cut houses to increase their volume materially 
because of the substantial reductions in freight 
rates that will afford a talking point in selling 
their prospects. 

The association plans to send its traffic man- 


Trim), not 


ager to the hearing in Chicago, to oppose this 
amendment. In the meantime the members of 
the association are asked to express their views 
on the matter. 


Discuss Accident Prevention 


San Francisco, Cauir., June 22.—The sev- 
enth annual convention of the Lumbermen’s 
Accident Prevention Association of California 
ended yesterday, after a three-day session in 
the State Building, this city. 

The association is composed of representa- 
tives of the logging and lumber industry and 
the attendance at this year’s convention repre- 
sented the use of approximately 16,000 em- 
ployees and a lumber production for the last 
year of a billion feet. 

Among the speakers who addressed the con- 
vention were Will J. French, director of the 
State department of industrial relations; W. A. 
Chowen, manager of the California inspection 
rating bureau; Dr. Morton R. Gibbons, med- 
ical director of the Industrial Accident Com- 
mission ; Kieth, vice president of a 
brokerage house and an expert on insurance; 
R. E. Haggard, superintendent of the disabil- 
ity rating department of the Industrial Acci- 
dent Commission; L. Dee Miller, safety en- 
gineer of the Industrial Accident Commission ; 
N. M. Hansen, representing the Sugar Pine 
Lumber Co., and J. F. Miller, safety engineer 
of the State fund. All of these men are rec- 
ognized authorities on the subjects on which 
they spoke. 

The business meeting was held at the close 
of the convention, and M. L. Mammen was 
succeeded as president and chairman of the 
association by William W. Blackmer, of the 
Lassen Lumber & Box Co., of Susanville. N. 
M. Hansen, of the Sugar Pine company was 
elected vice president, D. S. Painter, of the 
Fruit Growers’ Supply Co., secretary, and 
W. T. Boyd, of the Pacific Lumber Co., treas- 
urer. The meeting adjourned subject to the 
call of the president. 


Michigan District Meetings 

YpsiLantI, Micu., June 24.—Fifty dealers of 
district No. 15, of the Michigan Retail Lumber 
Dealers’ Association, gathered here on June 13 
at the Huron Hotel to discuss mutual prob- 
lems. C. C. Wescott, president of the district, 
had arranged for a very unique dinner, which 
was served in lumberman style, the entire meal 
being placed on the tables in the dining room 
before the men entered the room, and thus 
considerable time was saved, permitting greater 
attention to the meeting and discussions. An 
attractive poster was placed in the room, with 
a picture of Paul Bunyan on it, the poster 
being labeled Paul Bunyan Camp No. 15 at 
Mr. Wescott’s direction. The idea took so well 
that it was suggested that it be used at other 
district meetings throughout the State. 

At a meeting at Jackson, on June 18, held 
at the City Club, carpenters and contractors 
were guests of the retail lumbermen of that 
city. About forty-five were present. Follow- 
ing a dinner, an excellent business meeting was 
held, at which talks were made by E. A. Wade, 
Don Critchfield and Roy B. Walborn, secretary 
of the State association. 


Ohio Champion Golfer 


CINCINNATI, OnI0, June 24.—William F. 
Hiestand, lumber retailer of Eaton, Ohio, was 
officially proclaimed champion golfer of Ohio 
lumbermen last week following the second 
annual golf tournament held at Dayton under 
the auspices of the Ohio Association of Retail 
Lumber Dealers. The champion succeeds 


Richard Kuntz, of Dayton, who was the 1928 
The tournament was played June 14 


winner. 
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at the Miami Valley Golf Club, Dayton, and 
sixty-two lumbermen golfers participated. 

Mr. Heistand won the trophy for a year and 
was given a cigarette tray as a permanent prize. 
His score was 84 for the first 18 holes and 82 
for the second 18 in a 36-hole medal play con- 
test. R. C. Garrettson, of Ashland, Ohio, was 
runner-up with 85 and 82 for 167 strokes. He 
was also runner-up in 1928. Richard Kuntz, 
of Dayton, was third man with 175 strokes. 


Philadelphians in Outing 


PHILADELPHIA, Pa., June 24.—Members of 
the Lumbermen’s Exchange of Philadelphia 
enjoyed fine weather June 21, when they frol- 
icked at the Brookline Square Club on their 
annual outing. The big thrill of the day was 
the baseball game between the Wholesalers and 
Retailers, in which the Wholesalers showed 
their prowess by running up 11 runs against 
the Retailers’ 2. 

While the men waxed warm and enthusiastic. 
in their cheers for the respective teams, the 
women remained cool and unruffled in the ciub 
house where they played bridge. The outdoor 
session was followed by an excellent dinner at 
the club, after which dancing was in order. 


Party for Crippled Children 


Kansas City, Mo., June 25.—The Kansas 
City Hoo-Hoo will give their annual party for 
the crippled children at Mercy Hospital the 
night of July 3, and there will be fireworks, 
ice cream ’n everything. For several years now, 
the Hoo-Hioo have furnished the Fourth of 
July entertainment for the hospital, which has 
given enjoyment to the children as well as 
their hosts. A big fireworks display has been 
planned, and it is hoped this year to have 
funds sufficient to provide for a dog and pony 
show as well as ice cream, cake and other 
delicacies. 


Maryland Wood Waste Survey 


Wasuincton, D. C., June 24.—Approxi- 
mately 600 Maryland sawmills and woodwork- 
ing plants have been invited to participate in a 
survey of wood waste formally launched today 
in that State by the National Committee on 
Wood Utilization, of the Department of Com- 
merce, in co-operation with the Maryland de- 
partment of forestry. This survey is being 
inaugurated by a questionnai1e sent out from 
Washington to every concern using wood in 
any form in Maryland. 

If conditions in other States may be taken 
as a criterion, thousands of tons of wood in 
Maryland—potential raw material for paper 
and pulp mills, fiber, box, and furniture fac- 
tories, and similar industries—are annually 
burned wp for want of a better outlet. 

Gov. Albert C. Ritchie, who is taking a per- 
sonal interest in this project, has consented to 
act as honorary chairman of the special com- 
mittee organized to carry it out. F. W. Besley, 
Maryland State forester, is actively co-operat- 
ing in this survey also, as are a number of 
officials from other State organizations. 

The National Committee on Wood Utiliza- 
tion works on the theory that a considerable 
saving in the cut of standing timber may be 
effected by putting wood waste to profitable 
use. It is known, for instance, that: many 
mills producing paper pulp, wood chemicals, 
fiber products, wooden boxes and similar com- 
modities, can and do use such so-called wood 
waste, which is not suitable for the manu- 
facture of lumber. 

Maryland is even importing wood products 
from foreign countries, whose closer wood 
utilization methods have enabled them to com- 
pete with the domestic manufacturers of such 
products. 

Although Maryland is not a heavy timber- 
producing State, the National Committee on 
Wood Utilization feels that a survey of the 
wood waste now available at sawmills, furni- 
ture factories, car plants, cooperage mills, and 


other woodworking establishments will be very 
useful. The information obtained from such 
a survey will show the character, kind, quan- 
tity, and exact locations of the nonutilized 
wood available in the State. 

Similar surveys conducted by the committee 
in Virginia and North Carolina have devel- 
oped the fact that more than 60,000_ carloads 
of wood waste are available annually in those 
States. This supply does not take into con- 
sideration the wood used for fuel or the wood 
waste in forest operations. Already nationally 
important industrial establishments are nego- 
tiating with Virginia and North Carolina plants 
for considerable quantities of their wood waste. 


Teaching Boys How to Use Wood 


In his work as a field representative of the 
Southern Pine Association, Reding Putman 
not only finds opportunities for doing some 
excellent work in behalf of wood, but finds 
interesting examples of how wood is playing 
an important part in the development of the 
minds and bodies of the youth of the country. 
The instinctive tendency of the American boy 
to utilize a set of tools, a few pieces of lum- 
ber and a work bench is given full opportunity 
for development at the Adelphian Academy, 
of Holly, Mich., an institution that was visited 
recently by Mr. Putman, where boys from 
grammar school through high school grow up 
with the lumber and woodworking industry. 
The Adelphian Academy is a Seventh Day 
Adventist institution; its principal is John Z. 











—— 





John Z. Hottel, principal of the Adelphian 
Academy, Holly, Mich., and some of _ the 
products made by the boys 


Hottel, and on its roster are the names of 150 
boys and girls from all parts of the United 
States. In connection with the school there is 
a farm of several hundred acres, and a well 
equipped modern woodworking plant. 

The motto of the school being “We train 
head, heart and hands,” each student in addi- 
tion to regular class work is required to devote 
one hour each day to one of the three voca- 
tional courses—agriculture, woodworking or 
domestic science. The student is given the 
option of spending as much more time as he 
desires in his chosen line, for which he is paid 
an hourly wage. 


Visiting the woodworking plant of this in- 
stitution, Mr. Putman learned that all sorts of 
fabricated lumber products are being turned 
out. More than $10,000 worth of items such 
as garden chairs, porch swings, lawn pergolas 
and window screens were manufactured and 
sold by the school during the spring semester 
which began in January. Lumber for the plant 
is bought by the carload and includes a num- 
ber of different species for the various uses to 
which it is put. Shortleaf southern pine is 
used in making garden furniture and also will 
be used in a new item that will be manufac- 
tured beginning with the fall term—an iron- 
ing board. During the school year just ended, 
approximately 100,000 feet of lumber was re- 


quired for the products turned out by the boys 
in the woodworking shop. 

Some of the largest department stores of 
Detroit and other nearby Michigan cities ab- 
sorb the entire output of the Adelphian wood- 
working plant for resale with other ifems of 
woodwork supplied by the industry itself. 

Mr. Hottel told Mr. Putman that the boys 
of the woodworking classes are looking for 
broader markets in anticipation of an increased 
production of the numerous items they make, 
among which are rose arbors, sweet pea lad- 
ders, window trellises, fan lattices and many 
other fabrications of wood. 


Get Ros and Girls Interested 


Wasuincton, D. C., June 25.—Evidence of 
the interest and value of the plan of the Na- 
tional Committee on Wood Utilization to pro- 
mote the use of wooden ‘boxes that have served 
their primary purpose and odd pieces of lumber 
in the making of useful articles by boys and 
girls is shown by the hundreds of inquiries re- 
ceived from a wide variety of organizations. 
These inquiries are coming in from all sections 
of the country. 

J. C. Ingram, secretary of the boys’ depart- 
ment of the Washington Y.M.C.A., has this 
to say: “The suggestions of the National Com- 
mittee on Wood Utilization for using cast-off 
boxes and lumber points the way out of a 
dilemma for us.” Mr. Ingram has advised the 
committee that a group of Washington busi- 
ness men have raised sufficient money com- 
pletely to equip a woodworking shop for the 
use of boys who are members of the Y.M.C.A. 

The editor of a national camp magazine who 
has circularized the field informs the commit- 
tee that “the directors of girls’ camps are 
equally as interested as hoys’ camp directors” 
in the box-utilization project. 

The president of a well known Chicago bond 
and mortgage company, in ordering a number 
of copies of “You Can Make It,” says: “The 
little book will be one of the most important 
aids to the development of conservation—and 
every American boy should have a copy.” 

The expectation is that all classes of organi- 
zations, including those interested in boys’ 
work specifically, schools, churches, civic and 
playground associations, and commercial estab- 
lishments will aid in the promotion of the 
committee’s project by organizing woodcraft 
contests, equipping, opening up or helping main- 
tain woodworking shops, and distributing copies 
of the booklet. 

Copies of the booklet, the first of a series 
dealing with the same subject, may be had 
from the Superintendent of Documents, Gov- 
ernment Printing Office, Washington, D. C., or 
from any of the district offices of the Depart- 
ment of Commerce located -in the principal 
cities of the country. A nominal charge of 10 
cents is made to cover actual printing costs. 

Volume I contains directions for making tar- 
get boxes, work benches, scooters, submarines, 
game tables and many other similar articles of 
interest and utility, any of which lend them- 
selves readily to use in the promotion of wood- 
handicraft contests. The booklet is copiously 
illustrated, most wideawake boys and girls 
being able readily to grasp the working plans. 


Buy Sawmill; Have Four Plants 


Oaxpate, La., June 24,—Hillyer, Deutsch, 
Edwards (Inc.) owners of the hardwood mill 
in this city, have purchased the plant of the 
Louisiana Sawmill Co. at Glenmora, making 
four plants owned by the company. The deal 
included all machinery, tracks, engines and 
other materials. The Louisiana Sawmill Co. 
will continue to operate the planer until it has 
dressed up, stocks on hand when it will be 
turned over to Hillyer, Deutsch, Edwards. 











Tue Harvarp Economic Society’s weekly 
index of wholesale commodity prices has risen 
to 97.1 for the week ended June 19, 1929, from 
96,9 for the week ended June 12, 1929. 
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Explains Tire Making Methods 


Practically every lumber dealer in the coun- 
try now uses one or more motor trucks in 
his delivery system, because of the superior 
service thus given, and the question of tires 
becomes of great importance. Because of the 
cost of a large, heavy-duty truck tire, the 
purchaser is usually careful to study the 
construction and technical details of the dif- 
ferent makes, as much as possible. The suc- 
cess of such a procedure is doubtful, however, 
for a complete technical understanding of 
every detail of tire construction is impossible 
for anyone who is not making it his life job. 
The building of a tire, and particularly a 
truck tire, requires expert engineering knowl- 
edge and experience. 

The things in which the lumberman is 
chiefly interested as a tire buyer are lower 
cost per tire mile, uninterrupted running 
schedules, and efficient emergency service 
when he needs it. To meet these demands, 
every reputable tire maker is manufacturing 
the very best heavy duty tire he can. Meth- 
ods of manufacture have become largely 
standardized for all good companies, with the 
result that there are many good tires from 
which to choose. Accordingly, service is be- 
coming more important as the deciding factor 
in choice of tires. 

Jeneral information on construction of tires 
is still necessary, however, and for this rea- 
son lumbermen will be interested in a de- 
scription of the Hood heavy duty truck tire, 
which appeared in a recent issue of the Hood 
Redman, house organ of the Hood Rubber Co., 
of Watertown, Mass. This illustrated article 
explained to dealers some points of construc- 
tion of truck tires using the 40x8 size as an 
example. Excerpts of the Hood Redman story 
appear below: 

Starting first at the bead, which is the foun- 
dation of the whole tire, you will notice first 
that Hood is using the double bead construc- 
tion. This is now standard on all first grade 
truck tires, because it has definite advantages 
over the old type single bead for heavy duty 
work. 

As can be seen from the illustration, the 
beads themselves are made up of exceedingly 
strong steel wire braided into flat tapes that 
are coated with rubber and built up one on 
top of another into the shape as shown. The 
triangular shaped strip of rubber that rests 
on the top strand of wire is a semi-hard com- 
pound and is held to the bead wire by a piece 
of square woven fabric that goes completely 
around the bead. Notice directly above the 
top point of the bead the smaller triangle 
which is a pad of soft gum to prevent the 
harder compound from breaking through the 
cord plies as they come down into the bead 
unit. This also has the effect of tapering off 
the bead and avoiding any sharp break. 

Around each bead is placed a piece of 
square-woven rubber coated fabric known as 










in this size of tires. 
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a flipper, which is carried well up into the 
side wall of the carcass between the cord 
plies and does its part in anchoring the side 
wall securely to the bead. 


Use Two Types of Fabric 
The serious problem in tire design is to 
connect the flexible tread and carcass with a 
rigid bead, which in turn is connected to the 
rim of the wheel, in such a way that there 







Bead unit of the tire. 
Note the double bead. 
White lines show square- 
woven fabric reinforcing 
strips. 





shall be no weak point and so that the flexing 
is evenly distributed along the side wall and 
does not concentrate at one point. The way 
this transition from rigid bead to flexible side 
wall is accomplished is by using two different 
types of fabric. The plies of cord fabric give 
the flexibility needed to the side wall. For 
attaching this flexible cord fabric around the 
bead, square woven fabric is used, which is 
much more rigid. By using this square woven 
fabric between the plies of cord and carry- 
ing these reinforcing strips down lfaround 
and under the bead, the rigid bead unit is 
tapered off evenly into the flexible side wall 
so that there is no point at which the strain 
can be concentrated. You will notice in the 
illustration of the bead unit the white lines 
which appear between the different plies of 
cord. These lines.have been put in to show 


Tread and Carcass 


of Typical 40x8 Heavy Duty Truck and Bus Tire 


This cross-section view shows the twelve plies of cord, standard 
The two white lines, beneath the tread, 
were drawn in to show the location of the cord “breakers.” 
These are surrounded by cushioning rubber, as shown by the 


grey section. 


how the square woven fabric reinforcements 
are worked in between the plies. You will 
also notice at the top of each of these white 
lines a short strip of black. These black lines 
are pads of gum that are laid over the ends 
of the reinforcing strips so as to prevent 
them from cutting through the cord ply as 
they flex with the movement of the tire when 
in action. Notice particularly that no two of 
these reinforcing strips end at exactly the 
same height above the heel of the bead. This 
is what distributes the strain evenly up and 
down the wall of the tire and gives a solid, 
yet flexible buttress to the cord carcass and 
tread. 
How Carcass Is Built 


The carcass of Hood truck and bus tires 
is made up of the best quality long staple 
cotton cords that are held together to form a 
sheet of fabric by very fine cross threads. 
This fabric is heavily impregnated and coated 
with rubber. Under heat and tremendous 
pressure the gum coating is forced into all 
the crevices of the individual cords, giving 
them a complete insulation of rubber which 
separates each cord from the one next to it. 
Then, on top of this is placed a heavier sheet 
of gum in order to separate the layers of cord 
from each other. 

This gum-coated fabric is then run through 
a big bias-cutter which cuts off widths of the 
fabric to the proper measurement and at a 45- 
degree angle to the direction of the cords. 
The plies are then made up into “bands” by 
putting two plies of fabric together so that 
the cords in each ply run in opposite direc- 
tions like the two lines of a letter X. When 
six of these bands are built up to form the 
carcass of a 12-ply tire, the strain of flexing 
is equalized by having six plies pulling in one 
direction and the other six pulling in the 
opposite direction. 

The worst enemy that a tire has to fight 
is heat. This may develop from either inter- 
nal or external sources. The external sources 
of heat are the pavements on which the tire 
runs, particularly during the hot weather; 
heat which is developed by friction of the 
tread on the road which is technically known 
as “slippage”; and in some cases, heat that 
is developed in the brake drum and transmit- 
ted through the wheel to the tire. The more 
serious source, however, is internal, and is 
caused by the constant bending back and forth 
of the carcass. Without the rubber coating 
insulating each cord from its neighbor, the 
cords would soon chafe against each other 
and quickly break through. The minute one 
cord breaks it throws additional strain on 
the two cords on either side of it, which in 
turn will break and the damage will spread 
in a straight line at right angles to the direc- 
tion in which the cords are laid in the tire. 


Some Problems of Tread Design 


In designing a tread, tire engineers try to 
get as many square inches of rubber on the 
road as possible and still provide the tread 
with a non-skid pattern to give traction as 
well as grooves to allow for the displacement 
of the rubber which takes place when the 
tire is inflated and under load. When the tire 
is inflated and mounted on a truck the weight 
of the truck and its load flattens out this 
curve of the tread at the point of road con- 
tact. The tread is prevented from spreading 
out sideways by the shoulders which come up 
from the side wall to buttress the edges of 
the tread. Therefore when the curve in the 
center of the tread is flattened out the com- 
pressed rubber must have space into which it 
can move. If it does not have sufficient space, 
it will buckle and pull away from the carcass. 
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Insufficient Clearance 


Alongside Murphy’s planing mill 
There was a certain siding, 

So close, in fact, it threatened ill 
To natures too confiding. 

There wasn’t room to clear a man, 
And so, to warn the stranger, 

A sign was thought the safest plan 
To tell him of his danger. 


And so the case was mentioned to 
The boss of that division, 
Who thought it up and down and through 
And rendered his decision. 
He called up Yard Boss Harrison 
And notified the latter 
To put a sign where ev’ryone 
Would understand the matter. 


Now, Harrison had been to school, 
In fact, had been to college, 
(Though only briefly, as a rule), 
And had a lot of knowledge, 
And so he had the shop provide 
A sign of nice appearance; 
This slogan rather dignified 
Read “Insufficient Clearance.” 


It happened that that very day 
The brakeman was a new one, 
One Alexander R. MacCrea, 
A good name and a true one. 
But he had never been to Yale, 
Columbia or Lehigh, 
For he had hung around the rail 
Since he was only kneehigh. 


He saw the sign, it caught his eye, 
His soul was fascinated, 

For words so long, with brow so high, 
He’d never seen created. 

“‘T-N’,” says he, “Well, that spells ‘in,’” 
And then the building bumped him, 
And mashed him flat and rolled him thin 

And in the shavings dumped him. 


Well, who’s to blame? (It’s hard to tell— 
He never got a dollar). 

MacCrea because he couldn’t spell? 
Or Harrison, the scholar? 

Of education, all and such, 
Men sit and talk, and whittle. 

Now, did the yard boss know too much, 
Or brakeman know too little? 


We See b’ the Papers 

The house of Morgan seems to be the throne 
behind the power. 

“Women wield power on the Isle of Man.” 
And about everything else of man. 

The Postal-Telegraph thas cut the rate to 
Dantzig. Now, let’s see, whom do we know in 
Dantzig? 

When it comes to drawing the color line, no 
one seems to go to such extremes as the girl 
with a lipstick. 

Skelton and his cowboys expect to round up 
5,000 wild horses this summer. Here’s the 
man to raise our children. 

A wild man has been discovered in Mary- 
land, but it may be just some fellow who 
wandered away from the Senate. 

A debate has decided that poets have done 
more for civilization than statesmen; and, we 
might add, much less expensively. 

They will start to take the next census on 
April 1. When you consider the way we drive 
automobiles, that seems appropriate. 

Alaskan women plan a memorial to the pack 
mules who lost their lives in the gold rush. 
Maybe we men will be appreciated yet. 

The market page is interesting, but when we 
come in from a ride we don’t care to read 


much about live hogs and automobile mergers. 


There are no snakes in a bath-tub, unless, of 
course, you are a scofflaw, and one can get 
wonderful fish down at the market at the 
corner. 


Mr. Hoover will stay in Washington this 
summer. We have always insisted that, for 
a place to spend a vacation, there is no place 
like home. 


And the fruits and the vegetables are so 
much fresher in the city than they are after 
they have been shipped out into the country 
somewhere. 


And, if it is color you want, you can get 
that down at the drugstore, or you can attend 
a White House reception, or just ride on a 
suburban train. 


A Burlington, Vt., rector prohibits women 
from entering the cathedral whose clothing 
exceeds the bounds of decency. Now there 
won't be anybody at church at all. 


Between Trains 

BurraLto, N. Y.—The National Association 
of Penmanship Teachers and Supervisors held 
its annual convention in Buffalo this week, 
which probably accounts for the improvement 
you have observed in the writing of Buffalo 
lumbermen. There are a lot of us fellows 
who have so many slivers in our hands that 
our writing looks like we did it with a burnt 
stick instead of a pen. A lot of us write as 
badly as Hiorace Greeley did, without writing 
anywhere nearly as well. It is recorded in 
the annals of newspaperdom that Greeley once 
wrote a letter firing a man, but, as nobody 
could read anything but the signature, the re- 
porter used it as a recommendation and secured 
another position, as they say in Boston, or, as 
they say in Buffalo, got another job. We once 
wrote a letter to the wife while we were on 
a train, and she had to get on a train to read it. 

Among the other arts that have passed into 
the limbo of lost things, along with conversa- 
tion, the theater and a few other things, is the 
art of letter-writing, and, indeed, the art of 
writing at all: As Emory S. Chandler, the 
grandest old market editor of them all, said 
to us one time: “You young fellows make 
me sick. When you have anything to write, 
instead of sitting down and writing it, you tell 
it to a girl or blow it into a horn.” The steno- 
grapher and the dictaphone have saved us a 
lot of time, and lost us a lot of other -things. 

If you want to know how many poor writers 
there are, look at a hotel register. If there 
is any one time more than another when a 
man ought to write well if he can write well 
at all it is then, because life or death or thou- 
sands in money may depend upon it. Don’t 
complain if the hotel tells long distance or 
your wife or your best customer that there 
is no one of that name registered, if your 
name is Smith and you write it so it looks 
like a bunch of hairpins. 

Honest, when we saw our place card, we 
were ashamed of ourself. 


CotumBus, Wis.—Columbus discovered 
America, and now America ought to discover 
Columbus. A little north by east of Madison, 
it is one of our typical American communities, 
still unspoiled by the radio, the phonograph, 
the tabloid dailies and the worse weeklies. Of 
course, these people enjoy going to Chicago 
or New York to see the cabarets and. such 
things, just like you and we like to go to the 
circus and see the baboons and such like. That 
doesn’t mean that we would care to be a 
baboon, or to dwell in a cage, or hang around 
a cabaret much. It was the Olivet Men’s Club 
that invited us up to, and sat us down at, a 
dinner, in which most of the people of the 
town participated. 


WEEDS need not 
cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson’s Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! d in a trial order today! 1 Gallon $2.00; 
5 Gallons $8 00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on request. 
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Insures 
Materials and Construction 


This is one way to win the confidence of 
your customers and guarantee them full 
value for their money. Dealers in all parts 
of the country are giving this Protection 
Policy to every customer. It'll pay you 
well to doit in thefuture. Investigate now! : y 
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Build Sales 
With These Ladders 


Genuine Air Dried Spruce 
Insures Strength, Light Weight 
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Sell the Ladders favored by buyers 
everywhere. 
Write for the Babcock catalog 


The W. W. Babcock Co. 
BATH, N. Y. 














Recommend Fewer Tire Sizes 


Wasuincton, D. C., June 24.—Standard sizes 
of industrial truck tires will be fewer in num- 
ber after Sept. 1, if tire manufacturers, dis- 
tributers and users approve of a recommenda- 
tion made here recently at a meeting of rep- 


resentatives of these groups. The conference 
was held at the Department of Commerce, 
under the auspices of the division of simplified 
practice of the bureau of standards. Members 
of the Tire & Rim Association of America have 
already approved of the program, which covers 
standard dimensions and tolerances for wheels 
and tires. The association’s committee on 
standardization of industrial tires has studied 
for some time the possibilities in this line. 

Commenting on the simplification program, 
R. L. Lockwood, of the Bureau of Standards, 
said: 

The establishment of a relatively small 
number of standard or “stock” sizes will not 
only benefit the manufacturers of these tires, 
but will also be of great assistance to all dis- 
tributers and users of them. Demand will be 
concentrated upon the standard sizes, thereby 


“ promoting reduction of stocks, faster turn- 


over, and better service to everyone con- 
cerned. Sizes produced and sold ia large 
quantities will no longer have to absorb a 
part of the excessive costs of manufacturing, 
handling and distributing sizes for which de- 
mand is small or irregular. 


Big Gain in Industrial Organizations 

The growth of the co-operative movement 
in American business is strikingly evident by 
a comparison of the latest compilation of this 
country’s commercial and industrial organiza- 
tions just issued by the Department of Com- 
merce with some of the earlier editions. 

The latest compilation contains the names of 
more than 13,000 organizations, including 2,000 
National associations, about the same number 
of State bodies and more than 9,100 local or- 
ganizations. 

When the first manual of this kind was 
issued in 1912 the total number of such or- 
ganizations listed was 3,200, of which 350 were 
organizations National in scope. In 1919 the 
National organizations had increased to 754, 
while in 1923 they had jumped to 1,500. In 
1926, the last preceding compilation, the total 
number of organizations listed was approxi- 
mately 9,000. 


Washington Memorial Building Plans 


Plans are well under way by the finance 
committee of the George Washington Memorial 
Association for the completion of the George 
Washington Memorial Building in the Mall 
Park at Sixth and B streets, N. W., on a site 
granted by special act of Congress. The old 
Pennsylvania Railroad station stood on a part 
of this site. The association was authorized by 
Congress to raise a fund of $10,000,000 for the 
completion of this monumental structure, the 
cornerstone of which was laid in 1921 by the 
late President Harding. 

The building will be one of practical utility, 
planned to serve as a meeting place for the 
American people when, through their respec- 
tive organizations, they meet in Washington. 
The memorial will be the gift of the people of 
the United States. The central feature will be 
a huge auditorium seating 11,000 persons. On 
the ground floor, on each side of the audi- 
torium, will be rooms set aside as museums for 
the archives and relics of the Nation's great 
struggle for liberty. A number of small halls 
will be used for meetings of various military, 
patriotic, scientific and educational gatherings. 

On the second floor will be a great banquet 
hall, also rooms for permanent national head- 
quarters of military and other patriotic organ- 
izations. Spacious rooms will be set apart on 


the third floor for the exclusive use of each of 
the States and territories. The fourth floor 
is arranged by the architects for additional 
offices for various societies whose objects are 
to promote the welfare of the United States, 

The campaign for funds will be under the 
direction of Robert Lloyd, executive director. 
Among those serving on the National advisory 
committee are Charles Evans Hughes, Elihu 
Root, Chief Justice William H. Taft, John 
Barton Payne; Maj.-Gen. George O. Squier and 
Dr. Charles W. Dabney. Forty United States 
senators are on the committee, as well as many 
prominent members of the House of Repre- 
sentatives. 


Make Special Study of Use of Bagasse 


By-product use of sugar-cane bagasse is to 
be the subject of special study by a select com- 
mittee of scientific workers of the Department 
of Commerce just appointed by Dr. A. F. 
Woods, director of scientific work. Bagasse 
is the fibrous remains of sugar cane after the 
juice has been removed. 

“For a number of years the building and 
insulation board industry has made considerable 
use of bagasse,” says the department’s an- 
nouncement. The occasion for special efforts 
looking toward profitable disposal of this by- 
product grows out of the current revival and 
expansion of the sugar-cane industry in Lou- 
isiana. This in turn is the direct result of 
another departmental activity of recent years— 
the introduction into Louisiana of the POJ 
varieties of cane which are resistant to the 
destructive disease which threatened the extinc- 
tion of the industry. 

“In appointing the committee, Dr. Woods 
suggested that the specialists should not only 
consider wider use of the material in building 
and insulation boards, but should also consider 
the development of new commercial, chemical 
and technological uses.” 

Dr. Woods suggested that “by proper treat- 
ment sugar-cane bagasse might be converted 
into excellent paving material for roads, walks, 
floors of buildings and other purposes.” He 
suggested that the bureau of public roads make 
a series of tests of the material under different 


“types of treatment. 


Cites Intricacies of Tariff 


The intricacies of the tariff are well illus- 
trated by a statement made by Dr. A. W. Mor- 
rill, representing the West Coast Vegetable As- 
sociation of Nogales, Ariz., before the Senate 
finance committee, strongly protesting against 
proposed substantial increases in rates on fresh 
vegetables imported into this country from the 
west coast of Mexico during the winter months. 
The interest of the lumber industry in this 
matter is found in the fact that as high as 150 
carloads of American box shooks are required 
to handle this Mexican vegetable movement. 
Shipments come in from the Yaqui Valley and 
the Mexican West Coast, where Americans 
have developed an important fresh vegetable 
industry well below the heavy frost line in 
order to supply the American market during 
the winter months. Mr. Morrill insisted there 
is no practical conflict with American agricul- 
ture, the Mexican product coming on our mar- 
ket during the normal period of scarcity and 


serving rather to stabilize than to disrupt the. 


market for the American grown product. 

It is proposed to increase the duty on green 
peas, green peppers and winter-grown tomatoes 
1 and 2 cents a pound. While a question of 
pennies on the surface, the increasé would 
range from 52 to 96 percent over present rates, 
and, according to Mr. Morrill, would shut out 
the crops grown in Mexico by American cap- 
ital, cut off an important market for our forest 
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products, reduce freight revenues materially 
and hamper the American table at the season 
when fresh vegetables can not be had from 
other sources. The committee wants to assist 
American agriculture, but Mr. Morrill gave its 
members a poser to consider. . 


Swedish Forestry Congress 


WasHIncTon, D. C., June 25.—The United 
States Forest Service will be represented by 
three of its research specialists at the Interna- 
tional Congress of Forest Experiment Sta- 
tions to be held in Stockholm, Sweden, next 
month. They are E. N. Munns, in charge of 
the Office of Forest Experiment Stations, 
Washington, D. C.; Dr. Joseph Kittredge, jr., 
Lake States Forest Experiment Station, St. 
Paul, Minn., and Dr. A. J. Stamm, Forest 
Products Laboratory. Dr. Stamm is now in 
Europe. The others will sail July 3. 

It is expected that between 150 and 200 for-- 
est research specialists will attend the Stock- 
holm meeting, the first international congress 
of the kind held since 1910. 

After the meeting adjourns the Forest Serv- 
ice officers will make a study of forest research 
in Sweden and several other European coun- 


tries in which forestry technique has been 
highly developed and forest products are being 
grown successfully on a continuous crop basis. 

MAy propucrion of automobiles in the 
United States as reported to the Department 
of Commerce was 603,969, of which 516,055 
were passenger cars, 86,595 trucks and 1,318 
taxicabs, compared with 621,331 passenger cars, 
trucks and taxicabs in April, and 425,783 in 
May, 1928. @@e2aeeaea2aeaea 

SALES DURING the past winter of new tur- 
pentine cups of all types for use this sea- 
son, according to the Department of Agricul- 
ture, aggregated 24,488,760, or 2,449 “crops.” 
A “crop” is 10,000 cups. This is an increase 
of 94 percent over the number sold for the 
1928-29 season. 


Awarded Gondola Contract 


The Bettendorf Co., of Bettendorf, Iowa, has 
been awarded the contract for rebuilding 300 
gondola cars for the Chicago, Rock Island & 
Pacific Railroad, according to an announcement 
made at Chicago. 
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Great Britain Stocks Lower 


WASHINGTON, D. C., June 24.—Lumber stocks 
in Great Britain are generally lower, with the 
exception of Douglas fir, stocks of which have 
increased but not out of line with the steadily 
increasing demand, according to a cablegram 
from Capt. E. A. Selfridge, lumber trade com- 
missioner, London. 

Pitch pine stocks are heavy, with little de- 
mand, owing to Douglas fir competition at 
lower prices. Pitch pine consignments are 
still arriving. American hardwood stocks are 
still heavy with small - demand. European 
spruce is scarce, but there is a heavy supply 
of north European pine in building sizes, with 
but little demand. Plywoods are strong. 

Lumber consumption in house construction 
is only fair. It is good in the shipbuilding 
industry, poor in the furniture industry and 
with the railroads. 


Brazil Exports Dropped in 1928 


A. Ogden Pierrot, assistant commercial at- 
tache, Rio de Janeiro, reports that the 1928 
official trade statistics of Brazil indicate that 
that year witnessed a further drop in lumber 
exports. The export figures are in metric tons 
and those for 1928 were 112,441 tons, as com- 
pared with 119,000 tons in 1927, 107,000 tons 
in 1926, 133,000 tons in 1925 and 150,000 tons 
in 1924. 

The greater part of these exports is repre- 
sented by shipments of Parana pine princi- 
pally to the River Plate market. Brazilian 
consular officers in the River Plate countries 
attribute the loss of this trade to the compe- 
tition from American and European lumber, 
chiefly American. Agitation is being devel- 
oped in the timber states of Brazil for better 
and cheaper navigation facilities between the 
exporting ports and the River Plate, while 
the state officials have attempted to interest 
the mills in turning out better graded and 
more perfectly milled lumber. 


How Americans Can Improve Service 


Recognizing that the future prosperity of 
the export lumber trade depends upon close 
attention to the uses to which American lum- 
ber is put abroad, the Department of Com- 
merce lumber export executive committee at 
its recent annual meeting recommended a 
canvass of foreign handling and working 
practices by the lumber division and the de- 
partment’s fifty-six foreign offices with a view 
to ascertaining in what respects American 
lumber exporters can improve their service 
and whether American woods are being prop- 


erly used. In this connection the department 
says: 
“The lumber industry in the domestic 


market has found that a definite knowledge of 
uses is necessary adequately to supply the 
market with stocks needed. The success of 


such efforts in the domestic field has made ex- 
porters see the need of similar work abroad. 

“In support of this movement the wood con- 
struction manual issued by the National Com- 
mittee on Wood Utilization is recommended 
by the committee as a very desirable medium 
and its circularization abroad by lumber ex- 
porters strongly recommended. , 

“Great interest was shown by the commit- 
tee in the problem of seasoning lumber and 
the department was asked to interest Ameri- 
can dry kiln manufacturers in introducing 
their kilns abroad. It has been found that 
American lumber does not in some cases give 
satisfaction abroad because exported green, 
and it is often impossible to ship cargoes of 
dry lumber. The series of seasoning bulle- 
tins of the National Committee on Wood 
Utilization provides the latest comprehensive 
information on this subject. 

“The committee made the recommendation 
that the best means of exhibiting lumber and 
its products abroad would be by moving pic- 
tures and still films, preferably those produced 
by lumber associations, and that such films 
be shown to engineers, architects and contrac- 
tors, as well as to agents and importers. 

“Every step possible to promote export of 
small dimension stock, end-matched stock and 
short-lengths was recommended by the com- 
mittee. 

“Co-operation with the various lumber asso- 
ciations, through the department’s district 
offices in advising as to the handling of for- 
eign inquiries, was stated by the committee to 
be a very desirable extension of the lumber 
division’s agency service. 

“During the last year manuscripts of bulle- 
tins on Douglas fir and southern pine for ex- 
porters’ foreign distribution and a _ hand- 
book on lumber exporting have been com- 
pleted: reports on methods of importing lum- 
ber into South America and Germany-Italy- 
Spain have been revised, and tariffs on sawn 
lumber for all countries, and the new direc- 
tory of exporters of American lumber have re- 
cently been issued.” 

The members of the lumber export execu- 

_tive committee are Elmer S. Anderson, presi- 
dent, Southeast Lumber Export Co., Norfolk; 
Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
Washington, D. C.; Charles C. Dickinson, vice 
president and general manager of the E. 
Sondheimer Co., Memphis; Maj. E. G. Griggs, 
president, Douglas Fir Exploitation & Export 
Co., Tacoma; Axel H. Oxholm, director, Na- 
tional Committee on Wood Utilization, Wash- 
ington, D. C.; W. J. Sowers, vice president and 
general manager of the American Pitch Pine 
Export Co., New Orleans; and James Tyson, 
president, the Charles Nelson Co., San Fran- 
cisco. 

Russian Veneers in Mexico 


In the past Mexico City has been using 
appreciable quantities of veneers imported 
from France and Holland, but Russian veneers 
are now being marketed at such a price as 
entirely to displace the French product, ac- 
cording to a report from Walter E. Aylor, 
assistant trade commissioner. 
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Friction Carrier 


The Engineer Knows 
“He Can Hi-Ball ’Em Thru” 


An aluminum alloy casting with 
maximum cooling area, faced with 
renewable Hi-Ball moulded fric- 
tion segments, riveted securely into 
recesses provided with shoulders 
at base and ends. 


This insures a friction block, the 
casting not subject to wear; the 
facing a friction material of long 
life with high efficiency. 
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GOLDSBORO 4 
N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 














Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
Leenned, Hlish Conde. BASE AND 
Capacity, 250,000 feet MOULDINGS 
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WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 
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“Come on Home” 
in your 
§ Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the 7 hw pa 
should be in every public li 
in America, 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 


paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 


price, $1.25 a copy.) 
Can you think of as fine a thing 
I do, at so little nse?—any- 
as so likely to delight librarian, 
ers and pupils, and to pro- 
a a love of home in your home 
town? 


Address the Publisher, 


431 South Dearborn Street, 


(If you prefer, and will send us the names 
and # + with bg Soy will = the 
books for ary an school direct, 
with a letter from us ome they are a gift 

you 




















News Notes from Am 


Tacoma, Wash. 


June 22.—Lumbermen from Washington, 
Oregon and British Columbia gathered here 
yesterday at the Hotel Winthrop to discuss 
the major problems of the industry. The 
meeting was called by the West Coast Lum- 
bermen’s Association, and was attended by 
more than 150 manufacturers and sales repre- 
sentatives, including many lumbermen who 
are not members. No formal program had 
been arranged, and the discussion of condi- 
tions was general, it was announced follow- 
ing the meeting. The regular weekly meeting 
of the Tacoma Lumbermen’s Club yesterday 
was cancelled to allow the members to take 
part in the larger gathering. 

Karl B. Kellogg, president Tacoma Lumber- 
men’s Club, announced yesterday the appoint- 
ment of the committees to arrange for the 
annual Northwest Lumbermen’s Golf Tourna- 
ment, sponsored by the club, which will 
be held Aug. 2 at the Tacoma Country & Golf 
Club. George W. Cain is named general chair- 
man, a post he has held for several years. 
The committees are as follows: Tournament: 
Paul H. Johns, chairman; E. A. Wright, W. L. 
Rawn, A. H. Landram and Elmer Burnham. 
Entertainment: E. W. Demarest, chairman; 
Jim Dempsey, R. L. Dickman, J. C. Buchanan 
and Donald Doud. Publicity: Frost Snyder, 
chairman; Roy Sharp, J. E. Manley, Harry 
Matthews and H. D. Dowling. 

The annual Northwest Furniture Manufac- 
turers’ Exposition will be held at the Milwau- 
kee dock July 15 to 20. The exposition is an 
important event of the year for both furniture 
manufacturers and lumbermen. 

Plans for the annual Fourth of July pro- 
gram of the Loyal Legion of Loggers & Lum- 
bermen are now being prepared, and a record 
attendance is expected. The affair will be held 
on the picnic grounds at Steilacoom Lake. 

The annual meeting of the Washington 
State Chamber of Commerce closed last Sat- 
urday with the election of officers and district 
trustees. Everett G. Griggs was re-elected to 
the board from ‘the third district. 

For the third time this year, cargo ship- 
ments of lumber from the Tacoma docks set 
a new record. May shipments were 76,592,712 
feet, of which 50,490,571 feet went to domestic 
buyers and 26,102,141 feet to foreign coun- 
tries. Log importations by the Tacoma mills 
also set a new record, totalling 86,128,926 
feet. 

Aviation patrol for forest fire defense on 
the Pacific coast will center in Tacoma this 
summer, the contract for the work having 
been awarded to the Washington Aeronautical 
Co., of this city. The Tacoma company will 
furnish two planes for the work, and will 
maintain a constant patrol between British 
Columbia and Oregon from July 1 on. 

John Dower, president of the John Dower 
Lumber Co., has purchased a 25-acre tract of 
land adjoining his country estate near Ta- 
coma. 


San Francisco, Calif. 


June 22.—One of the most extensive dis- 
plays of redwood ever seen in a San Francisco 
department store is now being made in the 
windows of the Emporium, one of San Fran- 
cisco’s largest stores. Among the features 
is a new fancy fruit pack in redwood boxes, 
sand blasted redwood panels, and the latest 
development in distinctive color finishes for 
redwood. 

The recent field work in Arizona of R. F. 
Hammatt and W. L. Hook, of the California 
Redwood Association, has borne fruit already. 
The Union Lumber Co., of San Francisco, has 
received an order for structural grade red- 
wood from the Arizona highway department. 

R. T. Titus, of the West Coast Lumber- 
men’s Association, has returned to Seattle 
from San Francisco after making a survey for 
his association of the consumption of lumber 
by the retail trade here. 

A. C. Horner, western manager National 
Lumber Manufacturers’ Association, in order 
that he might attend a meeting of retail lum- 
ber dealers in Palo Alto and also keep an ap- 
pointment 36 hours later in Seattle with Col. 


Greely, flew from San Francisco to the Wash- 
ington metropolis. He arrived on time. 

Charles L. Wheeler, vice president and gen- 
eral manager of the McCormick Steamship 
Co., returned last week to San Francisco from 
Dallas, Tex., where he attended International 
Rotary. Mr. Wheeler is president-elect of the 
San Francisco Rotarians. 

H. Gregg, of A. Gregg & Son, wholesale 
lumber dealers of Nashua, N. H., was a recent 
visitor to California. He made an extensive 
tour of the lumber manufacturing regions 
and spent some time at the mills of the Pick- 
ering Lumber Co., in Tuolumne County. 

A. E. Engler, president Charles H. Engler 
Lumber Co., of Jersey City, N. J., was a re- 
cent visitor to California and inspected a 
number of the pine sawmills. 

H. W. Cole, vice president and general man- 
ager of the Little River Redwood Co., at Cran- 
nell, is in the East on a business trip. 

Magnus Halstead, of the California Mill & 
Lumber Co., Alameda, recently was operated 
upon for appendicitis. 


Spokane, Wash. 


June 22.—Poor drying weather, coupled 
with curtailment of output, has caused gen- 
eral depletion of seasoned pine _ stocks. 
Pondosa prices remain steady, while all sizes 
of No. 1 common Idaho white pine this week 
made an advance of $1, and 12-inch No. 2 
common, 4/4 and thicker, advanced 50 cents. 

Mt. Spokane, in the heart of a heavily 
forested area, thirty miles northeast of 
Spokane, with an elevation of about 5,000 
feet, will have a forest fire lookout if pres- 
ent plans materialize. Mt. Spokane is now 
a State park. 

What promises to become an important 
industry for this region is that of growing 
lettuce on cut-over lands. In the vicinity 
of Elk, Wash., an experiment has _ been 
fostered by the Edwards-Bradford Lumber 
Co., and a packing plant has been built. 

Football was the topic for discussion at 
the wood products bureau luncheon this 
week, while Hoo-Hoo evacuated the city and 
spent the afternoon Friday at the Country 
Club golf course playing off a tournament, 
prizes for which will be awarded at next 
week’s meeting. Charles Weiss was low 
gross medalist, and Bert Bartleson won the 
low score of 70 net. 


Aberdeen-Hoquiam, Wash. 


June 22.—The Ozette Railway Co. made the 
only tender on the Lunch Creek unit of the 
four units of the Quiniault Reservation tim- 


ber, bids for which were opened on Tuesday 
last. For the cedar, spruce, Douglas fir and 
white pine it bid $3; for hemlock, $1; for 


Douglas fir piling, 1% cents, and for cedar 
poles, % to 1% cents a lineal foot. “The Hobi 
Timber Co. bid on the Joe Creek unit, and 
the M. R. Smith Lumber & Shingle Co. was 
the bidder on the Cape Elizabeth unit. The 
Aloha Lumber Co. bid on the Raft River unit. 
At the urgent request of the civic associa- 
tions of Aberdeen and Montesano, the bids 
will be held up sixty days, pending an inves- 
tigation of the protests against the sale of 
the timber until after the new road which 
the Northern Pacific and Union Pacific con- 
template building into the Olympic Peninsula 
is authorized by the Interstate Commerce 
Commission. 

Albert Schafer, vice president of the Schafer 
Bros. Lumber & Door Co., returned last week 
from Colorado Springs, where a convention of 
lumbermen was held. Mr. Schafer stated 
committees were appointed to advise on pro- 
duction plans. 

Invitations have been issued to the North- 
west Lumbermen’s Association delegates to 
include Grays Harbor in their visit to the 
Coast. They are to convene in Seattle the 
last of July, and the present plans do not 
include Grays Harbor. 

An oil distillation plant which extracts the 
essential oil of cedar leaves by means of a 
steam process has been built at the E C. 


Miller Cedar Lumber Co. mill, Aberdeen, under 
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ricas Lumber Centers 


the direction of Prof. F. H. Thurber, of Ore- 
gon State College, in an effort to determine 
whether cedar oil can be obtained on a com- 
mercial basis. 

The dry kilns of the Aloha Lumber Co., at 
Aloha, were destroyed by fire on June 20. 
Three kilns and about 4,000,000 shingles were 
destroyed. W. H. Dole, manager, stated that 
reconstruction will be started at once. 

The residence of Neil Cooney, in Cosmopolis, 
has been purchased by three Hoquiam men for 
golf links and club house. Mr. Cooney has 
been for many years manager of the Grays 
Harbor Commercial Co. Mr. Cooney plans to 
travel, and may make his home in either Seat- 
tle or San Francisco. 


Vancouver, B. C. 


June 22.—General conditions in the lumber 
industry look more favorable this week. Japan 
is showing a little more activity in buying 
for August shipment, and with the present 
low freight rates offering to Japan, the mills 
expect a fair volume of business from this 
quarter. Australian business has also come 
in for the last quarter of the year. The de- 
mand from the United Kingdom and Continent 
for clears still continues very strong with 
logs suitable to this business scarce. British 
Columbia mills are planning to curtail in July. 

Practically all British Columbia _ shingle 
mills have closed down. This will probably be 
the most complete shutdown that has ever 
been in effect in this Province, and its dura- 
tion will depend entirely on the condition of 
the market. 

The fir log market is steady, and demand 
slightly exceeds supply, while prices are 
strong. Cedar logs are not moving in any 
quantity, due to the shutdown of the shingle 
mills. Hemlock log demand and prices are 
steady. 


Longview, Wash. 


June 22.—Pendleton, Ore., 
“Roundup,” and Portland, its annual Rose 
Festival, but in the great Pacific Northwest 
there is no annual event typical of this re- 


gion’s greatest industry—lumber manufactur- 


has its annual 


ing. So Longview, lumber capital of the Co- 
lumbia River, is going to supply that de- 
ficiency. From now on the “Rolleo” will be. 


an annual event. S. M. Morris, vice president 
of the Long-Bell Lumber Co., and other lead- 
ing lumbermen of this community, co-operat- 
ing with the Chamber of Commerce and other 
civic bodies, will on Aug. 16 and 17 stage the 
world’s first “Rolleo.”. Log rolling, saw-buck- 
ing contests and other sports dear to the 
heart of lumberman and logger will form the 
nucleus around which the celebration will be 
built. Entrants in the various contests are 
expected from all points in Oregon and Wash- 
ington. 

The largest shipment over the Port of Kelso 
docks since the inception of the port here was 
made on June 14, when the Norwich City took 
on 1,500,000 feet of ties brought here from 
Kalama, Winlock, Onalaska and other nearby 
points. These ties in special sizes were for 
export to great Britain. This shipment, loaded 
out in one day, amounts to as much lumber 
as is ordinarily shipped over the public port 
docks in a month. Lumber from the Long- 
Bell and the Weyerhaeuser lumber mills at 
Longview is shipped over the private docks 
of those companies. 

J. D. Tennant, vice president Long-Bell 
Lumber Co. and president of the West Coast 
Lumbermen’s Association, was one of the 
principal speakers at the Governors’ Conserva- 
tion Congress which convened at Colorado 
Springs, Colo., June 15. 

J. F. Holden, vice president of the Kansas 
City Southern Railroad, and G. P. Wood, traf- 
fic manager, were here from Kansas City, Mo., 
recently. With them were Mrs. Holden and 
son, Mrs. Wood, and W. O. Hessler, secretary 
to Mr. Holden. While here they visited the 
Long-Bell mills, leaving in Mr. Holden’s pri- 
vate car for Portland. 

J. G. Casson, of the Bozeman & Casson Lum- 
ber Co., Newark, N. J., was a recent visitor 
here. Mr. Casson’s company deals in both 


hardwoods and softwoods, and he is spending 
a few weeks visiting lumber manufacturing 
plants of the Pacific coast. 

T. E. Ruby. of the Ruby Lumber Co., Mad- 
isonville, Ky., with Mrs. Ruby, was a visitor 
here June 15. The Ruby Lumber Co. operates 
yards at Clay, Providence and Madisonville, 
Ky. Mr. and Mrs. Ruby are visiting a num- 
ber of Pacific coast points, after having at- 
tended the Shrine convention at Los Angeles. 


Seattle, Wash. 


June 22.—Retail yard operators here com- 
plain that the local mills are competing with 
them. 

The Hi-Line Lumber Co., which was re- 
cently incorporated for $12,000 by A. C. Gour- 
lay, John Penny and R. C. Gourlay, has al- 
most completed construction of buildings on 
the new Tacoma Highway, and will shortly 
open for business. 

Ezra Fitzwater, formerly salesman in West 
Virginia territory for the John D. Collins 
Lumber Co., of this city, has become asso- 
ciated with the western office of the Waite- 
Rogers Lumber Co. here. He will assist John 
F. Sharp, western manager. 

Fred Bauman, salesman for the Waite- 
Rogers Lumber Co., Minneapolis, is on his 
way to Seattle. He will spend several days 
in the western office of the company here, 
and study conditions. 

Edward P. Burton, West Coast representa- 
tive of the Intercoastal Lumber Corporation, 
retailer at Philadelphia, is visiting in Seattle 
and Portland and is endeavoring to order 
1,000,000 feet of fir boards, which are scarcé. 

Lars Larsen, retail yard operator of St. 
Paul, Neb., was a visitor here last week. He 
is returning by way of the Canadian Pacific 
railway. Mr. Larsen reports business in his 
territory about normal. 

Thompson Gunter, of Gunter Lumber Co., 
Kansas City, Mo., is here on one of his 
periodic visits to the mills. 

Wallace Ballord, Minneapolis lumberman, 
is registered at the Olympic Hotel. 

Charles W. Lea, formerly of the Hewitt- 
Lea Lumber Co., of this city, and former 
operator of a mill at Bellevue, Wash., is in 
Seattle. He drove back East last fall and 
has made his headquarters in and about New 
York City. 


Milwaukee, Wis. 


June 25.—Retailers report a steady and 
satisfactory volume of trade. Country yard 
business averages even better than that in 
the large towns and cities. Speculative small 
home building is considerably off, but large 
operations more than make up for this defi- 
ciency. Price weakness has been noticed on 
many softwood items, particularly southern 
pine. The industrial demand has become 
spotty and shows signs of seasonal waning. 
Cedar poles are not so active, but posts are 
in good demand. Package manufacturers are 
beginning to enter the market in force. 

The home modernizing campaign has 
shown very satisfactory results in Mil- 
waulkee, H. A. Kagel, secretary of the Mil- 
waukee bureau, reports. His figures show 
that $3,000,000 has been spent in modernizing 
so far this year, which is double the figure 
for 1928. In May alone, Milwaukee modern- 
izing expenditures totaled $1,063,373, an in- 
crease of $639,749 over May, 1928. 


Portland, Ore. 


June 22.—Fir clears are said to be very 
hard to buy, and No. 1 yellow fir logs are 
reported scarce, too. Rail business has slack- 
ened off a bit, but export trade is quite active, 
with Burope, China and South America the 
biggest buyers. The Australian situation is 
improving, it is reported, with the strike in 
the building trades moving toward a settle- 
ment. It was reported here this week that 
orders for 12,000,000 feet of railroad ties for 
delivery in China have been placed here, 
Little fir lumber is being sold here to Japan. 
It is said that with the establishment of the 
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University of Michigan offers comprehensive 
course combining ess administration 
forestry—ideal basic training for ay Sere leaders of 
lumber indust Excellent staff and facilities. 
Graduates wi ely distributed and successful. 
Address Samuel > Dean, School of Fores- 

try and Conservation Arbor, Michigan, for 
= information. 











QUICK TURNOVER 


The new Curtis Woodwork designs offer 
you opportunities to attract customers with 
exceptional values and to turn ycur money 
into profits quickly. Write for details. 
to Curtis Companies Service Bureau, 944 
Curtis Building, Clinton, Iowa. 














* Prompt 
Deliveries 
are assured our 
customers because 
we have recently tripled the 
capacity of our mill. Large 
stocks of lumber ar> carried on 
hand at all times. Let us serve you 
in the future. 


GLENDALE 
LUMBER CO. 
Glendale,Ore. + 






















HANS BERG, Guatemala, C. A. | 


Cable Address: Hansberg. 


Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 


MERICAN 


PLYWOOD 
CORPORATION 


PLYWOOD OF 
RECOGNIZED QUALITY 


NEW ts* DO N , WISCONSIN 
Latest Price List 


Logging Ralph C Bryant 
transportation or harvesting tan 


i ~ Ty -- An invaluable reference book 
superinte: — 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“coer Hardwoods 


Kentucky anc 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 


New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bidg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 


Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


We Solicit 














Glenwood at 
ee Ae Your Patronage 











FIGURE 
Any House 


in > Minutes 








With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We will send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 
Just Mail This Coupon J 


Pe ee E 








American 
| 431 South Dearborn St. | 
Chicago, Illinois. 
Send “Automatic Building Costs.” After 10 days1 | 
will either return the book by parcel post insured or 
remit $15 in ful] payment. | 


| 
| 
I stems diihdischhessdimiitrssaatissthncdassortiieccces | 
| 


. Subject to approval of the management. 


higher import tax on lumber, sawmills in 
Sakhalien began crowding their output, hop- 
ing to find less competition in the Japanese 
market with lumber from the Pacific North- 
west. But building operations dropped to an 
unusually low ebb, so that these mills found 
themselves badly overstocked. It is reported 
that many business fatalities have occurred 
recently among smaller lumber dealers. At- 
lantic coast dimension business is showing 
signs of life and coastwise business is re- 
ported about normal. 

Axel H, Oxholm, director of the National 
Committee on Wood Utilization, this week will 
be one of the speakers at the forum of the 
Portland Chamber of Commerce. 

The Clark & Wilson Lumber Co. will be- 
gin at once the construction of a smaller 
mill adjoining its large plant at Linnton, 
near here, in which logs of smaller dimen- 
sions will be cut into lumber. It is expected 
to materially facilitate operations. 


Brookhaven, Miss. 


June 24.—Orders last week were still running 
about 25 percent below production. Prices are 
soft on a number of items, because certain 
mills quote lower from week to week in the 
hope of developing more business, and thus 
force the whole market to their level. The 
weather continues excellent for manufacturing, 
drying and shipping, but, on account of 
scarcity of orders, shipments are not as heavy 
as they should be at this season. 

There has been a fair improvement in de- 
mand for 3-inch flooring, but most orders call 
for B&better. Rift flooring, 3- or 4-inch, is 
selling very extensively, and mills have cur- 
tailed very sharply their production, so that 
stocks are at a low level. Sales of 4-inch flat 
grain flooring have continued rather good, with 
No. 1 badly oversold in longleaf, while stocks 
of shortleaf are small. No. 2 flooring has 
also sold very heavily in longleaf, and stocks 
have been absorbed. Drop siding has held 
quite’ firm; stocks are low and volume of 
orders has been good. There has been a heavy 
sale of 1x6-inch No. 1 drop siding Pattern 104, 
on which practically all the mills are oversold. 
Ceiling has moved slowly and stocks increased 
slightly last week. There was a fair sale of 
%x4-inch ceiling, B&better and No. 2, but 
other grades sold rather lightly. Sales of 
54x4-inch were mostly confined to B&better 
and No. 1. There were no sales of %x4-inch 
partition. Bevel siding sales were small, but 
there was some activity in upper grades of 
square edge. The mills have a fair number 
of unfilled orders for mixed cars of moldings, 
but are booking little straight-car business. 
Export demand for kiln dried saps has over- 
sold the longleaf mills very heavily on 1x3-, 
4- and 6-inch finish, and output is small, so 
the market is firm. 

Mill stocks of 4-inch No. 2 fencing have 
been increasing, and the market is rather 
unsettled. There have been fair sales of 6-inch 
No. 2 fencing and flooring and stocks have been 
reduced. Of No. 2 shortleaf, 8-, 10- and 12-inch 
there are rather heavy stocks; as sales are dis- 
turbingly small. Of No. 2 longleaf 8-inch there 
continues a very heavy stock, while of 10-inch 
there are practically no stocks at all; and 
there is a nice assortment available in 12-inch. 
The mills are manufacturing more dimension 
than boards. Stocks of 5/ and 6/4 No. 2 com- 
mon are greatly reduced and very badly 
broken. Demand for 4-inch No. 3 fencing has 


held up well and there is no appreciable sur- - 


plus in either longleaf or shortleaf, while 
6-inch has continued to sell well in both long- 
leaf and shortleaf, and there is no surplus. 
Of. No. 3, 6-inch flooring there is a fair stock, 
as most of this item is produced by droppings 
from No. 2 S2S&CM, but 8-, 10- and 12-inch 
No. 3 shortleaf continue much oversold. In 
No. 3 longleaf there is no surplus of 8-inch; 
stocks of 10-inch are at a very low point, and 
little 12-inch is available. Of items of inch 
No. 3 lumber there is a marked scarcity. Box 
shook have continued to sell in nice volume, 
and box factories have well filled order files. 
Longleaf dimension stocks are badly broken, 
and prices hold firm. No. 1 shortleaf is in the 
same position. It is extremely difficult to fill 
orders for No. 2 longleaf, and while shortleaf 
is more plentiful there is not much available. 
Some mills in this section seem to be dis- 
turbed over the shortage of orders for No. 1 
kiln dried lath and accept lower prices, though 
most mills here have been holding very firm 
for $3.85 to $4, f. o. b. mill. No. 2 kiln dried 


have been extremely strong, as orders have 
been so plentiful that the mills have had to 
refuse many of them. Prices of No. 2 have 
moved from $3.15 to $3.25, f. 0. b. mill. Pine 
shingles have sold fairly well and stocks are 
very low. 


Shreveport, La. 


June 24.—A seasonal slowness has had an 
unfavorable effect on pine prices, but no 
serious weakness has developed. The general 
opinion is that prices are about as low as they 
can get, especially on items which are called 
for in greatest volume, such as No. 2 shiplap, 
No. 2 center matched and No. 2 dimension. 
Mills with heavy stocks of dimension are find- 
ing straight-car orders rather scarce, and 
many of them are looking for business. Some 
buyers have held their orders back and now 
demand rush shipment, so have been crowd- 
ing shippers for car numbers. There seems 
to be a good deal of business coming in. The 
heaviest volume of business comes from 
Oklahoma and Texas. Eastern demand is 
rather light. Logging and shipping have not 
been interrupted by bad weather. Labor is 
becoming more plentiful. 

Hardwood business is rather light, and 
prices have softened a little in the last week. 


Laurel, Miss. 


June 25.—Local pine sales managers are 
very optimistic. Much better business is ex- 
pected during the next few months. Long- 
leaf special cutting is in good demand, and 
orders coming in from the retail yards just 
about keep the mills cleaned up on the 
usual items of siding, flooring and shiplap. 
All export stocks are more active, and prices 
are firm. 

Philip S. Gardiner, secretary Eastman, 
Gardiner & Co., with Mrs. Gardiner and 
grandson, Jack Gardiner, left last week to 
spend the summer in California. 


Norfolk, Va. 


June 24.—There has been very little im- 
provement in demand for North Carolina pine. 
Mills able to make water shipment and deliver 
on low rates are getting more business than 
others. Most buyers are well covered, and 
are not interested in making further pur- 
chases. Everybody is finding collections very 
slow. During the week there were more rain 
storms in the southern States, which have 
slowed up production and shipments to a great 
extent. 

Some water mills have been able to dis- 
pose of quite a bit of edge 4/4 No. 2 and 
better, also stock running 6-inch and wider, 
at pretty good prices. Buyers are interested 
in good edge and stock widths mixed, but 
offer low prices. Edge 4/4 No. 3 has been 
moving very slowly, but there is a little 
better demand for 4/4 No. 3 stock widths. 
No. 2 and better 4/4 stock widths have not 
been so active, either rough or dressed. Some 
sales have been made of rough stock in New 
England, but business there is slow. No. 2 
and better 5/4 and thicker has been moving 
a little better, and there seems to be a scarcity 
of 5/4 by 10- and 12-inch. 

There has been very little demand for edge 
4/4 No. 1 box, either kiln or air dried, rough 
or dressed. Box makers are finding business 
rather quiet. There is plenty of air dried 
edge box to be had from the small mills. 
Edge 4/4 No. 2 box has also been very quiet. 
No. 1, 4/4 stock box has been in fair démand 
only. Inquiries for 6-inch worked into roofers, 
kiln dried, has been much better, but prices 
show a wide range. Box makers are allowing 
more stock box to be shipped on old orders, 
but will not be in the market again for some 
time. No. 2 4/4 stock box is moving well, 
except in 4- and 5-inch widths, but there is 
little of these items unsold. Edge box, 5/ 
and 6/4, continues very quiet, as do 4/4 box 
bark strips. Nos. 1 and 2 cypress, 4/4 rough 
and dressed, are still very popular. 

Planing mills have not been kept very busy, 
for demand for mixed cars of flooring etc., or 
for roofers, has been rather light. Many 
inquiries call for both cypress and pine, 
dressed, and quick shipment is essential. 


Competition from other woods is keenly felt. 
Kiln dried roofers have not been moving so 
briskly of late, although sales of 6-inch the 
last three or four days have picked up. 
Prices, however, show a range of $1.50 to $2. 
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Air dried roofers continue quiet. A few sales 
of 6-inch have been reported at $17, f. o. b. 
cars Georgia main line rate, but some mills 
have closed down rather than go lower than 
$17.50. Dressed framing has been very quiet, 
and much stock is offered. 


Birmingham, Ala. 


June 24.—There has been some improve- 
ment in lumber demand in this section, 
though sales are only about half as large as 
they were last year. Many new plans are 
being prepared by architects and contractors. 
Repair jobs are taking the most stock, and 
good weather has stimulated sales of screen 
doors and windows. Collections have recently 
been better than in any other month of this 
year, but there is some complaint as to diffi- 
culty in securing building loans. Apartments 
have been more easily financed than other 
buildings, but demand for mercantile and 
office buildings is well supplied. Stocks of 
the average yard are being reduced as rapidly 
as possible, though most retailers feel that 
prices have hit bottom. There will probably 
be about 25 percent as much lumber in yards 
in this district by September as was carried a 
year ago, aS a result of curtailment of hold- 
ings by some, closing out of a few others, 
and receivership and trusteeship for two or 
three. Several millwork plants have recently 
gone out of business, and the remaining 
plants are now fairly active. 


4x8-inch, 22-foot, about 85 percent heart 
specifications, has been sold at less than $32, 
mill. Demand from textile plants for maple 
and gum flooring continues fairly strong. No. 
1 longleaf factory 2x6- and 2x8-inch, largely 
2x8-inch, is selling at fair prices. Oak floor- 
ing advanced again last week, but factory 
stock sheets have begun to lengthen. Yard 
sales of oak flooring are limited, and most 
yards have fair stocks. 

Opening of the Gulf States Paper Co.’s 
$1,000,000 plant at Tuscaloosa has created a 
market for mill refuse. This firm in the last 
eighteen months purchased more than 200,- 
000,000 feet of spruce pine stumpage along 
the Warrior River, as well as other woods. 

Louis Denslar, until recently connected with 
the C. W. Anderson Lumber Co., has become 
city salesman for the Advance Co. 


Warren, Ark. 


June 22.—Demand for Arkansas soft pine is 
holding up reasonably well, with bookings 
this week just about equal to production. 
Shipments from most mills are running 
slightly behind orders and production, but a 
few are still shipping more stock than they 
produce. Mill stocks are still so badly broken 
that a dull period is needed to permit leveling 
up assortments. The car supply is ample, 
though the railroads are sending some of the 
best cars into the wheat territory. 

The demand is coming from practically the 

entire trade territory, 





though some rural sec- 











tions are not yet in 
the market to any ex- 
tent. The Southwest is 
producing some _ nice 
business, while the 
North and East are 
sending in a fair vol- 
ume. The industrial 
demand has tapered off 
slightly, though some 
industries are still 
buying fair quantities 
for prompt delivery. 
Business from the in- 
dustrial centers is 
holding up better than 
usual at this time of 
year. Several sizable 
orders were placed for 
grain doors this week 
by the railroads, 
mostly with grain door 
contractors, rather 
than mills, as mills 
sold their grain door 
lumber early in the 
year. 

The demand for Ar- 
kansas soft pine end 
matched flooring is 
showing a steady in- 
crease, with 3- far 
more popular than 4- 
inch. Some _ difficulty 
has been experienced 





As a means of taking away the bare look from a back staircase and at 
the same time giving a quiet, screened effect, wood has been used very 
attractively in this instance 


in moving as much 
4-inch as the mills 
would like to move, 


though sales of 4-inch 
showed a satisfactory 
increase during’ the 





Offers to buy all kinds of lumber at several 
dollars below current quotations continue to 
pour into this section from the East and 
North. Lists of different sections vary $1 
to $5. Prices of lower grades of shed stock 
have declined further, especially flooring 
stocks. No. 3 boards have moved slowly. No. 
2 siding demand has increased, but lower 
prices prevail. No. 1 and C stocks are slug- 
gish, while B&better remain firm. Small-mill 
dimension is being offered at very low prices; 
and transit car offerings are disturbing the 
market, some having been sold on five and 
six months’ time, with the owner paying the 
freight. Roofer mills report improvement in 
prices. Some roofer mills have accepted busi- 
ness at the lowest price in many months, in 
order to continue shipping during the present 
good weather. Wholesalers have sold good 
quantities to eastern and northern markets, 
but at prices that are nothing to boast of. 
Railroads continue to buy, and the textile 
industry has beer taking a lot of special 
stocks. Because of the grades and sizes 
wanted, prices on much of this business are 
unsatisfactory. Splined flooring, in 3x8- and 


last sixty days. Sev- 
eral orders have come from the central West 
for slabs and pole stock to be used in con- 
structing hunting lodges and rustic houses. 
The mills are not keen to fill such orders, but 
usually do so as a matter of accommodation. 

Price changes have been limited to practi- 
cally inch No. 2 and dimension. Very little 
change has occurred this month in other 
items, except that possibly No. 3 is 50 cents 
off. Prices are holding steady on flooring 
and other bundled stock, while prices on 
finish, casing, base and molding are firm, with 
a fair supply of orders still coming in for 
these items. The weakness in price of dimen- 
sion and inch No. 2 is attributed to small 
mills having accumulated a surplus and being 
forced to move their stock largely in straight 
carloads at concessions. The larger mills that 
aré in position to fill mixed car orders are 
able to maintain much better prices. 

Oo. O. Axley, general manager Southern 
Lumber Co., spent a few days in the North 
this week visiting the trade. He reports 
the business outlook very satisfactory. 

A. W. Bird, sales manager Crossett Lumber 
Co., has spent the greater part of the last 





Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 





DE 0 Lumber, Lath 
Wane and Shingles 
aa Also Tupelo Lumber, and have Complete 
U Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Lid. 


Manufacturers DONNER, LOUISIANA 




























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Reciever for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich, Rapids, Mich, 


























Hardwoods 
Plain and Quartered 


O Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray GRobinson 


Lumber Company 
CINCINNATI, OHIO 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C, L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


Mis = Lumber Co. 


WIS. 


Try 
Us 























A Brand to 


Tie to= 


Peerless 


ROCK MAPLE, BEECH 


Maple Flooring 
AND BIRCH Masala 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Poles, Ties and 
Hemlock Tan Bark. Also leading manufacturers of 
Rotary Cut Northern Veneers and Plywood. 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten. 516 Lumber Exchange 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINL and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window ames, Mouldings 
and Box Shooks from SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 








O TIMBER ESTIMATORS D 
JAMES W. SEWALL 


Consulting Forester 





Old Town, 








TIMBER pie Lomas 
ESTIMATORS = Fi'Dy 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1441-42 Cane] Benk Bide.. NEW ORLEANS 








sixty days visiting his salesmen and custom- 
ers in the North and East. He reports some 
indications of a let-up in industrial trade, 
though most plants are operating nearer ca- 
pacity than usual during June. 


Beaumont, Tex. 


June 24.—Excessive rains have slowed up 
southern pine production and consumption. 
Mill stocks are extremely low, and manufac- 
turers are declining to cut prices. There is 
a marked shortage in inch No. 3 common, but 
it can not be said that there is a surplus of 
any item. Most mills are again operating 
after the floods, but have not been able to 
augment lumber supplies appreciably. 

Hardwood trade slowed up to a certain 
extent last week, but prices have remained 
firm. Production is creeping back to normal, 
although in many sections the woods are still 
under water. A- number of items are ex- 
tremely scarce. 


Macon, Ga. 


June 24.—The roofer market looks a little 
better this week. Prices on Georgia main line 
are $17.50 and $18.50, with orders at these 
prices quite plentiful, and inquiries heavier 
than they have been in several weeks. Roofer 
mills in Alabama, which ship to the middle 
West on a lower than Georgia main line rate, 
report that they are filling special orders at 
$20.50. Production is being held below normal, 
and manufacturers are not trying to force 
their product on the market. 

Longleaf manufacturers in southwest Georgia 
and southeastern Alabama continue to enjoy 
a fairly good business. Many of the orders 
are from the railroads, and are for dimension. 
Some mills are disposing of practically their 
entire production to southern contractors who 
are constructing textile mill villages. Little 
change in prices of longleaf has been noted 
in some time. 


Philadelphia, Pa. 


June 24.—Owing to scarcity and other fac- 
tors, the strong advances made a few weeks 
ago by oak and maple flooring have been 
maintained in the Philadelphia district. The 
softwoods are slightly weaker, although a 
considerable volume of sales has been re- 
ported for the first half of June. 

One million feet of timbers and planking 
to be used in the construction of the new 
Wrightsville Bridge has been ordered from 
the retail yards of G. Sener & Sons, Lancaster. 

At the new lumber yard of Ralph W. Ger- 
bron, in the Fox Chase section of Philadel- 
phia, every item of material required to build 
a home is carried. Mr. Gerbron states that 
his selling expense is about the same for a 
complete house or for part of it and he finds 
that his customers like to buy everything in 
one place. 

A new office and display room has been 
opened by the Sailor Planing Mill on the road 
from Pottsville to Wilkesbarre. The office is 
in charge of Conrad Hock. Ten apartments 
on the second floor carry the complete cost 
of the upkeep of the building. 

The Merritt Lumber Co. is the first Phila- 
delphia retail yard to attire its truck drivers 
and delivery men in military appearing uni- 
forms. Much favorable comment has been 
passed on the neatness of this olive green 
attire. 

Retail lumbermen figured prominently in 
the elections held last week in South Jersey. 
E. Frank Pine, Blackwood, was nominated 
sheriff of Camden County by the largest vote 
ever accorded a candidate in the county. Earl 
Waddington was elected director of public 
works at Sea Isle City. 

Howard Tilghman is acting as distributer 
for the Tilghman Lumber Co. in Philadelphia. 
His offices are in the City Center Building, 
The company is handling North Carolina pine 
and cypress, and Gulf cypress from _ the 
Osceola Cypress Co. 

J. H. Marshall, formerly of the Babcock 
Angell Co., is covering Philadelphia and South 
Jersey for the A. C. Dutton Lumber Corpora- 
tion. 

Paul H. Grubb and Frank A. Grubb are 
continuing to operate the lumber business of 
their father, Frank W. Grubb, who died re- 
cently. 

L. A. Lutz has taken complete control of 
the Lutz-Lesher Co., of Mahanoy City. 


Baltimore, Md. 


June 24.—One of the largest orders for 
West Coast stock, almost entirely fir, was 
placed here within the last week or so 
through William D. Gill & Son. It was made 
up of more than 3,000,000 feet of lumber, 
designed to go into the construction of the 
big plant of the Western Electric Co. at 
Riverview, in the southeastern section of the 
city. The lumber is being supplied through 
Arthur V. Charshee, representative here of 
several big West Coast mills, and deliveries 
are being expedited. Mr. Charshee states 
that the demand for West Coast lumber of 
late has been very active, and that he has 
been able to place large quantities of the 
wood. While the unsettlement with respect to 
freight rates from the West Coast to the At- 
lantic seaboard has created some uncertainty, 
Mr. Charshee says that the interest in west- 
ern stocks runs high. The work on the bulk- 
head of the Western Electric Co.’s plant is 
progressing rapidly, and construction on the 
factory buildings has begun. It is estimated 
that from first to last the establishment will 
call for an outlay of more than $20,000,000. - 


New York, N. Y. 


June 24.—Demand for lumber in the metro- 
politan district, which began to pick up about 
two weeks ago, continued to be fairly active 
as the new week opened, wholesalers explain- 
ing that the retailers are not stocking to the 
extent they should, but have been compelled 
by necessity to replenish their supplies of 
some of the actual items. Lumbermen in gen- 
eral have given up hope that the summer 
business will be brisk. There is no weak- 
ness in prices. There is no question that 
demand for fir has been heavier the last two 
weeks than it had been around the first of 
June, and arrivals of West Coast stock have 
kept pace with or exceeded sales. There is 
much conjecture as to what effect the open 
freight rate in July and August will have, 
but generally the wholesalers have adopted 
an attitude of watchful waiting, and retailers 
expecting a slight decrease in local prices ‘as 
a result of competition among the ship lines. 
Some of the retailers are very busy. In fact, 
a majority of the yards are enjoying a good 
run of business. 

How effort is being made to standardize the 
grading of lumber through the National Lum- 
ber Manufacturers’ Association was explained 
by H. L. Bravo, association representative, at 
a meeting last week of the Allied Building 
Dealers’ Credit Association, held in the Elks 
Club, Brooklyn. More than a hundred mills in 
the West have already agreed upon a form of 
lumber marking, which will bear the guar- 
anty of the association, the speaker explained. 
The combined annual output of the affiliated 
mills, he said, is 7,000,000,000 feet> John Bris- 
lin, jr., president the Brislin Lumber Co., and 
head, of the credit association, presided. 

President C. A. Mauk, of the National- 
American Wholesale Lumber Association, spent 
part of the week in New York, conferring with 
directors and Secretary Schupner on associa- 
tion matters and committee appointments. 
The summer program has been . developed, 
which includes energetic attention to relations 
between manufacturers and wholesalers, cost 
of wholesale lumber distribution, and con- 
tinuing attention to unmarked lumber in con- 
nection with grade-marking promotion. Mr. 
Mauk and Mr. Schupner are both planning to 
be on the West Coast early in August, to con- 
fer with western directors and R. A. Dailey, 
north ,coast manager, and to visit- among 
members in that district with a view to pro- 
moting a full exchange of ideas on general 
association policies. 

Robert R. Chapman, local sales representa- 
tive of the Union Lumber Wholesale Co., 
Youngstown, Ohio, will relinquish his position 
on July 1 when the Youngstown concern with- 
draws its wholesale organization from the 
eastern territory. For many years the firm 
has operated in Maryland, New Jersey, New 
York and other sections of the East. Mr. 
Chapman has been connected with the firm 
for eight years in the Metropolitan territory, 
at the same time conducting a wholesale busi- 
ness on his own account. He will continue to 
operate as an individual. 

Col. F. L. Peck, president J. J. Newman 
Lumber Co., of Scranton, Pa., and S. E. More- 


ton, general manager, who makes his head- 
quarters at Brookhaven, Miss., were recent 
visitors in New York. G. F. Royce, the firm’s 
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secretary, and Walter J. Noonan, assistant 
sales Manager, were here at the same time. 

“We heed with speed your needs,” adopted 
as a slogan by William C. Grimm, of the 
Strand Lumber Co., Brooklyn, is regarded by 
Mr. Grimm as the main factor by which he 
doubled the firm’s sales in little more than 
a year. 

Col. A. C. Goodyear, of the Great Southern 
Lumber Co., Bogalusa, La., was a recent New 
York visitor. 

Frederick J. Bruce, president Frederick J. 
Bruce (Inc.), returned recently from Kansas 
City, where he visited connections of the 
Trimpak Corporation in that region. Mr. 
Bruce is also president of the Trimpak Cor- 
poration. 

The Weatherbest Stained Shingle Company, 
North Tonawanda, N. Y., has opened a sales 
branch and display office at 369 Lexington 


Avenue, 
Boston, Mass. 


June 25.—More lumber is now moving out 
of the retail yards, and wholesale demand has 
lately been picking up a little. Lumber deal- 
ers are encouraged by the recent sharp in- 
crease in building activity to look for a fairly 
busy summer, following the slump coincident 
with the cold, wet weather of early spring. 
Applications for building permits filed in May 
in the thirty-nine cities and sixteen larger 
towns of Massachusetts aggregated $20,183,- 
628, the largest amount reported in any month 
since August, 1927. The May aggregate was 
25 percent ahead of April, and 37 percent 
greater than the total reported for the corre- 
sponding month of last year. 

The Waltham Lumber Co., operating an 
uptodate retail yard in Waltham, ten miles 
west of Boston, is issuing a monthly publica- 
tion this year to stimulate the desire for 
home ownership and to encourage owners of 
old homes to improve and modernize their 
property. Generously illustrated with roto- 
gravure cuts, the four-page publication is re- 
ported to be bringing in some encouraging 
inquiries to the company’s main offices at 217 
Lexington Street. 

The Augusta Lumber Co. has opened an 
auxiliary plant at Augusta, Me., where 60 
percent of the waste material in the form of 
edgings, slabs and trimmings will be con- 
verted into sulphite chips for use in paper man- 
ufacture, and shipped at the rate of one and 
a half carloads daily. The company reports 
that this year’s run of logs has been excep- 
tionally good, both in size and quality. In 
recent years fifteen logs to the thousand board 
feet of lumber has been about the average, 
but this season the logs are running only 
seven to the thousand feet. 

E. C. Thompson, general manager Biddeford 
Box Co., Biddeford, Me., reports good business 
in boxes and shook, and the plant is running 
full time and making shipments throughout 
New England and the middle Atlantic States, 
and occasionally beyond the Mississippi River. 

Demand for native hardwoods is looking 
up, according to Vico Isola, of the Maine 
Hardwood Association, who is notifying Maine 
hardwood producers that a shortage of north- 
ern and southern hardwoods is developing 
excellent market opportunities for Maine 
hardwoods. 


Toronto, Ont. 


June 24.—Volume of retail lumber trade in 
Ontario is being well maintained in spite of 
the prevailing hot weather. Building opera- 
tions this year are on a large scale in the 
cities, and even in some of the towns, and a 
lot of lumber is being sold. A canvass of 
wholesalers and _ retailers, indeed, would 
undoubtedly result in an encouraging sum- 
mary regarding the outlook. Dry stocks are 
searce in many lines, especially in white pine 
culls. Spruce culls also are not plentiful. 
Manufacturers are busy and producing condi- 
tions are favorable, some of the mills operat- 
ing on night and day schedules. There is a 
fair demand for uppers in West Coast stock, 
and prices are steady. Prices are easier for 
XXX red cedar shingles. The demand for 
XXXXX is normal, with prices steady. Hard- 
woods are holding firm in spite of the uncer- 
tainty, prevailing about the tariff on hard- 
woods imported into the United States. The 
cut of hardwoods this year will probably show 
a decrease, and the outlook for industrial de- 
mand is good. 

The Wholesale Lumber Dealers’ Association 
recently carried out the first draw in the 
Laidlaw Golf Trophy Competition. The event 


took place at the Islington Golf Club, with 
twenty contestants. Geo. W. Coyles made the 
best net score. Arnold Smith had the best 
gross score. H. W. George had the largest 
number of pars. F. T. Verrall and Roy Halli- 
day were the winners at the “sealed” holes. 
After the golf game, the wholesalers had din- 
ner at the golf club, when presentations were 
made to the various winners. The evening 
was brought to a close with a number of 
bridge games. 

L. Pratt, widely known among the retail 
trade of Montreal and northern New York 
State, through his long connection with the 
Canadian General Lumber Co. (Ltd.), has be- 
come associated with the A. Sherman Lumber 
Co., of Pottsdam, N. Y. Beginning in July, 
he will represent it in Montreal, and the Que- 
bec and Ontario markets. 

L. A. Daigle, of Daigle & Paul (Ltd.), Mon- 
treal, has been appointed chairman of the 
Safety Motor Truck Drivers Club of the 
Province of Quebec Safety League. This is a 
new section of the league, organized for the 
purpose of securing the help of truck drivers 
in safety work. 

Retail lumber yards in Montreal, Que., have 
decided to close on Saturday afternoons dur- 
ing the rest of June, and in July and August. 

S. P. W. Cooke, sales manager A. E. Gor- 
don Lumber Co. (Ltd.), Toronto, returned re- 
cently from a business trip to the Pacific 
coast. 

W. Humphreys, president Watson & Todd 
(Ltd.), exporters of lumber, Ottawa and Mon- 
treal, is on a business visit to England. 


St. Louis, Mo. 


June 24.—The lumber business in St. Louis 
is expected to show a marked improvement, 
now that the last of the building trades 
strikes, which have interrupted building oper- 
ations here since May 1, have been settled. 
The iron workers returned to work today at 
an increase of $1 a day to $13. This scale 
is to continue for a year, when the daily rate 
will be $14. Strikes of building laborers and 
stone cutters had been settled previously. 

T. C. Whitmarsh, jr., vice president W. T. 
Ferguson Lumber Co., has returned from a 
business trip among the southern pine manu- 
facturers in Arkansas and Louisiana. He 
found dry lumber available for shipment at 
the smaller mills, while the larger manufac- 
turers were fairly well supplied with orders. 
Dimension stock is generally scarce, he said. 

Hardwood yards in St. Louis were buying 
more freely last week than for some time, 
oak, poplar and cypress being the woods most 
wanted. Manufacturers are generally holding 
prices firm at present levels, though there is 
an occasional concession. 

Transit cars were reported to be very slow 
during the early part of the week, but busi- 
ness took a spurt beginning Thursday, and 
they were said to be pretty well cleaned up 
at the start of this week. 


Duluth, Minn. 


June 25.—With Head of the Lakes mills 
preparing for the Fourth of July holiday, and 
shipments still running ahead of the cut, it 
appears that stocks will not be greatly in- 
creased in the very near future. During the 
last seven days these mills, including the 
Blind River (Ont.) mill of the Shevlin, Car- 
penter & Clarke Co., received orders for some 
7,000,000 feet of northern pine, and, as noted 
above, the cut did not quite equal that figure. 
It is reported, however, that stocks at the 
new Blind River mill are rapidly accumulat- 
ing, this being an exception to the general 
rule. Comparatively little lumber was cut at 
the mill last year and the stock was in poor 
assortment. Operations were begun early this 
season and stocks are being piled up to meet 
a heavy eastern demand. 

With sales falling off from those reported 
last week, some operators are beginning to 
put forth a little more effort to obtain orders, 
they admit, although most of them have 
enough business ahead to keep busy for some 
time. The majority of the operators still 
report stocks below normal, with inquiries 
normal. Prospects for the immediate future 
are declared to be very good. A rough esti- 
mate places the stock on hand at present at 
approximately 450,000,000 feet. 

Dimension material, some of the mills re- 
port, is still in short supply, with the new 
cut going on the market in ever-increasing 
quantity. So anxious are some buyers to ob- 
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tain shipments that they are accepting some 


rather green material. Boards, siding strips 
and lath are available in good assortment at 
most of the mills. 

The W. T. Bailey Lumber Co. mill at Vir- 
ginia is scheduled to open early in July. 


Kansas City, Mo. 


June 24.—Demand for lumber was a little 
lighter last week, orders from middlewestern 
territory having been somewhat scarce. The 
best demand has come from southern and 
eastern States. Business in northern territory 
has been picking up. Wheat harvest began in 
southern Kansas last week and will progress 
steadily northward now, and the probability 
is that business will be dull in the wheat belt 
until the crop has been stored or moved to 
market. Texas cities are buying more heavily 
than they have been for some time, but the 
oil field towns are not active in the market. 


. . > 
Minneapolis, Minn. 

June 25.—A feature of the Minneapolis mar- 
ket continues to be the increasing activity of 
the millwork business. Sash and door men 
foresee continued activity. Many mills are 
putting on full crews, and some of them have 
extended working hours. Weather continues 
good for construction and repair work, and 
inquiries are being received in about a 50-50 
proportion from city and country. Prices 
show no signs of fluctuation. 

After a record smashing volume of sales, 
northern pine demand has declined from its 
high level, although shipments have increased. 
Highway construction work is requiring form 
lumber and railroads are large buyers. Box 
and crating interests continue to take consid- 
erable amounts. Retail purchases are lag- 
ging. Prices are holding steady throughout 
the list, with few special offerings being made. 

Demand for northern white cedar continues 
good. A drop in sales always is in order 
before the latter part of June, but 1929 seems 
to be an exception, although, of course, the 
market is not quite as active as it was a few 
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weeks ago, owing to the farmers turning to 
other work than fence building and repairing. 
Prices for 5- and 6-inch posts are holding 
firm, and highway and guard rail trade is 
developing enough to offset the decrease of 
activity on the farms. Even the smaller 
sized posts are still selling well for this sea- 
son. Pole prices also are firm, considerable 
construction and repair work keeping the 
market steady. Minor storms all over the 
State have necessitated a constant checking 
for damage, and subsequent replacements. 
H. F.. Partridge, of the T. M. Partridge Lum- 
ber Co., dealer in northern white cedar prod- 
ucts, has returned from an inspection trip of 
the company’s holdings in Canada, reporting 
that the production of posts and poles is on 
a satisfactory basis. 

The lath market continues to fluctuate from 
day to day, most of the sales still being made 
in the Chicago territory, with prices still 
rather unsatisfactory. 


Albuquerque, N. M. 


June 24.—To effect closer contact between 
distributing and production departments, the 
sales and accounting offices of the Cady 
Lumber Corporation will be moved, about 
July 15, to McNary, Ariz., where the largest 
of its three mills is located, and near its 
latest equipped mill at Standard. The cor- 
poration has unusually good housing facili- 
ties, with model school, club, and community 
buildings and stores at McNary, which has a 
delightful situation beneath the big pines 
that furnish the material for the Cady 
products. 

W. G. Ramshaw, director of sales of the 
Southwest "Lumber Sales Corporation, went 
to El Paso last week, and will visit lumber 
centers of Texas, Oklahoma and Kansas, and 
visit Chicago and Pittsburgh before his re- 
turn. 





Incorporations 


ARKANSAS. Warren—Bradley Lumber Co, in- 
creasing capital from $750,000 to $1,200,000. 


GEORGIA. Elberton—Granite City Lumber Co., 
incorporated; capital, $10,000. 

INDIANA, Dale—Brown Bros. Lumber Co., in- 
corporated; capital, $15,000; to operate planing 
mill, sawmill and lumber business. 

MASSACHUSETTS. Wilmington — Wilmington 
Lumber Co., incorporated; capital, $60,000. 

MISSISSIPPI. Biloxi—H. T. Barber Lumber Co., 
incorporated; capital, $50,000. 

NEW JERSEY. Elizabeth—Elmora Coal & Lum- 
ber Co., incorporated; capital, $125,000. 

NEW YORK. Bronx—Chester Window Frame 
Co., incorporated; capital, $10,000; to deal in trim, 
sash, etc. 

Brooklyn—Garden Parquet Flooring Co., incor- 
porated; capital, $10,000. 

Malone—John Duffin Co., incorporated; capital, 
$50,000; to deal in building materials, lumber, etc. 

New York—Congress Woodworking Co., incorpo- 
rated; capital, $10,000. 

New York—tTri Boro Flooring Co., incorporated; 
capital, $10,000. 

NORTH CAROLINA. Farmville—Farmville Lum- 
ber Co., incorporated; capital, $100,000. 

OHIO. Maumee—Maumee Lumber & Supply Co., 
incorporated; 250 shares, no par value; succeeds 
Gordon Lumber Co. 

OREGON. Empire—Simpson Lumber Co. in- 
creasing capital to $500,000. 

Marshfield—A. A. Dimmick Lumber Co., incor- 
porated; capital, $25,000; sawmill. 

SOUTH CAROLINA. Charleston—Leodson Lum- 
ber Corporation, incorporated; capital, $5,000. 

Charleston—Ravenel Logging Co., incorporated; 
capital, $5,000; to deal in lumber. 

TEXAS. Dallas—Mayfield Lumber Co., incor- 
porated; capital, $1,000. 


VERMONT. Waterbury—Eldredge Lumber Co., 
incorporated by Joseph B. Eldredge and others. 


WASHINGTON. Seattle — Occidental Lumber 
Corporation, incorporated; capital, $50,000. 


BRITISH NORTH AMERICA 


ONTARIO. St. Thomas—J. H. Still Mfg. Co. 
(Ltd.), incorporated; capital, $40,000; to carry on 
business as timber merchants, saw and shingle 
mill operators, etc. 


Business Changes 


ARKANSAS. Kelso—Ben Cook has acquired the 
stave mill of Barker Bros., northeast of the city 
on the East and West Highway. 


CALIFORNIA. Huntington Park—The Parish 
Lumber Co. has taken over the business of the 
Tate Lumber Co. 

Santa Rosa—Mack & Dickinson, lumber and 
building materials, succeeded by Dickinson Build- 
ing Material Co. 


FLORIDA. Slater—Dowling-Camp Lumber Co. 
has purchased the sawmill, equipment and timber 
of J. W. McWilliams. 

GEORGIA. Valdosta—Leaf Lumber & Veneer 
Works, Avent, Miss., has acquired the sawmill and 
about 50,000,000 feet of pine and cypress timber 
from the Southern Saw Mill Co. 

KANSAS. Ogden—Blomberg & Weddle suc- 
ceeded by B. M. Scheiffler. 

MASSACHUSETTS. Fitchburg—S. J. Leger sold 
stock to Webber Lumber & Supply Co. 


MICHIGAN. Kingston—Albert Peters now op- 
erating as Kingston Lumber Yard. . 

Newberry—Charcoal Iron Co. of America suc- 
ceeded by Newberry Lumber & Chemical Co. 


MINNESOTA. Brownton—R. N. Buhr Lumber 
Co. succeeded by McGregor Bros. 


NEW YORK. Red Hook—Frederick W. Lee suc- 
ceeded by E. M. Scheiffler. 


Tupper Lake—Smith & Tessier succeeded by A. P. 
Tessier Lumber Co. 

NORTH DAKOTA. Reeder—Independent Lum- 
ber Co. sold to Erlandson Lumber Co. 

OREGON. Cottage Grove—Daugherty Lumber 
Co. has not sold sawmill to Scott & Jeans as 
reported. 

Culp Creek—-Daugherty Lumber Co. sold sawmill 
here to Merle Scott. 

Hildebrand—Boutin Mill Co. succeeded by Lorenz 
Lumber Co. 

Portland—Fenner Lumber Products Co. leased 
plant to Harty Mfg. Co. 

PENNSYLVANIA. Media—cC. Frank Williamson 
(Inc.) sold to C. H. Marshall. 

Philadelphia — Tilghman Lumber -Co. succeeded 
by Howard Tilghman (Inc.). 

TENNESSEE. McMinnville — Burroughs-Ross- 
Colville sold plant to Sparta Spoke Factory. 

VIRGINIA. Martinsville—T. H. Morris Mfg. Co. 
succeeded by Morris Novelty Furniture Corporation. 

WASHINGTON. Aberdeen — Markham - Callow 
(Inc.), logging, will move all equipment including 
railroad, to Nehalem, Ore. 

Creston—Oscar H. Halverson, who operated a 
sawmill near here has been succeeded by P. 
Wall. 

Friday Harbor—Larry Davis has sold his inter- 
est in the Davis Lumber Co., operating a sawmill 
here, to V. W. Talbott. 

Port Angeles—Upright Shingle Co.’s mill at Coal 
Creek has been dismantled and on completion of 
a new road will be romoved to Shuksan, accord- 
ing to President James lL. Gilfilen. 

Snohomish—Cascade Lumber & Shingle Co. suc- 
ceeded by Cascade Lumber & Fuel Co., and capital 
is increased to $25,000. 

Spokane—Woodenware Sales & Mfg. Co. suc- 
ceeded by Specialty Mfg. & Lumber Corporation. 

WEST VIRGINIA. Dunbar—-Home Lumber Co. 
succeeded by Dunbar Lumber Co., C. L. Higbee, 
owner. 

WISCONSIN. Winegar—Vilas County Lumber 
Co. succeeded by Bonifas Gorman Lumber Co. 


BRITISH NORTH AMERICA 


NEW BRUNSWICK. Chatham—J. B. Snowball 
Co. (Ltd.) sold sawmill and 320 square miles of 
Crown timber leases to trustees representing a 
holding cormpany for International Paper Co. (Ltd.) 
and Fraser Companies (Ltd.). 


New Ventures 


ARKANSAS. Gravette—-Dyke Bros. Lumber Co, 


will open in July, conducting a retail lumber, . 


building material, hardware and paint business; 
erecting office, sheds, etc. 

West Memphis—York Lumber Co. will open in 
about a month; is erecting yard building on 10th 
St. 

CALIFORNIA. Compton—Alameda Lumber Co. 
has opened a retail yard at 2400 N. Alameda S8t., 
under ownership of E. E. Wikholm and Edmund 
F. Morsaint. 

San Francisco—The Feather River Pine Mills 
have opened an office at 235 Montgomery St. 

San Francisco—The Hutchinson Lumber Co. of 
California has opened offices at 235 Montgomery St. 

FLORIDA. Inverness—Roy Darby has started a 
sawmill, 

GEORGIA. Relee—King Lumber Co. has started 
a sawmill. 

Thomson—Georgia Hardwood Lumber Co. has 
started a sawmill. 

IOWA. Charles City—M. C. Gray will open a 
lumber yard. 

MARYLAND. Baltimore—Krauss Bros, Lumber 
Co. opening a wholesale lumber business. 

MISSISSIPPI. Hattiesburg—Hattiesburg Cypress 
Co. will start a veneer manufacturing business. 

MISSOURI. St. Louis—G. W. Jones Lumber Co. 
will open a wholesale lumber office at 1434 Syndi- 
cate Trust Bldg. 


NORTH DAKOTA. Jamestown —M. Mooney, 


former manager of C. H. Carpenter Lumber Co.’s 
yard has started the M. Mooney Lumber Co. 
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OKLAHOMA. Cherokee—Long-Bell Lumber Co. 
opening yard. 
OREGON. Harrisburg — Scott Harmsen has 


started a sawmill. 

Monroe—Monroe Lumber Co. engaging in saw- 
mill and logging business under management of 
Carpenter & Barker. 

Portland—East Side Wood Works recently began 
business at 389 E. Alder St. 

PENNSYLVANIA. Brownsville—Aubrey Lumber 
& Supply Co. recently began business. 

TENNESSEE. Hohenwold—American Handle Co. 
recently started a handle manufacturing plant. 

Jackson—J. J. Lesh & Co. have started a hard- 
wood manufacturing plant. 

McEwen—J. A. Turner has started a hardwood 
mill. 

Paris—E. A. Denslow has started a hardwood 
lumber business. 

TEXAS. Houston—Robertson & Kurth Hardwood 
Lumber Co. recently began a hardwood manufac- 
turing business. 

Liherty—Robertson & Kurth Hardwood Lumber 
Co. started a sawmill here. 

Shepherd—Ogletree Hardwood Lumber Co. has 
started a hardwood mill. 

WASHINGTON. Bryn Mawr — Seattle - Renton 
Lumber Co. has started a sawmill. 


Casualties 


ALABAMA, Headland—Gulf Region Lumber Co.’s 
plant destroyed by fire; more than 5,000,000 feet 
of lumber destroyed. 

ARKANSAS. Monticello—M. L. Sigman Stave 
Mill, loss by fire, $15,000. 

Russellville-—-Shoptaw Lumber Co., loss by fire, 
$20,000. 

WASHINGTON. Kelso—Kelso Shingle Co., loss 
by fire; mill destroyed. 

Puyallup—W. E. Patterson, loss by fire, $4,000; 
sawmill; no insurance. 


BRITISH NORTH AMERICA 


QUEBEC. 
aged by fire; loss, $4,000; will be rebuilt. 


New Mills and Equipment 


ALABAMA. Heflin—Fackler Lumber Co., of 
Lochapoka, is moving its machinery to Heflin and 
will establish a sawmill and planing mill a half 
mile west of the city. 

MARYLAND. Baltimore—J. M. Reiser & Sons, 
keg and barrel manufacturers, will erect a branch 
factory in Brooklyn, N. Y 

Baltimore—C. O. Wurzburger & Sons erecting 
40x80 ft. addition to mill and cabinet works. 





Sully—Joseph Breton’s sawmill dam- 


ment has aroused great interest and speculation 
among the sawmillers of Australia. 
Coincidental with this visit of Mr. McManus 
comes news that the Canadian Government is 
calling tenders for a direct shipment shipping 
service between British Columbia and Aus- 
tralia chiefly for the purpose of increasing the 
lumber trade between these countries. Ten- 
derers are to state the amount of subsidy they 
require and freights will be subject to the ap- 
proval of the minister of trade and commerce. 
Ships must be of 8,000 tons burden and a speed 
of 10 knots, and a capacity of 4,000,000 feet of 
lumber in addition to general cargo. The 
service is designed to begin in Aiigust next. 


Roller-Bearing Lumber Buggies 


Cost of assembling truck loads of lumber 
around the retail yard depends directly on the 
amount that a man may move in a lumber 
buggy. It stands to reason that if means are 
employed whereby a man can move twice as 
much as is possible by old-fashioned methods, 
the labor cost per thousand feet will be re- 
duced one-half. The yard man doesn’t have 
to work any harder if the larger load moves 
as easily as the smaller. If he is pushing 
an old-fashioned lumber buggy, a third of his 
energy will be spent in overcoming needless 
friction, but that friction may be eliminated 
by roller bearings. A practical trial of roller- 
bearing lumber buggies in his own yard is so 
convincing to a retail lumberman that one 
manufacturer welcomes the opportunity to 
ship them to him on 60 days’ free trial. 

These results are made possible by the 
Ottumwa Iron Works, of Ottumwa, Iowa, 
through its patented roller-bearing construc- 
tion. This construction is protected by a solid 
cap wheel that is practically dust-proof and 
retains the lubricant for nine to twelve months, 
the bearings being made accessible for greas- 
ing through a patented interchangeable washer 
slot in the inner hub partition. This con- 
struction has the greatest value in a piece 
of equipment that is exposed to all weathers, 

and enables the roller 
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bearings to operate at 
their full efficiency. 
These flat wheel bug- 
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thousands of them at 
Everett, Snoqualmie 
Falls, Lewiston, Che- 
mainus, Boise, and 
other points, while it 
has just bought eight- 
een carloads for its 











Special roller-bearing rubber tired buggy made by Ottumwa Iron Works — 
for Weyerhaeuser Sales Co. 


MISSISSIPPI. Crystal Springs—Planters Pack- 
age Co. considering rebuilding burned plant. 


OHIO. Cleveland—Cleveland Chair & Mfg. Co. 
will erect addition to office and factory building; 
improvements to cost about $40,000. 


BRITISH NORTH AMERICA 


ONTARIO. Haliburton — Sawmill of Frank 
Austin (Ltd.) has started operation with a daily 
output of about 80,000 feet. 


Australians for American Trade 


Pert, AustraLiA, May 21.—Further direct 
connections with American lumber interests is 
foreshadowed by the arrival in Australia of 
John McManus, representative of the United 
States Shipping Board. He states that Ameri- 
can timber buyers were anxious to secure what 
timber they could from Australia, particularly 
northern Queensland, estimating that United 
States and Canadian timber buyers would spend 
about $6,000,000 in northern Queensland before 
the winter season was over. This announce- 


new plants at Klamath 
and Longview. 

Other prominent users 

of the flange-wheeled 

type of truck are the 
Long-Bell Lumber Co., Longview, Wash.; Red 
River Lumber Co., Westwood, Calif.; Fruit 
Growers Supply Co. and Lassen Lumber & Box 
Co., Susanville, Calif.; the former Hutchinson 
Lumber Co., Oroville, Calif., these being but a 
few names from a very extensive list of sat- 
isfied users. 

The Weyerhaeuser Sales Co. has recently had 
some special buggies made up with rubber 
tires, and in the accompanying photograph one 
of these is shown with a load of 4-Square 
packaged lumber. It is felt that the rubber 
tires cushion shocks and will allow the load 
of high grade material to ride much - easier, 
while of course they will avoid all wear on 
floors. 

All these types of lumber buggy made by 
the Ottumwa Iron Works have the same solid 
construction, so that carriage and wheels have 
stood up well under long and hard usage, and 
the roller bearings, running in grease and pro- 
tected from dust and weather, have won a 
reputation for performing smoothly over a 
lang span of years. 


CI CALIFORNIA Coo 


Ca" White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 











California Sugar 
and White Pine 
California Redwood 


WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 








CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 
of fine quality. 


Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 





We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimrension 
moulding and 
clears to the 
yard trade. 








& - 
CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 





Crocker Building, - - San Francisco 
Lane Mortgage Bidg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, - Chicago 
306 North Michigan Avenue 
Be O. W. Building, - - Omaha 








Resawed Fables 


is a collection of the funniest 
prosewritingsof “the lumber- 


mit ie th day experi 
ences of ly sem am ry told 
with a smile, Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 


AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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Dimension Stock 


Kiln Dried, glued and machined to: sizes, 
saves money to any manufacturer. Our 
booklet, “The Story of Dimension” is full 
of profit making ideas. It is free to any 
manufacturer of woodwork. 








WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 








Redwood Products 





Redwood Sales Company 


Room 1725, 400 W. Madison St., CHICAGO 








Builders’ Commercial Agency 
1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. William -St., NEW YORK CITY 

















~ Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 


TOTE-ROAD 
AND TRAIL 
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A. B. Finney, of Neopit, Wis., sales manager 
of the Menominee Indian Mills, called on lum- 
bermen in Chicago Tuesday. 


James W. Smith, of Laurel, Miss., who was 
on a brief business trip to Chicago and Cin- 
cinnati, has returned to his home. 


Mr. Mushat, of the Marbury-Mushat Lumber 
Co., Birmingham, Ala., was in Chicago the 
latter part of last week, and visited the trade. 


E. T. Vanlandingham, of the Vanlandingham 
Lumber Co., Chicago, left Monday to enjoy 
a vacation of two weeks at Estes Park, Colo. 


A. B. Ransom, of the Ransom Hardwood 
Lumber Co., Nashville, Tenn., was in Chicago 
Tuesday and called at local lumber offices. 


Fred Christmann, of the Christmann Veneer 
& Lumber Co., St. Louis, who was in Chicago 
ye Wednesday, visited several local lumber 
offices, 


Arthur J. Gram, of the Gram-Willis Lumber 
Co., Chicago lumber and building specialist, is 
visiting in the Pacific Northwest for several 
weeks. 


J. H. Klooster, manager of the Edwards 
Lumber Co., a retail yard in Muskegon, Mich., 
was in Chicago Wednesday calling on friends 
in the trade. 


Charles Dunn, of Chicago, salesman for 
Baxter, Robison & Montgomery, returned 
Saturday from a two weeks’ vacation spent in 
Mobile, Ala. 


Eldon J. Cook, of McIntosh, S. D., has suc- 
ceeded H. N. Elvig as manager of the lumber 
yard in Laurens, lowa, operated by McGregor 
Brothers & Co. 


B. W. Ackles, of the Keystone Manufactur- 
ing Co., which operates a hardwood lumber 
and flooring mill at Elkins, W. Va., was in Chi- 
cago last week on business. 


Frank Oliver, of the Frank B. Oliver Hard- 
wood Co., of Toronto, Ont., while in Chicago 
early this week on business called at the offices 
of locel lumbermen. 


George M. Davidson, of Seattle, sales man- 
ager for the Preston Mill Co. and the Carls- 
burg Mill and Timber Co., has left for a visit 
to his old home in Wisconsin. He will also 
spend a day in Chicago. 


John D. Spaulding, sales manager of the 
California Sash & Door Co., of Diamond 
Springs, Calif., stopped for a visit with Chicago 
lumbermen Wednesday, on his way home from 
a business trip to New York, Boston, and other 
lumber centers in the East. 


P. M. Gerhart, manager of the Chicago office 
of the John D. Mershon. Lumber Co., is on a 
visit to the West Coast. He expects to be gone 
until after the Fourth of July, visiting his son 
John in Riverside, Calif., and also visiting a 
number of the mills in the coast territory. 


C. E. Close, in charge of the Chicago office 
of the National Lumber Manufacturers’ Asso- 
ciation, was a Minneapolis visitor the latter 
part of last week. He called on W. A. Ellinger, 
secretary of the Northern Pine Manufacturers’ 
Association, and at the Minneapolis office of the 
National association. 


L. J. Pomeroy, of the Landeck-Pomeroy 
Lumber Co., Chicago wholesaler, returned 
Tuesday from a business trip to Dubuque, 
Iowa, and Freeport and Rockford, Ill. He 
reported that retailers in that territory are in 
the market for hardwoods, but are inclined to 
hesitate at the prices. 


Charles L. Baxter, of Chicago, is enjoying 
a vacation from the office of Baxter, Robison 
& Montgomery. With his wife, he is enjoying 


a fishing trip in the woods north of Duluth, 
Minn., about forty miles from the Canadian 
border. He expects to return to work early 
in July. 

D. G. Saunders, of Kansas City, Mo., spent 
two days this week in Chicago, where he was 
called by the serious illness of his cousin. 
“Uncle Dan” is as lively as he ever was, and 
time goes lightly with him. Something like 
fifty years ago he sold swhscriptions for the 
AMERICAN LUMBERMAN, and he has never got 
away from the lumber industry. He thinks 
lumber, talks lumber, and lives lumber. 


V. J. Euler, of the V. J. Euler Lumber Co., 
returned Wednesday from a brief trip to Elcho, 
Hiles and Wausau, Wis., where he looked over 
the hardwood stocks of the mills in that terri- 
tory. These, he reported, are now getting in 
fair shape, and mills are shipping out some of 
the older stock, put in the piles early in the 
year. The mills have a plentiful supply of 
shipping instructions, and lumber is moving in 
good volume. Most mills are holding to steady 
to market prices, Mr. Euler said 


Shingle Bureau Secretary Resigns 


R. S. Whiting, who for the last ten years 
has been secretary-manager of the Red Cedar 
Shingle Bureau, with offices at Seattle and 
Chicago, has tendered his resignation to take 
place Aug. 1 of this year. Mr. Whiting an- 
nounces he has no definite plans for the future, 
but will take a much needed rest in the north 
woods and southern shore of Lake Superior 
during August and September, and later in the 
fall will make a short trip to Europe, accom- 
panied by Mrs. Whiting. Mr. Whiting’s suc- 
cessor has not been selected, but will be an- 
nounced at an early date. 


Chicago Inspector Moves Office 


C. F. Bolden, inspector for the Southern 
Pine Association with headquarters in Chi- 
cago, has moved his office from 6 North Michi- 
gan Avenue to his home at 1427 Edgewater 
Avenue. His telephone number is Cohasset 
4731. He assures the AMERICAN LUMBERMAN 
that “all correspondence and telephone calls 
will receive the same prompt attention as 
heretofore.” (S222 


Resigns as Yard Manager 


Park Ruivce, ILt., June 24—Carl E. Nelson, 
who has been manager of the local yard of the 
Edward Hines Lumber Co. for several years, 
has resigned because of ill health. His many 
years of experience in various branches of the 
lumber industry have given him a broad knowl- 
edge of the trade. Mr. Nelson will be greatly 
missed by the contractors and builders of this 
community, among whom he was well known. 
Early in his career as manager he initiated the 
policy of giving each customer exactly what 
was wanted, procuring the material on special 
order if it did not happen to be in stock. This 
helped to make his yard popular among lumber 
buyers. — 

Succeeding Mr. Nelson will be H. T. Cole, 
who has been auditor for the Hines company’s 
retail yards. 


Joins Red Book Organization 


Lester R. Cook, of Chicago, for five years 
assistant manager of the National Lumber 
Manufacturers’ Credit Corporation, publishers 
of the “Blue Book,” is now with the Lumber- 
men’s Credit Corporation, publishers of Clancy’s 
Red Book Service, according to a recent an- 
nouncement by the latter company, which con- 
tinues : 

“His (Mr. Cook’s) association with the Red 
Book is one more step in the plan of this 
53-year-old organization to make our service 
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more useful to lumber manufacturers and 
wholesalers, and to those who sell the same 


trade.” eau2enaaansaanane 


Attends International Congress 


James S. Kemper, of Chicago, president of 
the Lumbermen’s Mutual Casualty Co. and as- 
sociated mutuals, will sail June 29 on the 
Statendam as a member Of the American dele- 
gation to the congréss of the International 
Chamber of Commerce, which will be held in 
Amsterdam on July 8-13. He represents the 
National Association of Mutual Casualty Com- 
panies. As an authority on accident preven- 
tion, he also has been appointed a member of 
the delegation’s committee on highway trans- 
portation. After the meetings he will take 
business trips to London and other European 
cities. 

Mr. Kemper was the first chairman of the 
insurance committee of the United’ States 
Chamber of Commerce, for eight years was a 
director, and also served as a member of the 
executive committee. 


Extends Its Sales Service 


New York, June 24.—In line with its well 
known policy of rendering the most efficient 
service possible to its distributers and making 
every effort to enlarge the market for red- 
wood, the Pacific Lumber Co. of Illinois has 
made R. F. Hamilton 
Atlantic Coast manager, 
with headquarters in 
this city. This company 
handles all of the east- 
ern and mid-West sales 
of the Pacific Lumber 
Co., the largest pro- 





R. F. HAMILTON, 
New York City; 


Atlantic Coast Manager 
Pacific Lumber Co. 





ducer of redwood in the 
country, with headquar- 
ters in San, Francisco 
and mills at Scotia, 
Calif. Mr. Hamilton 
has been with the Pa- 
cific Lumber Co. for 
eighteen years. He has 
been in charge of Pacific Coast sales and has 
worked out of the San Francisco office, where 
he has been closely in touch with Peter J. Mc- 
Nevin and other executives of the company. 
He is thoroughly familiar with the redwood 
industry all the way from the woods to the 
ultimate consumer, and in his position as At- 
lantic Coast manager, while under the super- 
vision of the Chicago office, will have charge 
of the entire Atlantic Coast, metropolitan and 
New England trade. Assisting Mr.: Hamilton 
in the general direction of the sales effort in 
that territory will be W. E. Ferrier, while 
J. N. Fossett will have charge of the cigar 
box} trade. Retail sales in the metropolitan 
district will be handled by Cooney, Eckstein 
& Co., while sales in New York State outside 
of the metropolitan district will be handled by 
J. E. Harroun & Son, Watertown, N. Y. At 
Boston, Swain & Boggs Co., and W. H. Fur- 
ber Co. will sell Pacific Lumber Co. products, 
while at Boston also, Wyman-Allen Lumber 
Co. will have charge of wholesale distribution 
and carry a complete stock of redwood. E. F. 
Rochester will be the field man for New Eng- 
land, with headquarters at Arlington, Vt. 

An important cog in the sales and promotion 
work of the Pacific Lumber Co. is Frank H. 
Campbell, director in charge of field work. 
While Mr. Campbell will continue to spend 
considerable time in eastern territory doing 
field work and making contacts, his duties will 
carry him into practically every section of the 
country where redwood is now being distrib- 
uted or where the company plans to open up 
new markets. Although having been prac- 











tically brought up in the yellow pine industry, 
Mr. Campbell has made such a thorough and 
exhaustive study of redwood that he now is 
considered one of the best informed men in 
the country on redwood, its properties, its uses 
and its markets, and through his work with the 
salesmen, the retail dealers and the wood-using 
industries, the Pacific Lumber Co. is rapidly 
expanding the scope of its trade influence, 
and redwood is becoming popular and widely 
used in many sections. where heretofore it was 
practically unknown. 

All of the eastern and mid-West sales of the 
Pacific Lumber Co. are under the supervision 
of Frank R: Adams, who directs all of these 
activities from this headquarters in Chicago. 
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Named Trustee in Bankruptcy 


John E. Wilcox, of the Wilcox Mercantile 
Agency, 140 South Dearborn Street, Chicago, 
has been elected trustee in bankruptcy for the 
estate of Joe H. Perrine, owner of the Advance 
Crating Lumber Co., at 2060 Clybourn Avenue. 


(S222 222282828 


Wholesale Association Grows 

The Chicago Wholesale Lumber Association, 
which was organized on Monday of last week, 
is steadily growing in membership, and optim- 
istic predictions as to its success are being 
thade. As previously stated, eight men signed 
up, and paid their dues, at the first organiza- 
tion meeting, and many more indicated their 
intention of doing so in the near future. Offi- 
cials of the association believe that practically 
every wholesaler, whether he sells hardwoods 
or softwoods, in the Chicago district will join, 
as will commission men and allied interests. 

At the meeting which was held Monday, at 
the Boston Oyster House, the by-laws were dis- 
cussed, and the organization committee, of 
which Vice President G. A. Vangsness is chair- 
man, will have the set of by-laws ready for 
approval at the meeting next Monday. 

President V. J. Euler has announced that any 
lumberman interested in joining the organiza- 
tion is invited to attend the meeting Monday, 
which will be a noon luncheon. 


Dealer Celebrates Golden Wedding 


ATWATER, MINN., June 24.—Mr. and Mrs. 
Peter Larson celebrated their golden wedding 
anniversary here recently in the Bethlehem 
Norwegian Lutheran Church. Mr. Larson is 
one of the pioneer lumber dealers of this ter- 
ritory. Hie came to Atwater forty-eight years 
ago with his wife, whom he had married two 
years before in Norway. 


Awards in Farm Structure Contest 


BEND, OrEGON, June 22.—The Bend Hoo-Hoo 
Club’s annual model building contest for man- 
ual training students of Deschutes County high 
schools has closed and the cash prizes aggre- 
gating $130 have been distributed. 

This year’s contest was for farm structures. 
A barn submitted by a student of a Redmond 
high school won first prize for barns, $35, while 
a silo entered by the same school won fourth 
prize among the auxiliary buildings. The 
balance of the prize money went to students 
of Bend schools. 

Borden F. Beck, manual training instructor 
of the Smith-Hughes agricultural class, Red- 
mond High School, was in charge of the work 
in that town, while T. D. Sexton, manual train- 
ing instructor of the Bend Union High School, 
officiated at the latter point. 

One complete set of model farm buildings, 
together with one of the prize winning homes 
submitted in last year’s contest, will be sent 
to Oregon Agricultural College, Corvallis; and 
another will be displayed at the Pacific Live- 
stock Show in Portland, in the fall. ' 

The Tum-a-Lum Lumber Co., Redmond, and 





the Miller Lumber Co., Bend, furnished mate-) 


rials for the use of the competitors, while the 
Brooks-Scanlon Lumber Co., the Shevlin-Hixon 
Co., and the Hoo-Hoo club put up the prize 
money. 





CHICAGO 





INLAND EMPIRE LUMBER CO. 


Would You Go to a Butcher to Buy a Watch? 


WE ARE SPECIALISTS IN . 
INLAND EMPIRE PRODUCTS 





Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 


Telephone Central 5691 


Room 1606, 8 S. Michigan Ave. CHICAGO 





Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
Ss: 
Lake Linden, Michigan 


Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Offic 


39 So. LaSalle St. ~~ CHICAGO, ILL. 





WHITE STAR LUMBER COMPANY. 
811 Roanoke Bidg., CHICAGO 
Randolph 1069 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Spruce, Sitka Spruce aot Toss) Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 
High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 








GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IL 


DONALD F. KAEHLER 
LUMBER CO., Inc. 


COMMISSION 
310 So. Michigan Ave., CHICAGO 
Telephones, Harrison 1289 - 1686 


White Pine, Fir, Yellow Pine 








E. H. CRAIN 


COMMISSION 
4859 No. Talman Ave., 
Phone, Ravenswood 7387 
Northern and Southern Hardwoods 
and Dimension 


CHICAGO 











THE CLASSIC OF THE LUMBER BUSINESS 


As long as there is a lumber industry, lumber- 
men, and others as well, will read and re-read “In 
Forest Land,” by Douglas Malloch, “the lumberman 
poet.” Into it the poet laureate of the lumber 
business has put the humor, philosophy and senti- 
ment of the woods and the lumber-camps. If you 
know these things, how you will enjoy this book! 
$1.25, postpaid. American Lumberman, 431 S&S. 
Dearborn 8t., Chicago, Ill. 





FP EF IO SE 


74 


AMERICAN LUMBERMAN 


June 29, 1929 





MOULDINGS 
FINISH 
CASING 
BASE 
CEILING 
SIDING 
FLOORING 
DIMENSION 
BOARDS 


SHOP AND 
FACTORY 
LUMBER 


LIGHT, SOFT 
AND WHITE 
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SALES 
REPRESENTATIVES : 


G. 8S. PATTERSON, 
P. O, Box %6, 
Oconomowoc, Wis. 


W. J. SCHILLER, 
4347 Benton Blvd., 
Kansas City, Mo. 


ALEX W.STEWART, 
931 Lumber Exchange 
Bidg., Minneapolis, 
Minn. 


W.H. LEWIS, 
406 Chamber of Com- 
merce Bidg., Denver, 
Colo. 


Good Lumber to Sell 


Craig Mountain Pondosa Pine is good _ lumber 
for a dealer to sell because it is well liked by car- 
penters, contractors and builders. 


Its light weight makes it easy to handle. Its soft- 


ness makes it easy to saw and nail. 
makes it easy and economical to paint. 


Its whiteness 


Craig 


Mountain Pondosa Pine comes from finest virgin 


altitude-grown timber. 


We believe you will find Craig Mountain Pine 
exceptionally good lumber to sell. 


It will be a pleasure to quote on your requirements. 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 





Hymeneal 


NORMAN-JUDSON. J. Van Dyck Norman, 
jir., of Louisville, Ky., and Miss Alice Barber 
Judson, of Cleveland, Ohio, were married at 
Nyack-on-the-Hudson, N. Y., on Friday, June 
21. The groom is a member of a prominent 
Louisville lumber family and is the son of 
J. Van Norman, general counsel for the 
Southern Hardwood Traffic Association. He 
was graduated from Princeton in 1927 and 
while in the University made a reputation 
as track man. The bride was graduated from 
Vassar last year. John C. Norman, a brother, 
and star of the Princeton football team of 
last year, was best man, and Miss Mary Cecil 
Norman, Louisville, was one of the brides- 
maids. Mr. and Mrs. Norman will . make 
their home in Louisville upon their return 
from their honeymoon about July 15. 


CAVANAUGH-MANLEY. Cecil M. Cava- 
naugh and Miss Mary Ellen Manley, both 
residents of Tacoma, Wash., were married 
June 19 at St. Leo’s church, in that city. 
The ceremony was attended by many friends 


and relatives of the young couple and was 
followed by a reception at the home of the 
bride’s parents. Mr. Cavanaugh is associated 
with the City Lumber Co. of Tacoma. Rev. 
Father John McAstocker conducted _ the 
nuptial mass following which Mr. and Mrs. 
Cavanaugh left for a wedding trip. They 
will make their home at Dash Point, near 
Tacoma. 


SPANGLER-GASS. Miss Anne Marie Gass 
and William Ferris Spangler were quietly 
married at noon on Monday, June 24, at 
Marion, Ind. They were attended by Miss 
Frieda B. Knoepfie, of Meadville, Pa. and 
Albert Grouleff, of Muncie. Rev. F. J. Long 
officiated. The guests included only rela- 
tives and a few close friends. A wedding 
breakfast followed the ceremony. ‘The bride 
was formerly a teacher in the public schools 
of Columbus, Ohio. Mr. Spangler is Indiana 
representative for the H. L. Mickle Lumber 
Co., of Cincinnati. 


STREET-SCOTT. Announcement has been 
made of the marriage of Miss Myrtle Scott, 
ohly daughter of Mr. and Mrs. William 
Thomas Scott, to Charles Turner Street, of 


the sales department of Eastman, Gardiner 
& Co., Laurel, Miss. The marriage took 
place on Tuesday, June 11, and the young 
couple have now returned from a wedding 
trip to Atlanta and the Tennessee mountains. 


LUMBER TRANSPORTATION 


Authorizes Operation of Railroad 


WASHINGTON, D. C., June 25.—Division 4 of 
the Interstate Commerce Commission has 
handed down a decision in finance docket No. 
7079, issuing a certificate authorizing the Ed- 
ward Hines Western Pine Co. to operate in 
interstate-and foreign commerce a line of rail- 
road in Harney and Grant Counties, Oregon, 
under the name Oregon & Northwestern Rail- 
road. The line extends from Burns to Seneca, 
about 50 miles. 

Applicant first sought authority to construct 
a railroad between these points, but has since 
acquired the existing line of the Malheur 
Railroad Company, along or near the line upon 
which it was proposed to build. This railroad 
was built in 1924 and 1925. Connection is 
made at Burns with the Oregon Short Line 
Railroad. 

It serves an approximate area of 1,340,000 
acres, of which 300,000 are in timber and 
1,000,000 in grazing lands, with 40,000 acres 
under cultivation or in wild meadow. Seneca 
is in the heart of an extensive grazing section, 
where many cattle and sheep are raised. Di- 
versified farming is expected to develop and 
increase in this section. The population of 
the area served by the carrier is about 4,500. 

Applicant purchased the Malheur railroad 
and certain properties of the Fred Herrick 
Lumber Co. for a lump sum in cash. Of this 
sum it has allocated $380,972.64 to the railroad 
properties. In the case in which construction 
of the Malheur railroad was authorized it was 
estimated that the cost of construction would 
be between $500,000 and $750,000, which latter 
sum would completely finance the construc¢ 
tion and take care of rentals of equipment 
until the line should begin to yield revenue. 

Division 4 states that the funds for the pur- 
chase of the railroad were apparently fur- 
nished by the Edward Hines Lumber Co, 
which owns all the applicant’s $100,000 of 
capital stock. 

The railroad will be operated primarily for 
the purpose of transporting logs to the saw- 
mill of the applicant at Burns. It would not 
be operated as a common carrier except for 
the requirement in its contract with the 
Forest Service. The company entered into a 
timber sale agreement with the Forest Service 
to purchase timber from an area of 67,400 
acres in the Silvies River watershed within 
the Malheur National Forest. The amount of 
timber purchased is estimated at 770,000,000 
feet, b.m., of western yellow pine sawtimber, 
and an unestimated amount of sawtimber of 
Douglas fir, Western larch, white fir, lodgepole 
and other species. The contract provides that 
unless an extension is granted all timber shall 
be cut and removed on or before November 30, 
1951. The amount of timber to he cut dur- 
ing each period of two or three years is pre- 
scribed and it it provided that at least 640,- 
000,000 feet shall be cut before June 1, 1948. 

Applicant informed the Commission that 
it hoped to be able to manufacture, partly 
from Government timber and partly from 
private timber, 120,000,000 feet of lumber per 
year. 

The railroad will serve the cattle and sheep 
interests, in addition to the interests of its 
owners, and its application as a common car- 
rier is required by applicant’s contract with 
the Government. It will also serve the public 
so far as its service is required, and outside 
traffic of some account may be developed. 

The request for permission to retain excess 
earnings was denied, partly at least because 
the railroad line is already constructed. 


Week’s Loadings of Revenue Freight 


Loadings of revenue freight for the week 
ended June 15, totaled 1,069,089, as follows: 
Forest products, 70,808 cars (a gain of 845 
cars over last week); grain, 42,160 cars; live- 
stock, 23,511 cars; coal, 158,149 cars; coke, 
12,257 cars; ore, 74,748 cars; merchandise, 
261,579 cars, and miscellaneous, 425,877 cars. 
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This Week’s Markets 


For Editorial Review of Current Market 
Conditions See Page 35 


NORTHERN PINE 


CHICAGO, June 26—Stocks of northern 
pine are in good condition, and demand from 
railroads, industrials and retail yards con- 
tinues good. Mills have substantial order 
files, and prices are firm. 





BUFFALO, N. Y., June 25.—The northern 
pine market is firm, but volume of business 
is not heavy. No recent changes in prices 
have taken place, and wholesalers say they 
do not find any soft spots. Buying is mostly 
confined to immediate needs, with neither re- 
tailers nor industrial concerns carrying much 
lumber. A good amount of low grade stock 
is going into consumption this month. 


HARDWOODS 


CHICAGO, June 26—Hardwoods are moving 
in fair volunve to all industrials. The body 
people are buying thick maple and birch, and 
furniture factories are using No. 1 common 
birch, basswood, and elm. There is a better 
tone to furniture buying, with more demand 
in evidence. Flooring factories, working to 
capacity, are using a large volume of floor- 
ing maple. The winter’s sawing of hardwoods 
in the North is in fair shipping condition, 
and stocks are being rounded into shape. 


CINCINNATI, OHIO., June 24.—Southern 
hardwood buying here is spotty, although 
prices have not been shaded on anything ex- 
cept a few items of red oak. Tight money 
is assigned as a cause for hand-to-mouth 
buying. Oak flooring is active at higher 
prices, but maple flooring is dull. Automo- 
tive orders are held up for a time, but buying 
is expected to be resumed early in August 
or perhaps late in July. 


BUFFALO, N. Y., June 25.—Hardwood de- 
mand is not as active as it was a month ago, 
as many consuming plants have suspended 
their buying for a while. This lull gives local 
yards a chance to fill in their depleted stocks. 
No particular wood is coming in for any 
strong demand. It is expected that trade will 
be rather light for a number of weeks. Prices 
are steady. 


ST. LOUIS, MO., June 24.—Demand for 
southern hardwoods locally has shown some 
improvement. Manufacturers generally are 
holding prices firm and are doing a fairly 
good business. Occasionally concessions are 
made to move stock, but not often. Most of 
the business reaching the mills is from the 
automobile trade. The furniture field has been 
disappointing, although an improvement is 
expected during the last half of the year. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 26—Fir is being bought to 
some extent by the country yards, largely in 
mixed car orders, but the market is rather 
slow, and a softening tendency is seen in the 
prices. Stocks at the mills are in good as- 
sortment, making quick delivery service pos- 
sible. Industrials are buying spruce very 
freely, and the prices are strong. Cedar sid- 
ing is in active demand, and prices are firm. 


KANSAS CITY, MO., June 24.—Curtailment 
of cut at west Coast mills is serving to hold 
fir prices firm, and a good many yards are 
paying a higher price than they can get on 
southern pine. Demand is slower in the wheat 
belt, but yards in the northern States are 
buying more. 


BALTIMORE, MD., June 24.—The volume 
of fir business has undergone an impressive 
increase of late as the result of heavy de- 
mands made on account of some of the big 
construction work in progress here. The out- 
look for fir is very promising, even though 
the unsettlement, which has taken place in 
the freight rate situation, and the consequent 
uncertainty in the matter of prices, has made 
buyers hesitant. As a result of the freight 
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When the Conflagration Gomes] 


Every great conflagration dem- 
onstrates the vital importance of 
financial reserve strength suffi- 
cient to meet the extraordinary 
losses involved. Recognizing 
this fact, we have consistently 
built up a surplus which belongs 
to our policy-holders but which 
is held in trust as assurance of 
full payment of losses even in 
the emergency of conflagration. 
It is also their greatest protec- 
tion against the possibility of as- 
sessment—their greatest guaran- 
tee of dividend return. 


Thus this surplus is a very vital 
feature both in the quality of 
protection our policies provide 
and in the net cost at which it is 
supplied. In buying Lumber 
Mutual insurance, you know you 
are getting the highest degree of 
insurance protection, developed 
by lumbermen to meet the lum- 
ber industry’s needs, and, with 
our dividends, you know that the’ 
net cost will be 40% less than 
the premium originally paid. 


Write any of our companies for further information as to what our 
policies would mean to you in quality of protection and in cost of insurance, 


ASSOCIATED LUMBER MUTUALS 









Pennsylvania Lumbermens Mutual 
Fire Insurance Co., of Philadel- 
phia, Pa. 

Central Manufacturers Mutual In- 
surance Ce., of Van Wert, Ohie 


Indiana Lumbermens Mutual Insur- 
ance Co., of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance 
Co., of Boston, Mass, 









Lumbermens Mutual Insurance Ce., 
of Mansfield, Ohio 


Northwestern Mutual Fire Associa- 
tion, of Seattle, Wash. 








complications, stocks have been rushed to 
eastern markets in inordinately large volume. 


NEW YORK, June 25.—There is much con- 
jecture as to what may happen when. the 
open freight rate Becomes effective in July. 
Predictions are freely made that no teduc- 
tions in the cost of lumber ‘sre to be ex- 
pected, nevertheless there are many who 
think differently. Demand for fir is just 
about as it was last week, when an improve- 
ment was apparent. Prices for the moment 
are holding very firm. 


HEMLOCK 


CHICAGO, June 26—Country yards and in- 
dustrial plants are providing a good demand 
for hemlock, and the prices, at $3 off the list, 
remain firm. 





NEW YORK, June 25.—Demand for Pacific 
hemlock is normal, with sales being made 


mostly to regular customers. Prices on all 
hemlock are holding firm. One wholesaler 
said today that western hemlock is gaining a 
“toehold” gradually in the East. 


BOSTON, MASS., June 25.—Demand for 
eastern and northern hemlock is light and so 
are offerings, hence prices are well held. 
Bastern clipped boards are $33@34, northern 
clipped are $32@33, and random are $30@31. 
Western: hemlock prices are irtegular, and 
retailers are buying very cautiously. Sched- 
ules are offered $9 off list for mill shipment, 
and transit lots have been offered at a wide 


range. 
WESTERN PINES 


CHICAGO, June 26—Little change is noted 
in the Pondosa .pine market, which is firm. 
Factories and industrials continue their de- 
mand for this material. The retafl yards 
are buying mostly in mixed cars. - Stocks are 
somewhat broken. There is a fair demand 





AMERICAN LUMBERMAN 


June 29, 1929 








_ Gasoline-Operated 





Locomotive Cranes 


IRE hazards are practicaly eliminated. 
Operating expenses reduced to a 
minimum. No fires to bank; no worry 

about coal and water; no boilers to reflue. 

Fuel costs stop when the crane is idle. 
Operated by one man. Plenty of power 
for every operation —traveling, hoisting, 
booming, swinging. 

Equipped with powerful quick-acting “V” 
type clutches. Fast, full-revolving swinging 
on roller-bearing wheels operating between 
large-diameter turning rails, an exclusive 
ORTON feature. Operating levers banked 
in the front of the roomy, all-steel cab, 


giving easy operation and a clear view of 
the work. Simple, compact and well-bal- 
anced design, the result of a quarter cen- 
tury of experience in the manufacture of 
cranes. 

Built in nine sizes, handling capacities 
from 6 to 40 tons on 30- to 60-foot booms, 
and mounted on standard or special gauge 
car bodies, to suit any requirement in lum- 
bering operations. 


Write for Bulletin 56 on locomotive cranes, 
and for Bulletin 60 on crawling-tread cranes 
and shovels. 


ORTON CRANE & SHOVEL CO. 
608 South Dearborn Street, Chicago 
Representatives in Principal Cities 





RTON 


Cranes, Shovels & Buckets 














Planer and Jointer Knives 
accurately ground to uniform temper 


. Send us a paper pattern with dimensions and kind of wood to be 
SPECIAL ° worked. We: will quote you at once and give earliest date of shipmdnt. 


[High Speed Stee! Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: 
#WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis. Missouri 





RIEGELSVILLE, N. J. , 





from the industrial trade for sugar pine, 
with prices holding firm. 


KANSAS CITY, MO., June 24.—Trade in 
western pines is holding up well, demand from 
retailers being active and industrial buyers 
continuing’ in the market. California mills 
are getting a very satisfactory volume. 
Prices are not so strong as they were a few 
weeks back, but are well held. 


BUFFALO, N. Y., June 25.—Buying of the 
western pines is confined to small lots in the 
majority of cases, and though the mills 
appear to have a little more dry stock to offer 
than they had a few weeks ago, prices are 
holding about steady. No particular changes 
have taken place in California white and 
sugar pines, but Idaho pine is called strong, 
a number of advances having taken place in 
recent weeks, 


NEW YORK, June 25.—There has been 
little change in the demand for any of the 
Inland Empire woods in the last month. 
Lumber has been coming in somewhat bet- 
ter, but stocks are still badly broken, and 
carload lots could be sold if they were avail- 


able. 
CYPRESS 


CHICAGO, June 26—Industrials are doing 
a small amount of buying of cypress, and 
retailers are submitting orders to fill in 
their present stocks, but the seasonal lull 
is still in evidence. Prices are firm. 


CINCINNATI, OHIO, June 24.—Cypress de- 
mand is slowing up. Most sales are in C and 
D finish. Prices are firm. 


ST. LOUIS, MO., June 24.—Lower grades of 
yellow cypress are still going strong. Shop 
is holding its own, while selects and better 
are extremely dull. Red cypress is in fairly 
good demand. 


EASTERN SPRUCE 


BOSTON, MASS., June 25.—Eastern. spruce 
frames have been moving a little better the 
last few days. The large mills are quoting 
$42 base, but easy schedules can be placed 
with small producers at $40. Random is quiet 
and prices are barely steady. Scantling from 
Provincial mills is offered at $33, and very 
nice lots from Maine mills are quoted $34. 
Dry boards are scarce and prices are well 
held. Lath are dull at easy prices. 


SOUTHERN PINE 


CHICAGO, June 26—There is little change 
in the Southern pine market, with the numer- 
ous transits holding prices at their level of 
the last few weeks. Railroads and indus- 
trials are doing some buying, but the retail 
trade is not expected to pick up appreciably 
until after July 4, when the yards begin 
stocking for their midsummer business. The 
national campaign for grade-marking and 
low moisture content is having some effect 
in this locality, with retailers beginning to 
demand the grade-marked, kiln-dried lumber. 


BOSTON, MASS., June 25.—Southern pine 
trade is quiet. Flooring and partition are 
offered at a rather wide range of prices. The 
slump in quotations on roofers has not stimu- 
lated buying. The 8-inch air dried roofers 
are offered at $29@30.50. 


CINCINNATI, OHIO, June 24.—Building 
operations here have begun, but are on a 
rather restricted scale. Buying of common 
lumber is spotty and in hand-to-mouth lots. 
Prices are firm. Finish and millwork are 
more active, but move in small lots. Dimen- 
sion is quiet, except that retail orders are 
fair. 


KANSAS CITY, MO., June 24.—Slower de- 
mand in the middle West, and the activity 
of the small mills in putting out transit cars, 
has brought some weakness into the southern 
pine market, mostly on the right hand side 
of the list. There is a good volume in the 
South, and in the eastern seaboard States, 
but otherwise retailers seem to be buying 
pretty close to immediate requirements. 


ST. LOUIS, MO., June 24.—Business in 
southern pine has been fair during the last 
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week, with the volume about on a par with 
that of the preceding period. Some weakness 
is shown in straight carloads, which are diffi- 
cult to move. Sales of transit cars showed 
a marked improvement during the latter part 
of the week. Reports from Arkansas and 
Louisiana are that the smaller mills have 
considerable dry stock on hand which they 
would like to move, and that the larger mills 
are better supplied with orders. 


SHINGLES AND. LATH 


KANSAS CITY, MO., June 24.—Clears are 
selling here now at around $2.75, while stars 
are bringing $2.50. Rite-Grade clears are 
selling 60 cents higher, with demand good 
for that quality. The demand for lath is just 
fair, and prices show no change. The demand 
for siding is mostly for wide items and is 
not heavy. 


NEW YORK, June 25.—Demand for eastern 
spruce lath perhaps exceeds arrivals for the 
present, wholesalers having reduced inward 
shipments in order to get their stocks down. 
Prices are firm, but a slight advance within 
a few days is predicted. There are ample 
supplies of West Coast shingles, for which 
demand is fair at firm prices. 


BOXBOARDS 


BOSTON, MASS., June 25.—The boxboard 
market is not very active this month, but 
shipments on old orders and a moderate 
amount of new business make a fairly sub- 
stantial volume. Producers have little excess 
of dry box lumber on sticks, and prices are 


being well maintained. Round edge white 
pine boxboards, inch, are $27@30. 
CLAPBOARDS 


BOSTON, MASS., June 25.—Demand for 
clapboards is hardly seasonable, but business 
has picked up a little during the last week. 
Retailers are not moving the volume they 
expected to in late spring and early summer, 
and their buying is correspondingly light. 
Eastern spruce and native white pine clap- 
boards are scarce and prices keep firm. There 
are abundant offerings of clapboards from the 
West Coast and some bargains are available. 





CALIFORNIA PINES 


San Francisco, Calif., June 22.—The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering 1-inch stock only, 
were reported by the California White & Sugar 
Pine Manufacturers’ Association for the period 
ended June 18: 


California White Pine 


No. 1&2 clr. C. sel. Dsel. No. 3 clr. 
All widths— 
4/4 


nena $68.40 $65.10 $53.40 $40.50 
ae saeknwe 69.65 64.95 50.25 55.00 
GPO és san?'e 66.10 55.75 43.85 53.90 
We wkaeses 76.30 66.65 52.45 64.65 
California Sugar Pine 
|, aowereerr $93.00 $79.70 $66.70 $50.25 
ie ~ wawewes 86.90 73.45 60.10 60.70 
Oe ‘cw selec 85.85 66.10 50.35 60.30 
J eee 96.85 80.75 68.00 79.10 
White Pine Shop Mixed Pines 
Inch common.. .$30.70 No. 2 No. 3 
No. 1, 5/4 xa.w. 41.70 Common— ’ 
No. 2, 6/4 xa.w. 27.70 6” ...$34.15 $21.05 
Sugar Pine Shop 8” ... 31.70 23.20 
oN eee $42.10 10” ... 33.60 22.25 
No. 1, 5/4 xa.w. 44.90 12 ooe 81.75 23.10 
Wo. 2, 6/4 xa.w. 43.55 Deets, Be Bice es $21.10 
“Thi SE ovece es 81.15 
te Fiz Sidi B&bt 
C&btr, all sizes. $46.50 pr aan 5 40 
Cedar GC ne"... Bae 
Pencil stock....$25.00 ypatnh— 
Australian TS cS Sctds ges $4.20 
G4 Qe née ca $52.10 Se re 3.40 
O/4. Baw. bcs 25% 47.90 Sues sass 1.70 
oe!) 44.10 No. 1 dim, 1 
ie * aes 53.60 x4-inch 20.05 





CONSTANTINE MEASURE is used for imported 
mahogany and cedar logs; from first-class 
hewn timber there is deducted 2 inches width 
from one face and 1 inch from the face at 
right angles to it, to straighten the log and 
remove ax marks, the resulting face measure- 
ments then being used to compute cubical con- 
tents, 








MOTOR TRUCKS CAN PULL MORE THAN THEY CAN CARRY 








ARE YOU buying haulage equip- 
ment—or are you buying real trans- 
portation service? 


Profitable haulage for you depends 
upon—equipment investment, equip- 
ment operating costs and equipment 
flexibility. 

Because Fruehauf Trailers will dou- 
ble and triple your motor truck’s 
capacity, the Fruehauf System of 
Low-Cost Haulage guarantees the 
maximum return for your haulage 
dollar. 


10966 Harper Avenue, 


Oldest and 








ay 


: 


new 





Real Transportation Service 


The smaller as well as the larger op- 
erators in all sections of the country, 
in all lines of transportation, have 
made tremendous savings in haulage 
costs by using Fruehaufs. Their 
problems have been analyzed and 
successfully solved by transportation 
experts—experienced Fruehauf engi- 
neers. This service, with its results, 
is available to you without cost or 
obligation. ; 


A letter will bring interesting details 
quickly ! 


The Fruehauf Roll-off System is avail- 
able on all Fruehauf Standard Models. 


FRUEHAUF TRAILER COMPANY 


DETROIT, MICHIGAN 


Branches and Distributors in All Principal Cities 








Semi - Trailers 
Largest 4-wheel Trailers 
Manufacturers Pole Trailers 
of Trailers. Carryalls 
<P> 
@ A ont 
——o OP 


~'QUAL TY OAK FLOORING 
a en a ee 


Learn more about 
the sales possibilities 
of our Tennessee Aro- ing. 
matic Red Cedar “De 


Soto” Closet Liming. sults. 





Sledge Ave. and Southern Ry. 





and will therefore make selling easier for you. 
other dealers are featuring this flooring with good re- 
Order in L. C. L. or carlots. 


A Big Increase in Sales 


will be noticed when you stock our “Quality” Oak floor- 
It possesses -all the qualities desired by builders 


Many 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


MEMPHIS, TENN. 
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5 Big Mills 


Cutting 


LONG LEAF 
SHORT LEAF 
HARDWOODS 


making 


7 
' COMPLETE 
SERVICE 


Mills: 68 -71- 72-73 on the Illinois Central Speedy Main Line. 


NATALBANY 


LUMBER . COMPANY, LTD 
~ SALES DBM OFFICE 
HAMMOND, 4A LOVISIANA 





Long and Short Leaf Southern Pine - - - Hardwoods 
MEMBER SOUTHERN PINE ASSOCIATION 





June 


ee feel no eed 0 eed eed 





29 
































June 29, 1929 AMERICAN LUMBERMAN 79 
Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended June 22: 
Plooring Drop Siding Casing and Base Jambs No. 2 Shortleaf Shiplap 
1x3” E.G.— 1x6”, 10-20’— Bé&better: ae tg Dimension S151E No. 1 (all 10-20’): 
B&btr, 10-20’...$64.21 B&btr ke, 4 40.33 4 and Ps ces « 60.61 % 1? & 2x4 2x 4”, 10’ Fhe etre 25.5 ee 47 
No. 1, -s aeeee yt “Specvtiocsars 37.98 : <ie'” - oe ae eh apt 69.98 + ee eiuee peg ht No. 2 (10- 20’): 
. er an “* . 2 eee ee ae ; : 
No. 2, 6-20’.. ee eee 25.18 : No. 1 Dimension 18&20’....°. 28.29 ran cere cece a es 
oe Fencing, SiS, 10-69 sists 2x 6”, 10’ 22.00 | No. 3, (all 6-20"): 
Bé&btr, 10- 40.33 Finish All 10-209 No. 1— Short- Long- , —. 1. 
No 1 10-20’. 32 27 1x4” 34 68 leaf leaf 12’ erecsce 21.19 p thc eenee 19.34 
No. 2, 6-20’..... 22.89 | Bé&better Rough: 1x6” 111155.) 38.98 | 2x 4”, 10/.29.31 30.00 ware" saat fant Soo code my 
1x4” E.G.— SE. - pssepese 43.67 | No. 2— 12’.28.23 28.29 7 oer o ae ; Longleaf Timbers 
B&btr, 10-20’ 65.86 Sa... .. ie ate 43.65 ee ee 21.07 16’.30.55 31.24 2x 8”, , A enecsee gs No. 1 Sq. E&S 
ae % 6-20'.. : wer 45.30 ve and lees on © et 22.21 18420" 32.27 30.82 16°... 23:13 S48, 20’ and 
ix4” F.G.— 5/4x4, 6&8". . 66.00 See”... ce<s 2) = Bee Ee 184:30...... $3.20, “ters sa al 
B&Btr, 10-20"... 40.17 vei & 3/ 4x4, ion Ps ssiswss 17.61 1626.70 28.09 | 2x10”, 1¢° ee 24.00 SP acepirhe 34.25 
No. 1, 10-20’... 36.47 | 6&8" ....-. . 38" . + ies (eee c 
No. 2, 10-207... 24.65 Babetter Surfaced: Boasts, G00.08 O85 | aoe — = 18&20’...... 21.22 Byrkit Lath 
eae eyo i” heedooted * 1907.04 27:09 | 2X12", 12’...... 25.09 | 4 and 6’........ 12.33 
Ceiling Spatial 52.51 A ce oa et 1628.08 29.59 ele 26.04 | 8 and 10’...... 15.00 
5x4”, 10-20’— = ae Se gd 1x12” °.°/°"! 52°09 18&20’.27.38 31.37 &20’...... 26.69 Car Material 
B&btr ......... 34.06 apt Taeee 70.72 No. 3 call 10- 20°): 2x10”, 10’. vss No. 3 Dimension (All 1x4 & 6”): 
BO 3 copseetes 31.09 5/4x4, 6&8".. 70.19 | 1%8" ....eeee 24.90 12’. 29.83 28.50 ON popes 17.81 | B&btr 10 and 20’ 45.00 
De D sacetiics 21.28 ” Ff ree oneeeoe 25.68 16’.31.71 32.43 rs oe tata 16.00 _ eee 37.00 
, 6/4 & 8/4x4, 1x12” ....... 29.92 -60. SS OT 16.50 | No. 1— 
Partition 6&8” 7.25 No. "3 (all 6-20’): 2x13”, 10.33.51 ... 9 and 18’... 40.21 
ix4”— — mn * Bs wemesons 19.24 12’.34.36 37.36 Plaster Lath | 16’ .......... 37.00 
MFsnSeS: ixi0” itedtiien 20.27 16’.36.73 44.50 | No. 1, %”, 4’ 3.78 12 and 14’.... 37.00 
B&btr ....0000. 48.57 Sn89" . o.nc0cc> eee 1xi3” ... 20.27 18&20’.37.18 43.50 | No. 2, %”, 4’ 3.21 | No. 2 random... 20.94 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and wae 


6” 8” 10” 12” 
6-16".$51.00 $56.00 $56.00 $72.00 $87.00 
54.00 64.00 67.00 82.00 


o. i, 6-16’. 50.00 54.00 58.00 : 
©. 2, 8-16’. 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4, 4-20’. = 34.50 35.50 35.50 35.50 
5”&6/4— 4”&war. 4,6&8" 10” 12” 
Dé&btr., 6-16’..... $67.00 $69.00 $72.00 $82.00 
No. Léebtr. 6-16’. 64.00 66.00 69.00 9.00 
6-16’..... 60.00 62.00 65.00 78:00 
ar 5/&6/4 in No. 2, 4-, 8- or 12-inch - 
$6; 6-inch, $9; 10- inch, add $8; in No. 4, all 


widths, add $6; No. 4, $4. 


§Furnished aie: pe deol 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20- foot, 2. In No. 
2,add for 18- and 20-foot, $2; other engths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: ‘aims 
Dé&btr., 4-inch..$28.00 5, 4- inch. hig , 

sich: : 33:00 6-inch....... 21.00 

Spruss ane pine lath, 4-foot; No. 1 "$7.75; No. 

2, $6.45. 





RED CEDAR SHINGLES 


Seattle, Wash., June 22.—Eastern prices, 
four or five bunches, f. o. b. mill, are: 


Pirst Grades, Standard Stock 


Mixed with 

a -Y lumber or 

shingles 

Extra stars, 6/2. “8 2 50@. 3. 75 $ 2.60@ 2.75 

Extra clears, 5/2. 2.75@ 2.90 2.80@ 3.25 

pe ewer, 3.75@ 4.00 3.90@ 4.10 
MEE cc dicvcvese er et ye 

Perfections ..... ee . bs x 
EE : ona ardeans 0.25@11.00 11.00@11.26 


1 
Dineenaion, 5” 5/2. 3.35 3.55 
Pirst Grades, Rite-Grade Inspected Stock 


Extra clears, 6/2... 2.65 
Extra clears ...... 3.40@ 3.66 
SE. 20 booed «eee 4.00@ 4.10 
TEPGRD pcceccoeces 4.45 
POrfections ..cccece 5.00@ 5.05 


Second Grades, Standard Stock 


Common stars, $/3-- 1858 2-26 1.200 1.25 
ommon stars, ie : . 
Common clears .... 2.05@ 2.10 2.10@ 2.25 


British Columbia Stock, Seattle Market 


> See ee -s 8.90 
a eh a . 428 
BureKkas ..csccsees 5.05 
Perfections 6.25 


Royals (No. 1's)... 12.25 





Portland, Ore., June 22.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
June 19. Reports of prices shown on S828 in- 
clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
82S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine Average 
Price 
1x8” No. 1 common 82S AL............ $38.50 
1x8” No. 2 common 82S AL...........- 26.43 
1x8” No. 3 common 828 AL............ 21.63 
4/4 No. 4 common 82S RW RL......... 15.90 
Se ee Ee PE 6 ob.b os ween ec cncie 43.66 
5 & 6/4x4” & wdr D sel S2S AL........ 54.37 
SO Gr eM etbnckndsccceseves 60.78 
5 & 6/4x4” & wdr C sel S2S RL........ 65.52 
Oe Oy ee ED ok 6s on debascincese vast 36.03 
5 & 6/4 No. 3 & btr shop S2S— 
TD BRS a eee errr se 37.87 
ES Me nice cca ig Aare eek hela al Ae Bene e os WR we 27.85 
re en een ee eee 21.68 
Idaho White Pine 
1x8” No. 1 common 828 RL............ $45.20 
1x8” No. 2 common S828 RL............ 34.84 
1x8” No. 3 common 82S AL............ 24.57 
4/4 No. 4 common 82S RW RL......... 18.50 
ge Sl aa 48.95 
5 & 6/4x4” & wdr D sel S2S RL........ 76.00. 
ge errr 79.47 
5 & 6/4x4” & wdr C sel S2S RL........ 94.00 
ee 5 2 SAPP Oe Ree 44.00 
5 & 6/4 No. 3 & btr shop S2S— ; 
oe ee” ERR rary rere Pree 56.00 
ON RS ee, a a ee, See 32.00 
A rr ea rey en 26.00 
Larch and Fir 
de! ae eee eee ee eee $20.12 
Se Be es BES nc ect censcecs 20.48 
1x8” No. 3 common S28 RL............ 19.50 
Cee BEE Te We Beles oo cb ccdedsciecs 39.80 
6” Cédbte D/S or rustic RL... ..cccsices 30.50 





SOUTHERN PINE TIES 


New York, June 25.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 


All 8’ 6”— Sa Heart 
SEE: <i simeeeob chy heas ooo uaa $1.35 $1.70 
a .sd eee d ie eer 1.60 
ae” exesse eeen coecedes vousee ae 1,40 





[Special telegram to American LuMBERMAN] 

Portland, Ore., June 25.—F. o. b. mill prices 
on actual sales "of fir, June 21, 22 and 24, di- 
rect only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc D 

Be os aus atom ae $42.25 $43.50 $29.50 ror 

Re rae ches 40.75 oon 
FEE «bv oes hae 44.50 
Flat Grain Pilooring 
EE ee wane 25.25 20.50 
SOEe neler he age hie ta 36.25 32.25 
Mixed Grain Flooring 
TT re we ee i's $17.50 
Ceiling 
oie oan a y 25.50 20.00 
 (Levaascekn 24.75 18.25 
— Siding, 1x6” 

Bs Gee abe eke bats 35.25 29.00 ae 

Eee . aecghueunwee 34.75 31.50 —,* 

BAe seeededecane ae 19.75 

Pinish, Kiln ‘Dried and Surfaced 

1x6” 1x8” 1x12* 

I. sv ccivwtexawends $44.75 $45.75 $57.25 
Common Boards and Shiplap 

1x6” 1x8” inie” 0 «1 

2? eee $17.75 $19.00 $18.50 $22.75 

| See ee 13.25 14.00 15.25 15.75 

Det skudbieced 9.75 10.50 10.50 see 

Dimension 


As? +4 16’ 
No. 2” thick 


18’ 20’ 22&24’ 26-32’ 


4”. si9 25 $19.25 5 $21. 50 $21.75 $21.50 ° 

6”. 18.50 18.25 19.75 20.25 20.25 $24. 50 $26. 25 

8”. 19.00 19.00 20.50 20.50 20.50 23.75 25.50 
10”. 19.50 19.50 20.50 20.75 20.75 23.75 25.75 
12”. 19.50 19.75 20.75 21.00 21.25 24.00 25.25 


2x4”, 8’, $19.50; 10’, 

ae gag 2x4” 2x6 
No. 2. 
No. 3.. - ae 


$19.50; 2x6”, 10’, 


$17.75 


2x8” 2x10” 2x12” 


. .$11.50 sa 4 $12.00 _—— saieres 


Wo. 1 Common Timbers 


8x3 to 4x12” to 20’, surfaced........%.. $21.25 
5x6 to 1280s” tO 60’, TOUBMe..cccccccccce 19.00 
5x5 to 12x12” to 40’, surfaced........... 20.25 
Fir Lath 
TO: 2 RO GE Rinne s cmt enlesrexwon $3.25 
B&better, Flat Grain Car Siding, 9 or 198’ 
We HS ate Hh kin ee eek s ors wip aes $32.00 
TE pod thas ds bed kdebaadganaeceheet cena 42.00 





‘POPLAR BEVEL SIDING 


Louisville, Ky., June 25. 





The poplar siding 


market continues wasnenes. there being only 


a fair demand, with pr 


ces steady. Quota- 


tions at Louisville, carlots, read: 


56-inch ee ee 
GoENGR 20 ce cccccccccs 


FAS Select com. com. 
ORS ae $5 $40 $30 


No.1 No.2 





80 


AMERICAN LUMBEPWAN 


June 29, 1929 





WEST COAST SPRUCE 


[Special Telegram to American LumMBERMAN] 


Portland, Ore., June 25.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
ME eoceee - -$65.00 4/4 ...$34.00@35.00 
1x4—10” ..... 55.00 5/4 ... 35.00@36.00 

Bevel siding— 6/4 ... 36.00@40.00 

Me carncsoce 24.00 8/4 « sade 00 
%x6”", Flat gr. 27.00 Lath 4.00 


Vert. gr. 31.00 Green box 18. 00@19.00 





WEST COAST LOGS 


[Special Telegram to Amertcan Lumserman] 


Portland, Ore., June 25.—Log market quo- 
tations: 


Fir, ye Hew: No. Py $22@23; No. 2, $16.50@ 
17.50; No. 3, $12@12 50; peelers, $32. 
Fir, a ; Ungraded, "$15 @16 
Cedar: 
Hemicck: Ungrade 
Spruce: No. 1, $ 
8, $14@17 


Everett, Wash., June 22.—Log gagty tions: 
Fir: No. 1, $26; No. 2, $19; No. 3, $13. 
Cedar: Rafts of shingle logs only, $21; lum- 


ber logs, $35. 
Hemlock: wo. $12@14; No. 3, $12@13. 
No. 2, $18; No. 3, $12. 


Spruce, No. » #3 

Vancouver, B. C., June 22.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 


d, $10@12. 
Gaane No. 2, $20@24; No. 





3, $11. 
Cedar, shingle ‘booms, $26; $20 ‘and $11; 
lumber logs, $28 and $21. 
Hemlock: 12. 





NORTHERN PINE 


Duluth, Minn., Juna 24.— Following are 
prices on northern white pine f. o. b. Duluth: 


Common Rough Boards and Fencing— 
10 & 12 ft. 14 ft. 16 ft 
we See cece 47.00 47.00 $51.00 
Ix 5 or 6”... 49.00 49.00 51.00 
a. eo aameien 53.00 53.00 51.00 
 _ _—— 60.00 57.00 56.00 
See” -eaesede 82.00 80.00 80.00 
oo Ge ee Se . wetncas 36.00 36.00 41.00 
1x 5 or 6” 37.00 37.00 40.00 
i” «beneas 40.90 39.0u 38.00 
ee. xandu te 42.00 40.00 38.00 
——a””°©§«pe0nee% 51.09 47.00 46.00 
we eee. vewsaes 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 
OS ill ees 32.00 32.00 32.00 
ee” -weewbde 33.06 32.00 32.00 
Se”  carveans 35.00 34.00 34.00 


For all white pine- (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add "$1. S48, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing.’ Drop siding, add 50 cents; partition, adé 
$1; well tubing D&M and beveled, add $2, to 
price of flooring. 


No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8-inch $29; 10- saan, $29; 12-inch, 
$30; 1x4-inch and wider, $28.0 


No. 1 Piece Stuff, 


Ss 
10 12’ 14’ 16’ Ate 
2x 4” ...$35.50 $33.50 $32.50 $33.50 $35.50 
2x 6” ... 33.50 33.50 32.50 32.50 34.50 
2x 8” ... 35.50 35.50 33.50 33.50 365.50 
2x10” - 37.50 38.50 38.50 38.50 39.50 
2x12” - 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, foteet $1. For pa. add $1.50. 
Siding 4- and 6-inch, 4 to 20-foot— 


3 een 
| eer ere re 00 $35. 00 $28 00 $18 00 $32.00 
mt) éexvee 45.00 40.00 30.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s1s— 
8’ 10,12&14° 16’ 


3 eee $28.00 $29.00 $30.00 
DEE ssivevetenennnne 31.50 32.50 34.00 
i gedeeneecaubene’ 32.50 33.50 35.00 
BE esndsadsoabaseee 35.00 36.00 37.50 
MEG Swete snd ve c's vase 36.00 37.00 38.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 


For shiplap | or flooring, add 50 cents to 
prices on No. 1 boards. 


Cratin  otack, S1 or 28, 6” and wider, 6’ and 
longer, , $28; No. 3, $23. 


Mo. 1 Hemlock Dimension, a 
1 14’ 16° 
$32. oe set. se $38. 4 


2x 4” “$33. 00 $32) 00 

2x 6” ... 30.00 31.00 310 

2x 8” ... 31.00 32.00 32.00 31:00 33: 80 
2x10” 31.00 34.00 35.00 35.00 34.00 
2x12” $1.00 35.00 35.00 35.00 35.00 


For No. 2 dimension, deduct $3 from price’ 


of No, 1. 





WESTERN RED CEDAR 


Seattle, Wash., June 22.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 


Bevel ry %-in 


Clear ree —_ 
Oe on cnaeresees $30.00 $27.00 $20.00 
D: . scicvene cite 31.00 26.00 23.00 
SUNG ccctacee «++. 35.00 32.00 23.00 
Clear Bungalow Siding 
%-inch %-inch 
ere ere $47.00 $39.00 
DN sivockrnreceentesees . 56.00 43.00 
SIP vivcnsancicevcecsccens 65.00 — 
Clear Pinish, 8- to 16’ 
$2 or4S Rough 
SN ice wade veeeeveeus «-+$ 75.00 $ 71.00 
Sa ibvapdade veressnaneve 80.00 76.00 
De GS vs caceseeesens ce Sane 86.00 
See OO I ce rdncecsccesers 105.00 101.00 
Clear Ceiling o: r Flooring, One Side V or B 
1x3 and 4-inch, 10 to 16’.......eecccees $45.00 
Discount on Moldings 
Made from 1x3” and under........++.se. - 50% 
Made from other sizeS.......++seeceeees 40% 
For 50,000 feet or een soe dis- 
err pte in inte wine pauses ae 
Clear Lattice, S48, 4- to 1 
#00 ™ Ya 
Baers hy teattetnganta iv ars teens 40 
mee RR SEES eS oe a cone. ae 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended June 15: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better......... $62.75 $60.75 
Flat grain—Bé&better......... 39.50 40.75 
YS Oa oies 35.50 
_ Senet oi 25.50 

Partition and Siding 
Drop siding, B&better, 1x6”............ $41.00 

Pinish and Moldings 
Finish, 1x5&10” B&better............... $60.50 
Finish, 5/4x5&10” Bé&better............. 69.50 
Cee Ge TR BE cécccpececiccesecs 66.75 


Discount on moldings, 1%” and under.. 42% 


1%” and over.. 29% 
Boards and a 
Boards and shiplap, Jd a pede kad $34.00 
5 ah le kecees 28.50 
Cite. B00", TO. Baccdccctccovcscvceees 24.50 
ON a ee ere 18.00 
Dimension 
i 3 ee ee, ee eee ok eesrewene $23.75 
foe “Ss eer 27.50 
le Ea 31.75 
a. Se a Bee Ge EP eveccenesacuens 24.00 
Ss 2 Oe Pi ckncevceseawenans 25.00 
Lath 
De Re ae Wikwcdde cndusesdcteesesenccas $4.75 





NORTH CAROLINA PINE 


Norfolk, Va., June 24.—Following are typi- 
cal average f. o. b. Norfolk prices made dur- 
ing the period June 1 to 15, as reported by 
the North Carolina Pine Association: 





gh 
Edge, 4/4— 


B&better Mrke tends + Sebati sebnarketnawewe $45.60 
DF Sue eb Rr ak Re ee wReo eRe Es ROME MO Rae 35.00 
Box PT ee Oe TT eee ee Pr 23.95 
DG. We ockeee dO haa RRR se OkneN re heeare 19.95 
No.1 No. 2 
KT ad No. 1 box box 
De s.éewek ones $41.10 Res ‘ee 
ge EASES 46.30 are: aici 
DE aa enu Maino oa 47.75 $35.05 ape $22.85 
De scnandacwde 45.60 Pea lad Fr 
GE ER AES 2 49.45 38.85 Se 23.10 
RTT Yorn ib See ae 53.25 40.05 $26.90 24.15 
OE diua'i'n Gee ale 70.35 46.80 30.35 23.35 

Edge B&better— 

i, 2. dears with ela cae 4 oae ab AGlae eae ee $48.75 
ES, ve Ua es wie Va Wicd de hades Mek cd 64.55 
Se” 2c PERN a 444d aimee al ae Recker on 72.00 

Bark Strips— 
I a ails a ie me ea a $32.95 
Ce, PO, winsienb-na 06 6amb wee ee ene 18.45 
ih en ME. ckbanOnwessUnawenes Shae 5.00 
Dressed 2%” 3” & 
Flooring— Width Wider 

SS TP OCT CCC CE $42.10 $40.45 

No. 1 common; 197° ...60655. 38.15 36.70 

OOS Pea ea 39.25 
Box bark strips, dressed or resawn..... $19.80 
B&better bark strip partition........... 35.75 

No. 2 *Air 
Roofers dressed dried 
De cance casdassariseuvawnd $28.7 $18.75 
PT ch eh he aah kde +e hoe 28.70 19.90 
Dt \ccuntaa eb Wew eae sae. e ae 28.70 20.35 
REE” . neeacken ea abo ehennes 0% 31.20 20.85 


*F. o. b. Macon, Ga. 





OAK FLOORING 


Following are carlot quotations, Chicago 

basis, on oak floori ng: 
3x2 x1” rs ta be rT 
lst qtd. wht. hae * y do 124.00 $96 .32 73.60 
lst qtd. red.. 00 
2nd qtd. wht.. 34:00 74.00 66:00 63. 00 
2nd qtd. red.. 78.00 72.00 665.0 63.00 
lst pln. wht.. 88.00 72.00 69.00 65.00 
lst pln. red.. 82.00 71.00 61.00 68.00 
2nd pin. wht.. 80.00 66.00 61.00 49.00 
2nd pln. red.. 77.00 68.00 61.00 2.0 
ME Wiles eescn 67.00 60.00 38.00 42.00 
= Se 57.00 60.00 38.00 1.00 
Pee.  &sac0s 1.00 29.00 18.00 18.00 
4x2” %xl 

ED ss ie wbkg 5 Kok OEE $103.50 $103. 0 
ce eS eer ere aa 103.60 103.5 
a ae pss 81.50 83.50 
CS SE 2 ono wed os ebive 81.50 81.50 
2 4 aera Geers 79.50 81.60 
OE =a ae ee 73.50 75.50 
MEE bed ace obo noweee 71.60 69.50 
eh Se nevcceneeeeeseewe 67.50 69.50 
I PG Se A 52.50 9.50 
DED Kivdécvsacenneeneunstan 62.50 49.50 
DE. tWebvcnidantessawane -- 23.60 23.50 

New York delivered prices may be obtained 
by adding to the above: For -inch stock, 


$3; for %-inch, $1.50; for %-inch, $2. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manu ‘acturers’ Association, 
averaged as follows, f. o. b. cars flooring mill 
basis, during the week ended June 22: 


First Second 
ee re $89.89 $69.92 





Third 
$48.25 


APPALACHIAN HARDWOODS 


Cincinnati, Ohio, June 24.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


§x2%” 





4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
DE. scseeneds *Oe Slip itt $444 $155@165 
Selects ..ccce 105@110 110@115 116@120 


No. 1 com... 80 85 85@ 90 90 95 

No. 2 com... 45 50 54 59 55 60 

Sound wormy 45@ 47 54@ 59 57@ 62 
QUARTERED RED OAK— 

|. ae saer 61 e188 ite wee cen alee 

No. 1 com.. 65@ 7 oe xet eee @ 

No. 2 com. 45@ bo cee we “alee 
PLAIN WHITE AND RED OAK— 


ee $ ro fee ee $120@135 
er 70@ 2 100@105 
No. 1 com... 60@ és Bo 7 85 92 
No. 2 com... 40@ 45 48@ as 55 58 
No. 3 com.. 26@ 28 27@ 29 33 38 
Sound wormy 49@ 51 59@ 62 €2 67 
Basswoop— 
We sbcackoks $ 783@ 80 $ 78@ 80 $ 88 93 
No. 1 com... 57@ 60 62 67 70 75 
No. 2 com 82@ 35 37 42 42 47 
CHESTNUT— 
ie erexpees of 80@ 85 $ 95@100 $105@113 
No. 1 com... 48@ 54 54@ 59 60 65 
No. 3 com... 22@ 23 23@ 24 23 24 
Sd. wormy and 
No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— ‘ 
 avewsaean $100@110 $105@115. $110@120 
No. 1 common 
and sel. 60@ 65 65@ 70 70@ 75 
No. 2 com... 35@ 37 40@ 42 42 44 
BEECH— 
, Sa $ 60 65 $ 65@ 70 § 70@ 75 
No. 1 com... 0 43 45 48 45 
No. 2 com... 25 28 28 30 30@ 33 


PoPLAR— 
Panel & No. 1 


13” & wider $140 $150 $160 
icvineee 105 120 130 
Saps & Sel. 80 95 110 
OF & ae 60 65 70 
ee @ Bis ccses $ 38 41 45 47 49 61 
Th we ais recke 33 35 36 38 38 40 
MAPLE— 
0) rer $ 80@ 85 $ 85@ 90 $ 95@100 
No. 1 common 
and sel. ... O61 56 oe 70 78 82 
No. 2 com... 34 39 40 45 47 51 





BLACK WALNUT 


Cincinnati, Ohio, June 24.—Prices on Amer- 
= tyr walnut, f. o. b. Cincinnati: 
“ — 4/4, $245; 5/4, $250; 6/4, 
sone o "Ste 


FAS, 10” and wider: 4/4, $275; 5/4, $280; 6/4, 
$285; 8/4, $29 

Select: 4/4, $165; 5/4, aie: 6/4, $175; 8/4, $180. 

No. 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, $140. 

No. 2: 4/4, $42.50; 5/4, sis: 6/4, $50; 8/4, $55. 
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Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 
AsH— Sort MAPLE— Harp as 
FAS Sel. No. 1 No. 2 No. 3 4/4 ... 65.00 65.00 45.00 26.00 20.00 AS Sel 
4/4 ...-.$ 70.00 $ 60.00 $ 55.00 $ 41.00 $ 22.00 5/4 ... 70.00 60.00 50.00 33.00 21.00 4/4 “8 70. + $ bey 90 $ $0. 90 $ 38 $0 $ ir 09 
5/4..... 80.00 70.00 65.00 41.00 21.00 6/4 ... .84.00 74.00 62.00 35.00 21.00 5/4 .. 0.00 
6/4..... 95.00 80.00 65.00 41.00 21.00 8/4... 96.00 86.00 71.00 39.00 21.00 6/4 .. 92.00 72.00 87,00 36. 00 30.00 
8/4 .... 105.00 90.00 - 75.00 45.00 22.00 Bo 105.00 85.00 70.00 39.00 21.00 
BIRCH— — —_— 00 55.00 27.00 19.00 12/4 sh 126.00 196:00 $0.00 55:00 _— 
4/4 90.00 70.00 45.00 30.00 21.00 574 8500 60:00 30:00 20:00 16/4 ... 170.00 1465.00 180.00 .... i... 
5/4 93.00 73.00 54.00 38.00 22.0 6/4 90.00 65.00 30.00 *20.00 Add for 8-inch and wider, $12; 10-inch and 
6/4 96.00 76.00 60.00 40.00 22.00 g74 95.00 75.00 38.00 *25.00 wider, $30; 12-inch and wider, $40 
8/4 100.08 1005 73.08 $7.08 23.00 10/4 105.00 ‘ 85.00 52.00 wits Regular stock contains 50 ‘percent or more 
yy ** 115.00 105.00 95.00 60.00 pe 12/4 115.00 95.00 67.00 *30.00 14 rw 16 foot, and the following pereontnges 
3/4... 79.00 64.00 38.00 24.00 ....  *Bridge plank. Sete b penn a a ee ee 
5/8... 16.00 61.00 3460 $400 .... pi percent; o 16/ percen 
For 10-inch & wdr., add $30; 8-inch & war. : ‘ HARD MAPLE RouGH FLoorine Stock— 
add $15; for 5-inch & wdr., 8-foot & Igr., add 4/4 ..- 75.00 63.00 52.00 32.00 24.00 No.1 No.2 No. 3A 
$2. b/e 122 $200 12:00 84.00 36:00 26.00 com, com. 
Price of Mo. 3 and hotter, & and 6-fest 8/4 12. 8700 77.00 62.00 36.00 26.00 Ayh itrrrtctrttettttt *0:00 °40:00 sit 00 
lengths, $32. For select red, add $15 10/4 ... 90.00 80.00 65.00 46.0 ion wee ee . 
Rough birch, 6- to 16- foot, 1xé-inch, vo face 12/4 . 100.00 90.00 75.00 65.00 .... ==cH— ie: Catia 
clear, $80; one an wo face clear ; 1x6b- K tock, 4/4, $75, or on grades, FAS, $865; , 
inch, two face clear $90; one and two face N ey stoc & ‘ ; better 
o. 1, $70; 6/4, $80, SF Bee ey ee | BR: vinx was da caeetiesasse0sdus bese $38.00 
oma run of pile, $ No. 1, $70. J, CEEEETeS PORES PSPREEEESEREEECSESSS 47.00 
OFT LM— One and two face clear, 6- to 16-foot, 1x4- el. oO. oO. 
FAS Sel. No.i No.2 No. 3 inch, $65; 1x5-inch, Oe scans $70.00 $60.00 $50.00 $35.00 $22.00 
4/4... 68.00 58.00 48.00 26.00 22.00 nee 0 END Drizep WHITE MAPLE— 
5/4... 72.00 62.00 50.00 28.00 24.00 ED OAK— AS No. 1 
6/4... 83.00 73.00 60.00 30.00 23.00 OS6 ccc BOGOR. BRD GEAR ABO TFGB GIA coccicvcvcecvecdwcreed $ 95.00 $ 75.00 
8/4 eo 8.00 78.00 65.00 36.00 23.00 5/4 ... 105.00 85.00 70.00 42.00 0.00 DO in gwndiie de mame ee ememed 102.00 77.00 
10/4... 95.00 85.00 70.00 40.00 eoes 6/4 ... 110.00 90.00 75.00 45.00 20.00 SD -cttbanckcenessdeuaeeee 127.00 82.00 
12/4 ... 100.00 90.00 75.00 45.00 coan 8/4 ... 115.00 95.00 80.00 50.00 eee (GOR. ctconesaen ected suc ae et 130.00 95.00 
Following were sales prices of southern hardwoods during the week ended June 18: 
FIGURED Rep GumM— 4/4 5/4 6/4 8/4 MIxED OAK— /4 5/4 6/4 8/4 
See, WE AED = «(aN a eee tenee  Keenesnderd seeveanscees Sd. wormy.* 41. 00@ 44:75 . SSSR A ies el 50.50 
Rep GUM— PorpLar— 
Qtd. FAS... 99.75@100.00 ............ | rr rere Pln. saps 
No. 1&sel. 56.75 55.50@ 60.00 59.25@ 70.25 59.25@ 69.50 &sel. .. 62.00@ 71.25 78.00 78.00 83.00@ 84.00 
a ee ee eee ee fet ea Eg. No. 1&sel. - 64.75@ 67.50 69.00@ 69:75 70.00 ==". vcecccccccee 
No. 1&sel. 48.75@ 59.00 58.25@ 59.00 57.75 = = § wsevceeceees No. 1. 50.00@ 53.00 51.00@ 55.00 52.75 55.75@ 66.25 
Se ee - )»  amepenteterss EE EE eas No. 2-A.. 40.75@ 41.25 40.50 43.25 2 
Sap GuM— No, 2-B.. 28.75@ 30.25 30.25 31.50 apis bein 45-1 
Qtd. FAS... 63.75@ 67.25 62.50@ 68.50 65.00 68.75@ 71.50 AsH— 
No. 1&sel. 46.75@ 59.00 52.00 50.00@ 58.25 50.25@ 59.00 ee 90.00 Ose. (Seas 95.50@117.50 
UR a re eee ie scl i ae 28.00@ 33.00 No. 1&sel. 49.50@ 64.00 50.50  . .....cccscee. 64.50 
Pin. FAS... 60.50@ 62.25 65.50 0 GRIER NE 3 2 No. 2..... 32.75@ 36.50 33.50 33.50 39.50 
No. 1&sel. 42.50@ 51.00 47.50@ 55.50 48.50@ 49.75 ............ No. 3.. Seem 8060 $1.75 8 vviasioccwcses 29.50 
. 2, EM GD Gicwaucecanvx “sadese hoover 27.75@ 28.50  Sorr Mapte, ‘WHND— 

We. 3.4- S550 an: — etacwartones choueaemera FAS A sb Sige ag nee cdc yoy a eee 
CE Se Se (ewe FNSS eds. Ceccerdscnc®. crceeeneemns ee a ee er uaee, ) Gepat chats tonctar ce teen 
Seamn Bs Bear 39.25@ WA Suinacaddtutee . Veheuiak iitend) cca , 
Ce | |! Speaeieake Uhaesiedelomean + deamaasuetad ea a ee! ee ee Pe ee 
i cAI eh ro nr) ao Ge iota a wine calinan eng aiacaat  jasew halalete eae’ s | Sree 74.50 Me) | ieatatet baat a eee eae 
Pin. FAS... 44.75@ 50.25 .........00. See a! eee De? <<" « _.\ \ecieasaaeiens a -- 

No. 1&sel. 35.75@ 40.25 .......--+-- SOTO 6-98 ow cccccccces Hickory— 

No. 2.. 28.25@ 32.50 29.00@ 30.50 29.25@ 35.00 ........... . PR Meech sd. Ga0RGRbe ees baw eRe REO) oedee ee 69.50@124.75 
Wuite OAk— rR Mapai tet Ree PEE See fis 49.50@ 74.75 
Qta. FAS. .-181-50@ 186.75 ae. sisal 146.50 157.25 — a j 

Jo. se 4 : 4 ne i” £2bten® €666 Cees nese aeneoedbes ow 70.25 2 
BU Me arene aware on sc uate! - wieace aurmeaeh RG eta et) eee 52.75 cso ame 
No. 3, fig. 39.75 RR i Talc ae teal cet d CoTTON WooD— , 
Pin. FAS... 84.00@ 95.75 102.75@113.00 118.00 127.25 @133.00 No. 1&sel. 38.75@ 47.00 St. ie 50.50 46.75 see 
No. 1&sel. 57.50@ 62.00 .:........-. 67.75@ 76.25 5 i DRA ee et nae 
o 3.. a? Sere eee ee ee ee No. 3..... 23.50 38. 50 jaxenrtadten Elekta 
ee ee SEE Ede cieéesccaet akawsvco tuned “scadd conaeins i eg an Sd ee ne 
ReD OAK— BPE Ste ae I) >. > onl “oritara Radiguterginl \ hata cee oo 
Qtd. No. i Se CRONE ORME a ccckascine. wuesecdabonc \iadaecun ie ; 
Ses 0: I OR ee ileas itesacansad”*ccinces dic di ae a ee ne 6 yee tet ee eee eee 
Pin. FAS... 69.00@ 80.75 84.25 97.75@110.75 125.75  £FAS....... a OO OR RA ee 83.25 
No. 1&sel. 51.50@ 58.25 67.50 eS ee a eet eb Snes an SS Sg RT ET HAE RNG 61.25 
o. 2.... 41.50@ 47.50 43.00 ee, 6°: See OR 5h, BI BU icc cccvccee keeeilnceeas 36.50@- 37.25 
» A 
PHILADELPHIA PRICES Shortlent Dimension, S48, % inch Scant, WEST VIRGINIA WOODS 
Philadelphia, Pa., June 24.—Wholesale prices 2x4”.......... $30.50 ae $31.00 , 
secured from authoritative sources exclusively  , MTTEET EET 29.00 BEE oseuceedsee 32.00 yeas tiene wa, Sune O6—Priegs of West 
for the AMERICAN LUMBERMAN are as follows: ae re 30.00 pray ge. eh sinen Neg from authorita- 
ve sources exclusively for -the AMERICAN 
Southern Pine, Merchantable—1905 North Carolina Pine Flooring “ : 
(Dock Delivery, Philadelphia) f nee pw. No. 4 LUMBERMAN, are as follows: 
Mississippi 3x x2%”" eee 7.0 ° 9.00 Ash: FAS 4/4, $100@105; 5&6/4, $115@120: 
eeetaiat Northern and ig x x2% BEE. wcccenes 45.00 40.00 $29. 8/4, $125; 10&12/4, $135 @140. Ceamnan, 4/4 
Florida Florida Georgia Kiln Dried North Carolina Roofers $60; 5&6/4, $70; 8/4, $80 ’ ’ 
> + $40:00 $44.50 $55.00 1x6”, %x5%...$30.00 1x10”, %x 9%4...$32.50 ? 
a i el ta ooas vas 51.00 1x8”, %x7%4-., 32.00 1x12", 4x11%... 33.50 | Chestnut: FAS 4/4,$85@88; -5&6/4, $100@ 
2&4x10" ©... 1.2) 56.00 52.50 56.00  {#-inch thick, $1 more. 105. Common, 4/4, $56@58; 5&6/4, $62@65. 
5&10x10” ...... 48:00 49.50 54.00 Red Cedar Bevel Siding oii Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 
et ee 60.00 64.00 64.00 6", Clear. ..seeseeessecereeeeeeesess 00 M 
NT | oe 56.00 61.00 62.00" #= 8” eat ETE REE 55.00 Poplar: FAS 4/4, $110@115; 5&6/4, $125. 
a wd. 67.50 71.00 % x10”, ON RS Oe CEE eee OU 64.00 | Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
Bal 4x14” Fhe rs 64.50 sate Maple Flooring £;.b. Philadelphia $90@95; 8/4, $95. Common, 74/4,  $62@65; 
6&16x16" etal see hor oe 80.00 H g8x2%y"” 1lgyx2%” | 5&6/4, $70@73; 8/4, $78. No. 2-A common, 
Lengths 22, to 24 fe feet, add $2. he MPMA eee a ciet fom ore Ot 50 = 30 4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
— econ TAGE... winners e ot 
Hach 2 feet additional, Hy $1. 00 to 32-foot MPMA Third © + eae gsi HRD 57.50 56.50 ae ag $30; 5&6/4, $32@3a% 8/4, $34@36. 
price. Pee ed Red Oak: FAS Ne $95@100; 5&6/4, $110@ 
Bach 1 foot over 32 feet, add $1. - FON ORR ene a eeaejo.2 No.3 | 115;.8/4, $120@125. Common and select, 4/4, 
Longleaf Pine Plooring, 25/32x2%-inch Face jj, 4” .....,.. 3 este $59.50. $46.25 $37.75 | $60@63; 5&6/4, $72@75: 8/4, $75@77. No. 2 
(Rail Delivery) 1K 67 PA eee 79,50 64.50 44,25. 38.25-] common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
nome, ht. vee. -ORae en : sap | ag Mee Mer iey wer ey ey “ ae $50@55. 
tr, sap rift. x 0. sap flat.. f Ie ad bee Fes . + “69 § ; . ‘i 
B&btr, flat...... 52.00 No. 3 sap flat.. 20.00 1x12” .......... 99.50. 89.50 48.25 40.25 White Oak: FAS 4/4, $110@115; 5&6/4, 
Air Dried No. 2 Common Roofers 13%.-and Op. ...< 104.50 94.50. 53.25. 2 48.25] $125@130; 8/4, $130@135. Common and select, 
D28S&M— D4s— Lath, 4-foot No. 1 4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
1x6” %x5%....$27,00 1x10” Sex 9%...$28.50 Spruce ........-... $6.50 c.i.f.-$6.75 aeliveréd 2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, 
1x8” %x7%%.... 28.00 1x12” %x11%... 29.00 Hemlock ........... 4.90 c.i.f.— 5:50 délivered | $60@63. 
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~Necrological Record for 


ERNEST C. LEAMING, nationally known 
lumber and sash and door man, and highly 
regarded in lumber circles, died at the home 
of his brother-in-law, M. J. Doyle, Cleveland, 
Ohio, June 15. “Ernie,” as he was known to 
all of his many friends, was a man of high 
character and lovable personality. His pass- 
ing will be deeply regretted. G. A. Williams, 
eastern manager of the Pacific Mutual Door 
Co., in speaking of Mr. Leaming said: “Ernie 
was one of the finest and highest type men I 
have ever known, honest, energetic, and capa- 
ble. The sash and door industry at large and 





THE LATE BRNEST C. LEAMING 


our company in particular will feel his going 
keenly He was dearly loved by all of his 
business associates.” 

He was born in La Porte, Ind., June 16, 
1859, and up to the first of this year was ac- 
tive in business. He started his lumber ca- 
reer in the days when Michigan City was a 
large lumber distributing point and it was 
on the docks at Michigan City that he gained 
his first knowledge of the lumber business. 
Quite early in his career the sash and door 
industry attracted him and he became affili- 
ated with the Michigan City Sash & Door Co. 
Later he went with the Morgan Co. at Osh- 
kosh. His connection with the Morgan Co. 
covered a period of fourteen years, during 
which time he sold Morgan products through- 
out the entire middle west and eastern fields. 
Leaving the Morgan Co., he assumed the gen- 
eral management of the Anson-Hixon Sash & 
Door Co. of Merrill, Wis., and handled that 
business with marked success until its disso- 
lution. He.then became sales manager of the 
True & True Co. of Chicago, remaining with 
that firm up to the time the True & True busi- 
ness was sold. In 1914 he assumed the man- 
agement of the Chicago jobbing business of 
the Pacific Mutual Door Co., successfully car- 
rying on that work until January, 1919, at 
which time ‘his personal interests called him 
to Cleveland, Ohio. After satisfactorily tak- 
ing care of his Cleveland business he decided 
to retire from active work, but his natural 
energy would not permit him to do this. He 
returned to the Pacific Mutual Door Co. as 
manager of a new jobbing house that firm es- 
tablished in Indianapolis in January, 1925, re- 
maining in this work until taken ill early in 
January of this year. 

He is survived by a widow, Mrs. Mata 
Leaming, and a sister, Miss Ella Leaming. 
[A nmae services were held in La Porte, Ind., 
une . 


ROBERT E. DICKINSON, 60 years of age. 
president of the Golf Shaft & Block Co., of 
Memphis, Tenn., and one of the most promi- 
nent lumbermen of that city, died suddenly at 
the Hotel McAlpin, New York, early last Fri- 
day morning, June 21, following a heart at- 
tack, which was brought on by excessive 
heat. Mr. Dickinson was enroute to Europe 
on a business and pleasure trip, intending to 
sail on Saturday, June 22. His wife and two 
children accompanied him and were present 
when death occurred. Funeral services were 
held at the family residence, 1432 Union 
avenue, Memphis, Sunday. afternoon and 
burial was in Forest Hill.Cemetery. It was 
one of the largest funerals held in Memphis 
for some time. Active pallbearers were J. H. 


Townshend, S. E. Ragland, W. D. Kyser, 
Walker L. Wellford, E. F. Leatham, and Boll- 
ing Sibley. Dr. Stanley Fraser, pastor of the 
Idlewild Presbyterian Church of Memphis, 
conducted the services. Elders and deacons 
of the church were honorary pall bearers. 

Mr. Dickinson had lived in Memphis for 
the last twenty years or more. He went there 
with the old Anchor Sawmill Co., and when 
that firm moved to New Orleans, La., Mr. 
Dickinson remained in Memphis and organ- 
ized the Golf Shaft & Block Co. He had made 
shuttle blocks, golf blocks, golf heads, and 
shafts for many years and had customers 
throughout the world, having a large export 
business. He was interested in wooden shafts 
and recently helped organize an association 
for the advancement of wooden shafts. He 
was a member of the Lumbermen’s Club of 
Memphis, Memphis Country Club, Tennessee 
Club, and Rotary Club. He was an elder in 
the Idlewild Presbyterian Church and played 
an active part in the construction of that 
church, one of the finest in the South. He is 
survived by his widow. one son and two 
daughters. 


EDWARD H. DALEY, former president of 
the E. H. Daley Lumber Co. (Inc.), and widely 
known in lumber circles, died recently at 
Burlington, Vt. Mr. Daley had been retired 
from active business for some years, but in 
his prime was one of the best known men in 
the business, and a prominent factor in the 
white pine industry. He was born in Bur- 
lington, Vt., and started in the lumber busi- 
ness there when a boy. Shortly afterwards 
he went into the white pine region, working 
at several mills in and around Saginaw, 
Mich., and finally became a salesman. He 
was one of the first to introduce northern 
white pine grades into the eastern market. 
In later years Mr. Daley was one of the first 
to take Idaho and Oregon pine into the east- 
ern market. Mr. Daley helped many young 
men to get a start in the lumber business and 
some of the leaders in the field today owe 
their position to the aid so given, it is said. 
He organized the E. H. Daley Lumber Co., 
which for a time was known from coast to 
coast. Mr. Daley was also interested in the 
West Penn Lumber Co., of Pittsburgh, Pa., 
the Carney Lumber Co., also of Pittsburgh, 
and several other concerns. Of late years he 
had been retired from active business and 
was living in Burlington. Long years ago 
Mr. Daley became interested in baseball and 
was a famous player. He organized a club at 
Saginaw and many of the old-time lumber- 
men will remember the same with pleasure. 
He was well liked and popular among lum- 
bermen, and, as one of his former salesmen 
said of him: “A fine man and a square 
shooter.” 


MRS. DAVID M. CLOUGH, widow of the 
Spanish-American war governor of Minne- 
sota, died June 19 at the State executive 
mansion at Olympia, Wash. Death was at- 
tributed to heart disease. Mrs. Clough was 
born in New Hampshire, but when only a 
child was taken to Minnesota by her parents. 
Her family, named Barton, had been neigh- 
bors of the Cloughs in the East and the two 
families went west together. She was mar- 
ried to David Clough in 1868, and they lived 
at Spencer Brook until 1872 when Mr. Clough 
moved his extensive lumber business to Min- 
neapolis. They remained in Minneapolis dur- 
ing Mr. Clough’s political activity, which 
gained for him the offices of State senator, 
lieutenant governor, and from 1895 to 1899, 
governor. In 1902 the Cloughs moved to 
Everett, Wash., to engage in the lumber busi- 
ness there. Surviving are Mrs. Clough’s 
daughter, Mrs. Roland H. Hartley, wife of 
the governor of Washington, and a sister, 
Mrs. W. E. Satterley, of Minneapolis. Mr. 
Clough died at Everett in 1924. 


W. W. LOCKWOOD, formerly vice presi- 
dent of the Rice & Lockwood Lumber Co., 
of Springfield, Mass., and New York City, died 
at his home in Glendale, Calif., on June 18, 
after a brief illness. He had been living in 
Riverside, Calif., since his retirement from 
active business some years ago, but had re- 
cently moved to Glendale, where he had rela- 
tives. Mr. Lockwood was born in Detroit in 
1845 and received his early education there. 
He entered the lumber business while still 
a youth and established the firm of Briscoe 
& Lockwood, in Flint, Mich., when a young 
man. Afterwards he became associated with 
William M. Dwight in Detroit and continued 
with him until 1882 when he became asso- 
ciated with Frank C. Rice, with whom he 
established the firm of Rice & Lockwood, 
which in 1884 was incorporated as the Rice 
& Lockwood Lumber Co., with headquarters 
in Springfield. Mr. Lockwood moved to that 
city after a few years and later moved to 
New York, where he managed the firm’s office. 


the Week 


He became widely known in the lumber in- 
dustry and highly esteemed for sterling qual- 
ities and high standards of business ethics. 
He was a trustee in the National-American 
Wholesale Lumber Association for several 
years. He was a life member of the Pres- 
byterian church and had been active in its 
councils. In 1911 he retired from business, 
A widow and a sister survive. 


MRS. FRANCES BRADLEY WERTZ, young 
society matron and wife of Claude Wertz, sec- 
retary-treasurer of the Maley & Wertz Lum- 
ber Co., of Evansville, Ind., and president of 
the Evansville Lumbermen’s Club, died Sat- 
urday, June 22, at the Deaconess hospital in 
Evansville during an operation. She had been 
sick but a few days and was removed to the 
hospital a few hours before the operation, 
during which her heart failed. Surviving are 
the husband Claude; a daughter, Barbara 
Jeanne, 6 years old; the parents, three broth- 
ers and four sisters. Mrs. Wertz was born in 
Shawneetown 31 years ago and spent most of 
her youth on her father’s farm. She had lived 
in Evansville since her marriage to Claude 
Wertz, son of Dan Wertz, head of the Maley 
& Wertz Lumber Co., and former president of 
the Indiana Hardwood Association. Mrs. 
Wertz was a member of St. Mark’s Lutheran 
church in Evansville and was active in church 
work. She was a patroness of the Young 
Women’s Christian . Association and was 
prominent and active in the affairs of the as- 
sociation. She was a woman of many accom- 
Plishments and her death brought sorrow to 
a large circle of friends. 


WILLIAM SMITH, the oldest retail lumber- 
man in Montreal, Que., died recently after a 
short illness, in his 81st year. Out of 64 
years of experience in the lumber trade he 
was connected for 48 years in various capaci- 
ties with the James Shearer Co. (Ltd.), Mont- 
real, and had been identified with three gen- 
erations of the Shearer family. Mrs. Smith 
pre-deceased him by about six months. Mr. 
Smith is survived by four children, W. ; 
Smith, A. J. Smith, who is president of the 
Montreal Wholesale Lumber Dealers’ Asso- 
pam Mrs. E. St. Armand and Miss Isobel 
Smith. 


JOHN WESLEY LE MAISTRE, manager of 
the Jackson Lumber Co., Lockhart, Ala., and 
widely known in the lumber industry, espe- 
cially in the South, died suddenly at his home 
in Lockhart, on Mon- 
day, June 24, at the 
age of 49. Mr. Le 
Maistre had been sick 
for some time and the 
end was not entirely 
unexpected, but death 
came swiftly and 
peacefully while he 
slept. Still compara- 
tively a young man, 
Mr. Le Maistre had 
achieved a high place 
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THE LATE 
J. W. LE MAISTRE 





and his death my SF a 
great loss to the trade. 
He had been particu- 
larly active in spread- 
ing the doctrine of 
efficient wood utili- 
zation and a pioneer 
in and earnest advo- 
cate of the practice of 
end - matching, fre- 
quently addressing va- 
rious meetings of man- 
ufacturers on the subject. He was born at 
Wilmington, Del., and educated there and at 
Charleston, S. C. As a young man he went 
to Arkansas, where he worked for the Cros- 
sett Lumber Co., going from Crossett to Lock- 
hart in 1902 to work as a laborer in helping 
to lay out and build the town of Lockhart 
for the Jackson Lumber Co. Later he was 
given charge of the naval stores department 
of the company, afterwards becoming super- 
intendent of logging and then general super- 
intendent. Upon the death of the general 
manager, W. S. Harlan, in 1923, Mr. Le Maistre 
was promoted to that position which he held 
until his death. 

In addition to his 4umber interests Mr. Le 
Maistre was connected with other local busi- 
ness enterprises, and a member of the Ala- 
bama State Forestry Commission, which was 
formed largely through his efforts while he 
was a member of the Alabama State legisla- 
ture in 1923. He was especially active in 
conservation matters, also educational, being 
at the time of his death a member of the 
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Covington County. Board of Education. He 
was a Baptist, a Mason and a Shriner. A 
widow, Mrs. Edith McLeod Le Maistre, five 
sons and one daughter survive him. 


MARION GIBSON, 71 years old, former 
owner and operator of the Gibson Log & 
Lumber Co. of Evansville, Ind., died at his 
home in that city on Wednesday, June 19, 
after a long illness. He had been a resident 
of Evansville for about 25 years. He was 
born at Corydon, Ky., and was a member of: 
Reed Lodge, F. and A. M. of Evansville. Fu- 
neral services were held at the Klee & Burk- 
hart funeral parlor in Evansville on Satur- 
day, June 22, and were in charge of Rev. J. 
Kroeger, pastor of the Seventh Day Adventist 
church. Burial was in Park Lawn Cemetery 
and the services at the grave were in charge 
of the Masons. Surviving are the widow, Lu- 
einda; three daughters, three sons, one 
brother, one sister, and four grandchildren. 
Mr. Gibson was well and favorably known to 
the lumbermen of southern Indiana, southern 
Illinois and western and northern Kentucky. 


WILLIAM JOSEPH HESSON, Sault Ste. 
Marie, Ont., a prominent retail lumber dealer, 
died at his home in the Sault, after a pro- 
longed illness. Mr. Hesson was born in 
Downey Township, Perth County, Ontario, on 
Dec. 1, 1861. As a boy he entered the service 
of the Grand Trunk Railway, with which he 
was connected for seventeen years. His serv- 
ice for the railway was recognized with pro- 
motions until he became master of bridges 
and buildings. In 1899 he resigned from the 
yrand Trunk Railway service and moved to 
the Sault, where he built up the business 
known as the Hesson Lumber Co. He is sur- 
vived by his widow, three sons, Howard F. 
and W. Ivan, of Sault Ste. Marie, and Dr. 
J. E.of Calgary, and one daughter, Mrs.R. A. 
McCallister, Regina; also two brothers, James 
and Robert, of Stratford, and two sisters, 
Mrs. R. Smythe, of Toronto, and Mrs. Charles 
Evans, of Saginaw, Mich. 


L. M. TAGGART, president of the Brown 
Lumber Co., of Massillon, Ohio, and promi- 
nent in financial and industrial circles in that 
section, died at his home there on Tuesday, 
May 14, at the age of 79. He had been in 
failing health for several years. Mr. Taggart 
was born near Wooster, Ohio, May 3, 1850, 
and received his early education in nearby 
schools. He attended Mt. Union College, 
graduating in 1870. For thirty years he 
taught school, but of recent years had built 
up an enviable success in banking and busi- 
ness., He was appointed to the council of the 
American Bankers’ Association in 1917, an 
honor of national significance. As head of the 
Brown Lumber Co. he had done business with 
many of the largest industrial consumers of 
ped in Ohio. He is survived by six chil- 

ren. 


JAMES WHALEN, Port Arthur, Ont., widely 
connected with the lumber and pulp and 
paper interests of Ontario, died recently at 
a hospital in Duluth, Minn., after a long ill- 
ness. Mr. Whalen was born in Collingwood, 
Ont., 60 years ago, and had lived at Port 
Arthur for 56 years. He is survived by his 
widow, two sons and two daughters, also 
five brothers and two sisters. 


Cc. F. MEENTEMEYER, secretary of the 
Gideon-Anderson Co., of St. Louis and Gideon, 
Mo., died in a hospital at Cape Girardeau, 
Mo., Wednesday evening, June 5, after an 
illness of only ten days. Mr. Meentemeyer 
was 69 years old and had been associated 
with the Gideon-Anderson Co. for 28 years. 
He was well Known in the St. Louis lumber 
fraternity. 


DARREL H. BICKETT, assistant manager 
of the Rubedew Lumber Co., Post Falls, 
Idaho, was drowned in the Spokane River 
when he fell from a log boom, and was buried 
at Spokane, Wash., on June 12. A widow and 
five children survive him. 


JAY H. HAWKINS, retired lumber dealer, 
of Akron, Ohio, died at his home there re- 
cently following an illness of three weeks. 
He had long been identified with the retail 
and wholesale lumber business at Akron. A 
widow, daughter and son survive. 


WILLIAM McCOY, aged 75, who established 
a lumber business in Helena, Ark., in 1884, 
and later operated a shingle mill at Hicks- 
ville, Ark., died there on June 5 


ImPorTS FROM the five principal European 
war participants to the United States between 
1913 and 1927 increased only 28 percent, or 
less than the advance in prices, indicating a 
quantitative decline in trade, but imports from 
four neutral European countries were 50 per- 
cent larger. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 
three consecutive weeks. 
for four consecutive weeks. 
of ordinary length make one 
in ‘ture. 
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Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 


When you want employees or employment or 

when you want anything or have something 

to sell, advertise in the AMERICAN LUM- 

ee Greatest Lumber Newspaper on 
arth. 


Our address is—431 8. Dearborn 8t., 
Chicago, Illinois. 


Wanted—Employees 


WANTED DETAIL MAN 


One who has had experience handling Yellow Pine 
Railway material detail preferred but will consider 
general detail experience. 

Address “F. 158," care American Lumberman. 


WANTED—GOOD SAW FILER 


For box plant in Northern Florida. Good salary 
and opportunity. 
Address ‘’G. 151,” care American Lumberman. 


WANTED: EXPERIENCED LUMBER GRADER & 


buyer, must be young, energetic, capable and able 
to furnish suitable bond for handling cash and ref- 
erences ability as grader of all kinds hardwoods, 
capable closing car and cargo trades carefully. No 
others need apply. Answer only by mail. 

ERLEY R. EATON 
Suite 1905, 347 Madison Ave., New York City. 
































WANTED AT ONCE 


Competent man for sales work and estimating. 

Must have experience in retail lumber yard. State 

experience, age, and salary expected in first letter. 
Address ‘B. 1,” care American Lumberman. 


K. D. FRAME & MOULDING MANUFACTURER 
Wants A-1 Sales representative with established 
trade in straight and mixed cars White Pine K. 
D. Window Frames, Mouldings, Siding, etc. North 
Eastern states and one or two other territories 
open, Excellent opportunity for the right man. 
In answering give full details. 
Address “C, 6,’° care American Lumberman 








WANTED: FIRST CLASS 


experienced band saw filer. Must be sober. 
Address “‘C. 17,” care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 





born 8t., Chicago, Ill. 











| Wanted—Employees 


WANTED 


To correspond with, a reliable and experienced 
young or middle age man familiar with the details 
in the wholesaling of Hardwood lumber in the 
North Central States. One with an established 
trade preferred, desiring to form a partnership 
with party with a full office equipment and a 
growing business centrally located in good city. 
None but responsible party need reply. 
Must be able to furnish a portion of the finance, 
and be willing to hustle. Time to be divided— 
part inside and part outside. 
chance for the right party. 
Address “C. 15,” care American Lumberman., 


Wanted—Salesmen 


SALESMAN WANTED 


Manufacturer of Hardwoods and Oak Flooring 
wants experienced salesman for New York State. 
Salary basis. Only man now working this terri- 
tory considered. Replies confidential. 

Address ‘‘C, 14,”’ care American Lumberman, 














This is a good 


























WANTED SALESMAN 


With established trade in Chicago territo for 
Wisconsin and Michigan hardwood by whdlesale 
company having mill connections. 

Address ‘“‘C. 16,” care American Lumberman. 


WANTED: MAN NOW SELLING 
WOODWORKING MACHINERY 


In Chicago district to also represent dry kiln man- 

ufacturer. Opportunity for right man to increase 

his earnings. Permanent connection desired. 
Address “B. 3,’”’ care American Lumberman. 


WANTED CITY SALESMAN 


for wholesale and retail hardwood and yellow 
pine lumber business. Must be experienced and 
in position to invest $5,000.00. ‘Business is well 
established and in good financial condition. Ad- 
dress 








P. O, BOX 1245 
Houston, Texas 


SALESMAN WANTED ‘ 


To sell Breakfast Table Legs, and other turned 
stock on commission. Must be efficient and RE- 
LIABLE and thoroughly know the trade. 

J. T. RAY.& CO., Mountain City, Tenn. 


MILL SALES ORGANIZATION 


Fir, hemlock and cedar, desires high class com- 
mission connections, exclusive territory. 
Address “‘B. 159,” care American Lumberman. 


Wanted—Employment 


RESULTS 


An operating planing mill foreman. A _ first 
class machinist therein. With knowledge of dry 
kilns, 15 years’ experience, 10 years under the 
Southern Pine Assn. and five years hardwood; 
fast and accurate. . 

With some of the largest mills in the South in 
the past, 9 years with last two concerns, manu- 
facturing hardwood flooring here. Cedar lining, 
etc., the past 5 years. 

My plant shutting down on account of -depres- 
sion in the market for indefinite period; know 
how to make first class lumber only. Know 
grades, take bad wavy cylinders and ‘spindles 
and make slick lumber. 

Can furnish names of some of the largest com- 
panies in the South as reference. 

Would consider head helper position, perhaps. 
Confidential, if you were figuring on ing a 
change soon. State salary, location, etc. ~ 

Address ‘“G. 165,"" care American Lumberman. 



































WANTED POSITION AS BOOKKEEPER 


By married man, fifteen years’ experiencé:”” Refer- 
ences furnished. H. O. FULMER, Wausau, , Wis- 
consin. 





WANTED—SITUATION 


With a reliable wholesale concern by lady, thor- 
oughly experienced with the retail lumber terms 
and details of office work. 

Address ‘‘A. 9," care american Lumberman. 


WANT POSITION 


As yard foreman or lumber grader with: 20 years’ 
experience in handling men. Timber from the 
stump to car. No. 1 reference. 

Address ‘‘B. 12,” care American Lumberman,. 


DETAILER AND BILLER 


Several years’ experience in high class liwork, 
store, bank and office fixtures seeking position in 
middle West. 

Address “C. 153," care American Lumberman. 


EXPERIENCED YARD MANAGER 
10 years’ experience, 33 years old, married, good 
record, references. 
Address “A. 12,” care Amerioan Lumberman. 
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Wanted—Employment 

















Wanted- Timber and Timber Lands 




















For Sale-Business Opportunities 














GENERAL SUPERINTENDENT OR 
Superintendent, practical, competent lumberman 
thoroughly experienced manufacture hardwood and 
pine, who knows timber. All methods of logging 
and railroad construction for logging purposes. 
Good organizer and a hustler, at present employed. 
Can furnish best of references as to character, 
qualification and ability. 

Address “B. 10,” care American Lumberman. 


HARDWOOD TIMBER WANTED 


We are in market for 100 to 200 million feet good 
hardwood, poplar and ash, ATLANTIC TIMBER 
CoO., Atlanticville, S. C 


Milling In Transit 














POSITION WANTED: MARRIED MAN 


Thirty-four years old. Fifteen years’ experience 
saw mill office management and accountant. Ten 
years with last mill which has cut out. Thor- 
oughly familiar with all phases of manufacturing 
end, from buying timber to collecting accounts. 
Best references. 

Address “B. 9,” care American Lumberman., 


WANTED 


Position as general manager retail lumber yard by 
capable young man of wide experience. Best of 
references. 

Address “&. 151," care American Lumberman. 


EXPERIENCED DRY KILN OPERATOR 
College graduate of forestry. Age 23 yrs. Eager 
to make a good showing. 

Address “A, 14,” care American Lumberman. 











BAND SAWYER WANTS JOB 
Right or left hand rig. Hard or softwood. Good 
grader. Best of references. Address BOX 193, 
Sheffield, Pa. 





WANTED JOB BAND SAW FILING 
log saws or resaws, 20 years experience in large 
mills. A-1 reference. D. S. DERRING, 921 
Windsor Ave., Bristol, Tenn. 





SOUTHERN PLANING MILL MAN 
25 years’ experience. Detail or stock. Married. 
Will go anywhere. Best references. 
Address “‘C. 8," care American Lumberman. 


BOOKKEEPER ELEVEN (11) YEARS’ 
EXPERIENCE 
Lumber and millwork. Age 32, 3 years’ college 
education. Can furnish A-1 references. Position 
must pay at least $200.00 per month. 
Address “C. 9," care American Lumberman. 


Wanted-Business Opportunities 


WANTED TO BUY LUMBER YARD 
without heavy real estate investment—or rental 
privilege. 

Address “C. 2,’ Care American Lumberman 
































WANTED TO INVEST $20,000 


in good lumber yard that carries managementship. 
Address “C. 3,” care American Lumberman 


ATTENTION INVENTORS 


A well known company wishes to secure the rights 
to manufacture and distribute a product made 
partly or entirely of wood. This offers a chance 
to make some money on your idea. 

Address “A. 15," care American Lumberman. 








WANTED ARRANGEMENT WITH MILLS 


To sell their product in Central Ohio on a split 
profit. basis. White Pine, Yellow Pine, Poplar, Oak. 
Red and Sap Gum, Chestnut, Basswood, Fir. Good 
prices maintained. Storage facilities and all 
around satisfaction, Glad to answer your inquiries. 
Address “B. 8," care American Lumberman. 


| Wanted~Lumber and Shingles 


WANTED—HARDWOOD & YELLOW PINE 
LUMBER 


Will buy outright, paying cash, or will handle en- 
tire output, making cash advances on lumber as 
put in pile and sell same on commission basis to 
Industrial and Consuming trade. Write us for 
detail information. 
J. O. NESSEN LUMBER CoO., 
Chicago, Ill. 


WANTED—MAPLE SQUARES 


Ix], 1%x1%, 1%x1%, 2x2, 2%x2\%, and 2%x2%, 
sending list of your stock, prices and lvucation. 
dress ““‘W. 166," care American Lumberman. 


PARTY WOULD LIKE 





























10-12” straight logs, tight bark suitable for log 


cabins. 
Address “C. 65,” care American Lumberman 


DO YOU WANT EMPLOYMENT 
Write an advertisement ;send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8. Dearborn 8t., Chicago, Ill. 














WANTED 
To do Kiln Drying and Millwork in transit. We 
operate modern dry kilns and do high class mill- 
work. THE W. G. WARD LUMBER COMPANY, 
Ironton, Ohio. 





MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings. K. D. Window and Door Frames 
Detail and special Woodwork. 

SERVICE LUMBER COMPANY, Corinth, Miss. 


Wanted-Second Hand Machinery 


WANTED TO BUY: 


In good condition, used, 5- or 6-ft. Horizontal Re- 
saw, Diamond or equivalent make, preferably with 
oaver set works for table adjustment. Describe 
ully, 

WARREN-LAMB LUMBER CoO., Rapid City, S. D. 


























WANTED ONE CHAIN POWER FEED 


electric operated Power Glue Jointer Rip Saw, 
capable of jointing up to 20 feet. 
Also one Moulder, electrically operated, capable 
of wide range of sizes. 
Must be first class condition. 

PERLEY R. EATON 

117 West Street 

Rutland, Vermont 





WANTED 


Good Second-hand Soulé Spee-D-Twin feed. Must 
be in first class condition and price low. 
BELVIDERE LUMBER COMPANY, INC. 
Hyde Park, Vt. 











Wanted—Logging Ry. Equipment 


WANTED 
A late type 36-ton Heisler locomotive, 36” gauge. 
SAM WERNER LUMBER CO., Tracy City, Tenn. 


Wanted—Miscellaneous 


WE WILL BUY ABANDONED PROPERTIES 


For salvage: mills, factories, hotels, towns. and 
estates. ALBERT M. DOWDEN, Bristol, Pa. 


WANTED TO PURCHASE 


300 to 500 roller bearing dry kiln trucks in good 
condition. 


NORTON MANUFACTURING CO., Memphis, Tenn. 















































A 
Splendid 
Going Business 
Opportunity 
WOODWORKING AND HANDLE FACTORY 
We offer for sale our completely equipped and 


operating woodworking plant at Union City, Ten- 
nessee, specializing in the manufacture of wood 


handles—for mops, brooms, tools, toys, ete. and 
other similar products. 
Material and experienced help available — very 


low operating costs. 
Building and equipment in excellent condition. 
Private siding and fine shipping facilities. 
Have orders on hand for 50% of annual output. 
Best reasons for selling. 


An exceptional opportunity to go into a profit- 
able business. 


Address “‘C, 1,’’ care American Lumberman 





FOR SALE—CONTROLLING INTEREST 
IN BUILDING MILLWORK FACTORY 


Located West Central State. Good distributing 
point. Best factory location in city. Within few 
blocks of all freight depots. Side track on prop- 
erty. 20228 square feet factory floor space. 16800 
square feet warehouse floor space. 1000 square 
feet dry kiln. Abundant shed room. All sprinkler 
equipped. 


Address “B. 5,” 
Care American Lumberman 


| For Sale--Retail Lumber Yards | 


FOR SALE 


One of the best located Lumber, Building Ma- 
terial and Coal Yards that can be bought. Located 
in the Northwest Section of Washington, D. C., 
on the B. & O. R. R. Property contains 110,000 
square feet of Ground, Siding 225 feet long with 
natural Coal Bins underneath, and siding can be 
extended to over 500 feet long with natural Coal 
Bins underneath. 

Property has large Mason Material Building on 
Siding three stories in height, that will take 
eare of all mason material business necessary for 
the business. Property has new lumber sheds 
sufficient to carry all lumber necessary to the 
business. 

There is a full stock of lumber and building 
material on hand as well as all equipment Trucks 
and the like, all in excellent condition at this 
time. 

This is a going business which has been estab- 
lished for 20 years and is in the best section of 
the District of Columbia, and there is sufficient 
footage to run both retail and wholesale busi- 
ness with an annual business of from $500,000.00 to 
$750,000.00 annually and even more than this with 
the proper management and energy in the busi- 
ness. 

This property is clear of all encumbrance and 
parties wishing to obtain first trust loan will have 
no trouble in negotiating same. 

Property can be bought right and on the right 
kind of terms with responsible party. 

For further information, address 

“H. 274,” care American Lumberman 


























For Sale~Business Opportunities 


SAW MILL FOR SALE 


Six year old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 

Address “B. 10," care American Lumberman, 




















LOCATION FOR WOOD WORKING PLANT 
Glue up, mouldings and: speciatties,; alongside long 
life sawmill operation cutting fir and variety of 
western soft woods. Cheap power and fuel. Good 
town in Western Oregon. 

Address “E. 159,’’ care American Lumberman. 


MILL FOR SALE - 





, Plant four years old. Fine location. Plenty of 


Northern White Popple for a long run. Full in- 
formation on. request. 
Address “‘B. 4,” care American Lumberman 


WANT TO SELL LOGGING EQUIPMENT? 


You can sell, used locomotives, cars, rails, log load- 
ers, skidders, donkey engines or anything used in 
logging by advertising in the For Sale department. 
Advertise now. AMERICAN LUMBERMAN. 431 S. 
Dearborn St., Chicago, If. 











FOR SALE 
Retail Lumber Yard, Lumber, Paint and Hardware 
Store, with one of the finest locations in.a city 


along the shore of Lake Erie, with a population 
of 140,000. This business has made $400,000.00 in 
the past twelve years and owner wishes to retire. 
Will lease buildings and Mill and buyer need 
only take over stock. Present owner would be 
willing to take over book accounts and other cur- 
rent assets so that néw owner could start business 
with a clean slate. Inventories about $125,000.00. 
This company has built up the good-will of the 
community and is one of the highest class con- 
cerns in the lumber business. For particulars, ad- 
dress “C. 7,” care American Lumberman., 


FOR SALE 
One of the best little lumber yards in Indiana. 
Senior member of the firm is eighty-one and desires 
to retire. 





Cc. B. JOHNSTON & SON 
Remington, Indiana 


FOR SALE: LOCATION FOR BUILDING 


Material coal yard, good buildings, no opposition, 
with Chi. Mil. St. Paul side track. (No brokers.) 
GEORGE D. FOSTER, Wadsworth, IIl. 


FOR SALE—RETAIL LUMBER YARD AND 
Coal business in town about 50 miles south of 
Chicago. 

Address “A. 6,” care American Lumberman. 


FOR SALE LUMBER YARD 
32 miles from Asheville, N. C. Money maker. 
Would sell half interest to right party. 
Address “A. 3,” care American Lumberman, 
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